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Josephson Mfg. Corp...... 125 


Nat'l FiberstoK Envelope Co. 37 
Quality Park Envelope Co.. 46 


Envelopes, Celluloid 


pO eee 139 
Envelope Sealers 
RES Ge Ws ce cchsawea 130 


Office Appliance Co., The. . . 136 
Standard Mailing Mach, Co.119 


Eradicators, Ink 
H. A. Ink Eradicator Co. . .137 


Erasers (Blackboard) 
N. Y. Silicate Book Slate Co.125 


Erasers (Chemical) 


H. A. Ink Eradicator Co. . .137 
Erasers (Rubber) 

Cc § . ff eee ee 130 

Pent, Be Wa B0Gr> cavames 78 


Roberts, Weldon, Rubber Co. 72 


Erasers, Steel 
Gits Bros. Mfg. Co........ 105 


Exhibitions 
Nat'l Business Show Co.... 96 


Expense Books 


Beach Publishing Cu...... 1°6 

Defiance Sales Corp....... 119 
File Boxes, Collapsible Corrug. 

Bankers Bec OO. ....2sse0% 49 

MOPED Gog 2 0s 6.68:4,0 v1e0 8 133 
File Boxes, Metal 

Ast : Otel Goin . 2 0s cvndad 113 


Automatic File & Index Co. 73 


Cole Steel Equipment Co. ..139 
Metal Office Furn. Co,..... 56 
Rockwell-Barnes Co....... 104 
Filing Cabinet Slides and Bearings 
Kilian Mfg. Corp.......... 130 


Filing Cabinets, Metal 
Art Metal Construc, Co. .42, 43 
Ase Goeth Goi nas tvs vedses 1138 
Aurora Metal Cabinet Co. . .108 
Automatic File & Index Co, 73 
Bentson Mfg. Co.......... 131 
Canton Art Metal Co...... 118 
Columbia Steel Equip, Co... 79 
Corry-Jamestown Mfg. Corp .115 
General Fireproofing Co.... 36 


Globe-Wernicke Co........ 99 
Macey Co., BO. sos stivees 88 
Metal Office Furn. Co...... 56 
Shaw-Walker Co.......... 7 
Steel Equipment Corp...... 6: 
Steel Fixture Mfg. Co...... 111 


Yawman and Erbe Mfg. Co. 77 
Filing Cabinets, Wood 
Automatic File & Index Co. 7: 


Globe-Wernicke Co........ 99 
Imperial Methods Co...... 120 
Macey Co., TRO. .cccsseorve 88 
Wagemaker Co., The....... 97 
Weis Mfg. Co... .67, 68, 69, 70 


Yawman and Erbe Mfg. Co. 77 
Filing Supplies 


Acco Products, Inc....... 118 
Automatic File & Index Co. 73 
Bindah Products, Inc...... 136 
Bushnell, Alvah, Co....... 53 
General Fireproofing Co.... 36 
Globe-Wernicke Co........ 99 
Guide System & Supply Co.118 
Imperial Methods Co...... 120 
Josephson Mfg. Corp...... 125 
Macey Co., The..........+; 88 


Nat'l FiberstoK Envelope Co. 37 
Oxford Filing Supply Co... 84 


Rockwell-Barnes Co....... 104 
Shaw-Walker Co.......... 47 
Steel Equipment Corp..... 6: 
Wabash Cabinet Co........ 61 
Wagemaker Co., The...... 97 
Warshaw Mfg. Co., Inc..... 120 


Weis Mfg. Co... .67, 68, 69, 70 


Yawman and Erbe Mfg. Co. 77 
Finger Pads, Rubber 

Gum TE GD. co a tec tvce 38 
Folders 

(See Filing Supplies) 
Fountain Pens 

Ambonsin’ Gb. ccccecesceces 92 

Carter's Ink O8.....6..+s0% 100 

Conklin Pen Co........... 87 


Sheaffer, W. A... Pen Co.... 51 
Fountain Pen-Peneill Combinations 


Conklin Pen Co........... 87 

Sheaffer, W. A., Pen Co... 51 
Furniture Bumpers 

Poter BEG. Geis cas acteces 110 

Gum Beer Gea ec cicessns 38 

Weis Mfg. Co. ..67, 68, 69, 70 
Furniture Polish 


Globe-Wernicke Co........ 99 
Gummed Cloth Rings 
Goa, Geek. Bia See vaso 6 eve 127 


Warshaw Mfg. Co., Inc... .120 


Gummed Tape Sealers 
Seymour Products Co...... 127 








6 


Index Card Signals 


Graff. George B.. Co 27 
Macey Co., The. 8S 
Moore Push-Pin Co 128 
Index Tabs 
Aigner, G. J., Co 134 
Guide System & Supply Co.118 
Warshaw Mig. Co., In L20 
Inks, Adhesives, Etc. 
Carter's Ink Co 100 
Higgins, Chas. M., & Co 128 
Hunt. C. Howard, Pen Co. .123 
Luther Ink & Stamp Pad Co.124 
Rivet-O Mfg. Co 76 
Sanford Mig. Co 105 
Inkstands 
Defiance Sales Corp 119 
Sengbusch 8-C Inkstand Co. &3 
Silverglo Lamps, Inc 1334 


Intercommunicating Systems 
Miles Reproducer Co 64 


Knives, Office, Pocket, etc. 


Gits Bros. Mfg. Co 105 
Lead for Mechanical Pencils 

Faber, A. W., Inc 78 
Leather Goods 

Bredemeier, E. W.. & Co 138 

Nat'l Brief Case Mfg. Co L37 

Stein Bros. Mfg. Co 123 


Leather Upholstered Furniture 
Gunlocke, W. H.. Chair Co 
Leathers, Upholstering 
Eagle-Ottawa Leather Co 50 
Letter Distributors 
Bristow, Stanley R 137 
Globe-Wernicke Co a9 


131 


Imperial Methods Co 120 
Letter Trays 

(See Deak Trays) 
Letterheads 

American Embossing Co 131 

Lutz & Sheinkman 54 
Lettering and Show Card Pens 

Bridgeport Pen Co Loo 
Library Equipment 

Art Steel Co 113 

General Fireproofing Co 36 

Globe-Wernicke Co 99 
Linoleum Desk Tops 

Polar Mfg. Co 110 

Sainberg & Co 124 

Wagemaker Co 07 
Lithographing 

Lutz & Sheinkman 54 


Lockers and Storage Cabinets 
Art Metal Construc. Co ‘3. 43 
Art Steel Co 113 
Aurora Metal Cabinet Co l 

File & 


OS 


Automatic Index Co 73 


Corry-Jamestown Mfg. Corp. 115 
General Fireproofing Co 36 
Globe-Wernicke Co 99 
Macey Co.. The SS 
Steel Equipment Corp 63 
Terrell's Equipment Co 56 
Yawman and Erbe Mfg. Co. 77 
Loose Leaf Books and Systems 
Boorum & Pease Co 115 
F. B. Mfg. Co 124 
Grand Rapids L L Binder Co.120 
Sheppard, C. E oe 10” 
Stationers Loose Leaf Co Loo 
Wilson-Jones Cx 91 
Loose Leaf Envelopes, Celluloid 


Markilo Co 39 
Loose Leaf Metals 

Carpenter, E. W Mie. Co 138 
Leaf Metals Co 1°7 

Wilson-Jones Co 91 
Mail Distributors 


Loose 


Bristow, Stanley R 137 
Map Tacks 

Graff, George B.. Co 127 

Moore Push-Pin Co 12 
Matched Office Suites 

General Fireproofing Co 36 

Gunn Furniture Co 75 

Leopold Co The 60 

Macey Co.. The 88 

Wagemaker Co 97 

Yawman and Erbe Mfg. Co. 77 
Memorandum Books 

Boorum & Pease Co 115 

Rockwell-Barnes Co 104 
Memorandum Devices 

Bristow, Stanley R 137 

Seymour Products Co 127 
Moisteners 

Argus Mfg. Co 1: 


3 
Rivet-O Mfge. Co 7 
Sengbusch S8-C Inkstand Co. 8&3 
Seymour Products Co 127 

Numbering Machines 


American Num. Mach. Co. .128 
Bates Mfg. Co 65 
Force, Wm. A.. & Co 44 
Roberts Num. Mach. Co 119 


Office Partitions and Railings 
Globe-Wernicke Co 90 


Oil, Office Machine 


Clarotype Co 138 

Defiance Sales Corp 119 

Rock well-Barnes Co 104 
Pads, Columnar 

Boorum & Pease Co 11S 
Paper 

Brownville Paper Co 80 

Eaton, Crane & Pike 106 

Eaton Paper Co 106 

Rockwell-Barnes Co 104 
Paper Clamps 

Acco Products. Ine 118 

Esterbrook Pen Co 103 

Hunt, C. Howard, Pen Co. .123 


Paper Clips 


Acco Products, Ine 118 
Argus Mig. Co 130 
Art Wire & Stamping Co 128 
Bindah Products, Ine 136 
Clip-On Corp.... 116 
Graff, George B., Co 127 
Oakville-Amer, Pin Div 40 
Rockwell-Barnes Co 104 


Paper Fastening Machines 
Autom. Pencil Sharpener Co. 94 
Bump Paper Fastener Co 135 


Compo Mig. & Sales Co 123 
Defiance Sales Corp 119 
Eveready Mfg. Co. of Bos 
Oi os ceca ees re ogee 
Hotchkiss Sales Co 98 
Neva-Clog Products, Inc . & 
Parrot Speed Fastener Corp. 93 
Paste 
(See Inks, Adhesives, Etc.) 


Pen and Pencil Clips 
Argus Mfg. Co 
Defiance Sales Corp 

Pencil Sharpeners 


130 
119 


Autom. Pencil Sharpener Co. 94 

Graff, George B.. Co 127 

Hunt. C. Howard, Pen Co. .123 
Pencils, Cedar 

Faber, A. W., Ine 78 

Reliance Pencil Co 139 
Pencils, Mechanical 

Autopoint Co 92 

Conklin Pen Co > 

Sheaffer. W. A.. Pen Co 51 


Pens, Lettering and Show Card 
Bridgeport Pen Co.. 139 


Esterbrook Pen Co 103 

Hunt. C. Howard, Pen Co 123 
Pens, Steel 

Esterbrook Pen Co 103 

Hunt, C. Howard, Pen Co. .123 


Turner & Harrison Pen Co.138 


Picture Hooks 


Moore Push-Pin Co 128 
Pins and Pin Containers 

Defiance Sales Corp 119 

Oakville-American Pin Div 40 

Prym. William, of America. 107 


Platens, Typewriter 
Amer. Writing Mach. Co 7 
Ames Supply Co ll 
U. 8S. Tw. Parts & Supp. Co.12 
Postal Scales 


Hanson Scale Co 139 
Pelouze Mig. Co 133 
Triner Scale & Mfg. Co 119 
Publications 
Bridges. F. W., Lid 140 
Buro-Bedarf-Rundschau 140 
Mon Bureau.. 141 
Punches 
Acco Products, Inc , 118 
Boorum & Pease Co 115 
Defiance Sales Corp 119 
Globe-Wernicke Co 99 
Rivet-O Mfg. Co 76 


Push Pins 
Acton, H. W., Co. 
Moore Push-Pin Co : 

Ribbon Dispensing Mac hine 
Tybon Corp 

Ribbons and Carbons 
Bes Ge sn, 2 6 ede ebneonc 
Buckeye Rib ‘& c arb. Co.. 
Carter's Ink Co. : 
Columbia R. & C. Mfg. Co. 
Crown Ribbon & Carb. Co. 
Manifold Supplies Co. . 
Mittag & Volger. Inc 
Neidich Process Co : , 
Old Town Rib. & Carb. Co. 
Pacific Carb. & Rib. Co.... 
Phillips Ribbon & Carb. Co 
Rochester Rib. & Carb. Co.. 
Rockwell-Barnes Co. 
Storms, H. M., Co 


Tybon Corp. . . oe 
U. 8S. Typwr. Rib. Mfg. Co.. 
Webster, F. S., Co : 
Rubber Bands 
Faber, A. W., Inc 
Rubber Stamps 
Melind, Louis, Co. 


Meyer & Wenthe 
Safes 

Art Metal Construc. Co. .42 

Brush-Punnett, Inc 

General Fireproofing Co 

Globe-Wernicke Co 

Macey Co., The , 

Meta! Office Furn. Co 

Steel Equipment Corp 2 

Yawman and Erbe Mfg. Co. 
Seales 

Hanson Scale Co 

Pelouze Mfg. Co 

Triner Scale & Mfg. Co 
Screens, Office 

Polar Mfg. Co.. 
Sealing Wax 

Higgins, Chas. M., & Co 

Luther Ink & Stamp Pad Co 

Sanford Mfg. Co..... 
Seals, Notary and Corporation 

Melind,. Louis, Co eeees 

Meyer and Wenthe...... 
Shelf Boxes 

Art Steel Co tne 

Diemer, John F., Co , 

General Fireprovfing Co. 

Globe-Wernicke Co 
Shelving 

Art Metal Construc. Co 4+” 

Art Steel Co : 

General Fireproofing Co 

Globe-Wernicke Co 

Steel Equipment Corp 

Terrell's Equipment Co 

Yawman & Erbe Mig. Co 
Sign Markers 

Fulton Speci 
Stamp Pads 

Bates Mig. Co 

Fulton Specialty Co 

Luther Ink & Stamp Pad Co 

Meyer & Wenthe ; : 

Rivet-O Mfg. Co. 7 

Rockwell-Barnes Co ‘ 
Stands for Office Machines 

Sherman-Manson Mfg. Co 

Sturgis Posture Chair Co... 

Toledo Metal Furniture Co... 
Stationery, 

American Embossing Co 
Stationery Racks 

Imperial Methods Co 
Stencils 

Meyer & Wenthe 
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109 
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43 
137 
36 
99 
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128 
124 
105 
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126 
36 
99 
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113 


36 
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63 
56 


138 


65 
138 
14 
BS 

76 


104 


139 
90 


Embossed, Engraved 
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subscribers and advertisers. 


service, all without charge. 


THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 


In the execution of its 


various commissions this bureau calls upon practically 
every member of the staff. 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles oi office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S.A. lines, and in many other ways performs useful 
Subscribers in every land 
have made, and are making, good use of this bureau; 
manufacturers in every section of the field have had 
evidence of the service. Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 
to leading manufacturers. 


It answers by personal 





OFFICE APPLIANCES 


Stenographers’ Note Books 


Boorum & Pease Co 115 

Rockwell-Barnes Co .104 
Stools 

Sturgis Posture Chair Co 139 


Toledo Metal Furniture Co.. 90 
Storage Cases 


Art Steel Co . 113 
Bankers Box Co | 
Cole Steel Equipment Co. 139 
Kay-Dee Co., The . 133 
Rockwell-Barnes Co .104 


Store Fixtures & Equipment 
Metal Office Furn. Co...... 56 
General Fireproof. Co., The. 36 
Swinging Typewriter Stands 


Amer. Writing Mach. Co 74 

Globe-Wernicke Co 99 

Weis Mfg. Co...67, 68, 69, 70 
Tables 

Art Steel Go...... : . 113 

General Fireproofing Co.. 36 

Globe-Wernicke Co 99 

Metal Office Furn. Co 56 

Steel Fixture Mfg. Co 111 
Tablets 

Rockwell-Barnes Co 104 
Telephone Accessories 

Bates Mfg. Co 65 

Colytt Laboratories 135 

Meilicke Systems, Ine 134 
Telephone Systems, Private 

Miles Reproducer Co 64 
Thumb Tacks 

Graff, George B., Co oe eo ABF 

Moore Push-Pin Co - 128 

Oakville-Amer. Pin Div.... 40 
Time Stamps & Recorders 

Joslin, A. D.. Mfg. Co.... 117 

Melind, Louis, Co .. 136 


Transfer Cases 


Art Metal Construc. Co. .42, 43 
Art Steel Co.. Ine o+cane 
Aurora Metal Cabinet Co. ..108 
Automatic File & Index Co.. 73 
Canton Art Metal Co 118 
Cole Steel Equipment Co. ..139 
Columbia Steel Equip. Co.. 79 
General Fireproofing Co . 
Globe-Wernicke Co . 99 
Macey Co., The .. 88 
Metal Office Furn. Co... 56 
Rockwell-Barnes Co 104 
Shaw-Walker Co 7 7 
Steel Equipment Corp .§ & 


Weis Mfg. Co 67. 68. 69. 70 
Yawman and Erbe Mfg. Co. 77 


Type, Typewriter 
Amer. Writing Mach. Co 74 
Ames Supply Co 11° 
U. S. Tw. Parts & Sup ‘Co.122 

Typewriter Cleaning Material 
Amer. Writing Mach. Co.. 74 
Clarotype Co aa 138 
Martens Type Cleaner Co 136 
Sanford Mfg. Co 105 


Webster, F.S..Co......... 2 
Typewriter Cushion Keys 


Munson Supply Co 117 
Peerless Key Co &9 
Speed Key Mfg. Co 136 


Typewriter Cushion 


Knobs & Feet 
Ames Supply Co 11° 


Azora Rubber Co 138 

Burgess Battery Co 135 

Peerless Key Co .. 89 
Typewriter Parts and Tools 

Amer. Writing Mach. Co... 74 

Ames Supply Co »-AlZ 

U. 8S. Tw. Parts & Sup. Co.122 
Typewriters, Mfrs. of 

Amer. Writing Mach. Co 74 

Corona Typewriter ioe ae 

Royal Typewriter Co .. 55 


Smith, L. C.. & Corona Tws. 39 
Underwood Elliott Fisher 
Back Cover 
Typewriter Co 
, ‘ Back Cover 
Varityper Incorporated... 85 
Typewriters, Rebuilt 
Amer. Writing Mach. Co... 74 
Regal Tynewriter Co : 
Reliable Tw. & A. M. Co. 48 


Underwood 


Shipman-Ward Mfe. Co 123 
Wholesale Typewriter Co 116 
Visible Index Systems 
Art Metal Construc. Co. .42, 43 
Automatic File & Index Co. 73 
Globe-Wernicke Co 99 
Postindex Co : 42 
Sheppard. C. E., Co .102 
Stationers’ Loose Leaf Co. .109 
Yawman and Erbe Mfg. Co. 77 
Wardrobes 
Art Steel Co 113 
Aurora Metal Cabinet Co 108 
General Fireproofing Co 36 
Globe-Wernicke Co 99 
Waste Baskets 
American Can Co.. . 86 
Art Steel Co ..2113 
Cole Steel Equipment Co .139 
Metal Office Furn. Co..... 56 
Peerless Wire Goods Co 129 
Sainberg & Co 124 
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> WANTS AnD FOR SALE © 


The rate for Classified Advertisements Is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


SALESMAN of extraordinary ability open for connection with manu- 
facturer. Knows loose leaf forms and systems, and filing. Competent to 
represent manufacturer of loose leaf, filing equipment, office furniture, 
or in fact anything sold through stationers. Well known by dealers 
throughout most of the country. Address F-103, care Office Appliances, 
Chicago 
COMMERCIAL STATIONERY STORE manager; 14 years with two firms. 
Broad, practical experience. Eight years managerial experience. Gentile 
35, married. Desire to make connections with up to date firm about 
March ist or at such time as fair to all parties. Address Z-118 care 
Office Appliances, Chicago. 


SALESMAN competent to take charge sales department of stationery or 
office specialty manufacturer, open for connection. Has produced in a 
big way. Interested particularly in selling line of real merit to dealers 
but also has had unusually successful experience in selling direct. Ad- 
dress L-86, care Office Appliances, _Chicago. 


AVAILABLE FOR ACTION NOW Capable salesman familiar with prac- 
tically every item in filing equipment and commercial stationery. Ex- 
perience includes store sales, outside territory, and traveling. Has sold 
to user and to dealer Successful also as accountant, office and credit 
manager. Now in South, Address M-84, care Office 
Appliances, Chicago 

FILING POSITION is sought by young lady, "experienced in leading Chi- 
cago library and headquarters of several prominent associations. Train- 
ing covers various lines of filing including correspondence, cards, books, 
ete. Will start at small salary. References. Address N-103, care Office 
Appliances, Chicago 


SALESMAN AND ACCOUNTANT experienced in selling accounting ma- 
chines, connection in brokerage office and accounting work, seeks connec- 
tion as salesman or sales agent for live office specialty. Now in Chicago, 
will consider other territory. Address K-78, care Office Appliances, Chi- 
cago 

CAPABLE STATIONERY SALESMAN and manager is available for new 
connection ; 18 years experience as salesman both in store and on street, 
and as buyer and manager. Located now in Chicago but will consider 
any part of U. S. Thoroughly grounded in all details of stationery busi- 
ness and knows how to sell. Address J-83, care Office Appliances, Chi- 
cago 
SALESMAN with he: headquarters in Minneapolis seeks office specialty of 
merit sold direct to users or to dealers, according to the policy of the 
manufacturer. Well acquainted not only in Twin Cities but throughout 
a large part of the Northwest. Has a combination of experience, re- 
liability, acquaintance, and sales ability. Address H-86, care Office Ap- 
pliances, Chicago. 


AVAILABLE NOW: 








will go any place. 











Competent man with excellent references, seeks per- 
manent connection. Experienced in every branch of stationery and office 
supply business, including engineering goods. Knows buying, selling, 
store management, stock control, mail order and catalog compiling. 
Young, healthy and a worker. Will go to any section of the country 
Address C-81, care Office Appliances, Chicago. 


SUCCESSFUL OFFICE FURNITURE SALESMAN with 14 years active 
experience selling both direct and to the dealer open for connection. 
Knows wood and steel filing systems and aluminum furniture. For seven 
years sales manager for well known company. Qualified to represent 
manufacturer of office furniture or filing equipment selling to user or 
calling upon retailers. Address X- 169, care Office Appliances, Chicago 


STATIONERY SALESMAN who has traveled throughout New England 
seeks new connection for same territory. Can give best references from 
dealer customers. Formerly department manager for one of largest New 
England stationery concerns. Address, Y-80, care Office Appliances, 
Chicago. 

SITUATION WANTED as manager or assistant in stationery store, prefer- 
ably in Massachusetts, Rhode Island or Connecticut. Has had valuable 
experience as manager in New England and although now connected, 
prefers to return to stationery business References. Address A-79, 
care Office Appliances, Chicago 

EXPERIENCED and financially capable man well known in the office 
appliance field in St. Louis desires connection with manufacturer on dis- 
tributorship basis. For past Eleven years have proven sales record of 
Typewriters. Address W-82, care Office Appliances, Chicago. 


SALESMAN who has sold to dealers for leading filing equipment. house 
and formerly was buyer for well known retailer open for connection. Has 
called upon stationers and office outfitters in eight states. Now located 
in Middle West but will consider any territory. Age 35. References. Ad- 
dress T-84, care Office Appliances, _Chicago 


SALESMAN thoroughly versed in all phases of furniture and stationery 
selling desires new position where the opportunity warrants. Experience 
embraces both wholesale and retail selling in South and Southeast. Un- 
married and willing to settle in other territory if position justifies move 
Address S-116, care Office Appliances, Chicago 

EXPERIENCED SALESMAN with nearly ten years’ stationery connection 
selling at retail both over the counter and on the outside open for posi- 
tion. Special experience with office furniture. Address R-78, care Office 
Appliances, Chicago 


TYPEW RITER REPAIRMAN now located in Carolina, 
ences. K-77, care Office Appliances, Chicago 


TYPEWRITER MECHANIC with four years on all makes desires position. 






































wants job. Refer- 





Good References. Single. Age twenty-five. Address E-226, care Office 
Appliances, Chicago 

SALESMEN WANTED 
WE > ARE A LARGE established manufacturer of a broad line of Loose 


including Visible Records, Machine Posting Supplies. 
To a man with proven sales ability and experience 
we offer territorial protection, some established 
Our Sales Plan embodies an attrac- 
Box M-82, Office 


Leaf Equipment 
Form Printing, etc 
in our particular field, 
business and full factory cooperation. 
tive opportunity, liberal commissions and permanence. 


Appliances, Chicago. 


OUR HIGH-GRADE TYPEWRITER specialty is being successfully and 
profitably sold by typewriter salesmen, repairmen, supply and specialty 
salesmen. This is a golden opportunity for anyone cailing on office trade. 
Territories are being allotted now. Write for details and selling plans. 
Address V-80, care Office Appliances, Chicago. 





LOOSE-LEAF SALESMEN—Here is an exceptional offer for salesmen who 
understand and have sold loose-leaf devices. A nationally known con- 
cern offers discounts from standard list prices which are substantially 
greater than usual dealer proposition; for direct selling men. Write for 
further information, V-79, care Office Appliances, Chicago. 

PATENTEE AND MANUFACTURER of specialties for the stationery 
trade and for use in home, office and factory, will consider adding two or 
three high class specialty salesmen on a profit sharing basis or a part 
interest, permanently. Address P-99, care Office Appliances, Chicago. 


COLLINS DOCUMENT CARRIERS and Binders are available in several 
exclusive territories to men not carrying a lines, and calling on 
commercial stationers. Commission basis. territo covered and 
lines carried. A. M. Collins Mfg. Co., 1518 Walnut St., Phila., Pa. 











DISTRICT MANAGERS and salesmen experienced in the visible index 
field to sell ‘‘Visblex,’’ a visible loose leaf ie as wy Exceptional op- 
portunity for experienced men with an old established company. Henry 
Conolly Company, Rochester, N. Y. 

SELL ENVELOPES—A profitable side line for salesmen now nantes 
any kind of office appliance. Exclusive territory. Write fully to Outloo 
Envelope Company, 1001 West Washington street, Chicago. 








POSTINDEX requires several first class Visible File salesmen. Must be 
able to show successful sales experience to ym. Write giving full de- 
tails. Postindex Co., Inc., Jamestown, N. Y. 





ENVELOPES. Men to sell envelopes direct from manufacturer. Wonder- 
ful side line for those selling office specialties. Bowers Envelope & 
Lithograph Company, Indianapolis, Indiana. 





WANTED SALESMAN for Loose Leaf Devices, Commission basis. Some 
good territory still open. Address Y-79, care Office Appliances, Chicago. 
SALESMAN WITH CAR, to sell duplicating machines and supplies to 
dealers only. Give references. Box 0-115, Office Appliances, Chicago. 


REPRESENTATIVES WANTED 
MANUFACTURER OF TWO PATENTED METAL SPECIALTIES for the 
office, home, bank, hotel and factory, has opening for high class distrib- 
utors and specialty salesmen able to finance themselves until they demon- 
strate their ability to produce. One specialty is without competition and 
in use by all classes of people, all lines of business in all parts of U. 8 

Address 0-117, care Office Appliances, Chicago. 


REPRESENTATIVES AVAILABLE 

SALESMAN WITH HEADQUARTERS IN CHICAGO, who sells steel files 
and lockers to dealers, wants one additional line. Will consider filing 
supplies, furniture accessories, or other article of merit used in an office 
and sold by dealers. Address P-97, care Office Appliances, Chicago. 
MANUFACTURER'S AGENT with headquarters in Chicago can handle 
another good line of office utilities or specialty sold through commercial 
stationers and department stores in Chicago and vicinity; has established 
trade in Chicago metropolitan district and within radius of 100 miles. 
Successful record of twenty-five years. Extensive acquaintance among 
wholesalers, retailers and jobbers. Good references. Address A-77, care 
Office Appliances, Chicago. 
































SALESMAN with twelve years successful experience representing leading 
pencil manufacturer in Chicago and vicinity, seeks new line on straight 
commission basis. Well acquainted with the dealers and thoroughly ca- 
pable of giving high-class representation. Excellent references. Address 
D-81, care Office Appliances, Chicago. 

DISTRIBUTOR with 14 years’ experience in office equipment and ap- 
pliances in St. Louis territory wants small office device or specialty to 
handle on an agency basis. Box M-83, care Office Appliances, Chicago. 
BOSTON SALESMAN calling in New England can handle one other good 
line, preferably a specialty sold through commercial stationers on a com- 
mission basis. Address B-170, care Office Appliances, Chicago. 


id BUSINESS OPPORTUNITIES 

FOR SALE: PART OR ALL of a well established adding machine and 
typewriter business, bearing a good trade name owned and operated by 
same party for more than 20 years, located in the Great Smoky Moun- 
tain National Park, is badly in need of a partner. The business has 
grown beyond that of one man. He now employs six, has four splendid 
agency contracts, wonderful opportunity to develop office furniture line. 
Inv estment required. Address N-102, care Office Appliances, Chicago. 


CANADIAN MFG. & SALES SERVICE 
MANUFACTURING AND SALES FACILITIES available for American 
company seeking better arrangements to cover the profitable Canadian 
merket. Established company with connections from coast to coast is in 
position to handle dealer sales alone, do the finishing of articles made 
in the United States, or do the complete manufacture and sale for the 
Canadian trade. An unusual opportunity for some manufacturer of sta- 
tionery or office equipment. Address G-106, care Office Appliances, Chi- 
cago 
































%. WANTED ARTICLE TO MANUFACTURE 
WANTED—Well known manufacturer of office specialty wants to add an- 
other line. Ready to buy patented office specialty outright or pay royalty. 
Also interested in unpatented office supplies. Address D-82, care Office 
Anovliances, _ Chicago. 


é j FOR SALE AND WANTED TO BUY 

KARDEX VISIBLE EQUIPMENT bought, sold, and exchanged. We have 
for sale and will also buy all sizes of Kardex cabinets. If interested in 
selling, send sample of pocket, description, quantity and price wanted. 
If want to buy, advise card size wanted. capacity. and present style of 
equipment. if any. F-97, care Office Appliances, Chicago. aa Nay 
WE BUY Addressographs, Mimeographs, Multigraphs, Dictaphones, Edi- 
phones. Kardex and Acme Visible equipment, and close outs of steel 
office filing equipment. Direct Service Co., 406-420 Cox Bidg., Rochester, 
ee 
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BUSINESS OPPORTUNITIES 


The detailed inquiries which follow have been received direct 
from readers of Office Appliances They are tangible business 
opportunities which are well worth following. 

Wants Abroad 


Amsterdam, Holland Mr. H. J. Vermeulen, Rokin 6, has 





established 


himself as agent or dealer in office machines He wishes to correspond 
with manufacturers in the United States who seek representation in this 
market He was a partner in the firm of P. H. Vermeulen & Company 


more than twenty year sole agent for the Burroughs Adding Machine 
Company for Holland and the Dutch East Indic The Vermeulen Company 
has been liquidated, as the Burroughs ¢ npany has its own organization in 


Holland and the Dutch East Indies 


Wants Here at Home 


Clarksburg, W. Va Morris P. Hall, Room 37 Arcade, who has been the 
local representative f the Burroughs Adding Machine Company in this 
territory for ter year taking on a number of sidelines as a manufac 
turer sales agent He will be glad to hear from any manufacturer of 
office equipment lines 1 it present represented in Central West Virginia 

Cleveland, Ohio The General Office Supply & Printing Company, 472-7 
Rockefeller building, wishes to hear from manufacturers of office supply 
line loose leaf device fice equipment, et wishing representation in 
Cleveland and vicit Mark replies for the attention of N. T. Bonnema 


ecretary-treasurer 


LaPorte, ind The Lalorte Press, Inc State and Monroe 


streets 


wishes to receive ft manufacturers their catalogues and prices on busi 
ness furniture and office ipplies Items having connection with the print 
ing business will be msidered also Mark replies for the attention of 
Charlies L. Taylor 

Lincoln, Nebr Var Specialty House, W. R. Van Cleave, proprietor 


wishes to get in touch with manufacturers of office supplies and novelty 
advertising items Can ren with orders until permanent arrangement is 
made References mentioned are Autopoint Company, Chicago; The Car 
ter’s Ink Company, Chicago; Scripto Manufacturing Company, Atlanta 
4 W. Faber. Newark, N. J Smith & Marshall, Chicago 

Memphis, Tenn H. B. Martling, 125 North Evergreen street, seeks a 


inufacturer in the commercial stationery or office 
wholesale experience with The Gen 


sales connection with a 


equipment field He had three years 


eral Fireproofing Company as district manager for Arkansas, Mississippi 
Tennessee and Louisiana He has had eight years’ experience in retail 
work, both store and road, including connections with the Florida Office 
Supply Company Tampa Fla Tampa Book & Stationery Company 


Tampa Fla Maverick-Clarke Lithographing Company, San Antonio 


Texas In addition to his acquaintance with the needs of consumers Mr 
Martling has a good dealer acquaintance in the south; will consider any 
territory that offers a good opportunity Is thirty-four years old, unmar 
ried 

Minneapolis, Minn Woodward Business Service. 322 South Fourth 
street, wishes to receive propositions from makers and distributors of all 
lines that might be handled ir onjunction with a ribbon and carbon busi 
ness Address replies for the attention of C. E. Woodward 


capable man well known in 
manufacturer on distribu 


l 
St. Lowis, Mo Experienced and financially 
the office seeks a connection wit! 


appliance fleld 


(WANTS AND FOR SALE, CONTINUED FROM PAGE 7) 


WE BUY AND SELL Min Addressographs, Dictating machines 


eographs 


rypewriters, Adding ichines, and other office devices Office Machine 
Exchange 1420 Olive St. Louis, Mo 

1200 IVI PANELS, 24-inch size for six inch card cost $5.95 each lots 
of 100 $.80 each 10-Acme 12-drawer 5x8 cabinets O. G. $42.50 each 
Hanover Office Equipment, 58 Greenwich St New York City 


ADDRESSING MACHINES 
Kardex cabinets, Mimeog 
Office Equipment Co is 


Ediphones 
Hanover 


Dictaphones, 
bought and sold 
York City 


Comptometers 
Multigraphs 
Greenwich St New 


rani 
apnhs 


ELLIOTT-FISHER machines bought, sold and rebuilt reeter-Warsh Co 
Plankinton Arcade Milwaukee, Wis 


OFFICE APPLIANCES 


torship basis Has a proven sales record on typewriters the past eleven 
years Address Sem 39, care of Office Appliances, 417 South Dearborn 
street, Chicago, Ill 

St. Paul, Minn.—Ross C. Wilson wishes lines to carry as a manufac 
turers’ representative, covering the middle west. His experience includes 


two years with the Yawman and Erbe Manufacturing Company covering 
Minnesota, North and South Dakota, Nebraska, lowa, Wisconsin and 
Michigan, calling mostly on dealers, but having also some large consumer 
accounts. He worked with dealers’ salesmen in calling on users. His sales 
record was in the upper brackets of the staff traveling from the Chicago 
office He had also been with the Remington Rand Company in the sys 
tems division four years; and six months with The Globe-Wernicke Com 


pany At one time he was connected with an advertising agency Was 
with The American Multigraph Sales Company two years He is familiar 
with office practice and procedure, enabling him to be of practical assist 
ance to dealers in their sales work Mr. Wilson is thirty-five years old 
married 

Toledo, Ohio.—The Wolfert Office Equipment Company, 3839 Monro 
street, contemplates returning to the office equipment field, and wishes to 
receive catalogues and price lists from manufacturers of office supplies, 
office furniture and filing cabinets This concern was active in the To 
ledo field twelve years until 1925, when the business was sold to The 
Shaw-Walker Company. Address replies to C. H. Wolfert 

Waterloo, towa.—-The Kirk V. Gross Company, LaFayette building, 


receive catalogues and dealer discount information from manu 
The company is interested par 
also engraving such as 


wishes to 
facturers of commercial stationery 
ticularly in rubber stamps and supplies 
wedding announcements, letterheads, etc 


items 


service 


i ae —- - 
Commerce Department Trade Opportunities 


Inquiries sent to the I S. Commerce Department from represen- 


tatives abroad Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 
opportunities wanted 

Cellophane, Geneva, Switzerland No. 55,613 ; agency and purchase con 
templated 

Equipment, Office, Montreal, Canada No. 56,683 ; agency desired 





907 ; agency desired 
> 832 


Machines, calculating, Fortaleza, Brazil No. 55, 
Machines, letter stamping, Buenos Aires, Argentina No 
desired 


agency 


Machinery, for manufacturing penholders, Cawnpore, India No. 55,879; 
purchase contemplated 

Machines, stapling, for fastening labels on cloth, Amsterdam, Nether 
lands No. 56,652; purchase and agency contemplated 

Machines, typewriter, Fortaleza, Brazil No. 55,907; agency desired 


Paper, writing, and envelopes, Bogota, Colombia No. 55,742; purchase 


contemplated 


Paper, writing and wrapping, Medellin, Colombia No. 55,694; agency 
desired 

Pens, fountain, and mechanical pencils, Madras, India No. 55,757; 
agency desired 

Ribbons, typewriter, and carbon paper, Madras, India No. 55,757; 
agency desired 

Safes, Fortaleza, Brazil No. 55,865; agency desired 


Scales, automatic, small, Geneva, Switzerland No. 55.613 purchase 
and agency contemplated 
Specialties, office, Montreal, Canada No 


Stationery, Madrid, Spain No 2; agency desired 


56,683 ; agency desired 


er 


Double Pages Count as Single in Italian Ledgers 


Commerce Reports] The Italian ministry of finance has decided that 
double pages in business journals or day books, where entries go from the 
left hand page to the right hand page, need count only as a single page for 
the determination of the fees to be charged for the annual review of busi 
ness accounting books, which is prescribed by law Article 23 of the com 
mercial code prescribes that every ledger or day book must have each page 
numbered and signed by both a judge in the commercial court and by the 
preter of the locality where the business concern keeping that record is 
domiciled, as evidence of judicial review 


——_<g—_— 
Trade Mark Registration in China 


Commerce Reports} The trade marks bureau, Nanking, China, an 











ELLIOTT FISHER billing and bookkeeping achines bought and sold nounces that since its establishment two years ago approximately 15,000 
Maloney, Gilmore ¢ 08 S. Dearborn, Chicag trade marks were registered. Only 4,000 of these are owned by Chinese 
Trade of the United States with the Far East Sweden Provides Penalties for Unfair Advertising 
The United States Bureau of Foreign and Domestic Commerce, Wash Commerce Reports] Severe penalties for making misleading state- 
ngton, D. ¢ has published Special Circular No. 235, covering the trade ments, Claims, etc., in any form of commercial advertising, including 
of the United States with the Far East for the first six months of 1930 labeling and marking of goods, in Sweden are provided for in a law of 
and 1931 This is a mimeographed report analyzing the trade May 29, 1931, which is to become effective January 2, 1932 
1.819.067 Overdraft ind signal printing ber 19, 1929 Granted August 18, 1931 Serial 
mecha ' for ila y ichines Frederick No 108.187 
W Bernau, Hillsick N. J. (assignor to Ell - A T E N T S 1,819,375 Check protector Frank J. Mat- 
Adding Typewriter Company Newark, N. J thews, Seattle, Wash Filed January 15, 1930. 
poration of New Jersey) Original applica Granted August 18, 1931 Serial No. 420.933 
n filed October 31, 1922, Serial No. 598,155 1,819,383 Fountain pen Kenneth Safford 


Copies of patents herein listed can be ob- 





Divided and tl application filed October 4 tained from the Commissioner of Patents Parker, Janesville, Wis. (assignor to The 
1929 Serial Ne 197 306 Granted August 18 Washington, D. C., for ten cents each in Parker Pen Company, Janesville, Wis., a corpo 
. 7 one ass Overdraft and signal printing  C@%4, postofice money orders or certified as <= ht age ys ence of applica- 
, f - gnat printing check. Stamps and personal checks not on Serial No. 232,255, filed November 10, 1927, 
nechanisn rr calculating ichines Frederick repted and in Canada December 2, 1927 This applica 
W. Barnau, Hillside, N. J. (assignor to Ellis ata alae tion filed May 18, 1928. Serial No. 278,864 
Adding Typewriter ¢ pany, Newark, N. J a Granted August 18, 1931 
corporation of New Jersey) Original applica 1,819,429 Appointment book Clarence H 
tion filed October 31, 1922, Serial No. 598,155 Filed December 1, 1928 Granted August 18, Manzler, Rochester, N. Y Filed January 14, 
Divided and tl appl tion filed September 16 1931 Serial No. 323,124 1930 Granted August 18, 1931 Serial No 
1929. Serial No. 393,104. Granted August 18 1,819,215. Typewriting machine. Fred Wal- 120,762 
1931 4 sleben, Rockville Center N y (assignor to 1,819,621 Index device James H Rand, 
1,819,078. Stencil sheet for use in duplicat Underwood Elliott Fisher Company, New York Jr., Tonawanda, (assignor by mesne 
ing typewritten or manuscript document draw N ¥ 1 corporation of Delaware) Filed July assignments to Remington Rand Inc., New York, 
ngs, and the like Armand de Waele Old 6. 1928. Granted August 18. 1931 Serial No N. Y., a corporation of Delaware) Filed June 
Southgat Londor England (assignor to D 290 775 “Ging : 11, 4 Granted August 18, 1931 Serial 
Gestetner, Ltd., London, England) Filed Jar in . No. 36,365 
vary 22. 1929 Serial N $34 370 und in Great 1,819.2 Pocket penholder Abel Burman, 1.819.666 File system Rodney J Wood, 


San Gabriel, Calif 


Filed May 24, 1929 


Granted 


Britain February 23, 1928 Granted August 18, d —. Dayton, Ohio (assignor to Remington Rand Inc., 

1931 August 18, 1931 Serial No. 365.654 Buffalo. N .« corporation of — 
1.819.084 Quadruplex cumulator calculat 1,819,235 Coin counting machine Edward Filed November 2, 1923 Granted August 18, 

ing machine Er John Ens, Newark, N. J P. Donnellan, Brooklyn, N. Y (assignor to 1931 Serial No. 672,322 

(assignor to Ellis Adding Typewriter Company Standard-Johnson Company, Inc., Brooklyn, N 1,819,701 Coin counting and assorting ma- 

Newark, N. J : rporation of New Jersey) Y., a corporation of New York) Filed Novem- chine. Clement Lee Downey, Cincinnati, Ohio 
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1,636,143. Mechanical lead pencil; 


patented December 15, 





LPvO STC 


1931, by Albert T. Weil, Union 


City, N. J. (assignor to American Lead Pencil Company, New York, N. Y., a corporation of New 


York). 
1,836,234. 


Serial No. 475,409. 


Divider board for filing drawers; patented December 15, 1931, by Roland A. Furlong, 


Rochester, N. Y. (assignor to the Yawman and Erbe Manufacturing Company, Rochester, N. Y., a 


corporation of New York). Serial No. 409,770. 


1,836,534. 


Furniture rest or shoe; patented December 15, 1931, by Walter F. Herold, Upper 


Montclair, N. J. (assignor to The Bassick Company, Bridgeport, Conn., a corporation of Connecti- 


cut). Serial No. 414,415. 
1,837,251. 

Memphis, Tenn. Serial No. 437,477. 
1,838,562. 


Ink pad with reversible plate; patented December 22, 1931, by Claude H. Bright, Jr., 
Visible index system; patented Decemter 29, 1931, by Harold Louis Matthes, Monroe, 


Mich. (assignor to The Weis Manufacturing Company, Monroe, Mich., a corporation of Michigan). 


Serial No. 249,525. 
1,838,681. 


index device; patented December 29, 1931, by Le Roi E. Hutchings, Buffalo, N. Y. 


(assignor by mesne assignments to Remington Rand Inc., New York, N. Y., a corporation of Dela- 


ware). Serial No. 131,187. 
1,839,307. 


Stencil attachment for typewriting machines; patented January 5, 1932, by Cari Gab- 


rielson, Syracuse, N. Y. (assignor to L. C. Smith & Corona Typewriters Inc., Syracuse, N. Y., a 


corporation of New York). 


1,840,179. 

MacMillan, Passaic, N. J. Serial No. 500,356. 
1,840,242. 

Point, N. Y. Serial No. 397,241. 
1,840,577. 


720,255. 
1,840,586. 


Serial No. 388,504. 


Calendar; patented January 5, 1932, by William Dabney White and Charles Wright 
Portable typewriter attachment; patented January 5, 1932, by Donald M. May, Rocky 


_ Typewriting machine; patented January 12, 1932, by Max Garbell, Chicago, Ill. (as- 
signor to Victor Adding Machine Company, Chicago, Iil., a corporation of Illinois). 


Serial No. 


Piercing and stapling machine; patented January 12, 1932, by Tom E. Jones, Wash- 


ington, D. C. (assignor to The E. H. Hotchkiss Company, Norwalk, Conn., a corporation of Con- 


necticut). Serial No. 464,445. 


1,841,330. 


signor to Postindex Company, Inc., Jamestown, N. Y., a corporation of Massachusetts). 


330,571. 


Filed May 10, 1927 Granted August 18, 1931. 
Serial No. 190,309 

1,819,727 Paper cutter Peter A. Aspen- 
leiter, Cincinnati, Ohio (assignor by mesne as- 
signments to United Autographic Register Com- 
pany, Chicago, Ill., a corporation of Illinois) 
Filed March 5, 1929. Granted August 18, 1931 


Serial No. 344,288 
1,819,921 Interest calculator. Elbert G. 
Rice, Seattle, Wash Filed June 18, 1929. 


Granted August 18, 1931 Serial No. 371,884. 

1,819,929. Self sorting card file. Charles E 
Tumminello, Pittsburgh, Penna. (assignor of 
one-fourth to Samuel A. Greenberg and one- 
fourth to Harry K. Angel, Pittsburgh, Penna.). 
Filed July 30, 1930. Granted August 18, 1931. 
Serial No. 471,784 

1,819,931. Combined typewriting and comput- 
ing machine. Harry H. Vickers, Corona, N. Y. 
(assignor by mesne assignments to Elliott-Fisher 
Company, New York, N. Y., a corporation of 


Delaware) Filed June 26, 1925. Granted Au- 
gust 18, 1931. Serial No. 39,650. 
1,819,937 Tariff binder Charles Buford 


Williams, Nashville, Tenn. Filed July 28, 1930 
Granted August 18, 1931. Serial No. 471,265 

1,819,975. Keyboard mechanism. Charles H 
Sampson, Rochester, N. Y. (assignor to Samp- 
son Permagraph Company, Inc., Rochester, N 
r., &@ corporation of New York). Filed 
ruary 18, 1929. Granted August 18, 1931. 
No. 340,846 

1,820,003. Index file. Le Roi E. Hutchings, 
Tonawanda, N. Y. (assignor to Remington Rand 
Inc., Buffalo, N. Y.). Filed February 3, 1930. 
Granted August 18, 1931. Serial No. 425,524 

1,820,014. Twine cutter. Herbert W. Fenton, 
Dowagiac, Mich. Filed June 4, 1929. Granted 
August 25, 1931. Serial No. 368,230. 

1,820,066. Typewriting machine. George F 
Handley, Glendale, N r. (assignor to Royal 
Typewriter Company, Inc., New York, N. Y., a 
corporation of New York) Filed October 10, 
1927 Granted August 25, 1931. Serial No 


Feb- 
Serial 


1,820,090 
visible 


Combined card and stencil for 
indexes Bernard L. Polkosnik, West 
Filed December 1, 1927. Granted 
Serial No. 237,048. 


Haven, Conn 
August 25, 1931. 


File cabinet; patented January 12, 1932, by Victor Gronberg, Jamestown, N. Y. (as- 


Serial No. 


1,820,130. Lead pusher for mechanical pen- 
cils. Howard L. Fischer, St. Paul, Minn. (as- 
signor to Brown & Bigelow, St. Paul, Minn., a 
corporation of Minnesota). Filed June 6, 1925. 
Granted August 25, 1931. Serial No. 35,426. 

1,820,164. Platen for typewriters and analo- 
gous machines. Gilbert M. Scherer, New York, 
N. Y. (assignor to Royal Typewriter Company, 
Inc., New York, N. Y., a corporation of New 
York). Filed January 23, 1930. Granted August 
25, 1931. Serial No. 422,851. 

1,820,184. Writing pad support. William L. 
Deming, Salem, Ohio. Filed July 9, 1927. 
Granted August 25, 1931. Serial No. 204,492. 

1,820,222. File, temporary binder, loose leaf 
book and the like. George Herbert Guyatt, War- 
wick Lane, London, England (assignor to John 
Walker & Company, Ltd., London, England). 
Filed December 20, 1929, Serial No. 415,390, and 
in Great Britain June 4, 1929. Granted August 
25, 1931. 

1,820,226. Reservoir pen. Horace Roderic 
Hughes, Alcester, England. Filed January 17, 
1929, Serial No. 333,061, and in Great Britain 
March 24, 1928. Granted August 25, 1931. 

1,820,241. Autographic register. George J. 
Neth, Dayton, Ohio (assignor to The Egry Regis- 
ter Company, Dayton, Ohio, a corporation of 
Ohio). Filed July 24, 1925. Granted August 
25, 1931. Serial No. 45,764. 

1,820,244. Carriage roll release for hectograph 
machines. John P. Pederson, Chicago, Ill. (as- 
signor to Ditto, Inc., Chicago, Ill., a corporation 
of West Virginia). Filed March 10, 1930. 
Granted August 25, 1931. Serial No. 434,576. 

1,820,258. Typewriting machine. Harry H. 
Vickers, Corona, N. Y. (assignor to Underwood 
Elliott Fisher Company, New York, N. Y., a cor- 
poration of Delaware). Filed January 25, 1928. 
Granted August 25, 1931. Serial No. 249,288. 

1,820,329. Typewriter. Robie Seidelinger, 
Philadelphia, Penna. Filed October 28, 1926. 
Granted August 25, 1931. Serial No. 144,688. 

1,820,378. Time calculating and wage com- 
puting machine. Leon Cygon, Wichita Falls, 
Tex. (assignor of one-half to Wayland D. Keith, 
Burkburnett, Texas). Filed July 23, 1928. 
Granted August 25, 1931. Serial No. 294,603. 
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1,820,440. Method of forming type-bar guides. 
Frederick U. Conard, Bridgeport, Conn. (as- 
signor to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Delaware). 


Filed April 4, 1929. Granted August 25, 1931. 
Serial No. 352,418. 
1,820,542. Typewriting machine. Joseph 


Phelps, Stamford, Conn. (assignor to Remington 
Typewriter Company, Hion, N. Y., a corporation 


of New York). Filed March 14, 1929. Granted 
August 25, 1931. Serial No. 346,954. 
1,820,583. Typewriter ribbon  rejuvenator. 


Floyd R. Switzer, Birmingham, Ala. (assignor to 
The Ribbonew Company, a corporation of Ala- 


bama). Filed May 2, 1929. Granted August 25, 
1931. Serial No. 359,983. 
1,820,697. Stamp affixing machine. Azel 


Gay, Rochester, N. Y. (assignor to The Mu'ti- 
post Company, Rochester, N. Y., a corporation 
of New York). Filed March 6, 1930. Grantel 
August 25, 1931. Serial No. 433,579. 

1,820,736. Temporary binder for pamphlets 
and other folded articles. Henry J. Gaylord, 
Syracuse, N. Y. Filed November 15, 1930. 
Granted August 25, 1931. Serial No. 495,912. 

1,820,751. Stamping apparatus for registra- 
tion of any desired values of business or work 
operations. Paul Mansel, Berlin-Charlottenburg, 
Germany (assignor to Siemens & Halske Aktien- 
gesellschaft, Siemensstadt, near Berlin, Ger- 
many, a corporation of Germany). Filed June 
18, 1928, Serial No. 286,127, and in Germany 
June 22, 1927. Granted August 25, 1931 

1,820,782. Crayon or pencil ho'der. William 
W. Climenson, Honey Brook, Penna. Filed Feb- 
ruary 18, 1930. Granted August 25, 1931. Serial 
No. 429,380. 

1,820,889. 
Kenmore, N. Y. 
Inc., Buffalo, N. Y.). 
Granted August 25, 1931. 

1,820,903. Typewriting machine. Henry Allen 
Avery, Groton, N. Y. (assignor to L. C, Smith 
& Corona Typewriters Inc., Syracuse, N. Y., a 
corporation of New York). Filed April 29, 1930. 
Granted September 1, 1931. Serial No. 448,262. 

1,820,970. Printing mechanism for addressing 
machines. Paul A. Gollnick and Frank W. 
Broderick, Chicago, Ill. (assignors by mesne as- 
signments to Selectograph Company, Chicago, 
lll., a corporation of Illinois). Filed March 21, 


Index card. Edward W. Sibley, 
(assignor to Remington Rand 
Filed November 23, 1928. 
Serial No. 321,413. 


1929. Granted September 1, 1931. Serial No. 
348,782. 
1,821,046. Tabulating machine. John Edward 


Wright, New York, N. Y. (assignor to The Tabu- 
lating Machine Company, New York, N. Y., a 
corporation of New Jersey). Filed October 28, 
1920. Granted September 1, 1931. Serial No. 
420,128. 

1,821,060. Adjustable bookrest. Morris Isaac- 
son, Brooklyn, N. Y. Filed December 9, 1929. 
Granted September 1, 1931. Serial No. 412,735. 

1,821,078. Punch and typewriter controlling 
means therefor. John T. Schaaff, Washington, 
D. C. (assignor to The Tabulating Machine Com- 
pany, New York, N. Y., a corporation of New 
Jersey). Filed August 14, 1924. Granted Sep- 
tember 1, 1931. Serial No. 731,980. 

1,821,089. Selective column tabulating ma- 
chine. Fred M. Carroll, Yonkers, N. Y. (as- 
signor to The Tabulating Machine Company, En- 
dicott, N. Y., a corporation of New Jersey). 
Filed August 13, 1927. Granted September 1, 
1931. Serial No. 212,690. 

1,821,099. Typewriting machine. Alfred G. F. 
Kurowski, Brooklyn, N. Y. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed October 26, 


1927. Granted September 1, 1931. Serial No. 
228,774. 
1,821,108. Printing device. Valentine J. 


Mohler, River Forest, Ill. (assignor to Addresso- 
graph Company, Chicago, Ill., a corporation of 


Delaware). Filed November 1, 1929. Granted 
September 1, 1931. Serial No. 404,182. 
1,821,179. Combined inkwell and pen sup- 


port. John F. Gail, Evanston, Ill. Filed Novem- 


ber 22, 1928. Granted September 1, 1931. Serial 
No. 321,117. 
1,821,183. Mechanical pencil. Charles R. 


Keeran, Evanston, Ill. (assignor to Dur-O-Lite 
Pencil Company, Sycamore, Ill., a corporation 
of Illinois). Filed June 10, 1927. Granted Sep- 
tember 1, 1931. Serial No. 197,793. 

1,821,244. Filing card support. Frederick L. 
G. Straubel, Green Bay, Wis. (assignor to The 
Automatic File & Index Company, Green Bay, 
Wis., a corporation of Wisconsin). Filed March 


3, 1930. Granted September 1, 1931. Serial No. 
432,751. 
1,821,293. Index or file. William H. Day, 


East Haven, Conn. (assignor by mesne assign- 
ments to Remington Rand Inc., New York, N. Y., 
a corporation of Delaware). Filed July 27, 1925. 
Granted September 1, 1931. Serial No. 46,335. 

1,821,337. Apparatus for and method of print- 
ing or embossing pencils. Walther Friedlaender, 
Ridgewood, N. J. Filed December 18, 1929. 
Granted September 1, 1931. Serial No. 414,860. 

1,821,339. Cash register. Charles W. Green, 
Ilion, N. Y. (assignor to Remington Arms Com- 
pany, Inc., a corporation of Delaware). Original 
application filed April 13, 1927. Serial No. 183,- 
392. Divided and this application filed November 
10, 1928. Serial No. 318,399. Granted Septem- 
ber 1, 1931. 
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Washington—Lincoln 


@@ In paying the nationwide tribute to our two 
greatest national figures whose natal days occur this 
month, it would be well did we all learn from their 
examples the supreme value of that character which 
makes men unswerving in well doing. The principle 
to which they were steadfast in great national crisis, 
applied to the distressing problems of the times, 
would resolve many difficulties. 
-— 
Find the Economic Balance 

@@Under favorable circumstance when business 
flourishes, the net income usually so far exceeds 
outgo that the actual point of economic balance re- 
ceives little consideration. The knowledge of some- 
thing approximate is sufficient. In times like the 
present, however, knowledge of the exact point of 
economic balance is essential to survival of a busi- 
ness enterprise. The first step toward surmounting 
the difficulties with which the business is confronted 
is that it be put at that precise point of balance. To 
bring it there, every non-essential on the cost side 
must be thrown overboard. Every item of cost that 
is susceptible of reduction must be brought down. 
To operate with the outgo side of the scale above 
that of income is to hazard the continuance of the 
business. To continue under such conditions with 
the hope that balance will be presently effected by 
income increase will not do. 

When economic balance is arrived at any excess 
of income over outgo is progress. As increase con- 
tinues, weight may be added to the other side of 
the scale. 

In all enterprises involving the use of capital in 
producing and selling merchandise, transportation, 
service, etc., one of the principal items of expense 
is salaries and wages. Therefore, when the income 
of a business is materially reduced, one of the most 
difficult conditions to maintain is the wage scale. 
Where there is sharp falling off in income or a pro- 
longed and steady recession, the maintenance of 
such scales becomes a mathematical impossibility. 
This is so well understood that we hear surprisingly 
few complaints about wage cuts. Men do not de- 
mand the impossible. 

The decline in the prices of necessities aids in a 
considerable measure to mitigate the discomfort of 
those whose income has been cut. It does not go 


all the way, for most persons have certain items of 
fixed expense which are unaffected by lower price 
tendencies, such as insurance, obligations incurred, 


interest, taxes and the like. But most persons, by 
judicious planning and some self denial, “get by.” 
Some income is better than no income, and with 
care a few dollars may be made to do a lot of work. 


Fabric and Tissue Prices Unchanged Till New 
Purchases 

It is stated that some of the large users of type- 
writer ribbons and carbon papers have asked for re- 
duced prices on their purchases because of the re- 
duced cost of fabric and tissue on account of the 
change in sterling. However, many manufacturers 
had large stocks of raw material on hand when Eng- 
land went off the gold standard and price changes 
are not possible until new purchases of raw ma- 
terial are made. What the situation will be in a 
few months, it is impossible to predict. 


Need for Courage Paramount 


@2@“Let us have faith in our country, ourselves 
and our work! Let us join courage and work in the 
form of courage to work,” is a part of a fine inspira- 
tional message sent by L. C. Walker, president of 
the Shaw-Walker Company to the sales force of his 
organization on January 4 via the Shaw-Walker 
Daily News, a house publication issued from the 
company’s New York office. Mr. Waiker’s message 
was as follows: 

“The progress of a nation is written in centuries. 
That of the individual might logically be recorded 
in decades—often a complete cycle of prosperity 
and depression. If each decade finds us in greater 
comfort and happiness and better prepared to with- 
stand the lure of excess ambition, we shall ultimately 
close our business careers with satisfaction to our- 
selves. 

“We are at present paying the price of a wild 
spree of prosperity and the measure of our individual 
discomfiture is the chance we took, during the past 
ten years, with our ultimate success. For many, 
today is the first uphill fight and, since muscles are 
not hardened nor skill and ability developed by the 
downhill run, it finds the call for courage almost the 
paramount need. 

“Today is rebuilding time, and while the neces- 
sary reconstruction may be largely in those per- 
sonal qualities of determination and willingness to 
work, study and sacrifice, rather than in material 
accumulations, we may consider ourselves fortunate 
if we are still able to give ourselves over to the job. 

“Nineteen thirty-two will be a better year if our 
individual reconstruction was completed in 1931. It 
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will be a hard year for those who are still floating 
with the stream, thinking only of the good old times 
back in 1928 and wishing or waiting for the next 
prosperity period 


“Let us have faith in our country, ourselves, and 


our work! Let us join courage and work in the 
form of courage to work. Let us thank God we are 


alive, with two years of depression behind us, and 
let us be sports enough to pay the price of our spree, 
even if it hurts 
“If that be 


our attitude, | feel sure we will find 
1932 a . 


good year 


~-- 

Fair Play 
GOSThe British Stationer quotes the following let 
ter received by a commercial house at Dundee, Scot 
which 


American house owed the 


of money 


land, from an 


Scottish firm a sum 





. HAVE noted with interest the remarks of my 
good friend, Charlie Mitchell of Kansas, on the 
subject of chain stores and their effect on our sta- 
tionery trade. Charlie is always interesting, and he 
knows a lot about stationery, but he doesn't know a 
darn thing about wheat! Just think of it, that bird 
has been trying to tell a cockeyed world that the 
world’s best wheat is grown in Kansas, and I have 
offered him proof that the best wheat is grown right 
here in Canada, but | can’t do a doggone thing with 
him, the boy is that stubborn! 

Now, back to the subject on which we don’t have 
to argue. The bulk of the printed and verbal com- 
ment on this problem seems to deal only or rather 
mostly with the results and evils accruing to our 
trade as a consequence to this new form of competi- 
tion, and very few offer any suggestion as to how to 
offset or meet the competition of chain stores, and | 
will, therefore, offer my own reactions on the sub- 
ject. 

Che chain idea insofar as stationery 1s concerned 
is of comparatively recent origin, and is simply a 
part of the evolution that is constantly going on in 
business, and no doubt if we were in business our- 
selves as operators of chain stores, we would un- 
doubtedly hold somewhat different opinions, or to 
use an old saw, “it all depends on whose ox was 
gored.” The first lesson to be learned is that whom- 
soever shall seek to block the ordinary processes of 
evolution, shall himself be crushed out of existence, 
and the answer is, therefore, to evolute yourself, and 
do it a little bit faster than the other fellow. Any- 
body who thinks he can remain much longer in the 
stationery business on old-fashioned lines, is doomed 


OFFICE APPLIANCES 


“We are in receipt of your debt for an amount 
which will be due for payment in about two months. 
The goods for this account were purchased along 
with items from other British houses when sterling 
was quoted at $4.86. 

“This letter comes to tell you that we will not 
take advantage of the new rate of exchange, but will 
pay you on the basis of the old rate prevailing when 
our engagements were entered into with you. 

“Things have not gone too well here. A 
porr spirit has taken hold of our people. But we'll 
st ‘ce out of it and will, | trust, follow 
ex nple in ‘carrying on’ until such time as the wind 


\ ery 


£*¢) | 
Ss Crt 


your 


shits. It 1s with kindest regards and best wishes 
that | remain, . 
An attitude such as the foregoing is good will in- 
surance. It is the essence of the Golden Rule. 
y 
LEI’S HAVE 
Canadian Stationer Sug- 


gests Concentration of Au- 
thority to Fight Chain Stores 
Would Solve Ninety Per 
Cent of Stationers’ Troubles 
—Charlie Mitchell and the 
Kansas Wheat Belt— By 
Thomas V. Bell, General 
Manager, Thos. V. Bell, 
Ltd., Montreal, Canada 


to disappointment and failure. He must evolute, 
and set about it pronto. 

We have watched during the past few years the 
various sources of the volume of business on old 
fashioned stationery lines, shrink both in number 
and volume, so the first thing to do is to modernize 
your lines, and seek to specialize; to do something 
along certain lines, a bit better, and perhaps a bit 
cheaper than the other fellow, but price is second- 
ary, and I am probably referring more in this 1n- 
stance to the manufacturing end, but in retail sta- 
tionery we might as well face the fact that unless we 
specialize to some degree, we are not going to get 
enough volume with which to carry on and keep 
solvent. But we are still faced with the necessity of 
protecting legitimate stationery lines from further 
encroachment, and consequent loss to us, and the 
answer is obvious ; organization. 

If every retail stationer was a member of the same 
organization, if he would conduct his business on 
the lines laid down for his guidance, if he would in 
his own business make use of the collective brains 
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of the community of retail stationers, which is so 
amply at his disposal, he would be an integral part 
of a more powerful combination than any chain 
store group, whose competition he worries about to- 
day. Complete organization, and complete co-oper- 
ation, without mental reservation or violation in 
practice is ninety per cent the answer. 

| do not wish to pose as an authority, neither am 
I qualified as such, but the principal advantages 
which the chain store enjoys over us, are: Buying 
power, volume, turnover and standardization. 

The first three offer difficulties to the independent 
retailer, but all are possible if he is a full, living and 
acting part of a great organization of fellows like 
himself, 

How long would a group of a thousand chain 
stores last, if the plan was to open a thousand shops 
with a thousand different managers, each of whom 
could buy and sell his own particular merchandise 
requirements without let or hindrance from higher 
up? Such a proposition wouldn’t last six months, 
and yet that, in the main, is exactly what we are 
doing. 

Suppose, for example, we were all suddenly af- 
flicted with a rush of intelligence to the brain, here 
is what | think we would do. We would make our 
National Association the absolute directing and con- 
trolling power over our operations. Whilst we 
would still remain vested with our proprietary 
rights, and sell any kind or make of merchandise we 
chose, our methods would be fixed by the Associa- 
tion executive. 

Now, as to price, it would be a violation of law to 
combine to fix prices, but I can see nothing to pre- 
vent us from getting the manufacturer of every line 
of goods to issue a list price for our use, and when 
our executives speak with the authority of thousands 
of retail stationers behind them, believe me, the 
manufacturers will listen carefully when we speak. 
If they won't, it means no list, no recognition, no 
stock, in any of our stores. But I do not fear any 
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trouble on that score. Our experience seems to be 
that the manufacturer is only too ready to cooperate, 
but there are too many points of view and requests 
thrust upon them, so that they cannot satisfy all, 
whereas, if all requests and decisions came in con- 
crete form from one source alone, and with the 
united voice of practically all the retail stationers in 
the country, I feel sure that the manufacturers would 
be delighted, and would cooperate one hundred per 
cent. 

By the same organization means, we could get a 
little better control of the peddler complex, but we 
cannot make anything that will prove one hundred 
per cent perfect and all-satisfying. Probably the 
plan will seem a little too radical for a speedy as- 
similation. We have to overcome that feeling that 
we all share to a more or less degree, that “we are 
going to be absolute masters in our own house.” 
Well, that is only kidding ourselves. There is not 
a single one of us who is in real fact, his absolute 
master. We may be as clever and able as you please. 
We may have the best store and the best staff of 
any in the community, but the fact remains that we 
have to go outside into a cold cruel world, and do 
and try to do business under conditions that have 
been set by others than ourselves. 

This is the age of dictatorships, and given the 
right kind of a capable man, that is the best and 
quickest way of getting anywhere. If I had my way, 
| would like to see the executive manager, sur- 
rounded with an equally capable executive and ad- 
visory staff, function for the entire retail stationery 
business in the country. The value of such unified 
control would be almost unbelievable, and we would 
soon find ourselves in such a strong position, that 
chain stores and other similar competition would 
just give us one big hearty laugh. Of course, this 
is only a dream, but just the same the basic idea is 
good. Suppose you play around with it for a while. 
But don’t forget this vital point: Complete organ- 
ization is ninety per cent the answer to our troubles. 





Shall we be “dictated,” or perhaps 


“co-ordinated,” or merely “led out’? 





Suggestions for classified advertisements to fit the occasion: 


WANTED—A_ business Musisudski with 
knowledge of the stationery business 
a lifetime. 


WANTED—A modern Aristotle to co-or- 
dinate stationery business. 


WANTED—A 20th Century Moses with 


Chance of experience in the stationery business 





KEEP ON DIGGING 

When we hear of a man discovering gold, oil or some other native resource, or a new me- 
chanical idea, our first thought is that he had discovered wealth. “What luck!” we exclaim. 

The fact is, all the man has discovered is an opportunity. He has found how wealth may 
be obtained, but the discovery is just the beginning. 

He has not just happened to stumble upon his discovery. He has been prospecting for it, 
perhaps searching for years. He has been digging for a long time and finally he has found 
what he sought. But he is not through digging. He has merely found the right place to keep 


on digging. 


When Col. E. L. Drake brought in the first Pennsylvania oil well in 1859, he opened a field 
where men could get petroleum if they would persist in digging—or drilling—for it. When 
someone found gold in excavating for the tailrace of a mill in California in 1848, he found 
where gold could be had if men would keep on digging. 

The discoverers of oil had to keep on sinking oil wells. They had to go down a thousand 
feet to get it—five thousand feet and more in the western fields. Discoverers of gold had to 
dig and wash and sluice to make gold pay. Discovering that oil or gold is there is nothing if 


men do not keep on digging. 


The principle of the phonograph meant nothing to anyone 


until Edison dug away at it until he could apply it to sound and tone reproduction. 


Instead of envying the opportunity someone else has discovered, the thing for us to do is to 


keep on digging at our own opportunity until we get our wealth out of it. As a business man, 
your business is your opportunity. It is already discovered. All you have to do is to keep on 


digging. 


Frank Farrington’s Business Talks 


(All rights reserved) 
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bers of the Royal sales organization, such as Managers 
Dodge of Pittsburgh; White of St. Louis, and Russ of 
San Francisco; Salesman Harry Thor of San Francisco; 
Dealer Representative Frank Hustedt on the Pacific Coast; 
Salesman Robert Goldblatt of Chicago and Dealer Repre- 
sentative McDonough of the same city. The 


success of 
the Royal musical portables was assisted by the coopera- 
» 


tion of Royal dealers, branches and salesmen through win- 
dow cards, leaflets and other means of publicity 
Sihiaieiiamianeds 
Speaker Garner Adds Another Secretary 

The Hon. John N. Garner of Texas, Speaker of the 
House of Representatives in the present Congress, has 
added Miss Josephine Sterling to his secretarial staff 
Miss Sterling is an expert stenographer and typist. Her 
portrait is here shown using a brand new Model 6 Under- 
wood typewriter 


Before Mr. Garner became speaker Mrs. Garner acted 





FRANKIE MASTERS "245 ROYAL TYPEWRITER ORCHESTRA « 


TIVOLI THEATRE, CHICAGO - JANUARY I< TO JANUARY 6". - 


MEMBERS OF THE ROYAL TYPEWRITER ORCHESTRA AS THEY 

APPEARED WHILE PRESENTING THE ROYAL MUSICAL PORTABLE 

ACT AT THE TIVOLI THEATRE. CHICAGO, THE FIRST WEEK IN 
JANUARY 


Musical Act Advertises Royal Portable 
Leading theatres throughout the country have of late 
been giving an act called Royal’s musical portable, worked 
out in various ways by different bands The act consists 


essentially of the use of Royal portable typewriters minus 





the type segment and fitted with xylophone-like musical 





attachments operated by the typewriter keyboard. Twelve 


, , , MISS JOSEPHINE STERLING, NEW ASSISTANT SECRETARY TO 
of such devices form a complete orchestra, able to play SPEAKER GARNER 


any musical composition The act has been put on by 

well known orchestras all the way from New York to as his secretary and still occupies that responsible posi- 
San Francisco and Los Angel Credit for the success tion, but the increased work incident to Mr. Garner’s pres- 
of the act belongs to its novelty appeal and the excellent ent office, said to be the most responsible place below 
showman f the various orchestra The performance that of the President himself, made an addition to the 
f the act was arranged through the good work of mem secretarial force necessary 





CHRISTMAS DISPLAY OF SPAULDING-GORHAM COMPANY, JEWELERS, CHICAGO, FEATURING STERLING 
This remarkable writing machine was flanked with fine pieces of 
on Hundred f dealers, it is said, are taking advantage of the interest in 


SILVER SMITH-CORONA TYPEWRITER 
sterling silver and by cases displaying costly gems, but was easily the center of attrac- 
the new Smith-Corona to feature it in their displays 
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E have heard that the field for the standard type- 
writer is super-saturated. If this is so, then type- 
writer dealers will not be able to sell many more ma- 
chines for some years unless they can show business 
executives how they can with profit put idle machines back 
to work and establish a growing outlet for new ones. 
Typewriter dealers say that the average typewriter 
salesman sells merely the mechanical advantages of his 
machines—its lightness of touch, speedy key-action, quiet- 
ness of operation, special features of construction, etc., 
etc.—but has never been trained to show business execu- 
how more typewritten letters can be used effec- 
This is no criticism of the salesmen; they follow 
method. But that method is not 


tives 
tively. 
the accepted today 
enough. 

People have come to us saying they would like to learn 
how to present the argument for the effective use of more 
typewriters, but there has as yet been no satisfactory 
method devised to prepare salespeople with these argu- 
ments. 

John Howie Wright, editor of Postage and The Mail- 
bag, says that par in direct mail selling is the attractive, 
personally typed letter, and that any step away from this 
standard is a step down. 

The Liquid Carbonic Corporation of Chicago says: 
“We have ceased to look at the cost per letter. The cost 
per inquiry and the cost per sale are much more impor- 
tant factors.” Where they used to get one-half of one 
per cent from processed letters, they are now getting 
from individually typed letters from seven to eight per 
cent in returns and sales are proportionately greater. 

Where direct-mail efforts have not been successful, the 
fault has lain with the advertiser, whose mail has not been 
properly done or whose lists have been general rather 
than selective. Promiscuous selling is a gamble; carefully 
managed selective selling is not, but may be relied upon, 
if the product is right, to bring a satisfactory percentage 
Selective selling means work for the man in 
charge of it. Effective lists cannot be made up by so- 
called experts whose knowledge of the business is insuf- 
ficient and whose interests reside in larger lists and more 


of return. 


processed letters. 

Another point is the frequency or continuity of letters. 
Too much is expected from too few letters. Conceding 
that it usually requires four or five personal calls to close 
a prospect, isn’t it rather absurd to expect to close a sale 
Isn’t it better to have a defi- 
Isn’t it better to send 


with three or four letters? 
nite plan and follow it through? 
from seven to nine personal letters and then, if the pros- 
pect has not responded, to send a salesman, who not in- 
frequently closes on the first or second call? 

The seven 
prospect. 2. 


4. Convincing 


steps in selling are these: 1. Finding the 
Getting his attention. 3. Interesting him. 
Creating a willingness to act. 6. 
Serving him so that he will buy 


him. 5 
Closing the prospect. 7. 
five of the foregoing steps can be better 


more. The first 
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TO PUT MORE TYPEWRITERS 


Individually Typed Letters for 
Direct Advertising the Method— 
Considering Returns, Personal 
Letters Cost Little, If Any, More 
than Others, Said J. H. Powers 
Before the Typewriter Conven- 
tion in New York. Mr. Powers’ 
Remarks Are Here Reviewed 


handled by personal letters than by personal calls, and 
much more quickly and economically. 

The impression that personal letters cost too much is 
not borne out by analysis. Individually dictated letters do 
cost from 15 to 30 cents each, but when letters are pro- 
duced repetitively by a girl on the machine the cost runs 
from 5 to 9 cents each, depending on the length of the 
letter. Furthermore, since the returns from individually 
typed letters are shown to be so much greater than from 
average processed letters, it follows that the cost of the 
former is a comparatively inconsequential item. This 
particularly applies when mailing lists are carefully se- 
lected. 

Mr. Powers’ address divided itself into four principal 
heads: Selective selling (already referred to); customer 
control, or, preferably, customer cultivation; collection 
letters, and following up other forms of advertising. 

Customer control refers to the intensive cultivation of 
the buying habits of customers. While customers cannot 
be controlled, they can be cultivated by keeping in touch 
with them, inquiring their needs and making them feel 
that their dealer is interested in them. For this purpose 
nothing else equals the individually typed letter. Most 
processed letters are impersonal—a characteristic which 
is wholly out of the picture in the case of customer cul- 
tivation. 

The field of customer cultivation alone offers opportu- 
nities for the use of a large number of typewriters now 
wholly or partially idle or reposing upon the shelves of 
dealers. To take advantage of this opportunity salesmen 
should prepare themselves to present practical ways of 
installing customer cultivation methods among their own 
customers, thus opening a wider field. 

With regard to collection letters, a survey of 103 large 
companies showed that collection departments are using 
more standard typewriters for the writing of personal let- 
ters than any other departments of the concerns investi- 
gated. The returns from these repetitively produced col- 
lection letters averaged 72 per cent. It is evident that 
here is another field where more typewriters can be used 
to advantage—a field where many are already convinced 
and many others would be open to conviction. 

There is a large field for the use of typewriters for fol- 
lowing up forms of advertising other than direct mail. 
They are valuable beyond price in producing personalized 
letters in reply to inquiries, and to intensify the effect of 
newspaper, magazine and other forms of advertising. 

Surprising as it may seem, only a small percentage of 
nearly 150 national advertisers responded to inquiries 
with personal letters—mostly they returned form letters, 
many of which were poorly filled in. 

“Let us learn more about these unexploited fields and 
the value and versatility of the genuine typewritten letter. 
Then we will be able to convince more companies that 
they need more typewriters to make more departments 


” 


more effective. 
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OFFICE FURNITURE A CAPITAL 


INVESTMENT 


HEN a 


light of interest in his eyes we 


customer comes into the store with the 


try instantly to find 
out what brought him in, specifically, and what we can do 


to make him happy over the way we have handled his re 


quirements If the article the customer wants doesn't 
suggest to our minds something else that he ought to 
have, then it is just too bad Our imaginations aren't 


working We 


have fallen down on the job 


Suppose, for instance, that the customer wants an offic« 
chair Do we handle them? We do Just come into our 
furniture department The kind of chair we'll show you 


depends on its use—is it a swivel chair for a desk, a sid 


chair; is it plain or upholstered; is it a chair for a special 
purpose, such as a posture chair; is it a chair for a large 
or a small person We can match the finish of your other 
ofhce furniture if it is oak, mahogany or walnut. 


The customer happens to be a large person, we'll say. 


so the salesman, having found that he wants a swivel chair 


for a desk, seats him in a substantial, roomy chair of that 


description. He is comfortable Being stout he prefers 
sitting still to moving about Finding himself comfort 
able and in good surroundings, he may be inclined to talk 
This tendency the salesman encourages He is in no 


hurry The customer is telling things about his business 
that the salesman stores away and afterward writes down 


book. We 


writing a 


need not go through the 
book 


man is the 


in a convenient note 


whole process—we're not Every good 


that the comfortabl 


man and when he is happy and at ease he likes to talk about 


salesman knows happy 


his hobbies, Ais business, his aspirations; sometimes about 


his dogs. Perhaps it is aviation—wireless—whatever it is, 


it is jotted down eventually in the book and thereafter is an 


“open sesame,” judiciously used, to the customer's pres- 
ence. 

As between comfort and beauty of design, the former 
is the deciding factor with the male customer. With 


women customers this is not always the case; but com- 


paratively few women buy office furniture 
It is 
price basis. If the 


a good plan to sell office furniture on a 


stickler 


and refuses to listen to persuasion, we can sometimes Sat 


seldom 


customer is a for low prices 


isfy him in the used furniture department, there being a 
very good market at the present time for trade-ins. But 


we try to convince our customers that buying first class 


office furniture is a capital investment. We try to demon 


strate that the better grades give greater comfort and 


An Interview With a Lead- 
ing New England Office 
Equipment Dealer Bearing 
a Few Suggestions on How 
to Make Good in Office 
Furniture 


satisfaction and give them longer than the cheaper grades; 
that 
a better 


that 


when one purchases the latter their replacement for 


grade waits only upon returning good times and 


replacements are inevitable anyhow, but with the 
better grades, well matched and properly selected, replace- 
ment can wait upon the preferences of another generation 


The 


grades is not, 


initial difference in cost between medium and high 


furthermore, enough to make one hesitate 


advantages of Class A merchandise are 


And it 1s our 


for long when the 
understood in all their aspects business to 


make the customer understand them 
It is important always, and especially now, to keep op 
That 


making us 


timistic, cut all expense corners and work hard 


ad lib., 


all prosperous, because it will keep us on the 


prescription, taken will go far toward 
job, out of 
mischief and away from profitless speculations 

The statement has been made that a very large propor- 
office furniture now in use is obsolete. I am 
this. My 


that in the territory in which my store does business about 


tion of the 


not so sure of observation has convinced me 


ninety per cent of the offices have been modernized since 


the war. Of course, I have not had the advantage of 
country-wide observation If I had, perhaps I would 
change my figures. Then, too, I might venture the sug- 
gestion that what a man wants long enough and hard 
enough he usually manages to get. It is our business to 
select goods that every person who values style, good 
taste and the ultimate of comfort will want Then if we 


play them up before the public, people will buy—not all 


at once, of course, but eventually, for each individual or 


concern has its own expense problems which must some- 


how be reconciled to new purchases. If we can aid this 


reconciliation by arranging credit in such a way as to 


lighten the burden, we stand ready to do so. We like cash 
or its equivalent on the nail, but we aren’t sticklers for it 
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Upon the question as to whether or not our office furni- 


ture department affects our other departments favorably, 
we are doubly afhrmative. Those who purchase and use 
office furniture are the customers toward whom most of 


our sales effort is directed. Whenever we get a new cus- 


tomer for office furniture, it is equivalent to getting a new 
customer for every other department in the store, or prac- 


tically so. Once we get a concern to buy office furniture, 


we can then sell them guides, folders, supplies, desk sets, 
lamps, sometimes fountain pens, in fact, everything in the 


line of office equipment even including such office ma- 


chines as we handle and as they may from time to time 
require. The modern stationery store, and by modern I 
mean the one that is up-to-date, links every product with 
office equipment field, so that a sale 


every other in the 


leads on step by step sooner or later through all the re- 
quirements of an office. I want to point out here, though, 
that selling is so largely a matter of personality that onc 
will not realize fully upon this endless chain proposition 
personality he can adapt to 


until he has cultivated a 


and with which he can please practically all types of 


people. It is an old saying that one can’t please every- 
body, but the adroit, well informed office equipment sales 
doing that. Another 


While it by no means 


close to just 
It is this: 


a man is a salesman he must do all 


man can come very 


thing I want to stress. 
follows that 


the talking, it is 


be caust 
him to be as 


useful for 


nevertheless 


ONE OF THE FINEST COURT- 
HOUSES IN THE SOUTH.—The 
upper picture is of the beautiful 
Jefferson County courthouse in Bir- 
mingham, Ala The other views 


A $200,000 Installation in Birmingham Courthouse 

Office appliance dealers in Birmingham, Ala., came in 
for $200,000 worth of contracts in 
$3,000,000 ten-story Jefferson County Courthouse recently 
completed and occupied. The 
of the finest county government masterpieces in the South 


furnishing the new 


structure is hailed as one 


and is equipped with the most modern desks, chairs, filing 
cabinets, etc. that could be purchased. Holabird & Root 
of Chicago were the architects of the building and the 
Ferro-Concrete Company of Atlanta, the gen- 
Sub-contracts for the office equipment 


Southern 
eral contractors 
were let to the manufacturers through local dealers. 

Che largest single contragt went to Jas. A. Head, Inc., 
of Birmingham for $100,000 worth of steel filing and rec- 
ord equipment, counters, desks and safes. This equip- 


all in African mahogany finish to match the in- 


courthouse, was manufactured and in- 


ment, 
terior finish of the 
stalled by the Watson Mfg. Company, Jamestown, N. Y. 
This contract included 2110 crates of furniture or about 
26 carloads. Installation work was supervised by Harold 
Delain representing the factory and included the follow- 
ing offices: probate judge, tax collector, tax assessor, gen- 
chancery, 


eral record room, sheriff and warden’s offices; 
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widely informed as possible. One cannot even ask an 
intelligent question without some information beforehand. 
My advice to salesmen is to read, read, read, to make notes 
and to remember, and to cultivate the faculty of remember- 
ing names and faces. How this can be done may be left to 
every man’s ingenuity. 

Permit me to interpolate here what I should have men- 
tioned in a previous paragraph, and that is, that while we 
stress comfort and beauty in office furniture, we lay equal- 
ly heavy emphasis upon construction, which is a prime 
consideration when talking of the durability of our office 
furniture. Construction and comfort are, therefore, our 
chief points in selling. 

Filing supplies, folders, guides, cards, etc., should be 
brought constantly to the attention of customers who are 
purchasing other material. The sale of such supplies is 
profitable and soon mounts to astonishing figures if any- 
thing like a proper degree of effort is put behind them. 

One of the most important links in the success of office 
equipment selling is the training of salesmen, and a great 
deal of this must be done by the manufacturers them- 
Window displays are just as important as trained 
men. The old saying that merchandise well displayed is 
more than half sold is considerably more than true. Every 
office equipment establishment should have the services 
of a trained advertising counsellor to plan its advertising 
constructively and link it with the proper merchandise. 


selves. 


show two typical installations of 

steel office equipment. The build- 

ing was furnished throughout with 
new equipment. 


civil and criminal court rooms, county treasurer’s office, 
board of education, jail, law library and other offices. 
The other $100,000 worth of equipment was let to other 
Birmingham concerns, their share being in varying sums 
according to articles furnished. Loveman, Joseph & Loeb 
representing the Milwaukee Chair Company furnished the 
chairs; the Zac Smith Stationery Company supplied spe- 
cial chairs and courtroom benches. Wooden chairs num- 
bering 1,277 were sold. Included in one contract were 300 
courtroom benches, seating ten persons to a bench. An- 
other contract included 610 upholstered chairs for the court 
rooms, grand jury room and a few private offices. It also 
included wooden desks for each of the courts, for the 
president of the county commission, and for the solicitor. 
The Dixie Metal Products Company of Birmingham 
and the Berger Manufacturing Company of Canton, Ohio, 
supplied special steel desks and tables. Incidental fur- 
nishings included 828 solid cast brass cuspidors supplied 
by the Dixie Bronze Company of Birmingham; 220 ash 
trays and stands; thirty-six metal desk lamps; twenty-six 
rugs, and several sets of drapes and hangings. Waste 
baskets and costumers were made up by the Universal 
Metal Products Company of Birmingham.—G. H. W. 
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THE C. T. D. A.-ITS CAPITAL PROGRESS 


RGANIZED in 1924 to promote and encourage c 
operation and the spirit of fraternity among its 


members, and to solve certain problems and do away wit! 
unprofitable practices in the trade, the Chicago Typ 
writer Dealers Association has advanced steadily to an 
influential position among the trade organizations of the 


city. It has achieved the respect and the cooperation ot 


and now appears to be upon the high 


mplishment of those forth in 


the manutacturers, 


road to the acc: ideals set 
the Code 
he 


by men 


of Ethics recently adopted. 
association trom 1ts 


the 


inception has been officered 


who have had best interests of the organiza 


tion at heart—men of prominence and standing among 


their fellows—who have given unsparingly of their time 

and strength in the advancement of the organization as 

a vital factor in the typewriter business in Chicago. 
[he first president of the ¢ . oh a ON Ww. SR, 


Shipman of the Shipman-Ward Manufacturing Company, 


son of E. W. S. Shipman, a pioneer in the rebuilt type 
writer industry of the city and section. The Shipmans 
sold their interests in the company named some years ago, 
the elder retiring, and the younger engaging in business 
in another held 


Mr. Shipman remained president of the association un 


til 1926, when, at the annual meeting of that year he de- 
clined re-election, and W. (¢ Holbrook of Holbrook & 
Gibson was made president After a successtul term, he 


was followed in office by J. E. Pratt, Chicago manager of 


the American Writing Machine Company. Mr. Holbrook 
passed away a few years ago. In his death the industry 
lost a sincere, able man, whose influence was ever on thie 
side of right 

At the annual meeting of 1928 President Pratt de- 
clared it to be impossible for him to serve again. Elmet: 
Young of the American Typewriter Exchange was then 
nominated and elected. Mr. Young was followed in the 


Ward, Jr., of the Shipman 


who in turn was succeeded 


presidential office by James P 

Ward Manufacturing Company, 
by Frank D of the Specialty 
the 


Kline [Typewriter Company 
past presidents contributed something to the 
Arthur 


[Typewriter and Adding Ma- 


Each of 


progress of the organization, and last Fall, when 
B. Froehlich of 


chine Company was made president, he found the associa 


the Reliable 


tion ready for the vigorous executive action which he is so 


well fitted to plan and direct 


Immediately on his election President Froehlich began 


planning the work of the year—arranging for meetings of 


An Association That Is 

Making Good with Its Mem- 

bers. Chicago Typewriter 

Dealers Enthusiastic. Or- 

ganization Activities Begin 
to Bear Fruit 


the sort that would not only amuse and entertain, but 


would make possible aggressive action on the part of the 
Putting on foot 
members and 


of typewriter dealers in Chicago. 
direct campaign for 
larger attendance, the new president began planning a se- 


Le dy 


a strong mail more 


ries of practical moves to the end that the organization 


might function for the benefit of every loyal member. 
Having labored hard in the typewriter field for many 
years, Mr. Froehlich has an acute understanding of what 
the industry needs, and appears to entertain practical 
ideas of how to get it. Each monthly meeting since his 
clection has been more interesting and better attended 


than the one preceding. At the January meeting, reported 
in another column, the attcndance closely approached 100 
per cent. The treasury of the association is fortified by the 
collection of dues from members, 


paid for the year or for the past and the current quarter. 


almost all of whom have 
Resolutions have been drafted and passed stating without 
equivocation the position of the association on controver- 
sial matters, and expressing in vigorous terms the sort of 
cooperation expected from those standing in allied rela- 
tions to the retail trade. 

Mr. Froehlich’s aggressive policy has awakened interest 
and promoted attendance. The announcements sent from 
the president's office are examples of good psychology. 
Anticipation is kept on the qui vive. Bulletins with their 
humorous and pointed illustrations go straight to the mark. 
Wit, humor, argument, satire—all are employed to stir up 
interest and get members out to meetings, collect dues and 
add to the membership. The Mimeograph in Mr. Froeh- 
lich’s office produces prolifically, and to drive home his 
points he uses classical as well as colloquial language. One 
leaflet 
the picture of a bull beside a number of alleged excuses 


The 


refers to a “puissant association”; another shows 


explaining why some dealers don’t come to meetings 
hook-up is obvious. 
There are bulletins announcing mectings; bulletins be- 


tween meetings; bulletins after meetings—not too many, 


Are you an obstreperous, contrary 





OBSTRUCTIONIST (there!)? 





Lets All Pull Together ~ TWO OF THE CARTOONS WITH A 
TANG THAT HELPED TO STIMU- 
A Was Gnener own : LATE ASSOCIATION INTEREST 
ra a wy AMONG CHICAGO TYPEWRITER 
 < —— — : ia Net " DEALERS In the cartoon on the 
- J ho (.- ox would Y like to make an left is a whole sermon in two little 
Te wr . P i. sketches In the other one the im- 
2 i. 6x: “4 0. ee plication is plain that if one pos 
J “Wipe, iin sesses the mental traits commonly 
Aust } Vi. ht 4 MNS) Wifi, . ascribed to the donkey he will want 
4 pax _™ > 4 / f \ an association in which contrariness 
w- - /), y Wy, 8 got Ie 97 \\ ° and obstructionism lead only to dry 
pny Aol rs / UA a " 9 - . a cle husks and scant pastures. It is obvi 
> \ 124 tbe we Meh ous that nobody is going to admit his 
yr le ~~ - Ww, Z' — own obstreperousness, and it follows 
i" ia ’ that everybody wants the kind of an 
y ; | y association which expresses the oppo 
, j i e . 7 site of the undesirable characteristics 
Ki / out of this named 

\a° i organization? These and other cartoons are fea- 
; tured in the announcements and re- 
- ' | ports which issue from President 

= } Froelich’s office 
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but enough to keep the interest warm. Each one is terse, 
to the point, picturing in bold strokes what has been done 
And the 
iron hand is so smoothly masked under the velvet glove 
that its hinted, that sprite, 
Imagination, to do his work in the minds of the would-be 


and what is going to be done. existence of the 


presence is merely leaving 
recalcitrants 
In a Mr. Froehlich stressed the fact 


that members of an association working for the good of 


recent interview 
an industry are not performing a purely altruistic service, 
membet works while ad- 
Cooperative competition is more than a dream 


for each who benefits himself 


vancing all. 
—it is already with us, and as its advantages become more 
and more apparent, our trade associations will grow pow- 
erful in proportion as the rank and file perceive their 
benefits. 
On the 


said that action would be taken as soon as the subject of 


subject of rebuilt typewriters, Mr. Froehlich 
portables and one or two minor matters are out of the 


way. It will be the endeavor of the association to put 
the rebuilt typewriter business on the plane where it be- 
longs; but the prompt and successful handling of lesser 
matters first will give encouragement to the faith that 
larger problems can be handled equally well. The associa- 
front and can then ad- 
Hereto- 


fore, he believes, the organization has attempted too many 


tion will have achieved a united 


vance with the reasonable certainty of success. 


things at once. 

The present article would be incomplete without ac- 
knowledgement of the uniform courtesy, cooperation and 
hospitality extended by the typewriter manufacturers and 
others to the association and its membership. 

It is the policy of the association to change the place 
of meeting each month, selecting unusual places or those 
celebrated for excellence of cuisine. This helps to sustain 
interest. 

—_——__—~<—— 
Ward's of Boston Hold a Business Show 

Last August, when trade was generally dull, the man- 
agement at Ward’s were busy formulating plans for a 
On January 11 these plans were matured 
and Ward’s store was transformed from a stationery and 
office equipment establishment into a flag-bedecked, crepe- 
festooned exhibition hall. 


business show. 


Over 6,000 invitations were sent to sales and office exec- 
workers, purchasing accountants, 
business college students and advertising men the week 
In addition to this, 4,000 circulars 
explaining the show and listing the exhibits were sent out, 
as well as 4,000 printed hand blotters advertising the show. 

Blue and white were chosen as the color scheme and 
carried out throughout everything connected with the 
show, including the display booths, signs, window back- 


utives, office agents, 


preceding the show. 


grounds and even to a large blue and white pennant an- 
nouncing to all and sundry who traversed Franklin street 
that Ward's were having a business show. 

The affair was the result of the work of A. L. King, the 
manager; A. J. Miceli, the buyer of office equipment, loose 
leaf and commercial goods, and Joe Murphy, the adver- 
tising manager. 

The show, which continued from and including January 
11 to and including January 30, was eminently successful 
and aroused much interest. 


~~ 
I. B. M. Head Says That Upswing Is at Hand 


In an address before the Chamber of Commerce, Bing- 
hamton, New York, on January 14, Thomas J. Watson, 
president of the International Business Machines Corpo- 
ration and president of the Merchants Association of New 
York, said, “The time is near at hand when we shall once 
feel are in the upswing of the business 


again that we 


cyc le.” 
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“Thar’s Gold in Them Thar Hills.” 

Among the many who admired the artistry and approved 
the message of the old prospector’s picture sent out some 
weeks ago by the Addressograph-Multigraph Corporation 
was The Weis Manufacturing Company of Monroe, Mich., 
who secured permission to use it in a Weis folder, which 
is an effective piece of direct mail publicity. 

The original title of the picture was, “When the Surface 
Gold Gives Out.” On the front page of the Weis four- 
page folder beneath the picture of the discouraged old 
prospector and his tired burro are the words, “Cheer Up, 
Old Timer—There’s Still Some Gold in the Hills.” 

The folder is printed on a cream body stock. Type and 
illustrations are centered in the pages and surrounded by 
a gold ink border. The center spread is headed, “Thar’s 
Gold in Them Thar Hills,” and the type matter within the 
border brings out the fact that, as the Californians panned 
the profitable surface gold from the creeks, they turned 
to the hills, where their toil was richly rewarded. The 
experience is pointed out as illustrative of the opportunity 
for profitable sales of the company’s Duo-Top filing folders 
and Wizard fibre transfer and storage cases in store and 
office. 

The final page presents the creed of “The Spike-It 
League of America” originated by the Rotary Club of 
Canton, Ohio, and a concluding suggestion about the im- 
portance of holding customers. 

The folder is a fine and striking example of excellence 
in composition, layout, typography and printing. 

Oe 
Quarter Century Royal Workers Honored 

Four of its outstanding workers were recently presented 
by President Faustmann of the Royal Typewriter Com- 
pany with handsome gold watches in appreciation of long 
and conscientious over periods of twenty-five 
years or more. The following men were thus honored: 
J. J. Schillinger, assistant sales manager in charge of serv- 
ice; J. C. Reynolds, assistant factory superintendent; G. 
Schearer, special factory representative, and G. F. Hand- 
ley of the pattern and experimental department. The 
first three joined the Royal in 1906 and Mr. Handley in 
1904. 


service 


—_——_——~<>_____- 


R. B. Wilson Seriously Il 

Ralph B. Wilson, for many years prominent in the loose 
leaf industry, and of late years retired, is seriously ill at 
his home, 2421 North Catalina street, Los Angeles, Calif. 
He headed the old Chicago Shipping & Receipt Book Com- 
pany, merging it later with the Jones Improved Loose 
Leaf Company, forming the Wilson-Jones Company of 
which he was president for a number of years. On sell- 
ing out, Mr. Wilson moved his family to California, where 
they have since resided. Mr. Wilson has always lived an 
active life and retirement has meant hardly more than a 
change of occupation from loose leaf to the management 
of his well-equipped ranch, with a winter home in the big 
town. 

Mr. Wilson, with his usual courage and determination, 
declares that he is going to spend a long anticipated sum- 
mer vacation in Canada. His condition, we are told, shows 
improvement, and his many friends hope that he will re- 
cover sufficiently before summer to make his vacation 
hopes come true. 

—_——¢—— 


Gray Takes Art Metal Agency at Los Angeles 

D. D. Gray has recently taken over management of the 
office of The Art Metal Construction Company, 942 South 
Hope street, Los Angeles, Calif. 

Mr. Gray was formerly manager of agencies for Art 
Metal, with headquarters at Jamestown, N. Y. 
tory covers several states in the southwest. 


His terri- 
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Machine Permits Typist to Become Linotype 


Operator Phe Miles Reprodu 


Miles Intercommunicating System 


er Company, 26 East Cwenty sec- 





Andrew G |. instructor f Linotype operation at t nd street, New York, N. Y., is the manufacturer of a new 
Fullerton Jur ( ege al li Sche Fullertor ntercommunicating system tor use in offices, tactories, 
Calit t ! t al uxiliary Linotype keyboard banks, stores, restaurants, schools, et The Miles system 
n whi t I ire arrar n the same er as o1 is nominal in price and simple in operatior rhe manu 
i typew ( i i lary i called the yp 
write ! illy a ited device f peratir : 

i standa keyboa f ninetv keys trom a stand 
ird ty ‘ ird, w i few min changes t 
I ty V Kt Ay | state at tie | powrite 

iStar t i e i il ible Tt iny | I 
type Intert eing easily é n position over the 
regular Liu eyboard I ectrical power it cor 
ume ul from a linarv i t cket 

It tated it in recent tests pists Ww had never 
before operat notype s i them having never NO. 418 POWER SUPPLY UNIT WITH BUILT-IN LOUD SPEAKER 

ne f e success y operating the machines 

facturers state that its action 1s positive, carrying even 
whispered commands conversation trom the executive 
to any or all individuals within th rganization without 
the use of bells, operators or special connections 

Three combinations are offered by tl Miles Repro- 
ducer Company No set iS a one-way communicating 
unit consisting of one microphone and one ear-phone. To 
make this a two-way unit merely requires the purchase of 
two sets of equipment. The No. 2 set is a hand desk tele- 
phone type communicating unit. Both Nos. 1 and 2 oper- 
ite on four | volt dry cells. 

Che third combination is the Miles calling system, which 


supply unit shown in tl 


\n improved “comms 
1s being iffered by the 
Street, New York City 





rYPIST SEATED AT A LINOTYPE MACHINE OPERATING I1 
FROM A rYPOWRITER KEYBOARD 
t the e1 f eight urs or less of training Chis training 
! I tor mn the me anics Of the Linotype 
‘ il I t tiv ¢« ncerned wit the kevboard opera 


> 
A Powder Ink Eradicator Announced 


includes a portable microphone unit and the 


An Improved Line of Ever Rea 


No. 418 power 


11 
i] 


e accompanying illustration 
_ 
dy Calendars 
cial” calendar for the 1933 edition 
Typo Trading Company, 65 Duane 
Chis company manufactures the 





The Ir Skat Manufacturing Company, 328 Guncklk 
ivenu Davt () s offern to the dealer trade a dry 
nk era i d Ink Skat It is stated that this eradi 
cator was di ‘ in Salt La City Utal ibout tw 
years as , it it was | iced in small quantities u 
Denve ( f a time Subsequently Ink Skat was 
mpt ve t ( i price ta iit unce bottle reduced 
from $3.00 to $1.00, ar the fact moved to Dayton 

: : NEW COMMERCIAL CALENDAR OF TYPO-TRADING COMPANY 

Ink Ska ; pie ind ¢ us< Che ink spot 
stain to he ! | is moisten ightly, a small amount tofore, the company has adopted a heavy gauge metal 
of the powde ed t stain, and the latter re nished in bronze The legs are of the regular hinged 
moved by t ghtly with absorbent cotton Phe ball and socket type—a patented construction. This calen- 
manutacturers state that Ink Skat will not deteriorate and lar is said to harmonize with any desk, walnut, oak or 
that one bott ast f ea in an dinary small mahogany 
business off Chere will be no change in the list price of this calendar. 
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New Royal Type Is Popular 


“Modern Pica” is the name of the newest exclusive typ¢ 
face adopted by the Royal Typewriter Company, Inc. 
Chis type was developed for business houses who wish 
to have their correspondence appear attractive and dis- 
tinctive without going too far from traditional lines. The 


new type is clear and harmonious; clean-cut work is as- 
sured by more space in the letter loops; letter serifs are 
adapted to the curve of the letter rather than drawn 


parallel to the line of writing; legibility is combined with 
beauty by shorter and freer serifs and cross lines with 
wider curves, and by slightly departing from the strictly 


vertical in all of the straight lines; openness in characte1 


of design have improved carbon and mimeographing prop 


erties, and greater legibility in capitals has been achieved 


by more symmetrical designs. The designer of Modern 
Pica is Michael Lipman, a well known New York artist 
and writer 
—— 
Precision in Mixing Tempera Colors 
The Sanford Manufacturing Company, Peoria at Con- 


Ill., has devised a mixing set for 
The set 
value and intensity 


streets, Chicago, 


eress 


tempera colors used in the grade schools pro 


duces accurately the hue, required in 


any composition, and makes possible the duplication of 


any blending previously used. 

The mixing set comprises bottles of the primary colors, 
blue, red and yellow (also white), each fitted with an ex- 
tractor tool, 


made of aluminum, with a series of depressions in it, 


similar to a medicine dropper, and a palette, 


each 





FORD'S TE 
Ss «COLOR 


ses 





SANFORD TEMPERA COLOR MIXING SET 


with a capacity of one drop of tempera color. In operat- 


ing, the proper mixture is determined from the instruc- 


tion book, and drops of color placed on the palette as 
specified \fter mixing the color is ready for use. The 
palette is easily cleaned in running water 


The book 


division color wheel, with which art students are familiar 


instruction furnished is based on the twelve 
It schedules split complementary harmony with red, blue 
or yellow, the triad harmony, blacks and grays, and poster 
colors. The use of this mixing set avoids waste in experi- 
mentation, and assures normal hues, values and intensities 
The set complete retails for $1.50; refills are furnished in 
1% ounce bottles, corked, retailing at fifteen cents. 
$$ 
A New Kind of Tubing 

The Bendix Stromberg Carburetor Company, subsidiary 

of the 


is making a seamless flexible metallic tubing which, it is 


Bendix Aviation Corporation of South Bend, Ind., 


claimed, will find an important place in practically every 


industry. This new tubing is being marketed by the Ben- 


dix Aviation Corporation. It is applicable to a wide variety 


of uses, including lubrication, electric wiring conduits and 


many other purposes. It withstands high pressure and 


high temperature. 
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Convenient Cabinet for Dealers 

The Art Steel Company, Inc., 300 East One 
forty-hfth street, New York City, has produced a greet- 
adapted for the 


hundred 


ideally 


ing card cabinet declared to be 





ART STEEL GREETING CARD 

CABINET 
contains seven 
of removable 


housing of greeting cards. The cabinet 
drawers each fitted with a center divider 
type which can be taken out to make room for extra-wide 
This No. 207 greeting card cabinet has the fol- 
lowing dimensions: Outside inches 
wide, fifty-two inches high, twenty-four inches deep; in- 
side compartments each seven and a half inches wide, six 


cards. 


housing, seventeen 


inches high, twenty-three and a half inches deep. 


——— 

A New German Paper Punch 
F. Soennecken, Bonn, Germany, is offering a two hole 
This punch, bearing the cata- 
logue designation The 
center to center punching distance is eight centimeters. 


paper punch at a low price. 
No. 220, is of medium capacity. 


The punching handle operates easily and is returned to 





SOENNECKEN PUNCH NO. 220 


means of coil springs encircling 
accuracy in 


its original position by 


the punching rods. For convenience and 


punching, a paper gauge is fitted in the base of the punch. 


—_———__——— 
New York House Offers New Push Pin Line 
A new line of push pins made of what is declared to be 
unbreakable metal and always sharp, is offered to the 
trade by H. W. Acton Company, Inc., 370 Seventh avenue, 








2? 
ss S 


New York City. This new push pin has decorative fea- 


tures and is declared to be useful for home and office pur- 





ACTON PUSH-PINS 


DISPLAY CARD OF NEW 





poses. The pins retail at six for ten cents. The company 
Ti ites ¢ rrespor lence 
- > 
German Firm Offers Note Book for School Use 
The C llewe note book, No OvUU, Is One of the latest 
products announced by F. Soennecken, Bonn, Germany 
Che book has six rings and is flat opening, which facili 
— 
=f 
=| 
ae 
i a 
SOENNECKEN 








THE SOENNECKEN-COLLEGE NOTE BOOK NO. 600 


tates easy writing when taking notes at lectures, during 


riments, et The rings easily and 


locked position by 


the fingers sideways against the rings 


laboratory expe open 
are returned to a simple pressure of 


- > , 
New Line of Hektograph Copying Pencils 


1. S. Staedtler, Inc . 55 Wortl Street, New York, have 
ulded three new Hektograph copying pencils to the 
Staedtler line, thus completing a copying pencil line of 


extended rang 


To the familiar No. 933 “Globe Trotter” purple Hekto 
graph pencil, which gives two hundred Hektograph copies 
at one writing, have been added the new numbers whicl 
bear the well known “Mars” name These new copying 
pencils (listed as Mars No. 2965 copying pencils) come 
in three vivid shades—intense red, intense blue and intens« 


green and will give more than twenty-five Hektograp! 


opies _— 
“Tom Thumb” Pen and Pencil Set 

The Welty Pen Company, 36 South State 
Ill., is marketing its “Tom pen and pencil sets in an 
leather case, 
the pen and pencil the set includes an 
a pocket The 
thre 


street, Chicago, 
Thumb” 
genuine with beaded edges and button 


In addition to 


attractive 
fastener 
fountain pen and th 
fitted 


address book placed in 


neil are approximately inches long, 


mechanical | 


The sets retail at $2.50 each 


with gold filled pens 
A new style box has been devised for the company’s $2.50 
and $3.50 pen and pencil sets. These are handsomely decorated, 


and so designed that when displayed in the dealer’s case the 


pen and pencil are tilted automatically at an angle which at 


OFFICE APPLIANCES 


immediate attention. The pens and pencils packed in 


boxes are made in three lengths and eight colors. 


tracts 
these 
—__—_<g-— 
New Polish Typewriter 
Radom, designed for the 


In the Poland state factory at 
production of war munitions, tests have been made with 
a view to manufacturing a Polish typewriter It is re- 
ported that the French firm, Contin, has given a license 
to build the Contin typewriter in the Polish state manu- 


plant. Heretofore the Polish government has 


xd buyer of typewriters, but is reported to have 


facturing 

been a ROC 
stopped imports from the 
Many 


ers, coming 


United States to a large extent. 


rebuilt machines are now sold through Polish deal 
United States, but 


from the some 


directly 
quantities of from Vienna or 
] 


vod turnover in rebuilts is in evidence 


machines come Budapest, 


where a g German 
typewriters which since 1925 nearly disappeared from the 
Polish market, are again being imported, particularly in 
the cheaper portables There 
Poland, but import 
machines wanted nearly impossible to obtain 
Poland to meet the 


is a continuous demand for 
make the 
Hence the 


typewriters in restrictions 


move to build a machine in demand 
E.R. B ; ~~ 

New Oxford Index Cards 
Oxford Fil 


ungest 


A circular recently sent out by the ing Supply 


Company of member 


Brooklyn, introduces the y: 


of their illustrious family of index cards, known as Lenox 


grade. The others are the Jefferson, Broadway and Ox- 
ford. The new line is already established in metropolitan 
New York and the success of the Lenox grade elsewhere 
is thereby assured 

This card provides a good piece of merchandise at a 

















COMBINATION PENCIL STAND AND SHARPENER.—George 
Potstada, 2935 Foothill boulevard, Oakland, Calif., is the inventor 
and manufacturer of a combination pencil stand and sharpener 
The first picture shows how the device is used in sharpening a 
lead pencil. The lower picture shows the top tipped back reveal 
ing the compartments for stamps. The unit also serves as a paper 
weight. The pencil remains in the stand when not in use and by 
giving it a turn to the right, will be sharpened to a blunt or 
sharp point as desired. Pencil sharpenings and lead dust remain 
in the base which holds a considerable quantity before having to 
be emptied Four round felt pads at the bottom of the base prevent 
marring furniture GS w & 
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moderate price. 
the four different grades offered. 
ee 
A New Duplex Bridge Score 
The Robinson Manufacturing Company of Westfield, 
Mass., declare that their Robinson Duplex score brought 
out during the fall met with such success that the manufac- 
turers have announced a new number to retail at twenty- 
five cents. In accomplishing this, the manufacturers have 
solved some unique manufacturing problems. 
———<>___-— 
Attractive Counter and Window Display Card 
A new display card called the Cleenoleum display card 
has been sent out by Sainberg & Company of New York 





SAINBERG & 
COMPANY FOR DISPLAYS OF CLEENOLEUM DESK PADS 


WINDOW CARD SUPPLIED TO DEALERS BY 


This is 


Cleenoleum desk pad. 


City an effective piece of work advertising the 


new The card is in a rich brown 


color very attractively lettered and arranged. Its size is 


14x10 inches. A reduced reproduction appears herewith. 
- << —_ - —— 

New Packaging for Tab-Edge Carbons 
New boxes are now being supplied, attractively dec- 
orated for the Roytype Tab-Edge carbon paper of the 
Royal Typewriter Company, Inc. The boxes contain four 
cellophane portfolios with twenty-five sheets of Roytype 
The method of packaging described is 


carbon in each. 


new with this line of goods. 
+ 
Tex-Okla Travelers Appoint Committees 


Committees to function in arranging and carrying 
through the travelers’ end of the Ninth Regional District 
meeting in Fort Worth in March, were appointed at a 
officers of the Tex-Okla Travelers in 
The following were appointed: Field 
Franklin, 4310 Metropolitan avenue, 
Dallas, Tex., for Texas; Thomas H. Hanson, 1763 South 
Utica street, Tulsa, Okla., for Oklahoma. 


meeting of the 
Dallas, January 5. 
managers: <A. A 


Entertainment 


committee: Chairman, J. Newton Barker; assistant chair- 
men, A. D. Perry and Ward Silliman: master of cere- 
monies, R. F. Lohse. Golf committee: Frank M. Ryan, 
Jack Autrey and George Elliott. Hotel committee: Rod- 
ney Wakefield and I. G. Rush. Reception committee: 
Chairman, Jack Grey; Dick Lanham and Courtney C. 
Wall 7 
> 


Parker Replaces Parker 
It is stated that Sam Parker has replaced Tom Parker 
as field man for the Royal Typewriter Company in the 
Southwestern territory. 


A recent folder gives full particulars of 
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Wichita Stationers Organize 
The most recent association of stationers and office 
equipment dealers to organize, held an initial meeting on 
January 11 at the offices of the Western Union Telegraph 
Company, Wichita, Kan. Here an association was for- 
mally organized and arrangements were made for the ex- 
pected convention of the eighth district stationers of the 
National Association at Wichita, March 14 and 15. 

Those present at the meeting included Herman Cast 
and Cecil Jones of the Western Lithographing Company; 
Bob Johnston and Frank Lynch of the Johnston Press; 
Earl Scott, Karl Zeininger and Harold Passman of the 
Goldsmith Book & Stationery Company; Frank and Bill 
Coleman of the Coleman Typewriter Company, and Walter 
Stempel of the Irving-Pitt Division of the Wilson-Jones 
Company, who is also president of the Mid-West Trav- 
elers Association. 

The meeting was called to order by the chairman, Her- 
man Cast, at 8:30 P. M. 

On motion of Frank Coleman, it was decided that the 
district convention would open at 10:00 A. M. Monday, 
March 14, and that the address of welcome would be given 
at the banquet on Monday evening. Earl Scott moved 
that a golf tournament be held Tuesday afternoon, March 
15. This motion was carried. 

In accordance with a motion by Bob Johnston it was 
decided to hold a luncheon at one of the Wichita country 
clubs on Tuesday noon preceding the golf tournament. 

On motion the new association was named the Wichita 
Stationers and Office Equipment Association. After the 
formal organization of the local stationers as an associa- 
tion Herman Cast was nominated for president and re- 
ceived the unanimous vote of those present for that office. 
Harold Passman was then secretary-treasurer. 
President Cast immediately appointed the following com- 
mittees: Publicity, Frank Coleman, Harold 
Passman and Homer Kelley. Entertainment, Earl Scott, 
chairman; Frank Coleman and Cecil Jones. Golf, Bill 
Coleman, chairman; C. A. Tanner and Bob Johnston. Ar- 
rangement and registration, Bob Johnston, chairman, and 
Frank Lynch and Karl Zeininger. 

The meeting adjourned at 10:45. 


elected 


chairman, 

















UNDERWOOD PORTABLE TYPEWRITER FIRST AID IN REPORTING 
WORLD AERIAL TOUR.—Mr. and Mrs. Charles Henly Day of Paterson, 
N. J., caught by the photographer recently in New York City as they de- 
scribed a few experiences encountered on their round-the-world airplane 
trip. They traveled by steamer from New York to England and from 
Shanghai to San Francisco. The rest of the trip was made in their plane, 
‘Errant,”’ which was built by Mr. Day. They found the little typewriter 
a valuable instrument for recording the events of the trip. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve 


Because of the Death of W. Teignmouth Shore, for Many 
Years London Correspondent of Office Appliances, 


There Is No London Letter This Month. 


Details Con- 


cerning Mr. Shore’s Life and Business Career Appear 
in Another Part of This Issue 


Spain Has Commercial Organization Weeks 
nd week of the Commercial Organization took 
its activities in a 


The Sscct 


place in Tarrasa, Spain, coordinating 


series of conferences in charge of noted professors and 


in contests to determine the aptitude of office machine 


operators, secretarial workers, accountants and others 
The local typewriting championship was won by Miss 
Carmen Puig, stenographer in the employ of the mayor 


Miss 


Underwood machine 


of Tarrasa Puig made fifty-six words per minut« 
on an 

The typewriting championship of Catalonia was won by 
Pedro Marti March, 


per minute, using an Underwood typewriter. 


who averaged sixty-two net words 
of Commercial Organization took place 


7th to the 15th of Novem- 


The tourth week 
Mar from the 
following firms participated and made exhibits: 


in Casa Lonja de 
ber. The 
Parker, Parlograph, 
and Truniger: Gerfa, F Gestetner, Kalama- 
Kardex, Smith Bros., Meyer, Mercedes, 
Elliott-Fisher, Organizacion Contable, Orig- 
Adrema; Americana Stationery; Addresso- 
Seuba, Jaime Sala, Jose M. Sangenis, 


Joaquin Serra, Rolan, Sitjar, 


Carandini, Remington, Underwood 
Farre, Paris; 
zoo, Kores, Rudy 
F. Montane, 
inal Odhner;: 
graph, Pons and 
Demountable, Unitas, Tim, 
-, = Iberia, Wa-l 

Editors of the 
Actividad 


Popular Culture and Library Institute, and Jose Monteso’s 
presented Men’s Modern Business Library 


Imp, Rubio, Cots Academy 
took 


Practica, 


Tintore, 


following publications also part: 


Review, Practical Academy, Editorial 


editorial office 
of Shorthand and the Shorthand Review. 
The contest in business organization was won by Au- 


gusto Padres who used the Dalton adding machine; the 


contest for the 
and the fourth typewriting championship by 


operators of calculating machines by Joss 
Casa Perez 
Don 
Spain, a 
Pedro Marti 
former using the 
the Underwood 

rhe contests held 


at the governmental high school at Catalonia and at th« 


Marimon, who became champion typist of 
strokes per Don 
champion of Catalonia, the 


Enrique 


hieving seven second, while 


March 


Hispano-Olivetti machine and the latter 


became 


on technical mercantile subjects were 


Institute of Liberal Instruction, where in both places dis- 
tinguished lecturers presented the latest ideas in mercan 


tile activities The cycle of conferences was opened by 


Mr. Rafael Bori and closed by the rector of the Univer 
The director of the 


Mr. Jose Busquet Gorina, also spoke. 


sity of Barcelona. commercial high 
school of the state, 

The fourth week was opened by the counsellor of the 
of culture, Mr. Ventura Gassol, in the name of 
closed by the 


Moret. 


of Spain awarded 


ministry 


the president, Mr. Francisco Macia, and 
counsellor of labor, Mr. Manuel Serra y 
The Ministry of National 


Gardo, newspaper man, for his work in 


Economy 
a prize to Jose 
assisting the director of the exposition and the organiza- 
tion weeks, under the direction of Rafael Bori, since 1928. 
The prize awarded by the government of Catalonia upon 
the proposal of the Association of Commercial and Indus- 
trial Rafael 


Bori for having promoted these demonstrations in Barce- 


Dependents of Tarrasa was awarded to Mr. 


lona 

The fifth week of Commercial Organization will be held 
1932. Mr. 
appointed director in charge. 


held.—R. B. 


at the University of Valencia in the spring of 
Jose Urios Dieguez will b« 
\ local business exposition will also be 

——— 

Results of Twelfth Milan International Fair 
The management of the Milan, Italy, International Sam- 
ple Fair finds that contrary to all expectations the number 
of exhibitors in 1931 showed a notable increase over the 
This fact is regarded as having much sig- 
that held 
exert great 


previous year. 


nificance showing as it apparently does fairs 


even in times of economic crises continue to 


drawing power on the mass of manufacturers and upon 


the people generally including the great industrial con- 


cerns. 
The Milan fair, third in importance among international 


exhibitions, last year brilliantly maintained its position. 


Many firms had been led to book less space in the past but 


there have been no defections because, instcad, the num- 


ber of exhibitors is larger than at any preceding fair. 
Numerous groups of merchants and industrialists came 
to visit the fair particularly from Germany, France, Jugo- 
slavia and Switzerland 
Foreign participation likewise continued to show an in- 


crease Owing to well directed publicity carried out in 


fair officials. Fifteen foreign 


1931 fair and 


twenty-four nations by the 


countries took part officially in the there 
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were 1,085 foreign exhibitors as compared with 923 in 1930 


and 687 in 1929. Am 


took 


foreign exhibitors, 
United 


ng these Germany 


frst place, followed by England, the States 
and | rance, 
The central offices of the Milan fair are in Milan and its 
address is Post Box 1270 
a 
William Moss Takes Smith Premier Abroad 
William Moss, f Dalton 


Division of Remington Rand, Inc.. in to the 


ion named, has just been made foreign 


reign sales manager of the 
addition 


duties of the posit 











WILLIAM MOSS 


Smith Premier Typewriter Com- 


His headquarters have been in Buffalo, N. Y., since 


sales manager for the 
pany 


the beginning of this year. 


es 

Seventh International Business Exhibition at Berlin 
The results of the seventh International Business Exhi- 
3erlin, held in the fall of last year, did not turn 


bition in 
out as expected, because, before the exhibition opened, the 
whole situation in England and in foreign commerce gen- 
erally had been changed. No funds are available for state, 
municipal or private concerns to purchase office equipment. 
Machines that should have been renewed or replaced are 
kept working as long as they will function, and it is only 
rarely possible that anyone can buy goods embodying new 
ideas. The situation is shown by statistical figures of im- 


ports and exports of typewriters, calculators, etc., the 
imports for 1931 indicating a pronounced decrease from 
those of 1930.—E,. R. B. 
— 

Next Month to See Opening of Big French Fair 

The International Fair at Lyons, France, will start on 
March 7 and in its continue until 
March 20. The general fair from the 7th of March to the 


20th, will include an international exhibition of urban hy- 


various divisions will 


gienic and sanitation devices, international exhibition of 


modern book production, etc. A special showing of agri- 


cultural machinery will be presented from March 15 to 


March 20 inclusive 
\t this fair all manner of products will be shown in- 
cluding office requisites, advertising novelties, etc. Spe- 


cial arrangements for transportation to the fair have been 


made so that the exhibition may be visited at the mini- 
mum of expense. Further information may be had by 
addressing L. G. Toussaint, Holborn Viaduct House, Hol- 
born Viaduct 12, London, EC 1, England. 
sities 
France Honors a Spaniard 
\t the proposal of the consul general of France at Bar- 


celona, and in appreciation of the extensive activities of 


Mr. Rafael Bori in the interests of French-Spanish broth- 


erhood in business organization, publicity and technical 


periodicals, the government of France has awarded the 


decoration, Officer of Academy, to Mr. Bori, professor and 
R. B. 


technical editor. 


2 


uw 


French Office Equipment Chamber Holds Meeting 
On December 8 the members of the Syndical Chamber 
of Mecanographie met at 6, Rue Jean-Goujon, in Paris, 
under the presidency of M. Kahn. The minutes of Oc- 
tober 22 were approved and communications were read, 
It was decided to close places of business from Thursday 
to Monday for the Christmas holidays and for the New 
Year. 
There discussion regarding the evening 


was some 


courses and with respect to conferences in reference to 
calculating machines. 

M. Badel lectured regarding a plan of constitution, but 
no discussion took place. 

The C. S. M. plans the creation of an employment bu- 
reau for stenographers. The Chamber decided to send a 
memorandum to the papers to ask the chamber of deputies 
to vote on the suppression of tax on the volume of busi- 
ness. 

—— - <&—_—_—_—_ 

Swedish Typewriter Under New Manufacture 

The Swedish typewriter, Norden, invented by Engineer 
S. Lindberg, heretofore manufactured in Stockholm, will 
henceforth be manufactured by Halda A. B. in Gothen- 
burg. Halda A. B. has a well equipped plant for the man- 
ufacture not only of typewriters but other mechanical de- 
The typewriter will be put on 
Halda-Norden typewriter.— 


vices of the lighter kind. 
the market under the name 
Eg &: B: 
ee 
Interested in Agencies for Holland 

Mr. H. J. Vermeulen of Amsterdam, Holland, has estab- 
lished himself at Rokin 6, Amsterdam, as agent or dealer 
for office machines and will be pleased to correspond with 
United States manufacturers who seek representation in 
that market. 

Mr. Vermeulen was a partner in the firm of P. H. Ver- 
meulen & Company, for more than twenty years sole 
agents for the Burroughs Adding Machine Company for 
Holland and the Dutch East Indies, and which has been 
liquidated, as the Burroughs now has its own company in 
those countries. 

ee 
Woodstock Appoints New Dealer in Norway 

The Woodstock Typewriter Company has appointed 
Messrs. Byra-Teknik A/S. Radhusgt 8, Oslo, Norway, a 
new dealer. Mr. Hermann Florentz, the managing direc- 
tor for the new distributor, has had a long and successful 
experience with the Woodstock machine. 











AN OFFICE IN THE GRAIN TRUST OF SOVIET RUSSIA AT MOSCOW 
—This business-like and pleasant-appearing office is equipped with Elliott- 
Fisher machines. 
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Some Calendars from Abroad 
Kendrick & Jefferson 


Through the kindness of W. Reid Adam, sales director 
of Kendrick & Jefferson Limited, West Bromwich, Eng- 
company’s 1932 calendars, 
desk as 


each day 


land, was received one of the 


which can be hung on the wall or set up on the 
desired Phe 


ot the year, measures 444x5% 


pad, containing a sheet for 
With each calendar 


date 
inches. 
is a card carrying complete yearly calendars for 1932 and 
1933. By 


into position 


means of a cutout tab the card may be fixed 
on any particular date desired and used as 
that date. The top sheet of the date pad car- 


suggestion that the calendar be 


a memo for 
ries the used as a diary, 
future engagements being noted on the date sheets in ad- 
vance and automatically coming into sight on the desired 


dates 
To Mr. M 


for a weekly calendar depicting Norway in varying moods 
For each week 


Norway in Pictures 
Nissen-Lie of Oslo, Norway, we are indebted 
of weather, topography and geography. 
of the year there is a picture typical of some place in Nor 
way. The excellent printing is done in a sepia tint on a 
rich cream background. The illustrations are all repro- 
ductions of actual photographs, which range in subject 
Lofoten to the birthplace 


matter from the fishing sea of 


Bjornson, 
A Visit to Rome 
De Giovanni, Milan, Italy, came a beau- 


of Bjornstjerne 


From Enrico 


tiful “Calendario Italiano.” The calendar pad itself, con 
sisting of one illustrated sheet, 84x6™% inches, for each 
week of the j 
Che pad is mounted on a board, 12x13% inches, 


The pictures 


year is finely printed in rich half-tonings of 
brown 
with margins ornamented in classic design. 
are impressive views of architectural Rome, ancient, 
medieval and modern 


With the 


carrying th 


calendar came a binder cover of heavy paper 
illustration of the 
suckled 


sheets are 


word “Roma” under an 
Romulus and Remus being 
As the weekly 


ym the calendar pad they can be placed in the 


legendary founders, 


by their wolf foster-mother 
removed tri 
binder cover and at the end of the year permanently 
bound as an enduring remembrance of “The grandeur that 
spirit of the contempo- 


was Rome” and the progressive 


rary city. —_—_—_>—__—_ 


Dictaphone Distributor for India 
been completed by the Dictaphone 
Sutaria & Company, 


Arrangements have 
Sales Corporation with G. L 
India, to 


30m 


bay, distribute Dictaphone products in India. 




















Labriet 


Royal dealer at 

was awarded a gold medal for fine display at the recent 

He is local dealer for Compagnie Francais des 

toyal, dealers for France for the Royal Typewriter 
Company 


NANCY ROYAL DEALER WINS MEDAL.—Ch 
Nancy, France 
Nancy Commercial show 
Machine a Ecrire 


OFFICE APPLIANCES 
Mr. V. H. Bombay 
company, made arrangements at the general offices of the 
Dictaphone Sales Corporation in New York. He had op- 


Kapadia, managing director of the 


portunity while in the United States to study the mechan- 
ical features of Dictaphone products, facilitating the serv- 
ice operations for customers in India 


———————— 
Martens Type Cleaner Hangs Up Record in ’31 


When a concern experiences an increase of more than 
twenty-five per cent in sales during the worst year of more 
than a decade, they are no doubt entitled to more than a 
Such is the record of the Mar- 
East 
They attribute their success in 


little self-congratulation. 
tens Type Cleaner Company, 118 
street, New York City. 
the lean year of 1931 to their liberal dealer policy and to 
the features of the product which they manufacture and 


Twenty-eighth 


distribute, one of which is the patented applicator which 
combines both felt and brush and with which every bot- 
tle is equipped. 

The company announces the appointment of the United 
States Typewriter Parts and Supplies Company, 6 Murray 
street, New York City, and the Ames Supply Company, 
583 Market San Calif., as distributors 
of the Martens type cleaner. 


street, Francisco, 


——— 
The Victor COoperator 
Forty-five hundred stationers and office equipment 


dealers in the United States have recently received initial 
copies of a new house organ known as the Victor COoper- 
ator, issued by The Victor Safe & Equipment Company 
of Marietta, Ohio. This published 
only when the company has something of real value in the 


house organ will be 


way of sales ideas to pass on to dealers. 
The first page of this publication will always be devoted 


to a discussion of some particular dealer problem, which 
will be treated pictorially to a considerable extent. The 
inside spread is made up of a display of Victor products 
in which it is intended to show the dealer how the par- 
there profitably 


described can be most 


will be devoted to a collection of 


ticular product 
sold. The last page 
sales ideas which will he Ip dealers increase their profits. 
_—— 
“Add Guest Book” 


J. A. Eckman, president, Jamestown Metal Desk Com- 
pany, and M., V. Follin, who represents the company in 
the west, were callers on January 27. Although the com- 
pany’s business is subject to general conditions which pre- 
vail, Mr. Eckman stated that orders are booked for sev- 
eral months ahead. Mr. Eckman holds a cheerful forward 
“Demand for many things exists but is not so ap- 


view. 
parent under the circumstances. More intensive effort, 
wider search, more calls each day, discovers it. Muster 


all available force for sales and work harder than ever be- 


fore. Don’t wait for some outside force to give impulse 
to activity. Intelligent industry, sound economy and con- 


fidence in our country and its institutions are forces that 


will be effective in some degree right now.” It is even so. 
a 
Detroit Man Wins Dictaphone Prize 
Ellis M. Thal, in 1931 
office sales trophy in competition with branch managers 


winning the Dictaphone branch 
in twenty-five other cities, added still another fact to prove 
that Detroit has not been hit harder by business depres- 
sion than other cities 

Mr. Thal says that his office has been able to do a fine 
volume of business in spite of difficult conditions. He 
came to Detroit as local branch manager some ten years 
ago. Prior to that connection, he represented the Dicta- 
phone at Buffalo and Grand Rapids. 
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Northwest Travelers to Aid Fellow Members 

President Karl Kiesel of the Northwest Travelers Club, 
in a bulletin to members, says, that the most serious prob- 
lem confronting the club this year is to keep its members 
employed. He requests everyone to lend a helping hand 
to secure positions for those members who are out of 
employment. He says that the club is in touch with three 
members who have lost their jobs, one of whom has 
already made a satisfactory connection. President Kiesel 
requests that anyone who knows of a member in need of 
employment to report it to the club and likewise to report 
any available positions that may be open. The office of 
the secretary, Merrill D. Hasty, is at Wayzata, Minn. 

The annual meeting of the club will take place at the 
Hotel Lowry, St. Paul, at 2:30 P.M., January 30. This 
is the date of the annual Twin Cities Stationers banquet. 
The officers of the Travelers Club particularly desire a 
large attendance at their meeting as a number of impor- 
tant matters are to come up. 

Instead of two regional meetings of the sixth and sev- 
enth districts, the National Stationers Association has de- 
cided to hold one joint meeting of both regions at Des 
Moines, la., on March 17 and 18. This date is earlier than 
usual and plans for the convention must be formulated 
immediately. On account of general conditions, the club 
will levy an assessment of $5.00 from those who attend 
the Des Moines convention instead of $10 usually asked. 

—— —~<_ ——— 
Monroe Sales Manager Now Also Director 

At a meeting in December the Board of Directors of 
the Monroe Calculating Machine Company, Inc., Orange, 
New Jersey, elected W. G. Zaenglein a member of the 
Board. 

Mr. Zaenglein is sales manager of the company and has 
been actively connected with the organization since 1921, 
when he became a salesman in the Rochester, New York, 
district. Later he was appointed special sales representa- 
tive of the Northeastern division of the Monroe Company, 
and gained wide experience in the management of sales 
territories throughout the division. In 1927 he was trans- 
ferred to the company’s general offices at Orange, to take 
over the supervision of the domestic sales organization. 

eS 
R. S. Bauer Improving 

Ralph S. Bauer, head of the R. S. Bauer Company, Lynn, 
Mass., former president of the National Stationers Asso- 
ciation, who has been confined to his home at 70 Cherry 
street, Lynn, Mass., is reported considerably improved. 

Report comes from other sources that Mr. Bauer will be 
a candidate for the Republican nomination for lieutenant 
governor in the primary election to be held in September. 
At the present time we have no verification of this report. 

Mr. Bauer would be a good man for the job or for any 
job in the gift of the people of Massachusetts, if he would 
consent to take it. 

——— 


“Parkergrams” Contains Interesting Features 

for January 14 was recently distributed 
to Parker dealers. This house organ is a snappy paper 
of eight pages printed on colored stock and amply illus- 
trated with pictures of interest to Parker dealers through- 
out the world. One of the principal features of this 
number is a contribution by President George S. Parker, 
This article is illus- 


“Parkergrams” 


describing his third trip to Peking. 

trated with several interesting views. 
a 

George L. Meyer Recovering from Severe Accident 


George L. Meyer, who represents the Jaclin Stationery 


Company and the Stationers Specialty Corporation in the 
midwest-central states, expects soon to leave the hospital 


27 


for his home. He met with an automobile accident last 
September and has been confined in the Presbyterian hos- 
pital since then, 


en 
O. J. Olm Retires from Business 

Oscar J. Olm, who for the past twelve years has held 
the office of vice-president in charge of production for 
the Quality Park Envelope Company, St. Paul, Minn., and 
Chicago, Ill., has announced his retirement fram business 
activities, effective February 1. 

As this issue comes from the press Mr. Olm leaves for 





OSCAR J. OLM 


California to enjoy a well merited rest after a most active 
participation in the envelope industry during the past 
thirty-five years. During this period he has made some 
important contributions to the development of the en- 
velope industry, one of his inventions being the Olm 
tension machine for affixing of the disc buttons with string 
on envelopes of this type. 

With Mr. Olm go the best wishes of a host of friends 
in the industry who join in wishing him a pleasant period 
of retirement and a large measure of health and happiness. 


——_—_@———— 

Pittsburgh Office Appliance Managers Active 

On December 18 the Office Appliance Managers Asso- 
ciation of Pittsburgh, Penna., held a Christmas party to 
the great enjoyment of everyone who attended. Enter- 
tainment of many different kinds kept the members in 
good humor for several hours. Excellent speakers gave 
information and amusement. 

Of particular interest was an inspirational talk by Pro- 
fessor Arthur of the University of Pittsburgh. 

Everett Heaton, one of the association’s organizers, is 
again in the smoky city. For many years Mr. Heaton was 
Pittsburgh agency manager for the Addressograph. The 
association is happy to welcome him back to Pittsburgh, 
and trusts that he will decide to come back into the office 
appliance industry, making Pittsburgh his home. 

On January 15 the association held another meeting 
which was addressed by James Rickey, chief engineer of 
the Aluminum Company of America, who covered in de- 
tail the remarkable constructive features carried through 
on the power dam which his company put across the 
Saguenay river in Canada, illustrating his talk with mov- 
ing pictures which emphasized the unusual difficulties en- 
countered and overcome. 

The Pittsburgh association continues to develop in 
membership and interest and the outlook is for a greater 
and better year. 

—iscnpieetiliiniescaiaals 
T. J. Watson Elected by Advertising Club 

Thomas J. Watson, president of the International Busi- 
ness Machines Corporation, has been elected a vice presi- 
dent and director of the Advertising Club of New York. 
Mr. Watson is also president of the Merchants’ Associa- 
tion of New York. 
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in Every Section of the Field. 


Smith-Corona Announces Important Promotions 
During recent months a number of changes in the branch 
nnel of L. ¢ Smith & Corona 


been made on account of promotions 


ihce pers 
Ches 


promotions and transfers 


Inc., have 
changes include the 
Lee E. Ro 
now assistant 
L. H. Olson, 
brancl 
H. S. Yaffa, fi 


following 
Bes fhe —_ 

seman, formerly branch manager at Boston, is 

sales manager 

formerly division manager, is now Chicago 

manawer 

rmerly salesman in the Boston branch, 

is now Boston branch manage: 


red Kern, 


ager at UCincinnati 


mer sales supervisor, is now branch man 


J. N. Anderson, heretofore a dealer representative, is 
manager at Seattle 

Mr. Roseman started selling typewriters in Des Moines 
in 1921. Later he was transferred to Tampa as manager 
of that office his position he resigned to join the Smit! 


in Syracuse, in 1925 In 1926, he was 


Corona Company 

made special representative in the Syracuse territory, soon 
afterward becoming manager of the new Syracuse brancl 
[wo years later he went to Boston as branch manager, 


remaining until his promotion as assistant sales manager 


years with the Smith- 
1919, spent 


is thirty-seven years old and at the age 


Ir. Olson has served nineteen 


Corona Company, except for two years, 1917 to 


Navy He 


of seventeen, he 


in the 
became an office boy in the St. Paul of 


fices of the company. He spent three years as apprentice 


mechanic, mechanic on the bench and outside mechani 


Then he advanced to junior salesman and country sales 


man Following the war, he returned to his office and by 


1925 had become a branch manager. He was transferred 


to Cleveland in 1928 as branch manager and became divi 


sion manager a year later 


Mr. Yaffa entered the typewriter business in 1918 at the 


age of fourteen He joined the Smith-Corona organiza 


tion in 1922 as manager of supplies department in the 


Boston office His previous experience in that city wit! 


another typewriter company had been largely on supplies 


He became an L. C. Smith salesman in 1923, was mad 
assistant branch manager five vears later and finally 
branch manager in Boston 
Mr. Kern has gone through twenty-eight years of typ 

writer experience as a preparation for his present job as 
Cincinnati branch manager The last eight years of his 
experience were with the Smith-Corona Company He 
started as a mechanic and made this his specialty until 
1912 when he bewan to sell. He joined the Smith-Corona 


[vpewriters, 


> 
Se 
( \ 
— od 
é ( 
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eJMpor NT 
organization at Cincinnati in 1924, became saies super 
visor in 1930 and manager of the Cincinnati branch a short 


time ago 
Mr. Anderson served several years as dealer representa 
francisco and Seattle prior to his promotion 


West ¢ 


tive in San 


and is widely known among 


ee 
Woodbridge Leaves Remington Rand 


C. King Woodbridge, heretofore for some months vice- 
president in charge of sales, Remington Rand, Inc., re 
igned that position the first of last month. He was for- 
merly president of the Dictaphone Company and later 
president of the Kelvinator Corporation. He is prominent 


also in the field of advertising, having once headed the 


International Advertising Association, now known as the 


Association of Federated Advertising Clubs. He was at 
one time president of the Advertising Club of New York 
He is also a member and former president of the Office 
Equipment Manufacturers Institute 

Mr. Woodbridge has not announced his plans for the 


future 


~~ 
Brandt Cashier Changes 
\ R Acker, vice president and general manager of the 
Brandt Automatic Wis., 
has moved his headquarters from Chicago to 11 W. 42nd 
New York. In addition to his other duties he has 


assumed direct supervision of sales in the eastern territory, 


Cashier Company, Watertown, 


Street, 








CYPHERS 


Cc. R. ACKER Cc. & 
which extends from Buffalo and Pittsburgh to New York 
and New En 

] } 


( iF Cyphers, who has been Chicago 


gland 
division manager, 


has become western sales manager He makes his head- 
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( hicago, 


Wacker drive, 


office appliance men 


quarters at 205 W Mr. Cyphers 
in Chicago be 


Chicago Office 


known among 


cause of his activities as president of the 


is wel 


\ssociation 

— ——~——-_- 

Boston Company Offers $100 for the Best Letter 

The Amherst 
bridge, announced in The 
best 


from the 


Appliance Managers 


street, Cam- 
Writer 
shorthand typewritten 
writer to the F. S 
not 


F. S. Webster Company, 17 
Mass.., recently 
$100 for the 


letter 


Gregg 
an offer of and 
quoted 
Company Che must be 


March 31 of the The 
is about MultiKopy carbon paper, must be copied in Gregg 


copies of a 
\W ¢ bste r 


later than 


entries received 


present year. letter, which 


shorthand and on the typewriter Both the shorthand 
and typewritten copies will be judged for neatness, ac- 
curacy, punctuation and general appearance. The name 


and address of the sender must be typed on both sheets 
\ competent corps of judges has been appointed, in- 
staff of The 


Malcolm, vice-president and general 


cluding two of the members of the Gregg 
Writer and George | 
manager of The F. S. Webster Company 

— —~<>___- 
Harry Balch Takes Eight States for Victor 


The Victor Safe & Marietta, 
Ohio, has announced the appointment of Harry Balch as 


Equipment Company of 





the company’s representative in Illinois, Indiana, Mich- 

igan, Missouri, Kentucky, Ohio, Wisconsin and lowa. Mr. 

Balch will call upon dealers in the states named and will 
HARRY BALCH 

cooperate with them in every way possibl He is well 

known to the office equipment dealers in this section 

through his connection with the Quality Park Envelope 


Company 


Mr. Balch will jointly represent the Victor Company 
along with the Quality Park Envelope Company, whom 
he has served so well for a number of years. 

Ee 


Former Conklin Executive Takes Line on Coast 


Preferring daily personal contact with the trade to an 


executive position in the main sales office, R. C. Compton, 


assistant sales manager of The Conklin Pen Company, 
received permission from his house to become the Conklin 
salesman in the Southern California market, with head- 
quarters in Los Angeles. 

Mr. Compton trekked westward from his home near 


others were celebrating New Year's. 
A long ex- 
Conklin factory 


Toledo, 


and h 


Ohio, while 


as already sent in some nice business. 


perience in various departments of the 


and organization fits Mr. Compton admirably for 


He will remove his family and be- 


sales 


front line sales work. 


longings, including some pedigreed dogs, to Los Angeles 


in the near future. 


Important Marchant Changes 
Taking effect the first of the year, Dwight R. Cooke, 
who has been in charge of the Marchant office in Chicago, 
Washington office. Mr. Cooke 
made a good record in Chicago and is expected to do as 


assumed charge of the 
well in Washington, which is considered one of the most 


desirable branches in the country. While in Chicago he 











D. R. COOKE H. E. SHIFFLETTE 


was a member of the Chicago Office Appliance Managers 
\ssociation and served as its secretary-treasurer. 

Mr. Cooke is succeeded by Harry E. Shifflette, who for- 
merly was in charge in Chicago, but more recently has rep- 
resented the Marchant company in St. Louis. Because of 
the number of friends he has in Chicago, Shifflette says 
returning to this scene of his former activities is like com- 
ing back home. 

Oe 
Royal Field Men Contest for Cash Prizes 

A three months’ contest among Royal dealer field repre- 
sentatives started January 1. W. J. Montgomery, man- 
ager of Royal's portable department, will present the win- 
ner with a cash prize of $150, while the runner-up will 
receive $100, and $50 will go to the man in third place. 
The contest will be decided on the basis of increases over 
1931 sales in each man’s territory. 








ExCUSE US, PLEASE 





Manhattan Eclipsed Queens 

The cut legend describing the Perry ink well on Page 
65 of the January issue gave the address of the manufac- 
“1137 Fulton street, New York, N. Y.” Mr. 
Perry’s address is 1137 Fulton street, Brooklyn, N. Y. 
The name of the persevering inventor of the steamboat 
is planted so frequently at different points in the United 
States that spanning the East river in giving Mr. Perry's 


turer as 


address wasn't much of a feat. 
—— = — 
“Realpoint” Is the Correct Name 

In describing the new pencil set offered by the Auto- 
point Company on Page 26 of our January issue, several 
errors were made in the text, using the name “Realite,” 
instead of “Realpoint.”. The Autopoint Company’s propel- 
repel-expel pencil is named “Realpoint.”. That name is 
also conferred on the Autopoint fountain pen which goes 
to make up the combination set which was described in 
the January number. 


oF 
Erroneous Announcement 
Office Appliances last month stated that D. N. 
had been appointed to handle the Munson Stamp Pad line 
in the metropolitan district of New York. This state- 
We understand that the 


Briggs 


ment, we learn, was premature. 
arrangement has not been consummated. 
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Important Promotions Among Royal Men twenty years ago, has worked up through positions in the 


Some weeks ago the Royal Typewriter Company an accounting department, the collection department as man- 


nounced a number of promotions ager in the field; through the general sales and treasurer's 
H. C. Draper, the new assistant sales manager, cam departments, and more recently assistant secretary, to his 


to the Royal in 1920 as a member of the comptroller’s most recent appointment as New York City sales 


manager! 


Companies with Similar Names Get Jumbled Mail 

So many letters from the Munson Stamp Pad Company 
are addressed to the Munson Supply Company that the 
two companies are desirous of straightening out the mis- 
understanding on the part of correspondents. The Mun- 
son Stamp Pad Company is located at 147 Fulton street, 
New York, N. Y. 

The company has no connection with the Munson 
Supply Company, 348 Hudson street, New York, or any 
other company of similar name. 

The Munson Stamp Pad Company makes the stamp pad 


of that name and also the Munson phone cabinet. The 





latter is a new addition to the Munson line combining in- 
it. C. DRAPER BRUNO RIES . . ‘ 
dex, memo pad, dial pencil, all on a base of the telephone, 
the whole being in a handsome rubber container that 
clings to the bottom of the instrument. The rubber pre- 
vents sliding when dialing and the presence of the other 
conveniences eliminates delay in searching for operative 
needs when telephoning. Dealers are supplied with an 
unique display consisting in part of a chromium plated 
telephone accompanied by the other features of the new 
cabinet. 
——— 
Holman Heads Business Furniture Company 
At a meeting of the board of directors of the Business 
Furniture Company of Los Angeles, Ltd., held at the of- 
fice of the company on January 4, 1932, Douglas H. Hol- 





man, who had formerly occupied the office of vice-presi- 
Cc. J. SIGLOCH J. H. FORSHAY Ae. i i 3 
dent and treasurer of the corporation, was elected presi- 


dent; J. H. McCabe, vice-president, Wm. P. Sheppard, 


department He has been purchasing agent since 1927. P ; ae 
— ; treasurer, A. K. Walker, secretary, and Russell C. Styles, 

C. J. Sigloch, who succeeds Mr. Draper as purchasing . , 

’ . , assistant secretary. 
agent, joined the Royal comptroller’s department in 1918. : ; ; ; 
Stee the hacen Geld eudiane credit mamaner end aesiet Mr. Holman had just returned from a business and 

at I rece l | ( « oT, rec « ak « aSSISt- . 
ant treasurer From 1929 until his present appointment he pleasure trip to the eastern markets where he spent some 
was doing outside auditing work time going over the new lines of the various factories 

lhe company’s new assistant secretary is Bruno Ries, Which the Business Furniture Company represent in South- 
? ern California before proceeding to Winnipeg, Manitoba, 


who joined the Royal twenty-two years ago, his work 


} aving hye en im acc unting and sale s his forme r home, whe re he spent the holiday S with friends 


J. H: Forshay, who joined the Royal organization § and relatives 
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ONE OF THE DIVISIONAL SALES CONFERENCES HELD THROUGHOUT AMERICA THE FOREPART OF JANUARY BY THE 

PARKER PEN COMPANY, JANESVILLE, WISC.—tThe illustration shows the men in the Dallas, Tex., meeting. The Dallas division 

is under the jurisdiction of Division Manager D. H. Gullett. At all the meetings, sales merchandising plans for 1932 were explained 
in detail and a round table conference held 
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The Guest Book 
secretary of the Office Ap 


Ireland, 


Joseph Halsby, honorary 
\ssociation of Great 


Mr. Halsby, who has for 


pliance Trades Britain and 
looked in upon us « 
more than a quarter of a century represented the British 
Isles interest of The Todd Company of Rochester, N. Y., 


November 28 to confer with his old friends 


mn January 7. 


came over on 
and to look in upon some other friends on this side. 
; soon disclosed Mr. Halsby’s 
favorite rhe British Isles, of 


Todd Company and its machines, and the Office Appliance 


Lhe conversation three 


enthusiasms. course, The 
Trades Association 

“The finest association with the most loyal membership 
in the world. Cooperation that has elevated the standard 
of business practice and been a factor in the development 
of the industry. And what is equally important, the or- 
ganization is helpful to users of office machines, utilities 
and systems, both government and general public, by sup- 
plying reliable information pertinent to economies and 
conveniences it is desired to effect.” 

As the association is the outgrowth of an idea of Mr. 
Halsby’s of long ago, he naturally enjoys considerable 
satisfaction over its usefulness and prestige. 

With the British spirit—faith in all British instrumen- 
talities and determination to surmount all obstacles—Mr. 
Halsby looks ahead with confidence. 
well over here and holding such 


Knowing us pretty 


fine sentiments for the company with which he has been 


Halsby 
is not likely to misinterpret his observations 


Walter Sheaffer, president of The W. A. Sheaffer Pen 
Company, Fort Madison, Ia., en route to New York, 
toward the Pacific Coast, made a telephone entry 


connected, Mr. is a homey visitor: one 


so long 


thence 
on The Guest Book on January 9. 


Glenn Barrett of Grand Rapids, Mich., whose inventive 


genius has long been directed toward adding machines, 
signed The Guest Book on January 15. 

Twenty years or more ago, Mr. Barrett made a demon- 
his first model in this same office. Two ma- 
on the market, but his 


stration of 
chines of his invention are now 
mind still goes adventuring in the realm of adding ma- 


chine mechanism. 


Matt Corbett, who left Los Angeles a few days too soon 
to have the thrill of down Hill street on his 
flexible flyer, gave us a good start of the day on January 
16. Mr. Corbett is back to the Midwest to confer with 
the Colonial Chair Company and manufacturers of other 
Conditions 


coasting 


handles on the Pacific Coast. 


says our old friend, are about the same as 


lines which he 
on the coast, 


they are elsewhere throughout the country 


W. G. Chamberlin of the Wholesale Typewriter Com- 
pany, San Francisco, Calif., passing through Chicago on 
January 2 en route from New York to San Francisco, in- 
We like Cham- 
berlin’s sound philosophy of accepting things as they are 
circum- 


spired us with good cheer and optimism. 
and doing the best that can be done under the 
stances, instead of relying upon some magic to make them 
what we would like Nothing is more impor- 
tant at the present moment than proper attitude. Mental 
step toward getting all enter- 
Once in such balance, 
impulse. Mr. 


them to be. 
readjustment is the first 
prise in proper economic balance. 
small gains all line will 
Chamberlin was in New York in conference with his com- 


along the give 


pany’s executives. 


S. Leslie Kerr, president of Kerr Office Appliance, Lim- 
ited, Montreal, Canada, was a caller January 19. His spe- 
cial mission in Chicago was a business visit with the A. B. 
Dick Company, which he represents throughout the Prov- 


ince of Quebec. While here he expressed interest in some 


31 


non-competing line which could be sold by his organiza- 
tion. Mr. Kerr is a young man, forceful and enterprising, 
who should do well with any additional specialty he might 
undertake to sell. His main office is in Montreal, A 
branch is maintained in the city of Quebec. 


Hermann Lutz, for the last five years with the export 
department of the W. A. Sheaffer Pen Company, Fort 
Iowa, called on Office Appliances on Janu- 
ary 12. Mr. Lutz has resigned as assistant export man- 
ager of the Sheaffer organization and by the end of Janu- 
ary or the first of the present month he expects to visit 
his sister and brother at the old home in Switzerland, 
where a few details of business await his attention. It is 
his intention to remain abroad for some months, but be- 
fore the year is gone he expects to be back again in the 
United States, the land of his adoption. 

Mr. Lutz is a keen observer of conditions, and a writer 
of force and cogency. Readers will recall an interesting 
and informative article from his pen in the July issue of 
Office Appliances entitled, “If I Were a Dealer Abroad.” 


Madison, 


Charles H. Hyatt, who for a dozen years or more has 
been selling for Acco Products, Inc., and Defiance Sales 
Corporation in the territory from Denver to the Coast 
and from Vancouver to El Paso, called at this office Jan- 
While in Chicago, he visited with John S. Gram, 
president of The J. L. Hanson Company, with whom he 
is associated in the ownership of the business. Charlie 
modestly travels “Denver West.” He actually 
works further east and was in his territory selling the 
His headquarters 


uary 15. 


says he 


morning after our little chat with him. 
are at San Francisco. 


Jack Linsky of the Jaclin Stationery Company and Par- 
rot Speed Fastener Company, New York City, visited this 
Chicago was the limit of his west- 
On his way home he visited 


office on January 21. 
ern itinerary on this trip. 
several of the principal! cities between Chicago and New 
York in the interests of the extensive lines his company 
distributes. 

Mr. Linsky, charged with his usual vim and vitality, 
“Take general conditions as you find 
There’s something 


keyed up our pep. 
them, gird up your loins and go forth. 
good for the chap who will go after it in the right way,” 
says Jack. 


And it is even so. 


Harry E. Russell, head of the Office Equipment Com- 
pany, Des Moines, Ia., paid a visit to Office Appliances on 
the ninth of last month. Mr. Russell is one of the or- 
ganizers of the National Association of Typewriter and 
Office Machine Dealers, has been an officer of that organ- 
ization and is consistently active in association work. 

Mr. Russell observes indications here and there upon 
which to ground hope for gradual improvement of general 
conditions under which the more intensive cultivators will 
make same progress. 


Harold D. Bates, advertising manager of the W. A. 
Sheaffer Pen Company, Fort Madison, Ia., called on Jan- 
uary 9. Mr. Bates, who but recently received his com- 
mission with the company and brought to the work cap- 
ital training and experience, is highly enthusiastic over 
“Sheaffer” products and policies. He now has his plan in 
effect throughout the various branches of his department. 


E. F. Kitendaugh, treasurer of Error-No, Inc., Oneida, 
N. Y., was among the January visitors at the headquarters 
of this journal. 

Interests outside of the field occasioned Mr. Kiten- 
daugh’s visit to Chicago, but his enthusiasm for “Error- 
No” gave us the pleasure of his acquaintance. If circum- 
stances permitted him to join the sales staff, we would 
have no doubt of his success. 








Meetings--Conventions--Dinners 


New York O. A. Managers Honor Contest Winners 


No les than twenty-one winners in the annual sales 
contests sponsored by the New York Office Appliance 
Manager Association were guests of honor at the annual 
dinner given by that organizatior n Wednesday evening, 
January 13, at the Waldorf Ast " tel, New York City 

C. F. Price, president of the association last year and 
iow general manager of the Library Bureau Division of 
Remington-Rand, Inc., at Buffalo, presided as toastmaste: 

The new nice i the associat n are President, \ 
H. Phillips, American Sales Book Company, Ltd.; vice 
president, Walter Strain, Multigraph Company, Inc., and 


secretary and treasurer, W. B. O'Donnell, International 
Busine Machines Corp ation 
Che tw elected t ak« e pr ncipal addresses of the 
evenin We ( irles H. Everly, vice-president of The 
Office Ay ance Company, and C. Hoskins, industrial and 
mi ial edit | es Magazine 


Mr. Everly Presents a Parable 


Mr Everl) aid the day r tine nce appliance peddle 
s gone. Sellis hee equipment is a profession demand 
ng ability and standing, education, imagination and judg 
ment. Ideas that accomplish results are demanded. Com- 
mercial value, not mechanical or physical features, is the 
requisite of today We must build accounts, not merely 
take orders. Products must be presented in terms of profit 
to users As members of the class of successful sellers, 
e felt it ip] Dp ite ti dedi ite to the contest winners a 
brief parable, the idea for which was suggested some time 
ix in a lett from Ernest Hazel of tchison, Kansas 
Regretted nec ty obliges us to present the parable in 
( ndet ed t 
\ wise eddle assembled the members of his 
house a nto them the parable of the ‘hustler’ 
Behold, there ame from afar into the city a seller of 
Tre chan lise I \\ ( he soon began selling ereat sS¢ ads 
ut « dly Sour fac persons did smile on him 
and put forth the glad hand. Yea, even the tightwads did 
pen their pursé 
And it i i t it in ft citv were < taker 
wil idded nau t iles 1 t swindle sheets 
And they ike t the ne the stranger and said 
Hiow dot é ‘ iway wit t And they knew not 
And it ime t iss when t ul gathered in the 
in ple t nt there i ‘ n unto them a ‘Wis« 
Guy’ w i tioned, ivil ‘Tell us, O Wise 
Guy ‘ Even 1 lawn unto darkness dotl 








—~ 


this stranger propel his dogs, snagging goodly orders, 
while we of the city, wise in its ways, do not so well 
Behold, at the emptiness of our order books the big boss 
will chafe 

“And the Wise Guy answered, saying ‘He of whom 


you speak is a worker. He panneth not his competitors, 
He keepeth his body clean in- 


full of Each 


neither doth he complain 


side and out He ariseth early, pep morn 
is face knoweth the caress of the safety He arrayeth 
imself in clean garments and forgetteth not his shoes, 
which he maketh to shine and give forth lustre. He 
smoketh not in the office of the customer unless invited, 


but doeth 


the sight of 


and entereth not therein with a whiskey breath, 


hat are good and acceptable in 


thers. But what do ye? Go ye not forth with the hang- 
ver and the run-down system? When, forsooth, hath 
thy shoes encountered the brush?’ 

“Then the Wise Guy tells how the stranger works in all 


veathers; avoids afternoon movies, poolrooms and speak- 


easies; how he makes friends with all; how those who 
meet him with frowns part with smiles, even with their 
names on the dotted line; that he does not grouse or com- 
plain; that he knows his goods, and finds many uses for 
them among the townsfolk: how he tires not, but walks, 
talks and listens, learning much 

“But the order-takers said, ‘Bunk’ and ‘Hooey,’ and re- 
fused to be impressed, ordered another round and turned 
again to their jack-pots Some, however, heeded the 
words of the Wise Guy, and did profit thereby; but many 
ithers did not, for it is written, ‘Many are sent, but few 


delivet 
Production awaits distribution and distribution depends 
Let 


their 


n salesmen salesmen make a study of themselves; 


make a recap of work the past year, and plan their 


work ahead Unsatisfactory conditions are a challenge. 
Prosperity arising from the distress of other nations as 
well as ourselves carries with it the penalty of eventual 
recession Discard the fallacy that business which does 


not always increase is a failure. These are new times and 
conditions \ better day dawns in the light of work in- 
telligently applied 


Mr. Hoskins Speaks 


industrial editor of 
of The 
the 


skins present 


Chapin Hoskins, and commercial 


Forbes Magazine, 
National 


was introduced by C. A. Snyder 


Cash Register Company, wl expressed 
ciation at having Mr. H 


asst 


(Turn to page 8&1, please) 
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ANNUAL DINNER GIVEN BY THE NEW YORK OFFICE APPLIANCE MANAGERS’ ASSOCIATION TO “WINNERS” OF THE 1931 
ASTORIA 


CONTEST AT THE WALDORI 
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NORTHERN DIV 

QUARTERS, CLEVELAND Left to right, seated Ww. M 
Macey, Detroit; Northern Division Manager L. B 
Chicago; H. L. Lemasters, Clarksburg. Middle row R. H 
troit: E. E. Jones, Lansing; C. R. Butterfield, C. O 
Lynch, Chicago; H. A. Dankel, Youngstown 
Cleveland ; B. P. James, Toledo; G. D. Sturtevant 
Adoo, Wheeling: ¢ E. Rossell, Cincinnati: A. I 
Johnstown ; H. S. Mitchener, Columbus; H 


M. T. Fell, W. J. Croxton, N. B. Payne, Chicago; B. A 


Riffe, 
Taylor, Cleveland 
Division Manager G. R. Curtiss, Cleveland; W. R. Gingala, Indianapolis; K. B. John, Dayton; H. H 
Halmage, 
Pollard, Pittsburgh ; C 
R. F. Davidson, Cincinnati ; 
Detroit; C. F 
.. Jones, Wheeling ; 
A. Hylen, Hammond ; 
Polsue, 


Lockwood, Bay City; F. E 
Pr. & 


Charleston ; M. D 


ISION MONROE CALCULATING MACHINE COMPANY AT A RECENT SALES MEETING AT DIVISION HEAD 
Dayton ; 


Nelson Lund, Harrisburg; J. H. Loveland, Erie; H. G 
Zaenglein, Orange, N. J.; Assistant 
Bartlett, Detroit; R. F. White, 
L. Lindemulder, Kalamazoo; R. H. Pennock, De 
i Daggett, Cleveland; W. J 


Sales Manager W. G 


Detroit; R 
Segerstrom, Chicago; R. E 
William Baxter, Pittsburgh; D. A. Crelly, G. W. Sisler, 
Hall, Detroit. Back row: J. D. Me 
Newell, Akron; H. 8S. Borden, Pittsburgh; J. E. Herman, 
B. Newell, Canton; J. W. Hunt, A. C. Hofmann, J. F. Woodward, 
Field, Fort Wayne; M. N. Wright, Cleveland 





PACIFIC DIVISION MONROE CALCULATING MACHINE COMPANY AT RECENT SALES MEETING IN SAN FRANCISCO.-—Left 


to right, seated E. D. Zunker, San Francisco; R. B 
racoma ; H. E. McCray, Seattle; H. A. Hunter, Portland; 
Orange, N. J Pacific Division Manager A. H 
Francisco; W. H. Macauley, Salt Lake City; T. L 
Micdle row L. G. Wallace, Denver; J. P. Heffernan, A. C 
Davis, 
J. A. O'’Doul, 8S. I 
Meacham, San Francisco Back row L. D 
W. Marsh, Denver; P. R. Wilson, F. C 


Richardson, Denver; W. C. Garetson, W. N. Chaplin, Oakland 


Changes in Officers of Chicago O. A. Managers 


Association 
The regular monthly meeting of the Chicago Office 
\ppliance Managers Association, held Tuesday evening, 
January 5, at the Hamilton Club, resulted in an unex- 





FRED ZOLLER 


pected farewell to D. R. Cooke, its popular and efficient 
secretary-treasurer Mr. Cooke, who was re-elected to 
his office just a few mm: been the Chicago 


mths ago, has 


Francisco; L. M 
Williams, R. H. Clarkson, San Francisco; J. G. Taylor, Portland; T. E 
San Jose; W. W 
Francisco ; A. H. Goodwin, Riverside; H. E 


Los Angeies; M. 8S. Brown, Salt Lake City; R. Templeton, 
Weston, Los Angeles; E. E. Van Haren, San 
Greason, San Francisco; L 
Cunningham, Los Angeles ; 
S. Cruz, Stockton; W. G 


Brady, Phoenix; H. J. Gurr, San Diego; F. 8S. Chilcott, Butte; G. B. Larsen, 
Sales Manager W. G 
Ridgley, San Francisco; O. T 
Warlick, San 


Zaengiein, Orange, N. J.; President J. R. Monroe, 
McCormick ; A. L. Pond, Seattle; J. H. Henry, San 
Nickels, Eugene; L. D. Taggart, San Francisco 


Hedges, J. S. Dietrick, 
Dunlap, Spokane; A 
Simonian, Long Beach; E. T. Melching, Los Angeles; F 
G. Graham, Santa Rosa; A. W. Herbst, Los Angeles; E. R 
Griffin, San Francisco; H. E. Spickard, 


Luce, Sacramento; R. A 


manager for Marchant Calculating Machine Company. He 
The 


association expressed its deep regret at the loss of such a 


has taken over the duties of the Washington branch. 


valuable member. 

Fred W Zoller of Ditto, 
treasurer and a member of the board of control to succeed 
Mr. Cooke. 


Following the business session, round table discussions 


Inc., was elected secretary- 


were held on two interesting topics—the first, having to 
do with methods of bringing in the month’s business with- 
out waiting until the end of the month to produce most 
of the orders. The other was overcoming the objection 


“We are not making any capital investment.” After an 
interesting discussion the meeting adjourned for a social 


program, 
a ~~ 


Connecticut Valley Stationers Meet 


The regular meeting of the Connecticut Valley Sta- 
tioners Association was held on January 13 at the Hotel 
Taft, New Haven, Conn. The meeting devoted itself to 


making final arrangements for the annual meeting in 


lebruary. 
More Meetings and Dinners News ] 
on Page 58 
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Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


William E. Ward, New York, N. Y., president; Herman Price, New York, N. Y., first vice- -president; Charles W. Heppner, 
Portland, Ore., second vice-president; Alfred ]. Mayer, Detroit, Mich., third vice- president; George Wolcott, Kansas City, Mo., 
fourth vice-president; Charles A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. 


Garvin, Washington, D. C., secretary-general manager. 


Regional Governors and Retail Lirectors 


No. 1. Elmer Pape, Adkins No. 4. Charles Marshall, apolis, Minn.; H. S. Fall, Printing & Stationery 
Printing Company, New Ivan Allen-Marshall Com- i? s - Olson Company, Company, Colorado 
Britain, Conn.; Arthur L. pany, Atlanta, Ga. inneapolis, Minn. Springs, S10 
King, Ward's, Boston, No. 5. Harry Koehn, Greg- No. 8. R. D. Latsch, No. 11. Charles W. Hepp- 
Mass. ory, Mayer & Thom, De- Latsch Bros., Inc., Lin- oa. J. K Gill Compete, 

coln, Nebr.; W. E. Royse, Portland, Oregon. 


troit, Mich.; Louis Busse, 
Combe Printing Company, 


No. 2. H A. Tompkins, Franklin Printing & En- 
Scrantom’s, Inc., Roches- goves Company, Toledo, St. _— Mo. No. 12. Harry Morgan, Sta- 
ter, N. ¥ hio. No. 9. Henry Dors The tioners Corporation, Los 
No. 6. August Hunn, H. Dorsey Compeny. “Ballas, Angeles, Calif. 
No. 3. O. H. Spencer, H. West Company, Mil- Tex.; W. C. Cle | No. 13. James Cook, James 
Spencer Stationery Com- waukee, Wis.; G. O. Clegg Oe A. Cook & Son, Ltd., 
pany, Chester, Penna.; W. Stevens, Stevens, Maloney tonio, Tex. Toronto, Ont., Canada. 


H. Brooks, Jr. Wm. F. & Company, Chicago, Iii. No. 10. F. B. Robinson, No. 14. W. L. Jaques, 
Murphy’s Sons Company, No. 7. J. O. Davis, Miller- Golden, Colo.; William Jaques & Company, New 
Philadelphia, Penna. Davis Company, Minne- Mason, Jr., Out West York, ie 
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Stationers Meet in Industry Conference manager for his report on conditions and also for the 
reading of communications from every section of the coun- 


\t the Hotel Pennsylvania, from Monday, January 11, : 
business conditions. Reviews of 


try having to do with 


through Thursday, January 15, an industrial conference 
conditions and comments were received from as tar west 


was conducted under the auspices of the National Sta 
tioners Association I'his conference concentrated its ef- aS the Pacific Coast and from Canada to the Gulf, and the 
conference devoted a great deal of time to the considera- 
tion of these communications. At noon a luncheon was 


served and in the afternoon, the manufacturers went into 


forts upon everything that might lead to an early restora- 
tion of stabilization and balance in the industry. 

Monday was devoted to a meeting of the National Ex 
ecutive Committee and Dealers Trade Relations Com executive session and the dealers had a session in a sepa- 
rate room. 


mittee, under the chairmanship of President William E ; 
On Wednesday, at 10:00 A. M., the conference recon- 


Ward of New York At this meeting were present . ; 
President Ward, First Vice-President Price, Past Presi vened in joint session where remarks were made by both 
dents and members of the Executive Committee E. Clifton manufacturers and dealers indicating the profound interest 


felt by everyone in the present day problems of the busi- 
and offering assurance that conditions are going to 


Wilson and Arthur J. Walker, and Third Vice-President 
Alfred J. Mayer. President Ward reported the work don 
thus far by the association during the current year to the 


ness, 
receive the minute study and careful attention of both the 


Executive Committee and the gentlemen present then de manufacturers and the dealers in the hope that the good 
ted themselves to a study of present day conditions and of the business may be enhanced. This particular ses- 
to a consideration of reports on conditions received from sion was one of the most interesting ever held in the in- 
all sections of the country. This meeting was in session dustry 

[ I 


After lunch, a conference was held of the Fountain Pen 


until 6:30 on Monday when adjournment was moved. 


On Tuesday morning at 10:00 o'clock, another phase Division under the chairmanship of E. J Kastner of the 


L. E. Waterman Company, in conjunction with the Deal- 


his was a meeting of some 
rs Trade Relations Committee. 


of the conference started. T 
thirty chairmen of manufacturing commodity groups, each 
handled On Thursday morning at 11:00 o’clock a meeting of the 
Loose Leaf and Blank Book Manufacturers Division was 


that group of chairmen were the National Association held under the chairmanship of Charles P. Garvin, director 
Relations of the division. 


After lunch a joint session was held between loose leaf 


chairman representing a different commodity 
through the commercial stationery store. Meeting with 


Executive Committee and the Dealers Trade 


Committee, composed of Messrs. Alfred J. Mayer, Detroit 


Sam Groom and George Pratt of Boston; W. L. Jaques of manufacturers and the Executive Committee as their guests 


New York; O. H. Spencer of Chester, Penna.; Harry and again conditions were discussed in great detail and 
lompkins of Rochester, N. Y.; Charles D. Brewer of New careful analysis made of the prospects for the future 
York, and automatically including President Ward and President Ward feels particularly gratified at the large 
Past Presidents Wilson and Walker. This session opened attendance at this meeting and a number of observers 
under the chairmanship of President Ward in joint ses have stated that they believe the stationery industry is 
sion President Ward addressed the meeting outlining approaching the problem of restoration and stabilization 
the plans and ideas the association in reference to sta of business in a most sensible and organized way 
bilization in the industry. He was followed by First Vic« On account of the great number of commodities that 
President Herman Price, representing the manufacturers, are handled through the commercial stationery store, it 
who gave a resume of conditions from the manufacturers’ has been felt for some time that the Manufacturers’ Divi- 
standpoint and outlined the plans of the Manufacturers sion should be organized by commodities and this has 
Division in the development of the national study into now been accomplished and each commodity chairman 
conditions. President Ward then called upon the general will have the task of leading his commodity forward to- 
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BUSINESS WARRIORS 
Good fighters know that good weapons 
are half the battle. Many a business 
contest is being better fought today 
because the Mimeograph is at hand to 
help. Steady rounds of ammunition— 
letters, bulletins, questionnaires, data, 
line drawings, etc.—it delivers at top 
speed and rock-bottom economy. 


Good 


printing at low cost! » » For information 


write A. B. Dick Company, Chicago, or 
Oe ics 


Cc 
Nic roy 
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FIREPROOFING 





DESK 
SECRETARY 


OR THE ONE-MAN OFFICE 











MisS SECRETARY will enjoy working at such a 
desk as the new GF Professional Pedestal Type- 
writer Desk. It is a perfect match for the boss’ big, 
flat-top 66-inch Professional — in looks, finish 
and efficiency. It is trim and handsome and, be- 
cause it is steel, can be kept immaculate by the 
janitor with very little effort. 


The hinged door for the typewriter compart- 
ment forms a screen in front of the typist. Splin- 
ters never develop along the edges, and employers 
never have to pay for torn stockings or dresses. 


Not only the private secretary, but clergymen, 
authors and others who often do their own typing, 
find the GF No. 1860 FCR Desk exactly to their 
liking. It gives uninterrupted use of the entire 
desk-top when using the typewriter. And the four- 
leg feature, with the absence of center legs, enables 





users to turn about without bumping their feet 
against the desk — a feature appreciated by men 
who appraise values correctly. 

The Professional Series includes the various 
types and sizes of desks and tables required to 
make the private office complete, attractive and 
efficient. Full information about the Professional 
line will be sent on request. Address 


THE GENERAL FIREPROOFING 
Youngstown, Ohio 


In Canada, General Fireproofing Co., Ltd., Toronto 


COMPANY 





G F PRODUCT § 


Desks, Shelving, Safes, Storage Cabinets, 
Display Fixtures, Aluminum Chairs. 
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ward restoration in the earliest possible time. The group 
of chairmen, as a whole constitute the Manufacturers Ex- 
ecutive Committee and the whole group constitutes the 
general Industry Committee. 

It was also thought desirable that, as soon as practicable 
as many divisions be set up in the association as possible, 
to take care of the problems of the individual commodity 
in its sale as well as manufacture. Already several of 
these divisions are in contemplation. It is not intended 
that any division may duplicate the work of an association 
already set up and in the case of wood and steel furniture, 
greeting cards and some others, where an association of 
manufacturers now exists, the National Association will 
cooperate in whatever way it can with the already ex- 
isting association. 

It is the intention of the industry to call another meet- 
ing in the early future to continue the work, after a sufh- 
cient amount of time has been given for the commodity 
chairmen to study conditions on their own commodities 
and it is hoped that at the National convention in June, 
this general committee will be able to report a great deal 
of progress back to some sort of a normal state of affairs 


in the business. 
——E———— 


President Ward Broadcasts Message to Association 
Members 

William E. Ward, president of the National Stationers 
Association, on January 2 sent out a comprehensive cir- 
cular on the activities of the National Association. 

After a brief introductory, he called attention to the evi- 
dence of a desire on the part of the manufacturers to at- 
tempt to solve problems which are not in any way due to 
present conditions President Ward called attention to 
the code of merchandising principles which is to be the 
basis of the most important work ever undertaken by the 
National Association to solve certain distribution prob- 
lems, credit problems, etc. 

The circular covered such points as simplification of 
lines standardized, cost accounting, research work, re- 
gional meetings, service to members, etc., etc. 

Clif Wilson, the report said, is continuing the work on 
standardized cost accounting with a view to arriving at a 
method suitable for small, medium and large stationers. 
A report of the progress of this work will be presented at 
the National convention in June. It is hoped by this 
means to achieve a standardized accounting system for all 
commercial stationers, enabling everybody to figure his 
costs in a way which will tell him what per cent is neces- 
sary for him to add to provide adequate returns on his in- 
vestment. 

The association has mailed to members a twenty-one 
page booklet containing articles on the necessity for re- 
search and for uniform cost accounting system, also 
charts showing comparisons on basic expenses, profit dur- 
ing depression and other interesting data. 

The president reports that the association has made an 
excellent showing in the collection of members’ dues, and 
offers to new members a real opportunity for cooperative 
effort, valuable studies and further analysis of business 
problems. 

—___. 
Eighth District Activities 

The traveling men of the Eighth Regional District of 
the National Stationers Association held a meeting in Kan- 
sas City on December 5 and completed an organization 
for promoting the success of the next regional meeting 
which will be held in Wichita, Kas., Monday and Tues- 
day, March 14 and 15. E. J. Mitchell of the Levinson & 
Blythe Manufacturing Company, was appointed chairman 
of the entertainment committee of the Mid-West Trav- 
elers and O. E. Hug of the F. S. Webster Company, chair- 
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HERE’S THE 1932 MODELS 
EXPANDING FILES 


Better Appearance 
More Durable 
Less Cost 





KRAFSTOK 


Extra-Heavy Brown Kraft 











FIBERSTO K 
The Durable Red-Rope 











CLOTHSTO K | 


4 Handsome Brown Cloth 
Wrirt For Tue New Price List 


NATIONAL FIBERSTOK Env. Co. 


129-447 Moyer Sr. Puitapeceni, Pa. 


Cuicaco Warenouse, 54 West Lake Street 


2 =n 
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Here is a Real Line 


of Real Sponge Rubber 


cwAIR 


CUSHIONS 
BY ““SUNRUCO”’ 


EXECUTIVE 


Velour Cover ..........3 Sizes 4 Colors 
DURO-COMFO 
Leatherwove Cover .....1 Size 2 Colors 


CORDUROY 


Corduroy Cover 


UNIVERSAL 


Velour Cover ..........4 Sizes 4 Colors 


FELT 


Sizes 4 Colors 


— 


Fluted Felt Cover... 5 Sizes 2 Colors 
ECONOMY 

Autocloth Cover .......3 Sizes 2 Colors 
SNUGFIT 

Pee GH ccccddeces .4 Sizes 2 Colors 
SANI-SNUGFIT 

Rubber Cover .2 Sizes 1 Color 


A size for every chair! 
A eolor for every taste! 
A price for every purse! 


Sponge Rubber Chair Cushions were first Orig- 
inated, Designed and Produced by “SUNRUCO.” 


The “SUNRUCO” mark of Identification is your 
Guarantee of the best that can be made. 


“SUNRUCO” CREATES —others Inmitate. 


We are now in position to distribute our 

new catalog showing all “SUNRUCO” rub- 

ber office specialties. If your copy has not 

arrived, a note on your letterhead will 
bring it. 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 
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man of the attendance committee. W. R. Braden, of the 
Stationers Loose Leaf Company, has been made chairman 
of the arrangements committee. Herman Cast, of the 


Western Lithograph Company, has been appointed lieu 
tenant governor of the eighth district and will be chai 


man of the entire committee at Wichita 


-_ _—_-—<—__- -—- 
Hotel Named for Next National Convention 
The Hotel Selection Committee of the National Sta- 
tioners Association having canvassed the situation in New 
York City carefully, has selected the Commodore hotel as 
headquarters for the next convention of the National As- 


sociation to be held June 6, 7, 8 and 9 


i on 
First Regional District Meets at Springfield 

Wednesday, February 3, is the date of the meeting of 
the first regional district, which will take place at Spring- 
field, Mass., Hotel Kimball. It will be held on the same 
day as the annual meeting of the Connecticut Valley Sta 
tioners Association, the latter organization meeting in the 
morning for the reports of officers and election, and Dis- 
trict No. One meeting in the afternoon, following the 
luncheon 

Elmer W. Pape, governor, will pronounce the welcome 
to the National officers and guests. President William E. 
Ward of New York City will speak on Progress. Charles 
P. Garvin, secretary and general manager, takes as his 
subject, Our Opportunity Che Manufacturer is the sub- 
ject assigned to Herman Price, first vice-president, and 
George W. Pratt will speak on the subject, “As Applied 
to New England.” 

At 3:30 P. M. there will be a round-table discussion on 
the stationers’ code of constructive merchandising prin- 
ciples; obligations of a dealer who takes the sales fran- 
chise of a standard manufactured product; increased cash 
discount as a means of improving credit situations and 
sales meetings by dealers 

A banquet will take place at 6:30 P. M., Wednesday, 
presided over by Gilbert F. Mulford, president of the Con- 
necticut Valley Stationers Association 

James R. Armington of Boston will be toastmaster. 

The address of the evening will be given by William H. 
Greenleaf, Cambridge, Mass. An excellent musical enter- 
tainment will be provided. The guests of honor will in- 
clude William E. Ward, Herman Price, Charles P. Gar- 
vin, W. Ed. Dawson of Montreal and George W. Pratt of 
Soston 

The banquet will be the fourteenth annual event of the 
kind to be put on by the Connecticut Valley Stationers 


Dancing will wind up the evening 


ee 

New Conklin Pen Sells Successfully 
The Conklin Pen Company of Toledo, Ohio, state that 
their new product, the “Nozak” (no sack), “The Pen That 
Winds Like a Watch,” is making a fine record for volume 
and quick turn-over by reason of its unique and conven- 


ient mechanical and operating features 

















\ new line of low-priced Conklin pens is now being 
launched upon the market to meet the price preferences 
of those who, having some money to spend, nevertheless 
feel obliged to make it go as far as possible Ultra- 
newness and price appeal will be among the outstanding 
features of Conklin writing instrument products this year 

— 





am Fee ASS 


Matthew Arthur Dillon, Jr. 
Mr. and Mrs. Matthew A. Dillon are proudly announc- 
ing to the world that Matthew Arthur Dillon, Jr., arrived 
January 19, 1932. Mr. Dillon is a traveling salesman for 


he Associated Stationers Supply Company, Chicago, III. 
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THE STERUING M@DEL 
SMITH- CORONA 


steps ahead of all previous Typewriter Designs 
_ Decades of experimenting | he v € produced 


i & ri os 
g x aoe 





including _ . 


~ FULLY ENCLOSED 
MODERN DESIGN 


FLOATING” ACTION 


for EFFORTLESS operation 


—~ NOISELESS CAPITAL SHIFT 
Y SMITH 

CORONA | PIANO-KEY TOUCH 
SMOOTH RUNNING CARRIAGE 
HIGH-SPEED CARRIAGE RETURN LEVER 


NON-REBOUNDING TYPE BARS 








L C SMITH & CORONA TYPEWRITERS INC 51 Madison Avenue, New York 
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OAKVILLE 


GEM CLIPS 


1 (ormenon 
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a profit book with sure sales-building arguments for the 

high-quality Yellow Box line. On every page you and 
your salesmen will find reasons why the line is superior . . . rea- 
sons why you can demand prices that mean profits. 


H = is the new Oakville catalog that means new profits— 


Let your customers look through the profit book themselves. 
Complete illustrations and descriptive information tell the whole 
story on the Yellow Box line of pins, clips, fasteners, Tak-a-pins 
and other Oakville items. A loose-leaf arrangement enables you 
to insert additional pages that we send from time-to-time, and so 
keep the profit book up-to-date. 


Be sure you get a copy of this new catalog and keep it handy. 
And the next time our representative calls, ask him to show you 
the Oakville Sales Manual containing samples of folders, cir- 
culars, post-cards and electros .. . another Oakville plan for 
helping you to profits. 


OAKVILLE-AMERICAN PIN DIVISION 
ae vee = MANUFACTURING COMPAN Y 
WATERBURY, CONNECTICUT 
Pins, Clips, Fasteners, Thumb-tacks, Tak-a-pins, and a Host of 
Stationers’ Articles 





NEW YORK CHICAGO SAN FRANCISCO 


Oakville 
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new Oakville Profit Book ... 










YOUR 
SILENT 
SALESMAN 
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CATALOG OF 


OAKVILLE 
“Yellow Box Line” 
STATIONERY ITEMS 

’ 


O.K. SANITARY ERASERS 
LOOSE LEAF RINGS 
LETTER OPENERS 


FASTENERS 
THUMB TACKS 
TAK-A-PIN 
TAK-A-PIN REFILLS 
BRASS EYELETS 


OAKVILLE-AMERICAN PIN DIVISION f 
owd! Menuhatunng Company f 

WATHRBURY 
. 


PINS f 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE | 
DEALERS’ ASSOCIATION 


OFFICERS FOR 1931-32 
Lamont H. Wood, Midwest Typewriter Co., 500 Grand 
Ave., Kansas City, Mo., president; Earl M. Wynn, Wynn 
Typewriter & Supply Co., Kansas City, Mo., vice-presi- 
dent; John A.La Hiff, ].E. Albright @ Co.,825 Broadway, 


New York City, secretary-treasurer. 
a 2 


Regional Directors 


Leo W. Adler, Cleveland Calculating writer Exchange, Indienapolis, ind.; H 
Co., Cleveland, Ohio, G. W. Boyce,  £. Russell, Office Equipment Co., Des 
Boyce ——— a carn Moines, lowa, W. R. Shilling, Fort Pitt 
W. T. Comey, Thomas & Comey Type- ttsburgh, 

writers, Ltd., Toronto, Can.,; George N. Vupeusiter Sa. 9 sapere 
Hammond, Geo. N. Hammond Type- 
writer Co., Secremento, Calif., R. E. 
Huffman, Huffman Typewriter Co., Aber- 
deen, S. D.; W. G. King, King Type- 


Buffalo, N. Y.; Mrs. Jessie |. Taylor, 
Globe Typewriter Co., New York City, 
Vance W. Tilley, Lebanon, Tenn. 


A Message from Lamont Wood 
The following message comes from President Wood of 
National Typewriter and Office Machine Dealers As- 
Kansas City: 
I desire to ask each member 


the 
sociation, from his office in 
With the beginning of 1932, 


of the National Typewriter and Office Machine Dealers 
Association to obligate himself to sign up one new mem- 
ber before the next convention which will be held at 
Toronto in August If every member could get a new 


member, the membership recorded at the next convention 
would represent a very substantial proportion of the type- 
of the United States. 
influence of the asso- 


and office machine dealers 
With an impetus such this, the 
ciation will be felt in every corner of the land. 

The member who signs up the most new members be- 
tween now and the time of the next convention in August, 
association reaches the hundred mark, 
have the opportunity of making the trip to Toronto 
the personal expense of the president. 

This should be a good contest for dealers to enter who 
perhaps two thousand miles away. Here is an 
portunity to win a most interesting trip. When 
tends the national convention and enjoys the good fellow- 
ship of the members of the association and of the various 
is thereafter disinclined to stay away. 


writer 


as 


provided the will 


at 


are Op- 


one at- 


manufacturers, one 
We are entering 1932 determined to make this year 
one of the best and biggest in the history of our business. 


Why not include our association along with our business 
and make this year the largest for the association? 

The National Association has been a great help to every 
dealer both indirectly and no dealer should 
hesitate to help the cause along, especially that 
it is one that helps the dealer to make more money in his 
own What the National Association will ac- 
complish in 1932 will depend altogether upon the support 
it receives from its membership. Already 
going strong in accomplishing things that will benefit the 

Let us make this year to be remembered. 
all put our shoulders to the wheel and push this 


directly and 


good in 
business. 


we have been 


dealers one 


If we 


idea over the hill, we shall be able to coast into Toronto 
in August with the largest convention ever held by our 
association. 
EO —— 
Typewriter Men Beware 
J. A. LaHiff, secretary-treasurer of the National Type- 
writer and Office Machine Dealers Association warns 
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Senew, bihic Trent coe GQ THE OTHER WAY 


IN 1932 


HERE is no doubt about it—prospective desk 
buyers are “shopping around.” And, if you 
have nothing but a low price to offer, someone 
else is sure to have a similar desk—at a still 


lower price. 


Too many dealers are after the fellow who is 
looking for the lowest price desk he can buy. 
Go the other way in 1932 
competitive rut by handling desks that are dif- 
ferent, that intrigue the prospect’s interest, that 
make him forget price and think of value. 


step up out of the 


Dozens of successful dealers have told us that it 
is easier to sell Imperial Desks—making a full 
profit—than to sell cheaply made desks that 
have only a price argument in their favor. Cer- 
tainly it is more profitable! 


Write for full details regarding the Imperial 
Line. Check each of the advanced selling points 
of these modern desks. Plan now to go the other 
way in 1932—out of the competitive rut—up to 


solid, profitable ground. 





IMPERIAL DESK COMPANY 


EVANSVILLE** INDIANA 





Ft a eS rr 


wr ane Lie 


SA Oa IN Me A 
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Even today 


POSTINDEX 


REPEATS! 


oo is a true story. We believe it has a 
moral. Perhaps you'd like to judge for 
yourself. 

“Banks aren't buying anything today. At least 
this bank wasn't. Not even the little $22 bookstand 
one of their executives asked for. "No,’ said the 
P. A, "No,’ echoed the officers. 

“But they called me in the very next day to give 
me a $200 order for Postindex and forms. They 
didn't ask for a discount. They didn't mention 
price. They said nothing about holding out on 
printing (yet they never give us any of their other 
printing business). 

"I cleared a profit on that order (rare enough 
these days!). | know the Postindex form is cutting 
costs for the bank. And I'll be in line for more 
repeats. 

"I'm pushing Postindex — it's about the only 
thing that takes depression in its stride!” 


’ ¢ 


We didn't fake that story. It came to us from a New 
York State stationer—unsolicited. If you think it Aas 
a moral—well, we'll be glad to talk with you about 
the Postindex franchise. Postindex Company, Inc., 
Jamestown, N. Y. 








\ Drawer Cabinet 
, POSTINDEX VISIBLE 
‘ FILES 


ty 1 Lee 


i 


3 
$ 


Sostindex 
V;sible Liles 


4 SIDES TO WRITE ON” 


A Division of Art Metal Construction Company, Jamestown, N.Y. 


MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 
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beware of a young man who has been victim- 
from 


dealers to 


izing dealers of late He is described as being 


twenty-three to twenty-six about five feet 
tall, skin, 


even white teeth, hair well trimmed and carefully brushed 


years oO! age, 


eleven inches with very fair complexion, clear 


and hands well cared for. He wears a signet ring on one 


of his fingers, and appears to know the touch method of 


typewriting as well as being posted on typewriters gen- 


erally His scheme is to arrange for a demonstration over 


give a fake name from a local address, state 


Bell 


and then give 


the tek phone . 


he is with some well known firm like the Telephone 
Company or the Gulf Ref 
check in full for the 


and the 


ning Company, 
The checks are no good, 
located at the 


This young man generally wants 


typewriter. 


young man cannot be address of 
the firm he has named. 
to buy a typewriter for cash and pay with check or wants 
to buy in the evening by special arrangement or on Satur 
day afternoon, when most banks are closed 

+ >___ 
I. B. M. Takes Big Space in Next Show 


Business Machines Ci 


National Business Show Company for 


The International Irporation have 
contracted with the 


larger display space in the 1932 business shows than they 


have ever used heretofors The new space arrangements 
for the 1932 shows call for a 34% per cent increase overt 
what the International has ever used before 


The International Business Machines Corporation is re- 
markable 


of years 


for its record of sales and earnings over a period 


Chey continued their excellent sales record even 
dull times of 1930 and 1931 
eae 
Chicago Managerial Change by Royal 
W. B. Larsen has succeeded Fred G 


ager of 


during the 


Kennedy as man- 


the Chicago branch of the Royal Typewriter 


leave of ab- 


taken a 


’ 
Company, Inc Mr. Kennedy has 





Ww. B 


LARSEN 


F. G. KENNEDY 


before 


extended motor trip 


sence, and contemplates an 


resuming active work in the typewriter feld 


After serving as salesman at the Chicago branch of the 
Roval, Mr 
cisco in June, 1917, succeeding 
In 1922 he took charge of the 


from which post he was advanced in 1926 to that of sales 


| 
was appointed manager at San Fran- 
A. C. Kienly at that point. 


Royal branch 


Larsen 
at Chicago, 


manager, with headquarters at New York. Close appli- 


cation to the general direction of sales activities under- 
mined his health, and Mr. Larsen relinquished the sales 
managership, and returned to Chicago in 1930, where he 
built up his health in preparation for future duties. 


Mr. Kennedy started his career with the Royal Type- 
1915. He 
sales direction, and 
pointed manager successively at Milwaukee, Minneapolis 
From the latter point Mr. Kennedy 


h in 1927 


writer Company as a salesman at Chicago in 


demonstrated his fitness for was ap- 


and Kansas City. 


was assigned to the Chicago bran 
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BOOST PROFITS 


BUILD SALES 
for lomtoviow 


WITH SPACE-A-SHELF UNITS 





ELL a desk or a chair and you get a single workmanlike storehouses for business books. 
Space-a-Shelf Units —and you open the door to” when you point out details like these: 


more sales as his books pile up. e : 
—The shelves shift to fit the books, high shelves for 


So it pays to stir lawyers, doctors, architects, bulky books, low shelves for handbooks. 

every prospect on your list, to want these new, —Slide in a shelf, and it stays exactly where you put it, 
never sags or rattles. 

—The end panels move along, so a man can start with 
a single unit, add more as his library grows. 


There’s an invitation to talk Space-a-Shelf in 
every seedy-looking bookcase, every stack of 










NEW—FOR SMALL 


books on the floor. It pays in today’s profits, in 
LIBRARIES! pa 7s os 
tomorrow s prospects. 
When his books are few, here’s 


i le be el Maeiceall Send us your name—so we can tell you more 


steel, with disappearing doors about Space-a-Shelf—and whether your town’s 
—made by Art Metal, pricedfor | Art Metal franchise is open. Art Metal Con- 


today’s prospect. Have you or- : ; 
oes struction Company, Jamestown, N. J. 


Art Metal 


STEEL OFFICE EQUIPMENT 


dered one for your sample floor? 











THE ART METAL LINE .. . Fire Safes . . . Storage Cabinets . . . Desks .. . Shelving . .. Plan Files 
Horizontal Sectional Files . . . Upright Unit Files . . . Counter Height Files . . . Postindex Visible Files 


IN THE ARTMETAL BUILDING EQUIPMENT DIVISION. . Hollow Metal Doors and Trim.. Elevator Enclosures..Architectural Bronze ..Library Fittings..Partitions 
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4777-1 :% 0) >) 0 en | 
/Vew PACKAGE 


/Vew PROFITS 








py a user of numbering machines the new Force Inked-Felt pad 
and he || never bother with an ink bottle again. 


Re-inking a numbering-machine pad is a mussy job—even on a “Force.” 
But now it's no longer necessary. Force Inked-Felt pads, inked at the 
factory, come ready to slip into the machine and use—you simply take 
the tweezers supplied for the purpose, lift out the pad from its air-tight 
isinglass container, and press it into the holder. No spilled ink; no 
stained fingers. And the machine will be free from gum, better lubricated, 
print clearer, and have a longer life into the bargain. For Force pads con- 
tain the scientifically correct amount of genuine Force Oil Ink. 


Just to make sure users will know about Force pads we've packed them 
six in a box that opens into a crackerjack counter display. Here's a big 
sales help that costs you nothing. Very small cost to you for the pads, 
too, for our dealer discount is mighty liberal. Find out about it at once! 


~~ y just drop a card to our nearest office 
} Y \ 
j P. aN Wm. A. Force & Company, Inc. 
/ x 105 Worth Street New York City 
J \ N 180 No. Wacker Drive Chicago 


Pacific Coast Agent—Wm. M. Partridge, 573 Mission St.,.San Francisco 


IHODIRCIE NV IKGETD - THEIL IPANIDS 
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B. L. Marble 


Few men were better known in the office furniture in- 
dustry than Barzilla L. Marble, who passed away at the 
age of eighty years at his residence in Bedford, Ohio, on 





January 3. 

Mr. Marble became connected with the chair manufac- 
turing industry at an early age immediately after the 
Civil War. His grandfather had been a chair-maker and 
the grandson soon showed remarkable skill and aptitude 
in this trade and his services were sought by various 
manufacturers. In the early eighties, Mr. Marble and A. 
L. Shattuck started a small business on their own ac- 
count and out of this early company grew the present 
B. L. Marble Chair Company, which was incorporated in 
1900. 

A number of years ago Mr. Marble retired from active 
business. 

So passes another pioneer whose labors of hand and 
brain helped to advance industry and promote the wel- 
fare of his fellow men. 

i 
J. Milton Van Alst—An Appreciation 

Office Appliances announced in the January issue the 
passing of J. Milton Van Alst, who for about thirty-eight 
years was connected with the house of Eberhard Faber, 
first as errand boy, from which position he worked up 
through the sales force of the New York office to a large 
territory in the metropolitan district. 

Mr. Van Alst was a man of rare personality. He was 
born in Jersey City, N. J., October 11, 1879, and received 
his education in the city of his birth. He entered the 
employ of the Eberhard Faber organization April 1, 1893, 
and at the time of his death, almost thirty-eight years later, 
he had succeeded to one of the most important sales terri- 
tories in the country, succeeding the late Harry Shipman 
in the metropolitan territory, covering the larger trade. 
Mr. Van Alst made good in every position he had and was 
universally liked on account of his good will to every one, 
his even temper and lovable personality. He had a genial, 
compelling smile and his friends were only limited by the 
number of those who knew him. His home life was ideal. 
He is survived by his wife and a daughter, Mrs. Helen 
Britten. 

The services were held at the Congregational church, 
Bergen avenue, Jersey City, on Thursday, December 31. 


Mr. Van Alst was an active and earnest member of the 
New York Stationers Association serving on the entertain- 
ment committee. He was also a member of the National 
Stationers Association and being a Mason, was a member 
of the Stationers Square Club of New York. 


Office Appliances extends its profound sympathies to the 
bereaved family and friends of the deceased. 


i 
William E. Lewis 


William E. Lewis, prominent lawyer, financier, business 
man and public utilities operator, died at his home in 
Utica, N. Y., on January 2, after an illness of seven 
months. He was eighty years old. 

Mr. Lewis had been president of the Quigley Furniture 
Company of Utica for many years. He was actiéve:in the 
formation of the Utica Gas & Electric Company and 
served as its general manager and vice-president for some 
time. He became a director when it was absorbed by 
the Mohawk-Hudson Power Corporation. He was a di- 
rector in the First Bank and Trust Company, Citizens 
Trust Company, Utica Daily Press Company, Utica Drop 
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Last Call for 


WINDOW 
DISPLAY 
CONTEST 


M&V dealers who have 
not entered the Contest 
will find it to their ad- 
vantage to write or wire 
for complete details at 
once. 


Photographs must reach 
Contest Manager, Park 
Ridge, N. J., on or before 
March 1, 1932. 


Each photograph should 
be plainly marked on 
back with name and ad- 
dress of dealer and dates 
that display was exhi- 
bited. 


You will be keenly dis- 
appointed if you fail to 
enter this Contest. 


Mittag & Volger, Ine. 


Principal Office and Factories 


PARK RIDGE, N. J. 


AGENCIES Throughout the World 
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CONCENTRATED BUYING 
at Right Prices Reduces Your 


Overhead and 


Increases Profit 





Our lines of Stationers’ Envelopes 
are very complete and cover nearly 
every requirement which your sales 
department has calls for. Large 
stocks—well-made goods. 
Including 





The Original pe = 
Line of Wallets With 
Reinforced Flaps 


ani ames 


Tan Cloth or 
Paper Gussets ~ 








) The Recognized 
| Standard of Value 


be in ¥. 8. Packots 


| Reinforced Fold Flaps 


with 


3 
_ See Tan Cloth or Paper Gussets 


Our Prompt Shipments Save 
Your Orders 


This is made possible through a 
$50,000.00 stock of over 400 standard 
items maintained at our Chicago Ware- 
— which includes all regular styles 
° 


Flat and Expanding Wallets 

Flat and Expanding V. F. Pockets 

Flat and Expanding Card Holder 
Wallets 

Flat and Expanding V. F. Folders 

Expanding Desk Files and Portfolios 

O. E. Legal and O. S. Crush Envelopes 
. E. Tongue Clasp Envelopes in 
Manila and Kraft Gualitybilt Photo 
Mailers with Double Boards 

Complete Lines of Bankers’ Mailing 
Envelopes 

ALL AT THE LATEST REVISED LOWER 
PRICES 





For Quotations, Samples or Rush Shipments 


Write, Phone or Wire 





QUALITY PARK ENV. CO. 





11-116 Mart, CHICAGO 


Over a tenth of a mile (561 feet) of stock bins; each 7 feet deep filled 
with standard items for immediate shipment 


Verchandise 
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ompany, all of Utica, and Farmers and 
obleskill, and the Bank of Richmond- 
Mrs Norris, of New York 


Forge and Tool ¢ 
Mechanics Bank of (¢ 
ville. A 


City, survives. 


daughter, James K 


Phil Webster—An Appreciation 


shocked and grieved at the announcement 


Many were 
of the death of Phil F. Webster in the January issue of 
Office Appliances. Mr. Webster was one of those who 
made enduring friendships. He was honorary life presi- 


dent of the Tex-Okla Travelers and every member mourns 
Webster [ 


his death on 


vears of age at 
had been a 


his passing. Mr was fifty-five 


the time of December 26, and 











THE LATE PHIL WEBSTER 


resident of San Antonio for twenty years. He is survived 
by his widow, Mrs. Katherine Webster; a daughter, Mrs. 
Russell McCormack and a grandson, Philip McCormack; 
his mother, Mrs. S. C. Webster, and a brother, Henry 
Webster of Chicago 

To hundreds and hundreds of friends in the stationery 
trade, Mr. Webster was affectionately known as Phil. In 


offices already mentioned, Mr. 
National 


addition to having held the 


Webster fourth vice-president of the 


had been 


Stationers Association: member of the Southern Travel- 
ers; of the Mid-West Travelers and for nineteen years he 
had not missed a National Stationers convention. In the 


was always active 
His genial, hope ful, 


regional districts where he traveled, he 


in support of every good proposition 


stimulating presence is greatly missed 
Ta Te De 
John W. Kennedy 
Funeral services for the late John W. Kennedy of Bal- 





THE LATE JOHN W. KENNEDY 
From a picture taken several years ago 
took place on January 9 at the late home of 
Mount Washington. 
eighty-six years 


timore, Md., 
the deceased, 2604 Manhattan avenue, 
Baltimore 


Mr. Kennedy was born in 
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“Built Like a 7 
Skyscraper 





Nowhere Else Can You Find 


A Broader Franchise: 


You do not need to be told the advantages of dealing with one rock-solid concern instead of 
many smaller ones. Easier bookkeeping, better service, quicker turnover, quantity discounts, 
national advertising—all these are desired by the thinking dealer. 


And then consider the actual products—the actual “ammunition” at your disposal, with which 
you can bring in business at a profit! 


1 “Built Like a Skyscraper” steel files fy Machine bookkeeping equipment and 
* the widest selection—all heights and * supplies. 
sizes—several grades standard of the . : 
world for quality. y A sensational new line of all-welded 
steel cupboards. 


*) A complete line of vertical filing sup- 
awe : : . — —_ . - 
plies. Many new items have been 4 A complete line ol fine looseleaf de- 
added. * vices, by Master-Craft of Kalamazoo, 
5 4 The famous Skyscraper Desks and a division of Shaw-Walker. 
e = : 
* Tables. ‘a , 
) A new type visible index. 
New insulated products, including Ex- eve 
* ecutive Safes and Fire-Files. 10 The State line—a splendid high qual- 
* 


ity, low-priced line of files, indexing 


= Specialized bank equipment. . 
and small wood items. 


We believe you will agree that these products are the dealer's 
greatest assurance of stability, service, customer satisfaction and profits! 


Write us for details. 


MUSKEGON MICHIGAN 
Write Immediately for Details of the NEW Shaw-Walker Plan 
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TIME 
PROVEN 


RELIABILITY 


HE TEST OF TIME has proven our reliability not 
only to those from whom we buy, but to those to 
whom we sell. 








Time has honored us with the confidence of the trade. 


This has come about through our earnest effort to RELYING ON RELIABLE 
keep faith with all, and because of our relentless but Dealers everywhere 
humble endeavor to practice the Golden Rule of ae es oe a 
business merchandise, and to the 


unparalleled service we 
render. This is only pos- 


lt is our one ambition not only to continue to serve 5 il Ben 


in the industry in which we have earned this wide- sonal and close attention 
spread confidence, but to serve in such a manner as given to each and every 
: transaction by the manage- 
to be envied by all. ment. 
Ee V.-47-4 3 “I eee. J - i ~8 IT 82 431 te Te 


RELIABLE 


m~/LEWRinERES ADD IINGCRMIAC ail NE CORE 
—“EENNN 30 3 W. MONROE ST., CHICAGO, U.S: —————— 
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ago and died at his home on Wednesday, January 6. He 
had been ill since the previous Sunday. Prior to that, ill- 
ness had kept him away from his work only one day in 
more than fifteen and it had been boast that 
since he entered the stationery business in Baltimore in 
1879, he had lost only twenty days on account of sickness. 
Head of John W. Kennedy & Co., a stationery printing 
and bookbinding establishment, which founded 
Water street, near Holliday street, and moved to 15 South 
Gay street after the fire in 1904, Mr. Kennedy was one of 
the oldest years 
was treasurer of the Stationers’ Association of Baltimore, 


years, his 


he on 


stationers in Baltimore, and for many 


which sent a delegation to the funeral. 
One of those attending the funeral was John W. Davis, 
Mr. Kennedy’s nephew, who was democratic presidential 


nominee in 1924. 
rls rl rls 
Ed. Towse 
Another member of the race of western pioneers has 
passed into the silence. Early in December, as a result 


of an operation to relieve a ruptured gastric ulcer, Ed. 
Towse of Honolulu passed 
a beautiful life. 


Queen’s hospital in Honolulu. 


away in the sixty-fifth year of 
useful His passing occurred at the 


Surviving him are his wife, 


and 


Catherine Bon Towse; their two grown children, Bon 
Kapiolani Towse, a daughter, and Edward Armstrong 
Towse. By his first wife, Mr. Towse had one daughter, 


Florence, now Mrs. Crichton of San Francisco, whose son, 
seven years old, is the only grandchild of the deceased. 

Mr. Towse was one of the leaders in the civic, social 
and fraternity life of Honolulu, and his influence was rec- 
ognized throughout all the islands of the Hawaiian group. 
He was born September 10, 1867, at Lubec, Me., son of 
Walter W., a descendant of a Yorkshire family, and Clara 
C. (Miller) Towse. While still a young boy he went west 
with the family, receiving much of his education in the 
schools of Wyoming. About 1887 or perhaps a year or 
two thereafter he was engaged as a reporter and news 
writer on the Cheyenne (Wyo.) Daily Sun. After a time 
he traveled farther west, and we find him in Hawaii about 
1893. He began his career in the Islands as a newspaper 
man and a little later he went into the printing and com- 
mercial stationery business, having purchased the Mer- 
cantile Printing Company of Honolulu, of which he be- 
came president and general manager, retaining these posi- 
tions until his death. 

On September 22, 1899, Mr. Towse married Miss Cath- 
erine Marie Bon at Cheyenne, Wyoming, daughter of a 
leading pioneer business man of that city. Miss Bon 
Kapiolani Towse, their daughter, is an instructor at the 
Teachers’ College, Columbia University, New York, and 
their son, Edward Armstrong Towse, is a student at the 
University of Virginia. He is a member of the Virginia 
bar, having completed his law studies before finishing his 
other courses. 

Probably no man in Honolulu was more active in com- 
mercial and fraternity circles than Mr. Towse. He was a 
Thirty-third degree Mason, and belonged to other orders, 
and was a leader in civic and industrial affairs through- 
out the community he lived. He 
guished as a writer and an orator. Space available pre- 


in which was distin- 
cludes even a list of his many praiseworthy activities. 

Funeral held at the Masonic Temple, 
\lakea and South Hotel streets, following cremation, and 
the ashes were buried in the Nuuanu cemetery plot of the 
Masonic lodge of which the deceased was past master. 

The Honolulu Star-Bulletin published a fine apprecia- 
tion of Mr. Towse, and a day or so afterward there ap- 
peared an eloquent and affectionate eulogy by an old 
friend, E. S. Goodhue. 


H. E. 


sery ices were 


Hawkins, vice-president of the Stationers Loose 
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“Sales Have Doubled 


Grol Eve ry ? ] 


Year” ee 


“More than doubled’’—read 
this Let help 


you 


OLLAPSIBLI 


letter. us 


also to increase sales. 















peuxreys BREEES 
SHEER 
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Bankers Box CO-, 
| 536 ‘South Clarke St-, 
Chiceg®. Ti. 
Gentlemen: 
nandl ed Libe 
1927 ven eet time our * 
every yeeT: 
hes deen our experiones = y | 
asites customers in se “7 
— ine ® splendid prof —— Ae 
A as © lesder to win #c a 
= ity and sturdiness of Lanerny tee . 
= simp) tml -mechantced oan peaat se 
00 eal the user, end 
ox for ~~ 
ve oy significant advantage %° 
e 


orage Boxes since 


wey 3S ve more than doubled 


sles he 
Liberty Bo* 


at dealers fi 
= especislly vel- 


Very truly yours, 
DENWTSON & SONS 


TT Phat 


president. 





USE 


K sesTvees? 
eet it Rost 


Why LIBERTY Boxes 


Lead in Sales 


| Bp td Storage Filing Boxes are far 
and away leaders in their field. They 
have been leaders for over 14 years. 
They have seen many other styles come 
and go. Dealers who have put their 
energies back of LIBERTY Boxes have 
been amply repaid. Leadership in sales 
means also leadership in profits for 
every LIBERTY dealer. LIBERTY 
Boxes have sold best for 14 years because 
they offer every service in storage filing 
—easy finding, safety—and for the same 
reason they willcontinue to lead the way. 


SAFE 


Business records filed 
‘the LIBERTY 
way’”’ are SAFE. No 
lost records. Nobody 
rummaging through. 
Yet no tying or un- 
tying needed. 


Rated dealers not handling LIBERTY Boxes 
———=—=="“are invited to mail the coupon. No obligation. 


BANKERS BOX COMPANY. INC. 
536-538 S. Clark St., Chicago, III. OA-2-32 


Please send your proposition to rated dealers and full information regard- 
ing the money making possibilities of “the LIBERTY line.” 


[) Check here if you want a sample LIBERTY Box. 


—— 


BBBIOND 6.0 6.000600 bn d0dc0cs000d0006ken eed eeeeeteae 


Attention of 
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© [d (us 0 w i Cripleko te | eee eee the following tribute to 


“When a man has lived well, the story is written in his 


Is KIND TO THE HANDS face, and Ed. Towse had so lived that he radiated that 


something described in an original Japanese poem written 


vi 


by a friend of Mr. Towse while seated in his library. The 
translation is 
‘A firefly passed as I followed you home, 
Magnifying its flame a million times; 
Suggesting the constant illumination of your face.’” 
hk mh oh 
| Glenn C. Kingsbury 
The many friends in the world of education as well as 
in the typewriter industry were greatly shocked at the 
| news of the death of Glenn C. Kingsbury, which occurred 
on January 4 in Milwaukee as the result of an automobile 
accident 
Mr. Kingsbury was special school demonstrator of the 
Royal Typewriter Company, Inc. He was a man of at- 
tractive personality, kindly and helpful to a remarkable 
degree and possessed great ability as a high speed typist 
| and demonstrator. He was also a high speed writer of 
| shorthand, but on the machine was able to do 135 to 145 


iheh et Ao oe 





Old Town Triplekote 


never smudges — never curls — never 
wrinkles. It is naturally a pleasure to use 
it. Pleasant work means better work. 


With OLD TOWN TRIPLEKOTE it 
is mever necessary for the busiest 
stenographer to use more than a sheet a 
day. Frequently, one sheet may be THE 
used for several days. 





LATE GLENN C. KINGSBURY 


| words per minute on unfamiliar copy. He stressed ac- 
For real economy, better and cleaner curacy as much as speed and emphasized the importance 
| 


work, sell OLD TOWN TRIPLEKOTE. 
—Manufactured by OLD TOWN'S 


exclusive process it cannot be duplicated. 


of rhythm both in shorthand and typewriting During 
1931 he demonstrated before a total of 117,000 people. A 
motion picture for school use was also made of his demon- 
stration 


Mr. Kingsbury was a native of Evansville, Ind., graduat- 


Old Town Ribbon & ing from Lochyear’s Business College of that city. He 


became associated with the Royal Typewriter Company 


| | l and «ae onstrato at hicago 1 2 
Carbon Co.., Prec. as schoo salesman ay lemonstrator at Chi in 1924 


Che following year was made manager of the South 


Johnson and Prince Streets | Bend offic 


BROOKLY N NEW y ORK ing, he took mn 1926 the position he held until his death- 


that of special school demonstrator 


owever, preferring demonstrating to sell- 


Y * y 
m4 > 4 > 
. - + 


” Ralph H. Todd 
OWN Ralph H. Todd, former manager at Madison, Wis., for 


the Burroughs Adding Machine Company, passed away at 
Tucson, Ariz., January 10, in the Veterans’ Hospital. Ill- 


ness necessitated his resignation from the Burroughs serv- 


ice. He is survived by his widow, Mrs. Helen Dresser 
Todd; his father; a sister, Mrs. William Warner, Colum- 
OLD TOWN HER- bus, Ohio: and several brothers and sisters at Stevens 
METIC ribbons go Point. Wis 
hand in hand with , yy oh om 
OLD TOWN RG Bie 
on l TRIPLEKOTE— Samuel J. Trengrove 
-tWRITER RIBBY Z they are boon com- The personnel of A. Carlisle & Company, Upham & 


Inc., is mourning the loss of one of their num- 





panions. | Rutledge, 
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NEW Sales Strategy 
for Desk Set Profits! 


A startling innovation in the industry that 
sweeps the profits of the desk set market to 
Sheaffer dealers! 

Given free with “each Lifetime® and 5-30 
pen and pencil set, this base (1) helps you to 
increase your unit of sale and (2) teaches your 
customers the writing ease, efficiency and time- 
saving of Sheaffer Universal Socket Desk Sets. 

This new base proves the reach-and-write’ 
desk set principle far superior to the time-los- | 
ing, extra-parts convertible idea and will lead {oof oo 
to sales of Universal Socket Desk Sets. to 

Sheaffer exclusive dealers main- 
tained sales and profits with Sheaffer 
high volume merchandise during the 
past year. Sheaffer's strategic sales 
policies helped them do it. 

Keep yourself among the 


profit makers this year. Get 


facts on Sheaffer for 1932! 
v4 44. /t—-—— ais 

























Sheaffer's New 
Pocket Pen Base 
for Desk Use... 
Given FREE with 
Lifetime’ and 5-30 
Pen and Pencil 


Sets | 











TUNE IN Sheaffer's 


Sunday Afternoon 


wan ma S HEAFFE R’S 
and supplementary sta- 


tions from Coast to Coast. PENS-PENCILS-DESK SETS-SKRIP 


Listen for important trade 

announcement! W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 
AND ALL PRINCIPAL CITIES OF THE WORLD 

Reg. U.S. Pat.Off Ow. A. 8. P. Co., 1982 
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Stimulating cCNew Buying with... . 
NEW EXECUTIVE STYLING 








TUDY the illustration — examine the desk 

itself — and realize keenly that a tie-up 
with Myrtle is a warrant of rapid re-sale. 
Just as your customers look for increased 
values (without increased price), so do you. 
This new Executive Series meets both re- 
quirements with advantages to all concerned. 
There's new business here, based on your 
own customer-confidence and on Myrtle’s 
known dependability. 







S oESksS . FOR 2 


YEARS 


DESKS 


Goo 


MYRTLE 








No. 4061-F—by Myrtle 


Starting 1932 with one of the most 
salable series we have designed. 


Genuine walnut exterior, including posts, drawer rails 
and mouldings. Highly figured walnut veneers used 
on panels, top and front. All! oak interiors, especially 
arranged for the convenience of the busy executive 
or professional man. Beautiful, solid brass hardware 
A high grade desk in every respect—aend within the 
Myrtle populer price range. 


Table, costumer, phone stand and wastebasket to match 





MEMBER WOOD OFFICE FURNITURE ASSOCIATES 


Learn more about the full Myrtle line 
by reviewing the complete catalog 





a 


I MYRTLE DESK COMPANY, : 
§ O.A. 2-32, 1 
g High Point, N. C. { 
Gentlemen: ' 

; Please send copy of your latest catalog and price list. ' 
i i 
i | 
i i 
i 
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ber, so highly esteemed by themselves and by a large 
circle of friends and stationers in San Francisco. Samuel 
J. Trengrove, manager and buyer for the commercial de- 
partment, who had been connected with the firm for many 
years, passed away on January 2, following an operation. 
The largely attended funeral was held January 4. 
h oh of 
Louis F. Childs 

Louis F. Childs, treasurer of S. D. Childs & Company, 
Chicago, stationers, printers and engravers, died early on 
the morning of December 14 at his home, 5816 East Circle 
Avenue, Chicago, after an illness of six months. The 
immediate cause of Mr. Childs’ death was heart disease. 

Mr. Childs was sixty-seven years old and had been 
treasurer of S. D. Childs and Company since its incorpora- 





THE LATE L. F. CHILDS 
From a snapshot taken at the Detroit Convention, 1930 


tion thirty years ago. For fifty-two years he had been 
actively connected with the business, devoting his time 
particularly to the printing department. 

Mr. Childs was a thirty-second degree Mason and was 
once a member of Grand Lodge. He was a member of 
the Medinah Temple and of the Chicago Athletic Associa- 
tion. One daughter, Mrs. S. J. Van Arsdell, survives. 

Through his long business career Mr. Childs developed 
a wide circle of friends with whom he came in contact 
frequently through association meetings and conventions. 
The accompanying picture shows Mr. Childs in a charac- 
teristic pose with his ever-present pipe. His passing is a 
matter of deep regret to his friends and associates in the 
industry. 

oh 
John W. Bramwood 


John Bramwood, president and treasurer of The Bram- 
wood Press, Indianapolis, Ind., passed away January 26, 
aged seventy-five. He was born at Ashton-Underline, 
England, and came to the United States with his parents 
when four years old, residing at Fall River, Mass. He 
was apprenticed to the printing trade, and when sixteen 
years old moved to Longmount, Colo. He worked at his 
trade until elected to the international office of the typo- 
graphical union. Subsequently he resigned from the official 
position, and engaged in the commercial printing busi- 
ness. This connection brought about The Bramwood 
Press. Surviving are his widow, Mrs. Eleanor Garner 
Bramwood, a native of England whom Mr. Bramwood 
married in 1895; Garner J. Bramwood, a son; and Mrs. D. 
W. Elliott, Chicago, a sister. 

Funeral services were held at the home, in charge of 
Capitol City Lodge No. 312, F. & A. M. After cremation, 
the ashes were taken to Longmount, Colo., where St. 
Vorain Masonic Lodge conducted the burial services. 

i oh 
George W. Head 

George W. Head, who had been engaged in the sta- 
tionery manufacturing business at New York fifty years, 
passed away January 20 at his home, 691 Rugby road, 
Brooklyn. He was in his ninety-first year and had been 
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Packed in strong, 
attractive dark- 
green box which 
can be used as a 
filing cabinet if de- 
sired 





LPHABETER 





A complete alphabetical 

unit employing the fa- 

mous Expanding “Ver- 
tex” File Pockets 


Each division a “Vertex” 
File Pocket of 134 inches ex- 
pansion, the group indexed 
A to Z. Four extra Pockets 


for special accounts — all 


Pockets metal-tabbed. 


HOLDS 1500 
OR MORE 
PAPERS 


Standard Correspondence 
Size—without box will fit in 
any vertical file cabinet or 
lower double-drawer of desk. 


For filing 
General and Personal Correspondence 
Bills, Vouchers and Receipts 
Factory Orders and Forms 
Club and Social Papers 
Clippings and Data 
Shipping Dept. 
Orders and 


Forms 





Needed by Doctors, Dentists, Clergymen, Teachers 
and Authors . . . By Garages, Retail Stores, Of- 


fices and Factories. 


ALVAH BUSHNELL COMPANY 


13th and Wood Streets 


Philadelphia 
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earn of helpful sug- 
gestions of lettering 
and layout. Each engraving 
shows its estimated cost for 
quick figuring by you. Hun- 
dreds of Printers and Sta- 
tioners attest the profit making 
possibilities of “Jobbing Lith- 
ography.” Investigate the ad- 
vantages of our service. 


Estimates furnished on color 


work, posters, display, broad- 
sides, etc. 


Write Us Today 
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in good health until a short time before his passing. He 
was born in Brooklyn, and had a notable career in the 
army during the War of the Rebellion. He was an asso- 
ciate member of U. S 


Grant Post, G 
the Society of Old Brooklynites, the 


rooklyn 


\. R.. a member « 
Br Museum 


and the Veterans’ Association of the Forty-seventh regi- 
ment 

ols rls ols 

+ _ - 


Samuel E. Irlam 
Irlam, a veteran of the 
passed away at Toledo, 
Six He had been in the 
twenty-five 


Samuel E typewriter business, 
Ohio, January 15, seventy- 


Toledo 
N. Y., and affili- 


ake d 
typewriter business at 


years. He was born at Ilion, 


ated with the Remington Typewriter company as sales- 
man in New York City and elsewhere. Mr. Irlam man- 
aged the Hotel Osgood at 


Herkimer, N. Y 
| 1900 to 1905. Surviving are his sisters Mrs 


Herkimer, N. Y.: Mrs. Celestia Wolfs, 


. from about 
Seward Hakes, 


Newark, N. J.; Mrs 


| J. D. Stevens, Washington, D. ¢ [Two sons are left: 
| Samuel E Irlam, Jr., and John G. Irlam, both of Toledo, 
| Ohi He also left a stepson, Edward Moore, New York, 
| N.Y Mrs. Irlam passed away eight years ago 

j i hh 

W. Teignmouth Shore 

Office Appliances announces with sorrow the death of 
W Teignmouth Shore 


, for a number of 


years the jour- 





THE LATE W. TEIGNMOUTH SHORE 
From a picture taken several years ago 


nal’s London correspondent, who passed away at his home, 
18 Templars avenue, Golders Green, London, N. W. 11, 
England, on Sunday, January Third. He¢ 
widow 








is survived by a 
and a son four 


years old 
Mr. Shore 


was a gentleman « 
ality, and had made in the course of his life 
ber of devoted friends. He was a journalist 
business expert, as well as the 
He was 


»f rare and unusual person- 
a large num- 
, lecturer and 
several books 


eldest son of the late 
Teignmouth Shore of Wor and Eleanor, 
daughter of John Waller, LLD. He 
cated at Westminster and Oxford. He 


author of 


born April 27, 1865, the 


Canon cester 
Francis was edu- 

spent many years 
in the editorial department of Cassell & Company, worked 
for the Encyclopaedia The 


Britannica department of 
limes The Daily was also editor of 


Mail, etc H« 


and for 


the Trial of 


[Thomas Neill Cream in the notable trial 
series and had had much journalistic, magazine and ad- 
vertising work From 1903 to 1905 he was editor of the 
Academy and Literature and had published the following 
b ks The Talking Master: Dicke ns: Egomet: Canter 
bury: Kent; A Soul’s Awakening; Charles Dickens and 
His Friends: Above All Things: D’Orsay or The Com- 
plete Dandy; Creatures of Clay; Oh! My Uncle: West- 
minster School; John Woolman; Shakespeare's Self, etc 

It x never my good fortune to stand face to face with 
W. Teignmouth Shore Our acquaintance came from mutual 
interest in Charles Dickens. <A letter 


of mine to a friend in 
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ATCH for the initial advertisement of Royal’s smashing 
new series... Appearing in The Saturday Evening Post, 


( |] / 
Mh ue do 07 NOR 


AND LIKE If! 


February 6th; in Collier's, February 27th; in Time, February 
15th! ... Presenting an entirely new and profitable sales approach 


for all Royal Typewriter dealers! 


Thus Royal again demonstrates the unlimited scope of its policy 
of “Full Dealer Cooperation and Promotion” ... Providing sound, 
money-making merchandising ideas backed by aggressive, up-to- 
the-minute advertising! .. . Featuring dramatically and forcibly 
the Easy-Writing Royal with “Shift freedom”—the finest and 


most efficient of office typewriters! 
More than ever before... Link to Leadership in 1932. 


ROYAL TYPEWRITER COMPANY, INC., 2 PARK AVE., NEW YORK CITY 
« Branches and Agencies the World Over « 


OY //\ TYP EWRBtte ee 
with Lift freedom 
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Offices of Chicago Auto 
mobile Club a recent 
Uetal Office 


installation 





ATTRACTIVENESS 
plus VALUE equals 
SALES every time 


TEELCASE Desks are a positive stimu- 
lant to modern office equipment selling. 
Built on a value basis and clothed in mod- 
ern business attractiveness, Steelcase Desks 
are an outstanding, up-to-date item in office 
efficiency. A Steelcase Desk sale means a 
customer satisfied and a profitable trans- 
action for the dealer. 

There is a complete line of Steelcase 
office equipment .. . . desks, files, cup- 
boards, trays, safes, waste baskets, etc. 
Write today for a catalog complete with 
specifications and prices—it is a guide to 
careful buying and efficient selling. Ask 
about our attractive dealer franchise. 














STEELCAS E 


Business Equipment 








METAL Office ™ 
FURNITURE CO. Cs itctnestncced 


GRAND RAPIDS, MICHIGAN 
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London referring to certain characters in Dickens’ stories was 
turned over to Shore for reply. Thus started a correspondence 
maintained through ten years in which we exchanged views on 
many subjects. Through these letters I came to know Shore 
as well as if we had been daily companions. He was a blythe 
spirit, a dreamer of dreams. He marched m step and tempo 
with the practical, but he loved to send his fancy adventuring in 
the realm of romance. His keen mind, tinctured with phaloso- 
phy, penctrating many of the illusions with which man decewves 
himself, pressed on toward the Ideal; the objective not to be at- 
tained, bu? desire for which exalts the mind to touch the In- 
finite. Hail Teignmouth! Pax Vobiscum. ae 
He oe ok 
William E. Schmall, Jr. 

The many friends of William E. Schmall of the Swan 
Pencil Company extend to him their deep sympathy overt 
the death of William E. Schmall, Jr., his son, who passed 
away suddenly while attending classes at Lehigh univer- 
sity, on Tuesday, January 12. 

The deceased was a promising young man of fine char- 
acter and ability. 

Mr. Schmall, Sr., is a well known figure in the stationery 
trade. 

i oh & 
Ciifford Trimble Woodrow 

Clifford Trimble Woodrow, who retired from active 
business life last summer, passed away December 26, aged 
seventy-five. He had been president of the Woodrow- 
Weil-Stanage Company, Cincinnati, Ohio. He was the 
son of the late David T. Woodrow and Louise Cromwell 
Woodrow, pioneer citizens of Cincinnati. He had been 
active in the stationery business since he was eighteen. 
The company of which he was president was merged with 
the Weil and the Stanage companies four years ago. 

Surviving are his widow, Mrs. Margaret T. Woodrow, 
and William T. Woodrow, a son. 

he 
Edward Babb 

Edward Babb of Melrose, Mass., for many years presi- 
dent of the Edward E. Babb Company, and former presi- 
dent of the American Amateur Athletic Association, 
passed away recently. Mr. Babb had many friends in his 
section, who deeply regret his death. 

hk mh oh 
Charles H. Smith 

Chas. H. Smith, for the past three years western rep- 
resentative of the Automatic Pencil Sharpener Company, 
Chicago, died suddenly, January 7. Mr. Smith was a resi- 
dent of Glendale, Calif., covering the entire territory from 
Denver to the Pacific Coast 

——— 
Royal Gets Out Striking Dealer Helps 

W. M. Metzger, advertising and sales promotion man- 
ager of the Royal Typewriter Company, Inc., has prepared 
a series of dealer helps that are said to be very effective. 
Sales assistance along present lines will be continued, and 
will be augmented by other novel helps supplied to Royal 
dealers. 

New dealer cooperation plans also include the Royal 
portable department, headed by W. J. Montgomery, port- 
able typewriter sales manager. 

ee oes 
Weber Handles Cole Steel Equipment 

Alexander Weber, 228-10 One Hundred Thirty-ninth 
avenue, Long Island, is now handling the Cole Steel 
Equipment Company’s line of steel office accessories in 
the metropolitan district. Mr. Weber is well known to 
dealers in this section, having been connected with the 
Boorum & Pease Company for the last nineteen years. 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN ‘Station 2) N. Y., U. S. A. 
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THE NeW LEATHER LINE 


The Right Chair at the Right Price 

Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 










Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Wells St. Chicago, 
phone Boulevard 7957. 
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(Meetings and Dinners—Continued from page 33) 


Kansas Book Men to Meet This Month 

President Anderson and his secretary, Miss Mary C. 
Stromberg, who is also acting secretary of the K. B. D. A., 
are putting in every spare moment getting ready for the 
sixteenth annual convention of the Kansas Book Dealers 
Association to be held at Manhattan, Kas., Monday and 
Tuesday, February 15 and 16. The Hotel Wareham will 
be headquarters. It is hoped to have a big meeting be- 
cause this is a critical year for stationers. A full two-day 
program has been prepared, devoted mostly to talks by 
members on how to take care of the present depression. 

—— 


Chicago Typewriter Dealers Hold Interesting 
Meeting 

That no member of the Chicago Typewriter Dealers 
Association should pay a commission on the sale of new 
portable typewriters to any person outside his own or- 
ganization, is the substance of one of the motions adopted 
at the monthly meeting of the association held on Tuesday 
evening, January 12, at the Medinah Athletic Club, Chi- 
Capo, 

Another motion which received the sanction of the or- 
ganization was to the effect that it should be left to 
each dealer to determine whether he will or will not add 
carrying charges on time payment sales of portable type- 
writers. 

Eighty-three persons were present at this meeting, a 
record attendance. 

The host of the evening was the Underwood Typewriter 
Company, represented by Jack Wolle, manager of the por- 
table division, assisted by George W. McClellan, Chicago 
manager of the Underwood Typewriter Company; Albert 
Tangora, salesman and speed demonstrator; Joe White of 
the Underwood sales department, and B. A. Teck, Under- 
wood manager at St. Louis. 

\ telegram was read by the president from Lamont 
W ood, president of the National Association, who sent 
best. wishes 

The Underwood representatives were then introduced 
and afterward J. P. Ward, Sr., reported on the Davis Store 
matter. One of the association’s own dealers having ad- 
vertised typewriters at a cut price, the manager of the 
Davis store said there would be no meeting to discuss the 
price situation at present. 

Mr. Plotkins of the firm of Moran & Moran, spoke 
briefly on the methods of locating skips and the advantages 
of obtaining all the information possible from customers 
on credit deals, such as occupation, name and address of 
employer, of two relatives and of two friends. He sug- 
gested that delinquent accounts three months old be 
counted as skips, and offered on behalf of his organization 
to locate skips, including machines and persons, at $5.00 
each 

President Froehlich, after some general discussion, 
turned the gavel over to the host, Jack Wolle, who intro- 
duced Mr. Tangora, former world’s champion typist, who 
gave a very interesting demonstration. Mr. Wolle spoke 
convincingly of the prospects for 1932, but said it would 
a 
2 


take real effort and good business methods to make it 
profitable year. He pointed out that the margin of $2 
available to dealers as gross profit on portable typewriters 
would permit the dealer to advertise, keep his store and 
stock in first-class shape and arrange attractive window 
displays that would help increase sales, but he said such 
business helps certainly cannot be afforded if a dealer con- 
tinues to be satisfied with an average of $7.00 gross profit. 
He added that we cannot sit back and wait for business 
to come to us, and advised the setting of a quota by every 
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THOSE LIVE EN BUSINESS 


Who Deserve to Live 


(x. a period of years, only those corporate institutions sur- 
vive the battle of business who deserve to live. Only those survive 
who consistently, year in and year out, give full value for the price 
charged for their products. And this not as a matter of temporary 
expediency but as a matter of basic policy over a long period of time. 

The Eagle-Ottawa Leather Company was founded in 1910. 
It was then the smallest of thirty-seven upholstery leather tanner- 
ies. Without merger, purchase, or combination with competitors, 
it is today the largest of the nine manufacturers tanning upholstery 
leather. It is the largest in the world, making nearly half of our 
domestic consumption and about one-fourth of the world’s con- 
sumption. Its products are sold in every civilized country. 

Such progress could not have been made unless for every dol- 


lar received we gave, and give now, a full dollar in return. 


EAGLE-OTTAWA LEATHER CO., Granp Haven, Micu. 
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UT in the lar west you ll find a keen 
apprec iation of the finer things of life. 
The Spokane and Eastern Trust Company 


has installed mue h of Leopold furniture 
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The beauty of artistry and design in- 











herent in Leopold furniture found favor 








in the eyes of the officials of the bank. 














Your customers, too, will find pleasure 














in Leopold furniture and will appreciate 








its artistic and authentic lines. 
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dealer and salesman as an object to work for, and that 
while it takes perseverance and will power to stick at it, 
it will prove a valuable asset in building up business and 
increasing profits. 

After some discussion on selling to seasonal dealers, 
carrying charges, and the wholesaling of portables by mail 
order houses, the meeting adjourned at 10:20 P. M. 

— ——<f——_—__ 


Stationers Twelve-Thirty Club Elects Officers 


William G. Whittemore of the American News Com- 
pany, New York City, was elected president of the Sta- 
tioners Twelve-thirty Club at the annual meeting held in 
George’s restaurant, 76 Duane street, New York City, on 
January 11 Mr. Whittemore succeeds Daniel Kremer of 





WILLIAM G. WHITTEMORE 


the Eagle Stationery Company, who has been president 
for the last three years. 

The club created the office of vice-president and to that 
office elected Louis Caracci of the Nor-Wood Company. 

R. W. Mueller, Jr., of the Esterbrook Steel Pen Manu- 
facturing Company, was elected secretary-treasurer, suc- 
ceeding Dwight N. Briggs of the Sun Rubber Company. 

Five additional directors were elected—Harry Tehan, 
Chairman of the Board; Nathaniel Kremer, Dwight N. 
Briggs, George C. Wheeler and Fred C. Steinhilber. The 
following five directors still have one year to serve— 
Arthur Lawless, Louis Tavernier, A. I. Goldberg, William 


Schmall and William S. Donnelly. 


—_——_—~<>__ — 
Philadelphia Stationers Meet 
The Philadelphia Stationers Association held its Jan 
uary meeting on Thursday, January 14, at the Bellevue 
Stratford hotel 
responded to the roll call 


Twelve active and five auxiliary members 


W. L. Benson, chairman of the allied trades committee, 
announced that the members of the association, accom- 
panied by their store and office forces and salesmen will 
make a tour of the display room and factory of the Polar 
Manufacturing Company on February 11. 

Letters were received and read from the family of Wil 
liam J. Chaplin, thanking the association for the gift of 
flowers sent to his funeral. A letter was also received 
from a sick member acknowledging a basket of fruit 

Resolutions were adopted expressing regret over the 
demise of Mr. Chaplin and offering sympathy to the family. 

After a full discussion the code of ethics was adopted 
with the exception of Paragraph 10 of Section 3 Article 2, 
which was eliminated. The code with the above amend- 
ment will be printed and framed and distributed to each 
member.—C. H. 

— 
New Orleans Stationers Meet at Alfred’s 


Those who know old and new New Orleans will cet 
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We Are Members by Invitation of 


RICE LEADERS OF THE WORLD 
ASSOCIATION 


Representing High Standing in 
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your sword 


and Cheeta! 


Whuen you know you are selling the 
best Filing Supplies money can buy, price cut- 
ters do not confound you! That’s why dealers 
and salesmen who sell Supreme Quality Filing 
Supplies are building permanent, profitable 
business in ever increasing volume! 


Office supply users want service, time- 
saving, permanence, in the filing materials 
they buy ... not lowest price. You can sell 
assured satisfaction when you offer these su- 
premely fine quality products. Write today 
for samples. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 








The Wabash Cabinet Co. 
Wabash, Indiana. Date 19 


Please place my name on your list to receive new Sales Ideas, and 
tell me about your plans to help increase Supplies sales. 








Name 
Address 
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STAPLING PLIERS 





] NTRODUCING N-C Junior, a new member 
of the Neva-Clog family. Smaller, more com- 
pact than the Neva-Clog Plier it is surprisingly 
capable and will fill all ordinary stapling require- 
ments. Easily staples all materials—cardboard, 
leather, etc.—and with amazingly light pressure. 
And—they never clog when correctly used. 
Staples jammed thru misuse can be instantly 
ejected by grasping lower handle and ejector bar 
and squeezing. Finished in heavy nickel plate. 


Free window display ]-1. 
IMPROVED N-C STAPLER 















CAN BI 

USED AS _s B® Redesigned and im- 
& " Me Baa = proved with a removable 
FOLDED front plate this stapler is 
BACK more serviceable and de 


pendable. If jammed 
thru misuse, remove 
push rod, take off front 
plate and reinsert push 
rod to eliminate dam 
aged staples. Free win- 


dow display S-1. 


Duplex D1000 Staples 
ind NevaClog A1000 
Staples are manufactured 
expressly for the various 
N-C and Neva-Clog sta 


pling machines. Other 





staples will not function 
properly. Packed 1000 
per box 
The Neva-Clog Stapling Plier is 
)yeaau apable of the heaviest work to 
ae which a hand stapler can be put. 
Ample leverage makes operation 
easy and staples can be forced 
thru almost a quarter inch of 
material without difficulty. Free 


window displays No. 1 and Pl 


NEVA-CLOG PRODUCTS, INC. 
BRIDGEPORT, CONN. 


Manufacturers of 
NEVA-CLOG AND N-C JUNIOR STAPLING PLIERS 
NEVA-CLOG STAPLES 
N-C STAPLERS AND DUPLEX STAPLES 
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tainly envy the members of the Stationers Association of 
that city the privilege of their six o’clock dinners at AIl- 
fred’s restaurant. 

The last meeting took place on Tuesday, January 12, 
and was the first meeting under the leadership of the new 
executive committee chairman, A. W. Hyatt. Other mem- 
bers of the executive committee elected in December are 
V. L. Colomb, vice-chairman, and J. Ogden Pierson. The 
meeting was well attended. 

Local conditions and plans for bettering them were dis- 


cussed 
— 
Harlem and Bronx Typewriter Men End Rental 
Price War 


\fter a meeting and dinner of the typewriter dealers of 
Harlem and the Bronx, New York City, on Friday eve- 
ning, January 15, the dealers after considerable discus- 
sion agreed to discontinue advertised rental rates on and 
after February 1, and begin on that date to quote the same 
rates as those given by the manufacturers 

The host to the Harlem and Bronx typewriter men was 
Floyd Winters, manager of the New York office of the 
American Writing Machine Company. Mr. Winters and 
J. J. Cohen, vice-president of the New York Association, 
addressed the attending dealers effectively. The meet- 
ing was looked upon as an emphatic success 

aS es 
Philadelphia Office Appliance Managers Help 
Along Christmas Cheer 

Twenty-seven members joined in the fun and good feel- 
ing at a Christmas dinner given on Tuesday, December 22, 
by the Philadelphia Office Appliance Managers Associa- 
tion on the roof garden of the Adelphia hotel. An enter- 
taining program was presented by Bob Henry of the Kee 
Lox Manufacturing Company, chairman of the entertain- 
ment committee. This program included not only pro- 
fessional help but members of the organization as well. 

The evening was thoroughly enjoyed by everyone pres- 
ent. The indications are that every member was about 
to enter 1932 without the handicap of gloom. 

Ge 
W. O. F. A. Holds Meeting in Chicago 

The Wood Office Furniture Associates, Inc., New York 
City, held a meeting in Chicago on January 25. This meet- 
ing was well attended and interesting. Matters of prac- 
tical utility to the trade were discussed. A report of this 
meeting will appear in an early issue. 

sccemestasaillaiaiimaiin 

New York Stationers Enjoy January Meeting 

One of the largest groups ever seen at a regular 
monthly meeting of the Stationers Association of New 
York were at hand to enjoy the radio beefsteak dinner at 
the Arkwright Club in New York on the eighteenth of 
January And enjoy it they did. 

At the conclusion of the dinner, the meeting was called 
to order by President Julius Blumberg, who in glowing 
words paid tribute to J. Milton Van Alst, who recently 
passed away. 

William E. Ward, president of the National Stationers 
Association, presented a plan for unification of all the 
retailers, wholesalers and manufacturers into one associa- 
tion representative of the whole city No definite action 
was taken on the plan, as it involved the changing of by- 
laws, but it did seem to meet with approval at the meeting 

Chairman Blumberg then turned the meeting over to 
Fred Patton, master of ceremonies and baritone extraordi- 
naire, who introduced a novel and interesting form of 
entertainment, enjoyed and indulged in by the members 
L. A. Mathews of A. H. Denny, Inc., was the hit of the 
evening, telling a few stories in character and dialect, con- 


cluding with a recitation of “The Face on the Bar Room 
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HERE IS YOUR ANSWER TO 


Filing Cabinets 
Bookcases 
Safes 
Shelving 
Desks and Tables 
Storage Cabinets 
Transfer Cases 
Planned Equipment 


Send for Catalogs 
















Installation in one of New York City’s foremost banking institutions. 


In 1932 business will be fought for harder than ever before. 
Give yourself every advantage. Sell SECURITY Steel 
Equipment. It is nationally known, priced right, and 
complete for all requirements. 


And cooperation, to a Security Dealer, means real help in 
getting business. 

1932 will reward those dealers who are prepared. Investi- 
gate the SECURITY Dealer Franchise 
today. Write for complete informa- 
tion. 

STEEL EQUIPMENT CORPORATION 

AVENEL, N. J. 


Branches: 


NEW YORK, NEWARK, BOSTON, CHICAGO, NEW HAVEN 
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the new 


MILES 


intercommunicating system 





The past decade has seen a tremendous growth in 
appreciation of the value of intercommunicating 
systems in the office, factory, bank, store, restaurant, 
school, club, hospital, ete. It is now practically in- 
dispensable to the conduct of every modern establish- 
ment where business, commercial or social, is con- 
ducted. 


The new Miles Intercommunicating System is the 














first simple, foolproof system at a price to fit every 


No. 318— Portable Microphone Outfit 4 - ‘ Fr 
pocketbook. In operation it is positive and true, 






conveying the whispered command or conversation 


ee from the executive to any or all individuals within the 


Microphone 


organization. No bells, no operators, no connections, 
no waiting. It saves time, money and nerves. 


The installation of the new Miles Intercommunicat- 
ing System and Calling System is so simple that any- 
one with the most elementary knowledge of interior 
wiring can install it in a jiffy. 


Here is a new source of profit for every dealer, repre- 
sentative or distributor in the office equipment field. 





No. 307 Midget 
Microphone 


Send for full particulars. Get the Miles kit for use in 
your own offices or store, for demonstration to your 
customers. Very liberal discounts assure good 
profits. Write now! 


MILES REPRODUCER COMPANY 


26 East 22nd St. 
NEW YORK CITY 





No. 306 Earphone 


Three Combinations Offered 


No. 1. One-way Communicating Two-way Intercommunicating 
Unit: Unit: $25.00 list. 
Consists of No. 307 Midget microphone The above two combinations are for 


Private Intercommunication operating 


and No. 306 ear-phone. $7.50 list 
on four 14 v. dry cells 


Two-way Intercommunicating 
Unit: $15.00 list. No. 3. Miles Calling System: Con- 

















The type No. 504 mounted microphone 
for desk or table use can be supplied in- 
stead of the Midget at an additional 
cost of $2.50 each, list 


No. 2. Hand Desk Télephone Type 
Communicating Unit: Consists of 
No. 505 hand desk telephone (not illus- 
trated), a combination transmitter and 
ear-piece in one assembly. Suitable for 
the most expensive offices. One-way 
conversation. $12.50 list 


sists of No. 318 Portable Microphone 
Unit, incorporating microphone, input 
transformer, potentiometer (volume 
control), battery pocket for one dry 4% 
volt C battery and one No. 418 Power 
Supply with a dynamic loud speaker 
built in, capable of operating 10 mag- 
netic loud speaker stations. $75.00 list, 
wire included. 

Extra loud speaker stations, $10.00 list 
Extra Portable Microphone unit, $20.00 
list. 
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Floor.” This entertainment was conducted in the form 
of a regular radio broadcast. 

Howard M. Trowern of Columbia Ribbon & Carbon 
Manufacturing Company, Inc., was the guest speaker of 
the evening. In discussing the subject “Carbon Papers 
and Typewriter Ribbons—Their Manufacture and Appli- 
cation,” he gave a very interesting and enlightening talk. 
All who listened came away with a better understanding 
of the ribbon and carbon business than they before pos- 
sessed. 

Much credit is due to the one and only genial “Eddie” 
Gash for his care and devotion to the cause. As chairman 
of the entertainment committee, “Eddie” is a wonder. 

—___—_—<>__—_- 
Atlanta Office Appliance Association Elects Officers 

At the first meeting of the new year, held January 11, 
1932, the Atlanta Office Appliance Association presented 
the outgoing president, Everett N. Brown, district man- 
ager of the Dictaphone Sales Corporation, with a hand- 
some electric clock in appreciation for the service ren- 
dered during the past year. 

The newly elected officers for 1932 are F. R. Wood, 
district manager of the Felt & Tarrant Manufacturing 


Company, president; H. S. Dean, systems sales manager 














NEWLY ELECTED OFFICERS OF THE ATLANTA OFFICE AP- 
PLIANCE ASSOCIATION .—Left to right: F. R. Wood, president; E 
Guy Cheek, secretary and treasurer, and H. 8S. Dean, vice-president. 


for the Atlanta branch of Remington Rand Inc., vice- 
president; E. Guy Cheek, manager of the Atlanta branch 
of the Kee Lox Manufacturing Company, secretary and 
treasurer. 

Directors for the new year are Everett N. Brown, dis- 
trict manager of the Dictaphone Sales Corporation, and 
J. B. Ranes, sales agent of the Addressograph-Multigraph 
Corporation, who will serve in conjunction with the newly 
elected officers. 

ee 
January Meeting Mid-West Travelers Club 

The Mid-West Travelers Club, which held its annual 
meeting on January 16 at the headquarters in the Dwight 
building, Kansas City, Mo., decided upon the Hotel Lassen 
as headquarters for the eighth district convention to be 
held at Wichita, March 14 and 15. The meeting was pre- 
sided over by President W. A. Stempel who listed the 
committees appointed to take care of the Wichita meet 
ing. These committees are named in another column. 

Reports were made by E. J. Mitchell, chairman of the 
entertainment committee; W. R. Braden of the arrange- 
ments committee, and others. 

Plans of the entertainment committee were freely dis- 
cussed and it is said that Mr. Mitchell and his confreres 
have some good original ideas. 

The members present were informed of several letters 
from manufacturers requesting names and addresses of 








Bates Numbering Machines 
Bates Staplers 


Bates 
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ANNOUNCING 


Effective January first we have acquired 
the assets of the Mun-kee Products Cor- 
poration, so that two of the outstanding 
reputations for quality in the whole office 
equipment field have joined forces. 

Because of the economies effected by 
distributing Mun-kee products through the 
Bates sales organization, and in order to 
more quickly spread the use of Mun-kee 
Silent Stamp Pads, we have made a drastic 
reduction in the price of Mun-kee Pads 
and Fillers, (See price list below). 

We have made no change in the attrac- 
tive discount schedule on Mun-kee prod- 
ucts; and in addition, we have arranged a 
more liberal fill-in policy in order to en- 
able you to get extreme discounts. 

It will pay you to write in for the attrac- 
tive Mun-kee Window and Counter Dis- 
play. We will also gladly furnish you with 
a supply of attractive new Mun-kee envel- 
ope stuffers, imprinted with your name. 


List Prices 
Mun-kee Silent Stamp Pads and Fillers 


New Old 

Prices Prices 
No. 2—3%x5%O.D.. . . . $1.00 $1.50 
No. 3—44%x7%0O.D..... 1.50 2.00 
Me. 2—Feet 6 ew eo ee 40 50 


No. 3—Filler . . .. «2 « .60 -75 
Mun-kee Ink 
,) ee ene ee ee 
a ee ee ‘ ‘ee 1.25 
OT are ee ee a ee ee 2.00 
Pint . . : ee ae ees 3.75 
CRs vo nse) 0 ee \Q ee © 8 8 6.00 
Gallon 21.00 





THE BATES MANUFACTURING CO. 
Orange, N. J. 


New York Office: 20 Vesey St. 


Bates Telephone Indexes 
Bates Automatic Eyeleters 
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At First Glance! 


That first fleeting moment— 
that all important initial im- 
pression—either it clicks or it 
doesn't and an opportunity is 
gained or lost. 


In the business office, the 
desk of the Chief, its appur- 
tenances, the companion fur- 
niture, the general interior, 
tell a great deal of the char- 
acter and accomplishment of 
the business, and if that first 
glance brings perception of a 
story well and effectively told, 
then, the important matter of 
appearance has been success- 
fully attained. 


Appearance is particularly 
emphasized in the designing 
of Indiana Desks. There is 
variety of dimension, style, 
kind and grain of wood, finish, 
etc., and all of a quality and 


Your desk 
may be pooled with 
shipment from 
New Indiana Chair 
Company, to make 
acarload, We shall 


order 


be glad to quote — at a price that offers especial 
quantities and l W h i] l 
figures. value. e shall be glad to 


send full details and catalog, 
on request. 


e 
INDIANA DESK COMPANY 


Jasper, Indiana 
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Request was 
other members 


their lines 
information to all 


Members were requested to advise 


salesmen to 
this 


prospective carry 


made to on 


pass 
as soon as possible. 
headquarters, 204 Dwight building, Kansas City, Mo., of 
the names and addresses of those in our industry who are 
the names and addresses of those 
of firms seek- 


out of employment, also 
seeking lines and the names and addresses 
ing salesmen. 


This concluded the business of the meeting 


inane 
N. Y. Typewriter Men Re-Elect Officers 

The New York Typewriter and Adding Machine Dealers 
Association were so well pleased with the work of their 
officers last year that they re-elected them all. The off- 
Louis C. Neuberger, 
vice-president; William W. A\l- 
Theodore Shaeffer, 
D. Elmer, 
term, and George 


cial staff therefore stands as follows: 
J. J. Cohen, 
bright, secretary-treasurer. 


president; 
Directors: 
Taylor, two-year term; L. 
Stoll, 


chairman; Mrs. J. I 


two-year term; Edw. one-year 
Convery, one-year term 

The illowed a dinner 
on Monday 1l, at the 
17 West Thirty-second street, New York City 
order of 


work of the ex- 


6:30 
Grill, 


Following 


served at 
Aberdeen 


annual meeting f 


evening, January 
the election of officers the regular business was 
suspended and the members enjoyed the 
cellent musical talent engaged for the evening 

In token of the appreciation of the 
enthusiasm and enterprise with which Mr 
ried on the work of the 
was presented with a valuable cane. 


members for the 
Neuberger car- 
association during the year, he 


nateeaniiatamntins 
Stationers Square Club Greets New President 

irk produced a 
New 
under the 


The Stationers Square Club of New Y: 
21 at the Level Club, 
meeting held 
was paid to the mem 


on January 
the 


vod attendance 
York City. This first 
presidency of Irving Levy. Tribute 
ory of the late J. Milton Van Alst, who recently passed on 

The club was honored by a visit from the deputy presi 
dent of the Square Clubs of New York, Henry Bryan, who 
to the Ma- 
dedication of the 
ington, D. C., on 


was 


meeting with particular regard 
the 


Wasl 


addressed the 


sonic educational foundation and 


Washington memorial in 


Lreorge 
May 11 


Roger Fulton Specialty 


Underwood, president of the 


Company, gave a resume of his trip to China and Japan, 


showing moving pictures taken in Hong Kong, Canton, 
Shanghai and surrounding territory; harbor and river 
scenes, et [The unusual types of marine craft common 
to those shores were interesting to all. Mr. Underwood 


prefaced his remarks with an outline of conditions, people, 
transportation, politics and business methods, establishing 
Holmes 


more firmly than ever his prestige as the Burton 


of this industry. 


The fine attendance and keen interest presage success 
in the year’s work. 

A dinner dance and entertainment at the Hotel New 
Yorker will occur on Saturday evening, March 5. 


~<———_ 

Mongol Colored Pencil Contest to Continue 
The success of the Mongol colored pencil contests in 
1931 inspires the Pencil Company of 
Brooklyn, N. Y., to 2 under the same 


Eberhard Faber 


continue them in 1932 


terms and conditions. One hundred dollars a month is 
awarded in the form of two prizes, one for the best sketch 
and the other for the best suggestion for a new and 
original use for Mongol colored pencils 

These contests are being announced in The Saturday 
Evening Post and other periodicals. Window displays, 
leaflets, etc., will be sent on application. 


The man who knows how will always find a place in life, 
but the man who knows why will always be his boss.— 
Smith-Corona Sales News (L. C. Smith & Corona Type- 
writers Inc.) 
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| Cheer Up Old Timer, There’s 
Still Some Gold in the Hills ! 





Illustration Courtesy of 
Addressograph - Multigraph Corp., Cleveland See Next Three Pages 
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When the surface gold gave out, the Californians 
discovered gold in the hills—but they had to dig for it. 


Today you have hills in your own town—every store * 
and office that uses filing folders and transfer cases is 


a hill you can explore. 


And in each you should find a little gold. 


How ? 


Sell ‘em Duo-Top Filing Folders and Wizard Fibre 
Transfer and Storage Cases. 


Duo-Tops and Wizards is a combination Weis is 
offering every legitimate stationer, that is a real gold 


digger. 


People want Duo-Tops and Wizards. You can sell ’em 
if you'll show ’em. 


Are You Willing To Dig? 


a 
MONROE Sf MICHIGAN 


New York:—A. H. Denny, Inc., 356 Broadway 
Chicago:—Associated Stationers Supply Co. 























Weis Duo-Top Filing Folders are double thick at the top where the 
wear is greatest. No more unsightly dog-eared tabs, Many users now 
save filing space by using Medium Weight Duo-Tops instead of Heavy 
Weight Single Top folders—a good selling argument. Made in Medium 
and Heavy Weight Weis Supertex Manila and Weis Medium Weight Natural 
Kraft. The Swing from Single Tops to Duo-Tops is Inevitable. 


Low cost and easy reference, on account of the pull out drawer, is what 
makes thousands want Weis Wizard Pull Out Drawer Fibre Transfer and 
Storage Cases. Outside shell and inside supporting apron made of extra 
strong, double thick corrugated fibre board; drawers made of heavy 80 point 
solid fibre board. Front and back of each drawer four layers thick. Nine 
standard sizes—shipped knocked down, six or twelve cases to a carton. 
Ask for your demonstrating samples and advertising literature. 
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Let’s Join It? 
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The Spike=-T¢ League of America 


“4g ah ee ig ea ai 


Originated by Rotary. Canton, Ohio 


CREED 

I believe in my City, State and Nation and will at all times ak 

support them to my utmost. 3 
is 
PLEDGE 5 
I am an American, an optimist and a builder. The emblem ys 
if of the League is a white and blue button which signifies “I 3h 
® will spike all harmful and destructive rumors I hear and will a 
aS not repeat them even to my wife, husband or best friend.” nas 
eat ers 
& FAITH pF 
¥ Uncle Sam is still big enough to look after his own business ey: 
a and my welfare. ri 
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Hold Your Customers 4 


In your struggle to land new business, don’t overlook the value of your 

present customers. They’re worth a lot more than a prospect. And a 

good way to do it is to maintain an Addressograph list of your customers 

and send them interesting reminders every month. Several hundred 
dealers have taken advantage of our offer to mail Duo Top Filing Folder 
samples to their customers—and it has paid them, because we stood the 
expense—they got the business. 
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MONROE Sis MICHIGAN 


New York:—A. H. Denny, Inc., 356 Broadway 
Chicago:—Associated Stationers Supply Co. 
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Would you throw that over again 
to prove it’s a seven? 


The New Noiseless Monroe 
Unbelievably quiet. Speedy. Handy 
in size, and 20 to 25 pounds lighter 
than other calculating machines 
of like capacity. 


— . 
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HIGH SPEED ADDING-CALCULATOR 
“The Machine for Every Desk 


OU see it’s a seven. You 

instantly check it’s a 
seven. You know it’s a seven. 
It is proved beyond shadow 
of doubt. 

So it is with business figures 
calculated on The New Noise- 
less Monroe. You have instant 
‘Spot-Proof” of the accuracy 
of each step in every problem 
as that step is done. And the 
accuracy of the final answer is 
“Spot-Proved” right on the 
machine. 

Find out what refiguring to 
prove the accuracy of figures 
is costing your business. It is 
a cost that Monroe “Spot- 


Proof”’ can do away with. 

“Spot-Proof” is possible 
because of revolutionary new 
features of The Noiseless 
Monroe: new shadow-ring 
keyboard; new accumulator 
dials — negative and positive; 
new half-cent and split dials. 

The pamphlet“ Spot-Proof” 
will give you further infor- 
mation on this far-reaching, 
new economy in business 
figuring. It shows such definite 
problems as a pay-roll, an in- 
voice and a proration done 
the Monroe “Spot-Proof”’ 
way. Send the coupon today 
for your copy. 





Name 


Monroe Calculating Machine Company, Inc., Orange, New Jersey. 


Please send me a copy of “Spot-Proof”. 





Address 





City 


State = 
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WITH the cNew Year 
We cMoved~ 


Our new and larger factory 


and offices are now at 


351-365 SIXTH AVENUE 
Newark, N. J. 


WELDON ROBERTS RUBBER CO. 
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SALMAGUN ODI 
The Field in Retrospect 





Paragraphic Bits About the Office Equip- 
ment and Supply Activities of the United 
States in Years Past 


February, 18 Absorbed by Office 


Fifty Years Ago 


I I \ n Statior Appliances] 


York, N. Y., had 


cutter, the 


Pease Company, New 


Che Boorum & 
installed its fourteenth Sheridan paper largest 


number of such machines installed in any plant in the 


United States 
Weston 


the International 


exhibited at 


New Zealand, 


Byron ledger papers were to be 


Exhibition, Christchurch, 
which was to open in March 
complaining of the skyrocketing of 


Stationers were 


business locations. Jansen, McClurg 


paying $17,000 annually 


rentals for desirable 


& Company, Chicago, had been 


for the rent of their building at State and Washington 


the landlord marked them up tor $25,000 on are 
State 


Streets 


newal of the lease Chis same of affairs prevailed in 


New York 
Phe Globe File Company had been incorporated at Cin- 


cinnati, with capital stock of $60,000 to manufacture the 


file invented by George V. Nauerth, of Dayton. Among 
he officers was H. C. Yeiser, previously with W. B. Car- 
penter 

Fror The \ un Stationer February 1907 Absorbed by Office Appliances] 


Twenty-five Years Ago 


Che Dennison Manufacturing Company had purchased 


60,000 square feet of land adjoining its plant at South 
Framingham, Mass., for the erection of an addition to its 
factory 

\. D. Fraser & Company had been established at 45 
Milk street, Boston, to conduct a commercial stationery 
business, and handle lithography, printing and letterpress 
work 


adjoining the establishment of the 
Philadelphia, 


plant. The 


Fire in a building 
Hoskins 


damage the 


Company, Penna., threatened to 


stationery company had an or- 
ganized fire staff, trained to meet emergencies arising in 


fires, and it aided materially in holding down probable 


loss 
The Moon-Hopkins Billing Machine Company had been 
re-organized at St. Louis, Mo., with capital stock of 
$2,500,000 
The H. H 


incorporated at New 


Collins Ink Eradicator Company had been 
York with capital stock of $5,000. 
The Dorsey Printing Company, Dallas, Texas, had held 
a business show, at which many of the leading manufac- 
turers of office appliances and commercial stationery items 
were represented 
\ business show was held at Philadelphia in Horticul 


tural hall 


From Office Appliances, February, 1917] 


Fifteen Years Ago 
The fifteenth annual dinner of the Chicago Stationers’ 
Association had been held January 13 at Hotel Sherman. 
The history of 
narrated briefly, beginning with its inception at Youngs- 
Originally projected to manufacture 


Che General Fireproofing Company was 


town, Ohio, in 1902 
fireproofing materials, as the name indicates, the company 
soon began the manufacture of steel vault partitions, steel 
ling devices and other metal office furniture. 


The third New 


conducted by the 


England Business Efficiency Exposition, 


\nnual Business Show Company, was 


scheduled for the Mechanics building, Boston, Mass., April 


9 to 14, inclusive 
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No other Manufacturer can 
offer the features in this 


Note that due to the 9 inches 
of working space made pos- 
sible by the V Expansion 
feature of Automatic files, 
she files directly to the open 
folder with its visible con- 
tents. It is not necessary to 
remove the folder or leave 
a corner protruding for guid- 
ance as is the case with the 
obsolete non-expanding file 
at the left. 


Note that she does not lift 
the paper to be filed any 





AuUToMaATic 
EXPANSION asd COMPRESSION 








MF'D AT GREEN BAY WISCONSIN USA 


OA2 Gray 





5-drawer file 


Automatic File & Index Co. 


427 


é 


A complete line that, 


W. Randolph Street 


_ 
- 
~ 
as 


| 
| 
4 
—_ —-<+ 


— = 


toh Cob cull! 


grade for 


Chicago, Illinois 


— 





higher in filing to the 5- 
drawer file than to the 
4-drawer file. 

Remember, too, that the 
capacity of the 5 drawers 
in the Automatic file is 
greater than that of 6 of the 
drawers in the standard 4- 
drawer file and the floor 
area covered is no greater. 


Here is a line with selling 
features—selling features 
for the dealer and real time- 
saving, money-saving ad- 
vantages for the purchaser. 
Automatic files are the low- 
est in cost per filing inch of 
any file on the market today 
—and they are backed by 
a complete line. Send for 
prices and take on this line 
that leaves competition 
behind. 





grade, costs no more 
















ALL 
TYPEWRITER SUPPLIES 


~- 


PLATENS—PARTS 


~e 


BLICK INK PADS 


PREMIER- 
REMINGTONS 











“INVINCIBLE” 
RIBBONS AND 
CARBON PAPER 


~e 


ROUGH — REBUILT 
AND 


CHALLENGE GRADE 
TYPEWRITERS 


SEND FOR PRICE LIST 


~~ 


RUBBER COVERS 


“INVINCIBLE” 
TYPEWRITER 
SUPPORTS 


THERE IS AN AMERICAN WRITING 
MACHINE STORE 24 HOURS NEAR 
YOU 


AMERICAN WRITING MACHINE 
COMPANY 


374 Broadway, 
New York City 


eto DT hod \Ood 
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Dan H. Steible was then head of the school department 
f The Dalton Adding Machine Company 
The Murphy Chair Company, Detroit, had purchased the 


factory at Owensboro, Ky., formerly occupied by the Sten 


tvpe Company; Stenotype had moved its plant to Ir 
dianapolis 
> 
How It Looks from the Outside 
Printers’ Ink published the following in a popular de 


partment, “The Little Schoolmaster.” It evidences the 


effect on consumers of the guarantee in perpetuity given 
by a number of manufacturers of fountain pens on their 


better lines 


The schoolmaster is the possessor of a guaranteed fountain pen and 
4 guaranteed mechanical pencil During the last year both have failed 
t ive entirely up to the glowing promises of the manufacturer Twice 
he has returned them to the retai'er who sold them in the first place 
and in each instance has been told cheerfully that the guarantee would 


be made good 


In both instances the following process has been gone through in the 


retail store The schoolmaster has explained the trouble to the clerk 
The clerk has checked his veracity Then she has made out a sales slip 
and put both pen and slip into a special envelope Iwo weeks later 


your instructor has received by messenger the pen or pencil, practically 
rebuilt, wrapped in a box that could have cost not less than one cent 
In each transaction the time consumed by the clerk has been at least 
ten minutes It is, of course, impossible to figure accurately the cost of 
sales slip and box, or of the messenger service 

Guaranteed merchandise has undoubtedly an excellent selling appeal 
One is inclined to wonder, however, just how much manufacturers’ guar 
antees on comparatively small unit merchandise are costing the retailers 


f the United States 


“The Little Schoolmaster” did not allow for the good will 


the dealer builds up by his share in maintaining the man- 


ufacturer’s guarantes That is largely clerical, but every 
time the dealer functions for the manufacturer the cus 
tomer is exposed to the dealer’s stock of merchandise, and 
is a potential customer of the dealer who serves him in 
securing the repair of the pen 

The sincerity of the manufacturer in maintaining the 
guarantee is evidenced by the establishment of a reserve 
fund to care for customers who have had hard luck in the 
use of their fountain pens 

> 
Export Manager Finds Encouragement in Foreign 
Conditions 

F. W. Matthay, export manager of the Parker Pen Com 
pany, Janesville, Wis., presents an optimistic report on the 
outlook in foreign fields for 1932, basing his statements on 
reports from his company’s representatives in practically 
every country on the globe During 1931 the company’s 
export business is said to have been very satisfactory. Cet 
tain countries, of course, have not produced the business 
that would have come from them in normal times. Other 
markets, however, have overshadowed their past volum« 

It is said that India, the Dutch East Indies, some of th« 
Latin-American countries and the Scandinavian group 
showed up very well throughout the twelve months of the 
year past 

Mr. Matthay left Janesville on Christmas for New York 
City, whence he sailed for an extended trip to South Amer 
ica in the interests of the Parker line 

ae = 
Changes by Remington in South Africa 

The Remington organization in South Africa has ar 
ranged staff promotions and transfers in the sales organi 
ration \. I. Little continues as general manager r. D 
Bremner becomes general sales manager, advancing from 
the management of the Johannesburg branch. J. W 
Thompson was transferred from Pretoria to Johannes 
burg S. O. J. Fosberg is in charge at Pretoria, having 

loemfontein. G. H. Page, who 
had been accountant at Johannesburg has been made man 


been transferred from B 


iwer at Bloemfontein 

















-and Schools/ 
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An example of dignified 
and business-like office 
treatment in the Ishpem- 
ing High School, Ishpem- 
ing, Michigan The 
high grade GUNN No 
1700 period desk line is 
matched with the proper 
accessories to give the 
room enuine artistic 
atmosphere We will 
gladly assist our dealers 
to make similar in- 
stallations. 
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VEN school executives now appreciate 
excellence in office ensemble. 


Conditions in this greatest of institution- 

al markets have changed rapidly the last few 
years. The modern school is becoming a high grade 
business institution. It is controlled by progressive 
school administrators, scientifically trained for their 
jobs and carefully hand picked. [t is housed in the 
finest of new buildings. It is provided with every 
school facility money can buy— 


—and why not with the latest in office 
equipment? 


Schools buy steadily; in large quantities; 
and without credit risk. While many construction 
propositions are being put over; yet there is much 
consequent alteration and ~huliiien. This calls 
for much new equipment. 


Why not let GUNN help you cultivate 
your school superintendent? Tell him about the 
fine craftsmanship and right prices of GUNN desks. 
Explain the fatigue-saving warmth, the durability, 
the quietness, and the soft restful colors of GUNN 
Lino. And we'll guarantee you will talk to an 
appreciative listener. 


Mail us blueprints on any new job of outfitting and we will gladly help you build an ensemble 
that will sell, We have complete facilities for picking just the right selection; and can also render 


other valuable assistance— write us. 


GUNN FURNITURE COMPANY 


GRAND RAPID $ MICHIGAN U 


Member of the Wood Office Furniture Associates, Inc. 
Permanent Display, Waters-Klingman Bldg., Grand Rapids, Michigan. 


ESTABLISHED 1879 PAN “STRAIGHT SHOOTING” FOR FIFTY THREE YEARS 
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DONE WHEN YOU BUY A GUNN- 




















‘EED-MO 


ONLY 
RUBBER 
PAD 





THE 
SPONGE 
STAMP 





Makes the Stamp Print Better 
and Last Longer 


ji DELAWARE & HUDSON R. R. 
CORP. are equipping their entire 
system with SPEED-MO Sponge Rubber 
Stamp Pads. 
There is a reason* why an increasing 
number of prominent companies re-or- 
der and re-order SPEED-MO Pads. They 
outwear several ordinary felt pads; they 
clean the stamp when inking it; they 


never sag or sweat. 


One user writes, “The real charm of this 
pad lies in its actual use; in its reaction 
to the stamp when rapidly inked for re- 
peated impressions. It is good to find 
each inking and consequently each im- 
pression perfect and uniform.” 

SPEED-MO Pads are rapidly gaining fa- 
vor through performance. Your 


tomers will enjoy using SPEED-MO. 


Send TODAY 
Liberal Discounts. 


cus- 


for a trial order. 


RIVET-O MFG. COMPANY 


32 Jason St. 
ORANGE, MASS, 





OFFICE APPLIANCES 
W. H. Wark an Officer of Furniture Club 
W. H. Wark, of the 


Chair Company and the 


Mil- 


Products 


contract departments of the 
Algoma W ood 
of the 


waukes 


Company, was elected senior vice president Furni- 


ture Club of America at the annual election held January 
5 in the American Furniture Mart Mr. Wark is also 
active in the Manufacturers’ Agents’ Club which is a 


prominent feature of the Chicago mart 
Harold Coffey, Lenoir, N. ¢ 
president; Julius Rosenfeld, Council Bluffs, Lowa, second 
Whiting, William 
C. Gorgas, Chicago, secretary 
a 

Stationery Store in Auburn Park 
Park Stationer, 7807 South Halsted street, 
Harold Klein. He is 


through his 


Other officers chosen were 


vice president; L. H Chicago, treasurer; 


The Auburn 
Chicago, Ill , has been established by 
held 


father 


previous 
2858 


experienced in the stationery 


connection with the store his conducts at 


Chicago 
Park store has a well selected linc 


North Albany avenue, 
Mr. Klein's 


of commercial stationery items suited to the thriving busi- 


\uburn 


ness district it serves. In addition to commercial station- 


ery and office supply items the stock includes greeting 
cards, books and magazines 
capsaicin 
Mauthe Appointed to State Chamber Council 
William Mauthe, 
pany, Fond du Lac, Wis., has been appointed a member of 
council of the Wis« state 


Brandt, of the 


of the Demountable Typewriter Com- 


the advisory onsin Chamber of 


Commerce, as has E. J Brandt Cashier 


Company, Watertown. Business in Wisconsin is faced by 


many problems, and the advisory committee has been 


formed to aid the chamber officers in solving them 
— 


Clarksdale Office Supply Company Opens 


The Clarksdale Office Supply Company has been estab- 
lished on Delta avenue, Clarksdale, Miss., by A. W. Cum 
mings. He had been secretary of the Yazoo Delta Mort 


gage Company formerly 
Che new store handles typewriters, adding machines and 
as well as office supplies 
—__ —~» 
Urmston Leaves for Pacific Coast Survey 


general 


accessories, 


On Sunday, January 10, R. J. Urmston, man 


ager of J. S. Staedtler, Inc., left New York for his annual 


the Pacific Coast states 


Wholesalers’ 


survey trip through the west and 


He will return East just in time to attend the 
Atlantic City in 

— 
Furniture Exposition Planned for Philadelphia 


Che Philadelphia 


Convention in February 


Furniture Exposition has leased the 


eight-story building at 253-55 Broad street, where a furni- 
ture mart will be conducted along the lines of the Furni- 
ture Mart at Chicago. The building, which contains 50,000 
square feet of floor space, is to be remodeled for its new 


tenancy 
——— 
Large Woodstock School Order from New York 
The Woodstock Typewriter Company has received from 
the board of education of New York City an order for 
Woodstock typewriters. This is one of several 


New York schools, 


largest single orders entered by the com- 


1,305 new 
orders for typewriters installed in the 
and one of the 


pany 
— = ---— - 


Stationery Store Opened at Harrisburg 
The Butler Book Store has been established at Harris- 
burg, Midkiff building. The 
individuals connected with the new store were formerly in 
West Frankfort The include 
stationery, office supplies and typewriters. 


Ill., occupying space in the 


business at lines carried 


books, 
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FEBRUARY 


. Reinforced REAR 


FRAME Construction 


for rigidity. 


2. Positive, easy running 


10. 


side locking COM- 
PRESSOR. Saves 
Space. 

Strong, quiet, progress- 
ive, cradle tvpe SLIDE 
with 10 rollers, 6 ball 
bearing. 





Triple reinforced 


~ CROSS RAIL CON 


STRUCTION. Maxi- 


mum rigidity. 


5. Double bend BOTTOM 


CONSTRUCTION for 
wide bearing floor sur- 
face. 

Acetylene Welded TOP 
Smooth, rigid construc- 
tion. All sides flush. 


. General SIDE-LOCK- 


ING MECHANISM 
(Yale Lock) gives max- 
imum capacity. 


. Solid dre »p- forged bronze 


PULL, fitted to the 
hand, 


- DRAWER INSERT 


FEA TURE permits 
various sized draw er 
combinations. 


Solid drop- forged bronze 
thumb- fitting LATCH 
controls concealed lat h 
catch. 


ae 








— silent, easy operation — 


Maximum filing inches per depth of cabinet 
time-saving mechanical improvements — new beauty of line and finish 
are but a few of the reasons that will make the Emprre Line of Steel Files 


the year's s best seller. 


Study carefully the detailed illustration above and the ten points of 
superiority enumerated at the left. Then compare the Empire carefully 
with any other make of file on the market today. Truly the Empire is 
“the greatest value per filing inch ever produced.” It is concrete evidence 
of the value of the famed “‘Y and E”’ Franchise. 

The Emprre Line is complete. It is available in 1, 2, 3, 4 and 5 drawer units to 
meet every customer need. Drawer insert feature, by which the arrangement of one 
or all drawers can be easily changed, greatly increases both flexibility and usefulness. 
Write now for complete details. 


YAWMAN4» FRBE MFG.(©. 


255 JAY STREET ROCHESTER, NEW YORK 





Branches in Principal Cities—Representatives in 3000 Other Cities and Towns 
Export Department: 368 Broadway, New York, N.Y., U.S. A. 


. Stee! Shelving . . . Safes . . . Office 
Bank and Library Equipment 


Steel and Wood Filing Cabinets . . . Steel Desks . . 
Systems and Supplies ... Visible Index Equipment... 














CASTELL 


Drawing Pencil 





A standard of quality that has 
not and cannot be surpassed. 


TASTE 







DRAWING 
PENCIL 


— the Choice of Architects and 
Draftsmen throughout the world. 


Made in 17 Degrees of 
Hardness — 6B to 9H 


Ww 





CASTELL 


Polychromos Pencils 
— In 64 Colors — 


WwW 





A. W. FABER 


For Draftsmen 





RUBBER ERASERS 








Your Dealer 
Will Supply You 


A.W. FAB 


INCORPORATED 
Newark, N. J., U.S. 


ER 


A. 
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Encouraging Swing at Chicago Mart 

[he January furniture market at the American Furniture 
Mart, Chicago, opened with an encouraging attendance by 
dealers, who found frequent opportunity to exercise their order 
books. Household furniture lines dominated the displays, al 
though there was a number. of exhibits including office equip 
ment, such as desks and chairs. 

Algoma Wood Products Company, Algoma, Wis., displayed 
a variety of chairs and tables for restaurants, designed and 
decorated in the modern modes. Several complete installations 
of these items have been made in new Chicago restaurants, 
hotels and clubs. This contract work is in charge of W. H 
Wark, who also works with the Milwaukee Chair Company 0: 
installations in public offices and courtrooms 

The Crocker Chair Company, Sheboygan, Wis., displayed 
household items, under the direction of J. W. Perry, sales 
manager. Office items were displayed by means of photo 
graphs 

Heywood-Wakefield, Gardner, Mass.—A complete showing 
of this company’s widely diversified lines dominated the third 
floor of the mart. Office chairs received the attention of many 
dealers. Raymond Reed, advertising manager, had charge ot 
the display. 

The Milwaukee Chair Company, Milwaukee, Wis., displayed 
a full line of office chairs, as well as the comprehensive lines 
of household items. G. M. DeBeer was in charge. 

The Nichols & Stone Company, Gardner, Mass., devoted its 
exhibit to household chairs, many of which have also found 
acceptance in professional and commercial offices. F. P. Dooley 
was in charge 

St. John’s Table Company, Cadillac, M.ch., devoted its space 
to household tables. Dealers interested in office tables had 
access to photographs revealing that high class St. John’s line 
Howard Petrie was in charge. 

The Tell City Desk Company, Tell City, Ind., showed its 
desk lines in conjunction with a display of the products of 
the Tell City Chair Company. The “Saxony” and “Bradford” 
suites interested many of the dealers This exhibit was in 
charge of J. H. O’Toole. 


a 
Chicago Stationery Firm Makes Change 

The firm of Weber & Pitner, 1140 West Fourteenth place, 
Chicago, Ill., was dissolved January 1. The business is being 
continued by Homer Weber, as the Weber Stationery Com 
pany (not Inc.), at the old location. H. J. Weber has retired 
from the business. 

The Weber Stationery Company (not Inc.) faces the South 
Water Market, Chicago’s principal wholesale district for fruits 
and vegetables, meat, fish, etc. Inasmuch as these lines are 
about the last to suffer when business takes a bad turn, the 
stationery store had made excellent progress during the past 
year. 

Mr. Weber carries a general line of commercial stationery, 
as well as special merchandise called for by the marketmen 
The quality of many of the lines carried regularly shows that 
he has been successful in educating his trade to the use of bet 


ter classes of commercial stationery 


——— 
Some Royal Personals 

W. J. Christie, credit manager of the Royal Typewriter 
Company, Inc., underwent an operation for appendicitis 
on January 4 at the French hospital in New York City 
He is reported to be making satisfactory progress. 

* * * 

In the recent Royal dealers jubilee sales contest, many 
won handsome prizes. Each dealer taking part was given 
a quota based on past records and business conditions in 
his community. He was awarded points for each Royal 
standard or Royal portable typewriter sold. When h« 
reached his quota, these points became redeemable for a 
variety of prizes, consisting of articles of value ranging 


from tie holders to radio sets 
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Three Grades for 


Various Demands 


When you handle Columbia products you can offer your 
trade three grades of filing cabinets. 


There is the Columbia line which you can recommend with- 
out hesitation to your most -:ritical customers. Its all-around 
strength, ease of operation, fine workmanship and pleasing 
appearance are evident at once. 


Then you have the Apex to offer as a low-price progressive 
suspension line. It is of lighter construction than the highest 
grade Columbia file, but has many features which commend 
it to careful buyers. 


You also have the Atlas non-suspension line. The Atlas is 
a truly remarkable value, and enables you to meet the current 
demand for low-cost equipment without any sacrifice of quality 
and reputation. 


These three lines include five drawer, four drawer, counter 
and desk height files; wide and half sections, card indexes, 
short depth files, and transfers; posting trays, card ledger 
desks, check sorting desks, cross files, etc. 





Full information about the Columbia, Apex and Atlas lines 
will be furnished at once to interested dealers. 


Columbia Steel Equipment Co. 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


Western Distributors: 


Associated Stationers Supply Co. O LU M B I A 
Jefferson & Quincy Streets 
nant 





Chicago, Illinois 


THE QUALITY LINE OF OFFICE EQUIPMENT 


A Typical Installation 


Partial view of a Columbia installa- 
tion, including 227 standard and spe- 
cial units besides continuous linoleum 
tops, in the main office of a nationally 
known company. In the branch offices 
of the same company, there are 336 
other Columbia files. 
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(New York O. A. Managers Honor Contest Winners— 


Continued from page 32) 


He also paid his compliments to the winners of the sales 
contests 

Speaking on the subject, “Your Business in 1932 Will 
Be What You Make It,” Mr. Hoskins said that in 1929 
business conditions meant, “How much is coming my 
way?” But today they mean, “What chance have I to 
make a fair profit?” We must apply more power. To in- 
creas¢ speed on an up-grade or even to maintain it, extra 
power is applied before the pace can accelerate. The 
speaker illustrated his points with a number of instructive 
charts. He called attention to the conditions in some of 
the leading industries, a study of which would give ideas 
of the foundation we have to build upon this year. Some 
men, some concerns, some districts, even, will go down- 
ward while others will advance. Mr. Hoskins expressed 
the opinion that 1932 will show economy directed along 
the line of selective selling and the elimination of wasted 
effort. 
Organizations will carry as little deadwood as possible 
More attention will be given to the training of new men 


and more importance will attach to the customer’s view 


Greater results will be demanded of salesmen. 


point. Salesmen must know their products and the proper 
application of them; importance of styling and packaging; 
closer study of what happens when a sale takes place, etc. 
In 1932 there will be less resistance to price. The speaker 
said that if he were selling today he would prefer the of 
fice appliance industry, because those who sell office equip- 
ment stress the point that their machines reduce over 
head. In conclusion he stressed the fact that underlying 
conditions are still operating and will work out under the 
law of compensation 

C. F. Price, retiring president and toastmaster, had a 
kind word for 1931, which, he said, had been a difficult 
period, but had taught us several things likely to have 
value in future undertakings. He expressed strong faith in 
the association and in its components. Having completed 
twenty-five years with the Library Bureau last November, 
he recalled that he had gone through four depressions, 
each time emerging with increased responsibilities, and 
he hoped this would be the case with his hearers. He ex- 
pressed regret at leaving New York City, particularly be 
cause of his happy association with the New York Office 
Appliance Managers organization, and emphasized the im 
he new president, 
Here- 


portance of leadership, declaring that t 
\. H. Phillips, has this quality in an unusual degree. 
upon the speaker, on behalf of the association, handed the 
new president a handsome gavel as a gift, and as a token 
of his new duties 

Other speakers included President A. H. Phillips, Vice- 
President Walter Strain, C. R. Fox of the Dictaphone Cor- 
poration, a past president; John A. Noonan of the Kee 
Lox Manufacturing Company, also a past president, and 
W. B. O'Donnell, the newly elected secretary of the asso- 
ciation 

Toastmaster Price called for a silent tribute to the 
memory of T. Channing Moore, who in past years had 
represented the International Business Machines Corpora- 


tion, and who recently passed on. 


Contest Winners 


Before concluding this report particular mention should 
be made of the winners of the sales contests. It is worthy 
of note that so many men who won in years of less sales 
resistance also carried off the honors in 1931. The prize 
winners are as follows: 

A. M. Oppy, Postage Meter Company, five times winner; 
Edward Coleman, downtown branch, Dictaphone Corpo- 
ration, and C. B. Tompkins, Accounting Machine Division, 
The National Cash Register Company, three times win- 
ners; J. J. Opasser, Ralph C. 


The line 
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that 


BRINGS THEM 
BACK:-:-: 


Every dealer knows that the cus- 
tomer who comes back is the one on 
which profits are made. And most 
dealers are learning that Grand Prize 
Carbons and Ribbons make customers 
who do come back. 


® Grand Prize Products are consist- 
ently better. Only the finest of cloths 
and paper and Dupont Dyes are used in 
their manufacture because they make 
more lasting impressions. Twenty-nine 
years of experience and experimentation 
have made Grand Prize Products leaders 
in the field of office equipment. 


© If your stock does not include the 
Grand Prize line you are missing Profits 
that are rightfully yours. 


CARBONS & RIBBONS 


Pactric CARBON AND RIBI ON MFG. Co 
Francts O'Connor, President 
Head Office and Factory 
1451 HARRISON 8ST. SAN FRANCISCO, CALIF. 
New York Office: 
Chicago Office: 149 Ch 8 
608 8. Dearborn St. Camm & 


Los Angeles Office: 
Boston Office: 406 8. Main St. 
93 Federal St. Denver Office: 
1030 15th St. 


396 Flinders Lane, 


San Franctsco Office: 
Melbourne, Australia 


149 New Montgomery St. 


a 
SUPER-WRITE 


A new line of Carbons and 
Ribbons for those who demand 
the finest. 


202 


Coxhead Corporation; B. 3. | Imm, 
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Keeping your inventory at a minimum is a wise policy 
if mot carried to the point where it actually loses sales 
for you. Today your customers must see the goods 
before they buy. The dealer must carry a well-rounded 
stock to meet every office and price requirement. 

Hoosier dealers can offer the most complete line of 
moderately priced office furniture in America. Because 
they can so successfully fill every order from this one 
source, they are naturally in a happy position with regard 
to reduced inventory. 

Our catalog, showing the complete Hoosier Line, may 
point the way to a conservative, yet effective sales pro- 
gram for you. 


HOOSIER DESK COMPANY 
JASPER, INDIANA 
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Fisher Company; J. F. 
Machines Corporation; 
The N. C. R 
, two-time 


Elliott 


Jusiness 


Horowitz, Underwood 
Hickey, International 
Joseph Bram, 


pany; J. M 
and the 


regular line division, Com- 


Lattimer, Multigraph Company, Inc 


winners: George L. 
Corporation; W. 
Boydell, A. B. 
Inc.; Wil- 
S. Cole, 


Bartsch, 


following one-time 
Dictaphone 
John A 


Reiner’s Rotaprint, 


winners, 
Hartwigsen, uptown branch, 
Ward Boyce, I. B. M 
Dick Company; E. Leavitt, 
Hohl, Kee Lox Manufacturing Company; R. 


Dictaphone Robert F. 


Corporation; 


lam 


Products Corporation; 


American Sales Book Company, Ltd.; J. J. Schilling, Ad- 
dressograph Company; G. T. Stufflebeam, systems divi- 
sion, Remington Rand Business Service; George P. Wil- 


liams, accounting machine division, Remington Rand Busi- 


ness Service; L. F. Fassig, Ditto Sales and Service Com- 


pany; G. E. Dittman, Yawman and Erbe Manufacturing 
Company, and P. D. Williams, Monroe Calculating Ma- 
chine Company 

Mr. Oppy, five times winner, was presented with a Gruen 
wrist watch and bracelet. He responded fittingly. He 


said he expected to come back again, and advised all sales- 
men to know their product and its applicatio 


honest in survey- 


n; know where 


it is best fitted to carry out its uses; be 


conditions, and cement friendships. 


ing 
First time winners received pen and pencil sets; two- 
time winners, brief cases, and three-time winners, travel- 


ing bags 


— 

New Concern in Minneapolis 
Woodward Business Service has been established 
South Fourth street, Minneapolis, Minn., to do a 


business in carbon papers and inked ribbons primarily, 


The 
at 322 


but the company is open to suggestions on other lines that 


will fit in well with the lines mentioned. They expect to 





WOODWARD 


CHARLES E 


add gencral office supplies and will offer the public a com- 


mercial mimeograph service 
Charles E. Woodward, proprietor of the new company, 
was for many years office manager of a large wholesale 


Lindsay Brothers of Minneap- 
all of the supplies 
advantage buyer's 
about 


farm implement business, 
office 
of the 


learning much 


bought 
the 


Same 


olis. In this capacity he 
consequently gained 


the 


and 


viewpoint, while at time 


the products themselves 


LaPorte Publisher Opens Office Supplies 
The L LaPorte, Ind., has established 
office supply charge of Charles L 
In addition to directing the stationery business, Mr. Taylor 
has charge of department. He 


has had ten years’ experience in the office equipment and 


iPorte Press, an 


department, in laylor. 


sales for the job printing 


supply business. 
ae 


Mr. Konecky on Central States Trip 


M. Konecky, Chicago manager of William Prym of 
America, recently made a trip to Detroit, Toledo, Cleve- 
land, Pittsburgh, Columbus, Cincinnati, Louisville and In- 
dianapolis. He made contacts with the dealers in these 
cities in the interests of the Prym line of pins 
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THIS IS 


full line 
ACTIO 


month 





Action! Sales! Profits! Readying the store for a big 
Spring! That’s the February schedule of dealers who 
have buried the dead past and turned their faces 
toward the new high peaks of better business. 


That can be your February success schedule. It 
calls for sound, careful buying of proved staples. It 
calls for action which meets the steady demand for 
good merchandise of tested merit. 


The Sengbusch line of office appliance necessities, 
shown in part on this page, meets these 1932 qualifica- 
tions point for point. These items are sales successes 
in every kind of business weather. They all belong 
on your “must” list for Spring buying. They answer 
your call for sales—profits—ACTION. Let us have 
your full line order as quickly as possible. 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
215 Sengbusch Bidg. Milwaukee, Wis. 








Dipaday Desk Set—Pen 
adjustable to any posi- 
tion; socket adjustable; 
many beautiful styles 
and color combinations. 


Sengbusch Self- 
Closing Inkstand 
—Air-tight; non- 
evaporating; sup- 
plies clean fresh 
ink to the pen. 





No-Over-Flo Sponge Cup 
—Just what the name 
implies; inner chamber 
takes care of overflow;in | 
white, green and brown 
porcelain and maroon 
apd green composition. 





Ideal Sanitary 
Moistener—For 
finger moisten- 
ing and general 
office use; will 
last a lifetime. 













Kleradesk—A 
place for every 
paper and every 
paper in its place. 
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L ANNOUNCING ADDITIONS 
TO THE OXFORD “«DURATAB” LINE 
NOW! Duratab (reinforced) Folders in Kraft! Also many 
additional Duratab numbers in Manila. 


NOW! A truly complete line! 


1932 demands a large, diversified line. 1932 demands 
economies. You can get both by ordering all your folder 
needs from Oxford. 


IMPORTANT! Did you receive our letter of December 


28th on “The Filing Folder Situation’? Send for your copy 
today. 








OXFORD 


FILING SUPPLY COMPANY 


/ 340-A Morgan Avenue 
| Brooklyn, N. Y. 
ALL 
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Cardinell Vellum Company Celebrate Important 
Anniversary 
Vellum 


J., this year celebrate 


The Cardinal Manufacturing ( Inc., 
Montclair, N. 
the 


this period Cardinell Vellum has become a standard trac- 


ompany, 
their thirtieth anniver 
sary in distribution of vellum tracing paper. During 
ing paper throughout the United States. 

John D. Cardinell, president of the company, with asso- 
ciates in London, recently purchased world patent rights 
to the Parker 
uary for 
ized to take over these patents and manufacture and dis 
tribute this 
Europe, a new company (Kleena Korporation) recently or- 
the 


bution of these type cleaners under the trade name Kleena 


roller type cleaner and left early in Jan 


London, where a new company will be organ- 


new type cleaner. Upon his return from 


ganized here, will undertake manufacture and distri- 
It is expected that an advertising campaign will be launched 
which will include suitable space in trade journals. 

During the past year, Mr. Cardinell also purchased world 
patents on the graphite phonograph needle which will play 
a thousand records before being changed, the purchase in- 
cluding the factory equipment and stock and certain con- 
When he ar- 

exploitation 


tracts for distribution throughout Europe. 
Mr 


of this new phonograph needle in the American market 


rives home, Cardinell will undertake the 

The Cardinell Vellum Company reports that during the 
last few months they have had an unexpected increase and 
demand for vellum as a result of which their surplus stock 


Although 


creased their volume of production, they have still many 


in all sizes has been exhausted. they have in- 
orders on file which are being taken care of as rapidly as 
possible. The company does not expect, however, that it 
can take care of all orders promptly until along in Febru- 
that this situation indicates a distinct 


ary. They believe 


improvement in the condition of industry 
eee 
Texas Stationery House Breaks Ground for New 
Building 
A modern, four story and basement building to house 
the retail store and manufacturing plant of the Wilson 
Stationery and Printing Company of Houston, 
the 
The structure will be of steel and concrete throughout 
and has been designed by William Ward Watkins, profes- 
sor of architecture at Rice Institute. 


Tex., has 


been started at corner of Fannin and Prairie streets 


The Wilson Stationery & Printing Company is headed 


by E. Clif Wilson, former president of the National Sta- 
tioners Association [The business of the company has 
been conducted at 508 Fannin street for the last thirteen 
years. Stationers of the Lone Star State and of other 
states and districts offer their sincere good wishes to 


Mr. Wilson and his company.—M. H 
— —g—____— 
Furniture Man to Help Dedicate New Bridge 


Gilbert H. Bosse, vice-president and manager of the Im- 


perial Desk Company, Evansville, Ind., has been made 
vice-chairman of the executive committee recently named 
to work out plans for the dedication of a new bridge 


across the Ohio river at Evansville. This dedication, it is 


expected, will occur early this year and an invitation will 


be extended to the governors of many western states to 
attend 
The Evansville bridge is being constructed jointly by 


the highways commissions of Indiana and Kentucky and 
will cost 


W. B. <¢ 


several millions of dollars when completed 


_ —- 
Office Supply Company Adds “Ediphone” Agency 

The Office Supply Company, an office outfitter of Jack- 
son, Miss., had been appointed representative of the “Edi- 


phone,” handling machines, service and supplies. 
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VARITYPER: cuanceaste type 


The 

VARITYPER is the new 
business writing ma- 
ehine that modernizes 
all typewriting 


The Varityper is the sound, practical ap- 
plication of the idea of making one ma- 
chine for all typing, rather than making all 
typewritten work conform to one machine. 

Varityper achieves this purpose through 
four main features—changeable type, vari- 
able spacing, uniform impressions, and per- 
fect alignment. 

With Varityper you have the standard 
sizes and styles, and, in addition a great 
variety of new and different type faces, 
Selec- 
tive spacing, both between characters and 


easily and quickly interchangeable. 


between lines, permits a proper use of dif- 
ferent size types. 

Every letter and line produced on the 
Varityper is mechanically controlled—of 
equal quality, color, and alignment. 

Ideally suited to correspondence, Vari- 
typer will do every kind of typing that a 
modern office requires—reports, tables, sta- 
tistical data, plans, specifications, proposals, 
financial statements, sales letters—and do it 
better. 

The only business machine of its kind, 
Varityper offers a tremendous opportunity 
for profitable promotion. Every office, 
bank, corporation, institution is a Varityper 


prospect. 


VARITYPER, INC. 
Chrysler Bidg. - NEW YORK 
VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including NEW YORK TELEPHONE CO. @ 
GENERAL ELECTRIC @ JOHNS MANVILLE 
@ INTERNATIONAL PAPER COMPANY e@ 
CHRYSLER MOTORS e@ NATIONAL CASH 
REGISTER @ INTERNATIONAL BUSINESS 
MACHINE. 


Telephone: 


VARITYPER + uNiFoRM TYPE IMPRESSION 


VARITYPER- variasie spacine 








fou wouldn't buy 
“any basket” 


why sell it? 





- 
\ ITH dollars scarce and all kinds of fine values 


competing for your favor, you don’t buy unless 
you are sure you are getting the most for your 
money. Your customers feel the same way when 


they come in to buy a waste basket from you. 


They want an inexpensive, well made, good 
looking basket—one that will stand up for years 
under the roughest kind of treatment and still 
look well. We have just that, in our fireproof metal 
baskets of many sizes and shapes, in oak, walnut, 
and mahogany—and in green for offices and 


white for institutions. 


If you carry our complete line of baskets ex- 
clusively you can stop worrying about that item 
of your stock. You won't need to load yourself 
up with large stocks of slow moving baskets 
because you will have one active line which will 
meet all the demands of price, construction and 
appearance made by even your hardest-to-please 
customers. 


Illustrated above is the Canco 
No. 82, 13% x 14%, furnished 
in green, walnut, oak or mahog 
any. We have available also the 


small size corrugated basket No. . 
160, 12% 19'%4 211%, elso No. Galvanized Ware Department 


couteted buker Bohofthee AMERICAN CAN 
=. COMPANY 
City Park Ave. and Hamiltoa St. 
TOLEDO, OHIO 
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Burroughs Perfects New Method for Daily Records 

\ new “Daily Business Record” that provides a simple 
and easy method for recording daily transactions has been 
prepared by the Burroughs Adding Machine Company, 
Detroit, for use with its new cash registering machine. 

This new record book contains forms for one year’s 
complete figures. It is divided into twelve sections, one 
for each month Each section contains the following 
record sheets, appropriately ruled and headed: Cash 
Record, Due from Customers, Money Owed for Purchases, 
Expenses, Merchandise Purchases, Sales by Clerks and 
Departments or Commodities, and Memoranda. 

All forms are designed to carry daily totals forward 
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COVER OF THE BURROUGHS DAILY BUSINESS RECORD BOOK AND 
SOME OF THE FORMS USED IN THE NEW SYSTEM 


progressively throughout the month. Supplementing this 
is a section for monthly figures. This is a “Profit and 
Loss” or summary section, so arranged that monthly 
totals of each set of figures can be carried forward and a 
complete year’s record built up. 

An outstanding feature of the new record book is its 
simplicity. It is so designed that all entries may be easily 
made without a knowledge of bookkeeping procedure. It 
is pointed out that while the book is not intended to 
possess all the advantages of a double-entry bookkeeping 
system, it does provide a practical record of transactions, 
and it gives the owner a down-to-date picture of each 


pl as¢ of his busing ss 
——_—_—<—____ 


American Writing Consolidates Chicago Branches 

J. E. Pratt, manager at Chicago for the American Writ- 
ing Machine Company, has consolidated the Chicago 
branches. The store in the Standard club building, 329 
South Dearborn street, has been discontinued, and all ac- 
tivities concentrated at 329 North Wabash avenue. The 
Wabash avenue branch includes a typewriter shop, and 
will be Mr. Pratt’s headquarters 

North Wabash avenue has picked up as a business street 
since the erection of the Wabash avenue bridge, as the 
Indiana avenue cars traverse Wabash on their way to the 
Navy Pier, greatly increasing street traffic in the vicinity 
of the branch of the American Writing Machine Company. 
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le Newness... 
2°¢Price... 


T= dealer with a stock of Conklin pens and 
pencils gets the MOST out of the sales op- 
portunity in his market. Consider how exactly 
the Conklin line is adjusted to the market needs 
of today: 


1-The newest fountain pen in the world today is 
the Conklin Nozac (no sack)}-"‘The Pen 
That Winds Like A Watch." People who 
will not buy any other pen are interested in 
this remarkable and revolutionary innovation 
in writing instruments. The pens $6.00 and 
$10.00. Pencils $3.50 and $5.00. 


2-Those who seek low price find in today’s 
Conklins more pen per dollar of price than 
ever before. A big measure of fine appear- 
ance, intrinsic value and real dependability 
in the $2.75 and $3.50 Conklin numbers put 
real writing equipment within the range of 
any purse at no sacrifice of quality or good 
taste. 


The Conklin Endura provides an UNCONDI- 
TIONALLY guaranteed pen at a price as low 
as $5.00. 


The Conklin Pen Company 
Chicago TOLEDO, OHIO San Francisco 


The Conklin Dawn Pearl is the outstanding num- 
ber in the low-priced field today. Here is a pen 
for $3.50 of amazing appearance and utility 
value. The pencil $2.50. The set $6.00. 


SATISFACTION GUARANTEED 


> = can sell pens and pencils every day ifyou 
stock and display these Conklin writing in- 
struments which squarely meet the trend of 
timely, popular appeal. Profit is assured with- 
out hazardous investment because a compara- 
tively small stock of today's Conklins consti- 
tutes a complete assortment in any store. 





Use This Coupon 

The Conklin Pen Co., 
Toledo, Ohio. 
Please send me complete information about: 

( ) Conklin Nozac pens and pencils 

( ) Conklin Endura pens and pencils 

( ) Conklin Dawn Pearl pens and pencils 
Peemn Pleiiscccccccccccsvedbecttessane 
ree ne ee 
Cite all BR « v0.00 sc keccnantsasnnnnn 





































SS OFFICE APPLIANCES 





OFFICES OT OMORROW” 


All Macey Distributors have at their disposal the Macey Company's own 
stat of internationally known artists, decorators, designers and space and 
equipment engineers. They are able to serve prospective clients in a 
broader, more intelligent manner, and they know from experience that the 
Macey line brings to them the largest collection of truly fine office furniture 
in period and modern styles that is made. Macey Distributors have fur- 
nished many of the countrys outstanding financial institutions, private 
corporations, and public buildings. This potential field is broader, they 
sttract a new kind of business and enjoy greater profits. 


Designers and Manufacturers OW, 


2 
Sesh and Guoeative Ciise Funiine MA > F- Y WHERE NOT EXCLUSIVELY REPRE- 
hs - seat oll SENTED WE ARE INTERESTED IN RE- 
ee ng Equipme e ‘ 
Filing Equipment Supplies Oo” ap an V, SPONSIBLE CONNECTIONS 


Sectional Bookcases 





GRAND RAPIDS, MICHIGAN 
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Big Celebration Planned for Washington 
Bi-Centennial 

All industries and businesses in the country will partici- 
pate in the George Washington bi-centennial celebration 
which will be in progress from February 22 to November 
24. Special observance measures in each industry and 
certain days and weeks will be devoted to the individual 
divisions of business. The theme will be George Wash 
ington as a business man 

William L. Ayers is chairman of the committee repre- 
senting business, trade and financial publications. The 
office of the secretary of the Illinois Commission for the 
celebration of the two hundredth anniversary of the birth 
of George Washington is located at 39 North Clark street, 
Chicago, in charge of Walter H. Wood, secretary of the 
Illinois Commission. 

The state chairman is William G. Thon, who is repre- 
sentative in the General Assembly for Oak Park. Mr 
Thon is endeavoring to organize the municipalities and 
citizens of Illinois in the observance of the Washington 
bi-centennial. He believes there is imperative need for 
us to return to the precepts of Washington. One object 
of the celebration is to give children as well as adults a 
deeper and clearer insight into the character of Washing- 
ton and to impress upon people generally his wisdom and 
steadfast common sens¢ 

—— 

Seattle Store Says “Good Evening” to Customers 

Mr. and Mrs. Hartzell, owners of the Hartzell Station- 
ery Company, 4308 University Way, Seattle, Wash., for- 
merly a branch of Trick & Murray’s down-town store, 
have decided to throw their store open on Wednesday 
evening of each week until nine o’clock without a break, 
offering shopping accommodations to residents who may 
be too busy to call during daylight hours. 

The same policy is being followed by the University 
Mimeograph and Typewriter Company, also located on 
University Way, the eleven million dollar shopping belt 
of Seattle. Typewriter supplies, etc., business stationery 
and the like are sold up to nine o’clock on Wednesday 
evening of each week. 

In adopting this new policy the stores of the University 
district point out that two major purposes are served, 
namely, couples are enabled to shop together and larger 
sales staffs are kept employed. Persons employed in the 
day time and those people who like to buy things to 
gether, such as gifts for children, papeteries, find thx 


Wednesday evening stores a great convenience.—C. M. L. 
~~ 
Trilogy of Pen Shops 
Eddie Vine’s Pen Shop No. 3 at Seattle is the second 


expansion of this pen business. Mr. Vine handles the 
Sheaffer line of pens and pencils and was formerly con 
nected with Trick & Murray 

A year or so ago he opened the first of his little pen 
shops, making a specialty of high-grade name engraving 
on the pens as well as repairing them and merchandising 


them. Next, he expanded to premises near the entrance 


to the Hotel Savoy on Second avenue. For his third and 
most recent venture, he chose Security Market on the 
Third avenue level. He thus has pen shops at 1337 Fourth 
avenue and at the two other addresses named. It is said 
that all three locations are excellent—C. M. L 

: a 


Detroit Organization Takes Over Important Line 
Klopp Engineering, 17185 Ryan road, Detroit, Mic! 
announces the purchase of the business and good will of 
the Jorgensen Manufacturing Company, makers of the 
Jorgensen line of coin sorters, coin counters and packages 
Klopp Engineering will continue the manufacture of 


- 
these products, giving service to users of the machines 











An 
ECONOMY 


That Your Customers 
Will Appreciate! 


PEERLESS 


RUBBER TYPEWRITER KEyYs 


OWADAYS, with the number 

of typists reduced in many 
offices, savings in time and increases 
in typing speed, accuracy and efh- 
ciency are greatly appreciated by 
thousands of employers. 


PEERLESS RUBBER TYPE- 
WRITER KEYS give your cus- 
tomers these advantages that may 
quickly be translated into actual 
savings in money—and give you 
fine profits regard!ess of general 
business conditions. 

Low inventory, larger profits per 
sale and complete dealer cooperation 
and protection all combine to give 
you quick and gratifying profits. 
Feature PEERLESS KEYS and 


see for yourself. 


Write for the PEERLESS DEAL- 
ER PROPOSITION, including 
prices and samples. No obligation. 


Peerless Key Company, 
Ine. 


The only Rubber Key manufacturers 
offering a complete line THROUGH 
DEALERS! 


176 Fulton Street New York, N. Y. 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street, New York City 


Kindly send us, without obligation, details 
of your profit-building plan for dealers, to- 
gether with sample Peerless Key dealer helps. 


Name an, ree 


Firm ee 


Address 
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STANDARD 
FURNITURE 


for the modern office 


UHL STEEL 


Steel is the modern material 
for many products — promi- 
nently for office furniture. 
There are many builders of 
steel furniture, but none ap- 
proaches UHL as a standard 
of comparison or an exponent 
of efficiency. UHL specifica- 
tions produce lifetime dura- 
bility, and UHL is regular 
equipment in hundreds of of- 
fices where health, conven- 
ience and economy are im- 
portant matters. UHL steel 
furniture is distinctive and 
unique in the extent and va- 
riety of its service. 


UHL ‘‘Postur-Chair” was 
first in the field of all posture 
type chairs and is first in char- 
acter and extent of service. 
Every UHL product—"Little 
Dandy" typewriter stands, 
typewriter desks, stools, tables, 
etc.—has common sense, mat- 
ter-of-fact points of superi- 
ority. Users find in them im- 
proved method with reduced 
expense. 


| No. 631 | 


No. 7206-28 








No. 5056 
File Stool 





The UHL catalog is sent 
on request 


Of interest to dealers is the fact 
that UHL fits naturally with the 
sale of office machines, filing 
cabinets, office furniture and 
kindred items. Although UHL 
equipment is sold in most of the 
important markets of the world, 
there are certain territories open 
for dealer representation. We 
shall be glad to send our catalog 
and full details to those inter- 
ested. 


THE TOLEDO METAL 

FURNITURE COMPANY 
1496 Hastings Street 
Toledo, Ohio, U.S. A. 
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Cross Word Puzzle Stimulates Sales 


Late last summer the Palfrey-Rodd-Pursell Company, 
Ltd., of New Orleans, put on a crossword puzzle contest, 
Mittag & Volger, Inc., of Park Ridge, N. J. 


prize was offered for the first correct solu- 


sponsored by 
A $5.00 cash 
tion of the 


puzzle; a midget pen and pencil set for the 


second and a golf pencil for the third After the award 
of the prizes, a large drawing of the puzzle in the window 


was correctly lettered and the names of the prize winners 














FEATURING MITTAG & VOLGER PRODUCTS AND AN “M & V”’ 

CROSS WORD PUZZLE Effective display used by Palfrey-Rodd-Pursell 

Company, New Orleans, La., hooking up with a cross word puzzle con 
test conducted by the company 


prominently displayed, together with 
letters, telling what M. & V 
[The Mittag & Volger Company are 


idea in 


their original 
means 

offering dealers the 
1932, the 


sssword puzzle 


opportunity to use this puzzle company 


furnishing without charge the cr circulars 


and a large drawing of the puzzle for the window 

Mrs. A. Nachman, advertising manager of Palfrey-Rodd- 

Company, is the author of the puzzle 
——— 

An Appropriate Greeting 


Harscheid, president of the Penn-Mar-Va 
his fellow mem 


Pursel 


Leora’ E. 
out t 
he pointed out that he 


Travelers Club, on January 1 sent 


bers a letter of greeting, in which 


; +31] - 
IS Still a young man, 


can remember the time, although he 
when business conditions as they appear to be now, were 
considered normal, and that people will do well to forget 
“As sales- 


power ol 


the war inflated period between 1914 and 1929 
“it falls to our lot as the motive 
generate buying psychology strong enough to 


momentum for business and witl 


men,” he said, 
industry to 
create some every man 
out hustling for business this year, the industry will im 


All will be bene- 
basis that this is normalcy.” 


prove according to the impetus given it 


ted if we work on the 


Striking Fountain Pen Advertising 


In the February 13 issue of The Saturday Evening 
Post the Parker Pen Company will present a 


two-page 


spread concerning the merits of Parker products, thus 


mid-year term in schools throughout 
colors and 


tving up with the 


the country. The left hand page will be in two 
, 


he right hand page in four colors 
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You Can Get Profitable Orders From Small Firms With This 


DUPLICATE STATEMENT SYSTEM 


Every charge or credit en- 
tered on the statement makes 
an exact 2>py on the dupli- 
cate sheet, through a carbon. 
When a statement is torn out 
for mailing the duplicate 
sheet remains as an itemized 
customer account, for filing in 
s transfer binder. Charges 
and credits may be sum- 
marized on a ledger page, 
opposite the statement sheets, 
or kept in a separate binder. 







_ {QQ S03 mmm 
PE RQQ’HAR en 
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Retail stores, garages, professional men . . . all small businesses requiring 
itemized statements, weekly or monthly, are A-| prospects for Duplicate 
Statement Systems. 


Because the work of keeping accounts and getting out statements is 
done with ONE WRITING . . . reducing bookkeeping costs and mini- 
mizing night work . . . this item sells readily. 

Accounting knowledge, either in selling or using this system, is not neces- 
sary. A canvass of stores and offices will result in profitable installa- 
tions—and every installation insures repeat orders for statement forms. 


Once you are "in" with this product, reorders of forms and sales of other 
items will follow . . . for Wilson-Jones quality insures the satisfaction 
that builds steady patronage. And in your transactions with customers 
you can rely on fine support and service from the largest and most pro- 
gressive manufacturer of loose-leaf equipment and supplies. 


WiLson-JONES COMPANY 


NEW YORK 
CHICAGO 
KANSAS CITY 





OOH 











A FEW OF THE 
MANY BUSINESS 
FIRMS THAT 
USE 
AUTOPOINTS 







: 7. 
Fredman. Shelby Branch, 


International Shoe Co. 
Luke Collins, Advertiaing Manager 








Story & Clark Piano Co. 
R. A. Burke, Sales Manager 





Munson Steamship Lines 
Reavis Jackson, 
Freight and Passenger Agent 





Bell & Howell Co 


].G. Llewellyn, Aut. Sales Manager 














OFFICE APPLIANCES 


BIG BUSINESS 
KNOWS BEST! 


Autopoints given preference 
as good-will builders 






Display this popular pencil 


IG BUSINESS firms when purchasing 
B cannot afford to experiment with 
articles of uncertain quality and origin. 
Those articles that give the most for the 
least possible cost alone are considered. 

Autopoint,“the favorite pencil of big 
business” gives most for the least money. 
Big business knows that and chooses the 
Autopoint as its favorite messenger of 


good will. Experience has proven that 


] 







Autopoint’s simple, sturdy and fool-proof 
construction gives years of trouble-free 


service. 


The new improved Autopoint should 
Autopoint No. 48 
supplied in black; 
also solid or mottled 
colors—to list at 


l 


The 3 winning features of the 
Autopoint 


1. Cannot jam. But one moving 
art. 
2. Bakelite barrel. Beautiful 
onyx-like material. Light in 
? weight. Perfect balance. 
Autopoint Company, 1801-31 Foster Ave. 3. Lead always held firmly. Can- 


Chicago, Illinois aac eaae 


have a prominent place in your stock. 


Display it and watch how fast it moves 


fr 


from your shelves. Order Now. Display 


material furnished free. Write us. 








The “Better Pencil’ § —made of Bakelite 
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Parvin Takes Herzog Line for Pacific Coast 

The Herzog Furniture Company of Saginaw, Mich., has 
appointed Robert J Parvin its Pacific Coast sales repre 
sentative. Mr. Parvin’s offices are located at 806 South 
Grand View street, Los Angeles, Calif 

In the September issue of Office Appliances a news arti 
cle appeared with reference to a desk for portable type 
writers recently introduced by the Herzog organization 
We are told that it is in order to state that this desk 
serves as a telephone stand, lamp or radio table; that its 
finish is hand rubbed; that the stool nests perfectly under 
the desk, which occupies a floor space of 20 x 15 inches 
This outfit is particularly useful for those having small 


apartments or offices. 











HOW TYPEWRITERS ARE DISPLAYED IN CHINA.—The 
Office Appliance Company, 74 Nanking road, Shanghai, 
China, is often complimented for its fine window displays 
The above picture is evidence that the praise is deserved 








Present Whereabouts of J. C. Barton Requested 

Lamont H. Wood, president of the National Typewritet 
and Office Machine Dealers Association, 800 Grand ave 
nue, Kansas City, Mo., requests information concerning 
the whereabouts of a man giving his name as James ( 
Jarton, who was in the employ of the Typewriter Rental 
& Repair Company until November 21, when he left with- 
out providing any forwarding address to his employers, 
who said that coincident with his leaving, Underwood 
typewriter No. 5-1373558 valued at $25 and tools and parts 
valued at $100 disappeared also. This man gave his age 
as twenty-nine, but would pass for several years older. 
He is of medium height and weighs about one hundred 
seventy pounds, fair complexion, rosy cheeks, brown eyes 
and brown hair. He has good teeth and a straight nos« 
Over his right eye is a diagonal scar and he has a very 
deep dimple in his chin \s a talker he is fluent. This 
man is a very good typewriter mechanic, familiar with all 
typewriters and office machines. He has, he said, worked 
through the Middle West and Pacific Coast states, pre 
terring the warmer climates during the winter \ reward 


is Offered for the recovery of the property noted above. 
ee 


Sweet Has Geo. E. Fox Line in New England 

Geo. E. Fox & Company, Chicago, Ill., has appointed Hobart 
E. Sweet representative in the New England states. Mr. 
Sweet makes his headquarters at 77 Norwood avenue, Edge 
wood, R. I. He has a wide acquaintance in the New England 
territory. The field in which he operates had been covered 


in the past by A. H. Denny, Inc., New York, N. Y. 


people want 
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SE FASTENER- 


REG. U. S. PATENT OFFICE 






The New 
MODEL 13 


$450 


4% RETAIL 




















FOR HEAVY DUTY 


























Opa S 
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te new model 13 SPEED FASTENER is a 
leader in capacity, stapling margin, quantity of sheets 
to a binding, durability and variety of staple sizes— 
uses staples with '4-inch, %-inch and 14-inch shanks. 

The new BABE is the outstanding fastener for uni- 
versal desk use. It is smallest, neatest, lightest, most 
compact; makes temporary or permanent fastening 
or can be used as a tacker; supplied in six attractive 
finishes. 

Get the new SPEED FASTENER display easel, 
14x20 inches, electri- 
cally illuminated with 
space for three SPEED 
FASTENERS. It _ will 
bring you extra sales. 
Write for details. 


SPEED FASTENERS 
ARE PERPETUALLY 
GUARANTEED 









The New 
“BABE” 


$3.00 


4 PARROT SPEED FASTENER 
CORPORATION 
388 Broadway NEW YORK, N. Y. 
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Apsco’s 
Crowning 
Achievement 


—The Automatic Feed 





THE New 


PREMIER 


Here's the answer to the prayer of the 
Stationer for something which will bring 


in BIGGER and BETTER BUSINESS. 


Think of it—an APSCO Pencil 
Sharpener with APSCO’S own 
AUTOMATIC FEED to sell for 
$1.75. 


A Sharpener that saves all pencil 
waste — that prevents uneven 
sharpening and does away with 
broken points. 


For over 25 years APSCO has 
been the only maker to produce a 
satisfactory and practical AUTO- 
MATIC FEED. 


The mechanism of the Premier with the 
exception of the Feeding Clutch or disc is 
entirely concealed—no exposed rods or 
sleeves to rust or to get out of order. 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 
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Proper Effort Pays Good Dividends 

J. M. Hackney, vice-president of the Woodstock Type- 
writer Company of Chicago, says that fearless and intel- 
ligent effort quite generally paid good dividends in these 
bad times as well as in good. The effects of pessimism 
can be seen in any direction we care to look. There was 
no complaint of a lack of money in the money markets. 
Credit was cheap and plentiful, but industry was pessimis 
tic. In such times the ability of the real salesman becomes 
a bigger asset to industry than almost anything else. With 
out salesmanship business cannot hope to be successful 
Business men will have benefited from having found out 
in 1931 that more intelligent effort and more efficient sales 
manship is the basis of a profitable industry. This idea 
should be carried over cheerfully into 1932. Mr. Hackney 
declares that his company intends in 1932 to help its or 
ganization create through effective salesmanship, a greater 
demand for its products than ever before. Improvements 
will be built in and the general sales department will con 
tinue to back up the organization in the field with effective 
sales helps. 

[The Woodstock sales organization now extends to all 
parts of the civilized world, giving admirable service every 
where and reminding all Woodstock men that the com 
pany is backing them all the time 

In 1932 as in 1931 men will succeed who aren't afraid, 
who will squarely face conditions and realize every need 
to develop their own knowledge and ability, so that they 
shall be equal to the job of presenting the value of their 
service and the merits of their product effectively to the 
buying public. 

—_—_ <> ——_ 

Weldon Roberts Moves Into Larger Factory 

With the coming of the new year the Weldon Roberts 
Rubber Company moved into a new and larger factory at 
351-365 Sixth avenue, Newark, N. J The new building, 
housing both the production department and the offices 
of the company, is larger and better equipped than the 
building formerly occupied at 18-26 Oliver street, Newark. 

The removal was cleverly announced by a simple folder 
on the cover of which was printed the company name and 
the old address, and a Weldon Roberts eraser being used 
to remove the address. The inside pages carried the new 


address > 


Burroughs Starts Typewriter Production 

The Wall Street Journal reports that the Burroughs 
Adding Machine Company’s new standard typewriter re 
cently introduced will sell for $102.50 and that the Bur- 
roughs factory has embarked on a production program in 
quantities estimated to take care of requirements for sev- 
eral months, a large number of orders having been already 
received 

<-> 


Toronto Stationers Take New Quarters 
[The Murdock Stationery Company are increasing their 


activities and have found it necessary to move to larger 
premises at 3 Wellington street, East, Toronto, Canada, 


where they have a ground floor location and excellent 
facilities with nearly double their former floor space. They 
carry a good range of stationery and sundries and spe- 
cialize on carbon papers, duplicators and supplies 

> 


Estate of John H. Shaw 


The estate of John H. Shaw, late chairman of the board 
of directors of the Shaw & Borden Company, Spokane, 
has been divided between his two sisters, Charlotte A 
Shaw and Mrs. Lucy A. Young Mr. Shaw, who passed 
away in September, left a will which, it is said, could not 
be carricd out on account of the many pencil notations 


which left his intentions in doubt.—C. M. L. 
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WHY COLUMBIA RIBBONS and CARBONS ceRE DIFFERENT and BETTER! 









CARBON 
COATING 


W itn carbon paper its “the coat that counts.” Carbon paper with 
the finest coating—a perfect combination of the best tissues and inks, 


and the most accurate coating machinery—comes only as the result of years 
of experiment and experience. 

Only tissue of the toughest, most absorbent and most uniform high quality 
is used. Special formulae combine the purest of all ingredients with the most 
permanent pigment colors, previously ground to an almost inconceivable 
smoothness. Machinery which is watch-like in its exacting function and 


This is the third of a new series 


always under careful surveillance, deposits upon the tissue a minutely con- 
trolled film of ink which varies from 1/10 to 5/10 of 1/1000 of an inch, de- 
pending upon the subsequent requirements of the carbon paper. Further 
inspection in the cutting and boxing departments and the marking and 
recording of every ream of paper with its run and inspector's numbers, enable 
Columbia finally to detect practically any error which might hitherto have 


of advertisements showing the ex- 
tensive facilities back of Columbia 
Typewriter Ribbons and Carbon 
Papers—the facilities largely re- 
sponsible for their DIFFERENT 
and BETTER quality and service. 
Our comprehensive booklet ‘Call 
on Columbia” tells the complete 


story. Send for it. No obliga- 
been undiscovered 


tion 
Such facilities, such care, such experience are bound to create different and 
better carbon papers—a difference and a superiority that mean greater 
profit to dealers as a result of greater performance for appreciative customers. 
) IOF fro rico ; lors: 
PROOF from America’s Leading Dealers ~s 
In the forty-four years we have been in business we have never experienced 
such splendid cooperation and success with any line or firm as we have with you 
and your unrivaled Typewriter Ribbons and Carbons. We never dreamed there was 
so much business in our city until we made the happy connection with you , 
ALEx E. Youn O Neal-Branch Co Orlando, Fla ® 











COLUMBIA RIBBON & CARBON MFG. CO., INC, . - — 
Glen Cove, L. I., N. Y. 
Branch Offices and Agencies in all Principal Cities of the United States~also Toronto, Mexico City, London, Madrid, and Milan 
COLUMBIA Anp cannon Papers 
AND CARBON PAPERS 


Main Office and Factory 
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Friendly Prospects 


They keep abreast of the times. 
They make it their business to know. 
They seek quality products and helpful service. 


They listen to that smiling selling enterprise born 
of the courage to do and the confidence to carry 
on. 


They, in ever increasing numbers, come to see 
with their own eyes the unquestionable proof— 
open public demonstration—at the 


NATIONAL BUSINESS SHOW 


Now is the time to plan your exhibit. 


New York At the Grand Central Palace 
October 17th to 22nd, 1932, inclusive 


Chicago At The Stevens Hotel 


November 14th to 19th, 1932, inclusive 


“Tt’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 


Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 








ES 
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Just a Few Items from the Lone Star State 


Willis Lowe of the E. L. White Company, Tyler, Tex., 


is recovering from an injury to one of his legs received 
while attending a football game. His friends will be glad 
to know that he is so far recovered as to be on his feet 
again. 

* * 

Fellow travelers are extending sympathy to Courtney 
C. Wall on the death of his father, William C. Wall, which 
took place at Eureka Springs, Ark., early in December. 
The late Mr. Wall was a retired capitalist and had lived 
in Eureka Springs for several years 

x * * 

George M. Cunningham, president of the Tex-Okla 
Travelers, reports good business from Beaumont, Hous- 
ton and other Texas cities and says that stocks are being 
replenished for the expected 1932 revival of trade. 

* * * 

The Dennison Manufacturing Company called a meet 
ing of Texas and Oklahoma representatives to be held in 
Dallas between the holidays. The meeting was in charge 
of L. L. Dorsey, manager of the Texas and Oklahoma dis- 
tricts. Sales and, distribution problems were discussed. 
It is reported that the seven representatives present wer¢ 
all expecting a better business in 1932 and look for a 
materially increased volume 


quent 
Kriloffice Takes the Vortex Burt Cup Line 

On January 1 the Kriloffice Supply Company, 333 West 
Madison Street, Chicago, Ill., was appointed jobber of the 
Vortex Burt cup line, which includes sanitary drinking 

cups, cup dispensers, attachments for water coolers, etc. 
L. I. Kriloff, president of the Kriloffice Supply Com 
pany, states that he anticipates a big volume of business 
in Vortex Burt Cups this coming summer due to an ad- 








J. O. HARRIS 


vertising campaign which will be launched early in March. 

Jack O. Harris, who has been associated with the drink- 
ing cup and water cooler business for the last five years, 
Was appointed manager of the Kriloffice drinking cup 
department, January 1. Mr. Harris’ most recent connec 
tion was with the Marshall-Jackson Company, where he 
sold drinking cups exclusively. He plans to engage sev- 
eral salesmen “to go after and get” the paper cup business 
in the Chicago territory next summer. 

— —~ 
Herman Shermer Recovering 

Herman Shermer, who for many years has been man- 
ager of the Associated Stationers Supply Company, has 
been confined to his home since last May endeavoring to 
recuperate from a nearly fatal attack of pneumonia. Mr 
Shermer enjoys a wide acquaintance in the trade and his 
many friends wish him a complete and speedy recovery 
from the effects of his illness 











Patented 


NEOLEUt 
DESK, TABLE AND 
COUNTER TOPS 





PREVENT EYE STRAIN 

















‘‘Glare from glass desk tops confuses the eye by giving con- 
flicting orders concerning the size of the pupils 


—DR. E. E. FREE, N. Y. UNIVERSITY. 


No one can pretend indifference to the 
preventable causes of affected eyesight, 
headaches, etc. 


And no one can use Neo-Leum on our 
10-day trial offer and not know the truth 
about the damaging effect of glare as told 
in our booklet, “Reflections on Desk Tops.” 


Ask about our trial offer and let 
us help you sell more Neo-Leum 


PLATE GLASS REFLECTS 95% 
FINISHED WOOD AVERAGES 80% 
NEO-LEUM REFLECTS 14% 


WAGEMAKER COMPANY 
Grand Rapids, Michigan 
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Northwest Items 
[he following items of news were contributed by L. E 
Friedman, second vice-president of the Northwest Travel- 
ers Club, St. Paul, Minn.: 
[The Architects and Engineers Supply Company of Du- 


HOTC 









luth has purchased the Duluth store of the Fritz-Cross 
Company, 323 West Superior street. They expect to com- 
List bine both stores on Superior street. The name of the new 
H-54 BW $3.00 combination is the A & . Supply Company 








TRADE MARK Aigo. \ ge 
Frank Bancroft of G. Sommers & Company, St. Paul, 


(Panels of has been ill for several weeks at Miller hospital. He is 
Contrasting Colors) suffering from pneumonia. His many friends throughout 


the Northwest are hoping for his speedy recovery. 


* « * 





L. Gordon Stevens of The Carter's Ink Company, is a 
new Northwest Travelers Club member 
« * oe 
Also ll kel finish $2.50 List. " > ’ 7 
so in full nic finish $ O List \ J Heller of White & Wycoft Paper Company, for 


P L | E R T Y P E F A S T E N E R a8 = la dea ae an 7 ee 
A light, compact, attractive and depend- dis 


able stapling plier. Ample leverage forces 
staples thru paper, cardboard, leather or 


The semi-annual meeting of Northwest Travelers Club 
will be held the afternoon of January 30 at the Hotel 


Lowry, St. Paul 


fabric with surprising ease. Finished in ‘ ' 

full nickel plate and several beautiful mod- Arrangements have been made to hold a joint annual 

ernistic color combinations. We know meeting of the sixth and seventh regional districts at Des 

you'll like them. Write for a sample as- ORE Shs GA ERE SY One Te 

sortment. , ‘ 
Charley Bremmer is now associated with Horder’s, Inc., 


USES Chicago 


v7 | Unexcelled for 
~ - 









; West Indian Representatives Visit Monroe Plant 
stapling corre- 


spondence, eteach. While on a vacation trip to the United States Rafael F 
ing tags to goods, 
wrapping and tag- 
ging bundles, mak- 
ing paper costumes 
and novelties. 


Romeu, Jr., representative of the firm of Casa Elmendorf 









in San Juan, Porto Rico, paid a visit to the plant of the 
Monroe Calculating Machine Company, Inc., at Orange, 
New Jersey. Casa Elmendorf, of which Mr. Romeu’s 


— 
father is the head, are the Porto Rican distributors of 


ae H-.54 Plier Staples During the few weeks that Mr. Romeu was in Orange, 


besides learning something of the company’s manufactur 


X 


Monroe adding-calculators. 


A new staple, the H-54 was designed especially ing processes, he spent some time in a further study of 
for the new plier, has Vg” leg and 14” crown. Monroe applications and methods of figure analysis. 

Perfect functioning cannot be guaranteed if (Another recent visitor to Orange from the West Indies 
other staples are used. Packed 1000 to a box, was John Bliss, representative of John M. Keith & Com- 
5000 to a carton. pany, Monroe distributors in San Jose, Costa Rica. Mr. 


Bliss spent several weeks at the Monroe plant, both in the 
manufacturing and the sales division of the organization 
————— 

E. J. Smythe Joins Woodstock Organization 

E. J. Smythe has joined the home office organization of 
the Woodstock Typewriter Company, Chicago, serving as 
assistant to J. M. Hackney, vice president and general 
sales manager. Mr. Smythe has had a long experience in 
sales promotion work, and during the past year was en- 





gaged in creating and developing the company’s sales pro- 
motion activities. 
Mr. Smythe is a practical sales promotion man, having 








Display H-1 worked his way up through the ranks. In the course of 

the past fifteen years he had served successfully as a dis 

This display measures 29x19” and is processed trict sales manager, field manager, manager of advertising 

in seven beautiful oil paint colors. One H-1 in and sales promotion and manager of export sales; during 

combination with two similarly processed H-2 the past six years he was vice president in charge of sales 
displays measuring 1442”x19” make a complete for a successful sales promotion organization. 


window display—free to dealers. a 


Former Postal Telegraph Man Acquires Interest in 


THE HOTCHKISS SALES CO. Stationery House 
NORWALK, CONN. From New York comes the interesting information that 


\. J. Kerin, formerly general sales manager of the Postal 
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Now Globe-Wernicke Utility Index Tabs are the fastest 
selling line of index tabs on the market. Dealers 
and consumers everywhere are enthusiastic about them. 
Examine them—try them yourself—send today for free 
samples. 
Made Entirely of Celluloid—no cloth or paper skirt is used. 
The adhesive is applied direct to the celluloid. They hide 
nothing, so they can be used on cards or sheets where the 
data extends close to the edge. 100°) visibility. 
Three types—strip type, shield type and indexed type. 
Adjustable for three projections—!", 3%" and 4". It is 
not necessary to carry three different sizes in stock; 
the user obtains the three projections from the same strip. 
The display case illustrated below is supplied free with an 
assortment of Utility Index Tabs. This is a high grade, 
genuine walnut display case that will harmonize with your 
finest display fixtures. 









Write for prices, samples and complete information—fill in 
and return the coupon now. 


Slobe 


’ ~Wernicke 
NILITY INDEX Taps 


obe-Wernicke 


TILITY INDEX TABS 





Cc 


Strip Type Shield Type Indexed Type | The Globe-Wernicke Co.. 

| Cincinnati, O. (Export Dept., 30 Church St., New York) 
Send us free samples, prices and complete information 
on Utility Index Tabs. 


Name 


MAIL COUPON Address 


City State 
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ALWAYS READY 
FOR INSTANT USE 


This paste is preferred everywhere, easiest to sell 





Cico Liquid Paste is made 

for use in homes, offices 

and schools everywhere. Peo- 

ple prefer it because it never 

requires the addition of water 

always remains fresh—is in- 
stantly ready for use. 


Cico also enjoys tremendous 
popularity because it sticks 
best when spread thin—there 
is nO waste, every bit may be 
used—it is conveniently 
packed in an attractive opal 


glass jar with adjustable brush. 


It’s easy to get your customers 
to buy still more Cico by re- 
minding them of the many dif- 
ferent materials on which it 
may be employed. Cico sticks 
paper to paper, paper to glass, 
paper to cloth, paper to steel, 
paper to wood, paper to tin, 
photos to mounts, cloth to 
glass. 

You can fill big and small re- 
quirements from the Cico line, 
for this paste is packed in 


Cico tis always 
liquid — ready 
to use. 


seven different sized jars—and 
in two sizes of spreader tubes, 
as well. 


To keep customers buying 
their paste supply from you, 
always have an ample stock of 
Cico on hand .. . keep it on 
display ... talk about its last- 
ing freshness, instant useful- 
ness. Order from The Car- 
ters Ink Company, Boston, 
New York, Chicago, Mont- 
real. 








CARTER’S 
CICO LIQUID PASTE 


NCES 
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Telegraph Company, has acquired an interest in the 
Tower Bros. Stationery Company, 23 West Twenty-third 
street, New York, and has been made general manager of 
the company 
~ 
Royal Sales Contests 

Che Royal Typewriter Company, Inc., on January 1 in- 
augurated two ninety-day contests for its portable held 
representatives, under the supervision of W. J. Mont- 
gomery, sales manager of the portable department. One 
contest will include the six portable field district repre- 
sentatives, and awards will be made according to the per- 
centage of increase in portable business in each repre 
sentative’s district 

[he second contest will be held for the four special 
portable field representatives who are not assigned to any 
special territory, but work under direction of the home 
office. In this contest, prizes will be given for percentage 
of increase of business and increase in number of sub 
dealers appointed directly as a result of each individual's 
work. A total of $450 will be awarded the winners. 


<—>—_—_ 


Neuhaus Now With H. M. Storms Company 
D. C. Neuhaus, formerly with the Ault & Wiborg Com- 
pany in the southwest territory and New York City, is now 
with the H. M. Storms Company ef New York, covering 
the territory between St. Paul, Minn., and the Mexican 


border. 
<> 


The 1931 Review Number of the Addressograph- 
Multigraph News 


On January 6, 1932, the Addressograph-Multigraph Cor- 
poration, Cleveland, Ohio, published a special 1931 review 
number of the Addressograph-Multigraph News, outlining 
the development and progress of the corporation during 
last year. Under the heading, “Prepared for Prosperity,” 
the first page of the issue carries a large illustration of 
the recently completed Addressograph-Multigraph plant 
on Babbitt Road, Euclid, Ohio, just outside of Cleveland. 
The whole issue is devoted to a review of 1931 and con- 
tains statements by executives of both the Addressograph 
and Multigraph divisions of the corporation, looking back 
on accomplishments and forward to new achievements. 
On the back page the sales leaders of the year answer the 
question, “How I Sold Successfully in 1931.” The issue 
is Optimistic in its tone, presaging a successful 1932 record 

—~»—_—_—_ 


A Guide for Buyers of Furniture 

The Buyer's Guide, described as a reference book for 
retailers and manufacturers of furniture, has been received 
from the National Retail Furniture Agency, Grand Rapids, 
Mich. The guide contains an extensive list, in alphabeti- 
cal order, of furniture manufacturers with a brief refer- 
ence to the principal products of each individual manu- 
facturer. Following the alphabetical list is a classified 
index which lists the companies in groups according to 
products 

ee 
Daub Heads A. W. Faber Chicago Office 

The Chicago office of A. W. Faber, Inc., is now under 
the management of Fred. W. Daub, who formerly repre- 
sented the company in the Cleveland area 

—e 

Woodstock San Francisco Office in New Quarters 

The San Francisco branch office of the Woodstock 
Typewriter Company is now located at 21 Second street, 
where additional space permits a larger sales floor, a 
larger display area and more shop space. L. W. Taft is 


the branch manager. 
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PORTABLE 


BRUECO 


STENCIL DUPLICATOR 





OMBINING absolute automatic 
inking—perfect registration and 
simplicity in operation, the new 
Brueco Portable Stencil Duplicator 
is an outstanding duplicator value. 
At a normal speed of 350 to 500 
copies per hour the Brueco portable 
reproduces perfect copies on all 
grades and sizes of paper, from legal 
size down—always with perfect reg- 
istration. 


Like its big companion, the Elite, 
the Brueco portable prints through a 
silk screen using the same kind of 
ink. Just like a printing press, it 
inks itself on every stroke. 


Guaranteed for three years, it is 
the ideal duplicator for small quan- 
tity jobs. Send for complete infor- 
mation. 


LEGAL SIZE MODEL 
Printing surface 84% x 13 inches. $39.50 
F.O.B. New York. Also made in Note Size 


awh 





BRUECO SALES Co. 


141 East 29th Street 
NEW YORK CITY 
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DISTINCTIVE 
Loose Leaf Items 
For Increasing Sales 


Not only does it offer a broad range of standard Binders 
and Forms but in addition the Cesco Line provides many 
exclusive features—items which will enable your Loose 
Leaf Department to develop and hold the highest class of 
trade. These new numbers, developed to meet to-day’s 
buying conditions, merit your immediate consideration. 
Here are a few concrete examples : 


Visible Record Books 


The new line of Cesco Visible Equipment is the most ex- 
tensive on the market. It includes four different grades 
of Hard Covers, and five grades of Material Bound 
Covers, with 1”, 114”, 2” and 3” backs. All are of the 
prong construction, at a price range starting from $3.00. 
Here is Visible Equipment for any and every class of 
trade. Send for our new Visible Record Catalog. 


Permanent Transfers 


The Cesco Automatic Transfer is unique in its field. 
Appeals instantly to Banks, Public Utilities and other 
large users. An entering wedge to bigger business. Ask 
for Booklet No. 170-C. 


A Wide Range of 

Prong Binders 
Our new line of Prong Binders includes four grades and 
four capacities, with both metal hinges and material 
hinges. Nowhere else is there such a large assortment to 
choose from. 


Service Sectional Post Binders 


In mechanical design and in the selection of binding ma- 
terial this new series represents the last word in Post 
Binders. Full length piano type hinges. Three grades 
of Material bound covers and three grades of Hard cov- 
Black lacquered metals. Ask for Booklet No. 137. 


ers. 


EXCLUSIVE TERRITORY 


We have a discount policy which puts the Dealer in a 
position to cope with the present “buyers” market. Ex- 
clusive territory—either on specialty items or the complete 
line—available to active dealers. A new Cesco Catalog is 
being issued in sectional form. Sections of the new items 
are now ready. Send for copies—also booklets covering 
the complete line. 


icone (°COCO ic 








The C. E. SHEPPARD CO. 
4401-4429 Twenty-first 
Long Island City, N. Y. 
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Royal Leases Big Additional Premises 
An announcement of interest to the typewriter trade is 
made by the Royal Typewriter Company, with the news 
large amount of 
Plaza building, 
Royal united 


that it has taken on long-term lease a 
space on the twelfth floor of the Holland 
Varick New York City Here 
in January its Service, Metropolitan Deliveries, 
Shipping and Purchase and Supply departments, together 
with the Regal Typewriter Company, which were formerly 
in several downtown New York locations. 

Royal’s removal of its executive and 


75 street, 


General 


Following upon 
sales offices to the tenth floor of the Park Avenue build- 


ing at 2 Park avenue, New York City, the new space taken 


is a second example of Royal’s program of carefully 


planned expansion and improvement 
———~<e___—- 
F. S. Webster Company Entertains 


The holidays brought into the F. S. Webster Company’s 


new factory at Cambridge, Mass., a large group of its 
sales representatives who had not previously inspected 
their beautiful new structure Roy Clarke, last year’s 


head of the Northwest Traveler's Club, came to Cambridge 
from his Wisconsin territory. Henry Oliver 


four of the 


re ported in 
New York 


from Pittsburgh; and company’s 
men were in Boston 

The new cellophane wrapped packages ot 
Carbon Papers which have recently made their appearance 


stocks all over the country, ars 


Multi-Kopy 


in dealers’ receiving very 


favorable comment. Dust and dirt are kept out of the 

boxes, with the result that dealers’ stocks on this item 

can now be kept in much better condition than previously. 
—__—<>__—__ 


Promotions in Associated Stationers Organization 

The Associated Stationers Supply Company of Chicago 
announces the promotion of P. S. Riddle, who has been 
with the company for eleven years, having served all that 
Mr. Riddle has been advanced to 
He en- 


time on the sales force. 
the position of office manager for the company. 
joys a wide circle of friends in the trade who will rejoice 
to hear of his progress. 

H. S. Morgan, who for several years has represented the 
Associated in the Central West, has taken over the terri- 
tory formerly covered by Mr. Riddle, comprising the states 
of Wisconsin, Minnesota, North Dakota, South Dakota 
and Iowa. Mr. Morgan is well known in the Northwest, 
where for several years he represented the Defiance Man- 
ufacturing Company 

a 
Jackson, Miss., Stores Merge 

The Office Supply Company of Jackson, Miss., 
office furniture and equipment company of the 
purchased the assets of Eyrich’s, Inc., the state’s 


a leading 
state, has 
oldest 
stationery store, and has moved from West Capitol to the 
515 East Capitol street 

on the West Capitol street building expired 


Eyrich store, 

The 
recently and was not renewed. 
tional display rooms will also be maintained at 116 South 
The East Capitol street building has been entirely 


lease 
\ storage room and addi- 


Street. 


redecorated and many changes of interior arrangement 
made. 
It is announced that the personnel of both stores will 
be retained.—G. H. W. 
0 eH 


Laden Takes Foreign Sales for Remington 
Accounting Machines 

Thomas J. Laden, formerly special traveling represen- 

tative of 

foreign sales manager of the Remington accounting ma- 

chine division with headquarters at Buffalo, N. Y. He is 

Europe, but will assume the duties of his new 


Remington Rand, Inc., has been appointed 


now in 
position upon his return in the near future. 
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“ 


Don’t sell pens. Sell penmanship. Pens may 
look small, but penmanship looms large in 
importance. Faster writing, clearer writing, 
mbre restful writing, more accurate writing 
immediately overshadow a slight additional 
outlay. The returns are so many times greater 
than the cost differential. 


Rhythm in writing is not a slogan. It is an 
Esterbrook Pen fact. Fine metal, exact tem- 
pering and a series of complicated scientific 
processes are the factory end of it. 


But to consumers— your customers—it means 
speeding up production, cutting down fatigue, 
lessening mistakes. In business English, 
rhythm in writing makes straight for the 
right side of the ledger and inks in substan- 
tial savings. 


Use the Esterbrook Pen story as a wedge to 
pry up new business. Build it as a demon- 
stration of the additional value your products 
carry. Take it as a sample of your brand of 
quality goods. 


ESTERBROOK PEN COMPANY 


86 Cooper Street, Camden, N. J. 


or Brown Brus., Led. Toronto, Canada 
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ROBARCO 


NOTE BOOKS 


Qualities—rulings— bindings—sizes 
to meet all requirements 





STOCK BOOKS—6 x9 and 42x9 
60 or 80 leaf —full count 
Manila Covers 


SPECIAL sizes—bindings—imprints 
promptly to order 





May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 
























NEW TAKEOFr 


// INTACT!” the cry of the pilot about to take the air. ‘Contact!’ 

the need of businesses and institutions of all types today. Heyer 
Rotary Lettergraphs give quick contact with customers, speed action, lift 
sales, cut costs. That's why dealers are selling more Lettergraphs today 
than ever before. Over 30,000 now in use. This low cost duplicator 
copies anything typed, written or drawn—gives 1000 to 1500 exact neat 
copies per hour, from postcard size to 9 x 15 sheet (maximum printing 
Surface 74x 11 inches) in one or more colors. The Lettergraph at $35 
matches the work of the highest-priced duplicators—at an average cost of 
5c per 1000 copies 

Big demand for the Lettergraph at a liberal profit for dealers. Every 

sle means a customer for supplies. Write today for dealers’ proposition 








THE HEYER DUPLICATOR COMPANY, INC. $35 COMPLETELY 


245 W. JACKSON BOULEVARD Established 1903 CHICAGO, ILLINOIS 





CLEARTYPE DRY STENCILS AND SUPPLIES FOR ALL DUPLICATORS 
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Franklin-Kelly Girls Are Invincible Basketeers 

The Franklin-Kelly Company, Chicago, one of the 
largest distributors of typewriter ribbons and carbon 
papers in the country, has an organized basket ball team 
composed of twenty-eight young ladies, whose skill on 
the basket ball floor borders on the phenomenal Dime 
was when five players constituted a basket ball team. 
Present day playing efficiency requires many substitutes 
and it is stated that frequently as many as twenty players 
have taken part in one gam The modern game also 
requires a coach who sits on the side lines observing all 
plays and players, taking out and putting in players be- 


tween playing periods and when time out is called. 





THE FRANKLIN-KELLY GIRLS’ BASKET BALL TEAM The 
top picture shows the girls in their practice uniforms. Left to 
right: Margaret Bauer, Nora Peterson, Margaret Self, Frances 
Lambert, Margaret Thompson, Evalyn Brockway, Elaine Haase 
and Jane Lorraine (captain) The lower picture is of the same 
girls in their playing uniforms. Standing are Margaret Thompson, 
Evalyn Brockway, Elaine Haase and Captain Jane Lorraine. Seated 
are Margaret Bauer, Nora Peterson, Margaret Self and Frances 
Lambert 

Che Franklin-Kelly girls have lost only one game in the 
last fifty-one they have played. They are strictly amateur, 
last year winning the A. A. U. Championship. The team 
has expressed a willingness to play any amateur girls’ 
basket ball team in the country, but their present schedule 
is filled for the entire season and often requires playing 
as many as four games in one week. Requests to book 
games as far east as New York and west as Denver have 
been received, but the demand for playing games in the 
Chicago territory has precluded acceptance of any games 
further afield. 

The team is managed by Walter Gesford, who has had 
a wide experience in the basket ball field. The business 
manager is Miss Margaret Thompson and the captain of 
the team is Miss Jane Lorraine. 

The playing skill of the girls has been recognized by the 
daily press which has accorded them frequent publicity. 
One of the players, Margaret Easthan was voted the most 
valuable player in the A. A. U. Division Girls’ Basket Ball 
All of the girls on the team have had from two 
The team is popular and 


Players 
to six years playing experience 
well known, and always plays to a full house 

The uniforms worn by the girls are of blue with silver- 
grey lettering. The monogram of the Franklin-Kelly 


Company is stitched on their sweater coats 





NEW AND UNIQUE 
Gits-Nife 


] 






‘Active 
Ttem 


for the stationery 
counter 


Outstanding advance in pocket knife con- 
struction, colorful and attractive in appear- 
ance, quality-made, this is one of the really 
great little items announced to the trade. Handle 
of unbreakable Pyralin in brilliant, iridescent colors 
~ blade of razor steel (replaceable when dulled) 
Gits-Nife can be opened or closed with ease yet is 
ocked firmly in position, opened or closed. No danger 
4 4 of — finger or breaking ~ _ O Fer push button 
7 own move blade outward; positions. 
a-- Beautiful display easel in gold and red wg BH ~ 
attached, offered gratis. Two grades; Mottled colors retails 
$1.00. Pearl, $1.50. 
Send your order for trial dozen now. 


GITS BROS. MFG. CO. 


1846-65 S. Kilbourn Ave. Chicage 




















Millions Depend on 
the Written Signature 


Broad and Wall Streets, New 
York City The Nation's 
Greatest Financial Center. 










that 


Has No Business 


SANFORD 


VRITINS 


ei Fon | /mportant Records are 
<— Usually Written with, 


FORD'S 


eve PREMIUM WRITING FLUID 
> “The Ink That Has Defied Time for 70 Years’ 
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Save Money on 
Typewritten Letters 


How much are you paying for 
repetitive collection, sales, or 
follow up letters? By putting this 
kind of work on the Autotypist, 
many concerns have saved its 
price in six months. It relieves 
congestion in central steno- 
graphic departments. Produces 
letters, individually typewritten, 
at about a penny apiece. 


Auito-itypist 





: American Automatic Typewriter Co. 
$ 232 West Schiller St. Chicago, Ill. 
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Ask our representative to show you 
EATON’S 
EMINENCE BOND 





The strong demand for this popular-priced 
Berkshire Typewriter Paper is proved by 
the marked increase in tonnage in 1931. 


Four Weights 
8 pounds . 13 pounds . 16 pounds « 20 pounds 
Retails at $1.60 the Reaam—8%x 11 
for the First Three Weights 


BERKSHIRE TYPEWRITER PAPERS 


Eaton Paper Company 
Formerly Eaton, Crane & Pike Company 
Pittsfield, Mass 


Also Makers of EATON’S HIGHLAND WRITING PAPERS 
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New Sets and Selling Cases Parker’s Latest Offers 

Realizing that pens in the hands of the dealers are pens 
but half sold (no pun intended), the Parker Pen Com- 
pany of Janesville, Wis., has created several exceptional 
dealer selling helps by way of counter cases, sales sets, 
show cases, etc 

One ot the new things for 1932 is a pen and pencil set 
in an attractive gift box. The set sells for $3.75, but pen 
and pencil may be sold separately for a slightly larger 
aggregate. Barrel and cap are of Permanite and the sub- 
stantial nib is of fourteen karat gold The set is offered 
in green and gold, onyx and bronze, and blue 

\nother is a three-dozen counter case to be distributed 
with an assortment of merchandise. Two special display 
divisions are provided, one for pens and pencils and an- 


Beam |- 
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NEW THREE DOZEN PARKER COUNTER CASE 


other for desk base S, gilt sets and ensembles. The case 
has a hinged back fitted with a safety lock. It is made 
almost wholly of plate glass and is electrically lighted. 


* * * 


\ bottle holding enough Quink to write 30,000 words 
is another Parker novelty. It differs from the 2'%-ounc« 
package only in size and in the cork top. It is used for 
sampling this brand of quick-drying ink. 


> Coe 


Nos. 5 and 10 have been added to the showcase line, 
holding five and ten dozen pens respectively. The line 
now consists of a three-dozen counter case and Nos. 5, 
6, 8, 10, 12, 16 and 24. The new cases are finished in black 
and have three different floor levels—upper for pen trays, 
and below the arrangement is for bases and ensembles. 
Interior wood parts are done in gold polychrome. The 
cases are elec trically lighted, and were designed by Joseph 
Platt of New York. The size of the merchandise assort- 
ments is determined by the number of the case ordered. 

* * cs 

\ handsome leatherette demonstrator case for Parker 
pens and pencils is offered. It is for counter use, opening 
like a book. The pen assortment is on the left side and 
a transparent pyralin pen demonstrator and taper are also 
included. On the right is a pad of paper for point testing. 
The instant readiness of this device makes it an assistant 
par excellence to the salesman. 

* * + 

The Rainy Day Salesmaker is the suggestive name of a 
handsome leatherette case with a tray holding thirty 
Parker pens and pencils. It is substantially made and has 
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The First Real Improvement in Nearly a Century ! 


7 eer NOW FLAT PACKED 
SAVES SPACE ay 87, 18 LD is IN EVEN ROWS 
STEEL 25 BANK PINS PINS POINTED ONE WAY 
BOTH BOXES CONTAIN SAME NUMBER OF PINS! 
Kvery Pin Easily Accessible 
One At A Time 
Saves 50% Storage Space 


No Spilling—No Waste 


No Pricked Finger Points 





COSTS NO MORE 





There are desirable distributor franchises. Our rigid 
DEALER POLICY guarantees our dealers ADEQUATE 
PROFITS. We invite inquiry. 





COMPARISON OF OLD AND NEW PACK 


WILLIAM PRYM of AMERICA, INC. 


223 W. Jackson Bivd. 34-12 Washington Ave. 
CHICAGO Long Island City. N. Y. 






The 5) 


YASPER, IND 


As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Sclid Aeiteen Wit 
you the best in high quality 


desks, time tried and quality Pleasing Design, with a Deep, 


tested for fifty-two years. Rich, Durable Finish. 
The JASPER _ The JASPER 
DESK CO. CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 








CHICAGO REPRESENTATIVES: — or Jasbet Desk Com ote eT Becin, 4508 S. Welle St. (Phone Baulosed 7957) 
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STANDARD “EVER READY” CALENDARS | 


have now 


PERMANENT BRONZE FINISHED METAL STANDS 
NO CHANGE IN LIST PRICE 








The “Ever Ready" Commercial cal- 
endars for the 1933 edition in both 
the 5x8 and 4x6 sizes will be fur- 
nished with a heavy gauge metal 
base, finished in bronze. The legs 
are of the regular ball and socket, 





patented construction. Write us for 
catalog featuring new items. 


TYPO TRADING COMPANY 








Subsidiary of 
0a j Clark Loose Leaf Mfg. Co. 
meee 58 | 65 DUANE STREET 
tyle 46 NEW YORK 











Always an outstanding value, the Aurora 350 Line is today a far greater 
value, both actually and comparatively, than ever before. Lower material 
costs, wider distribution, manufacturing economies, and increased production 
have resulted in an infinitely better product at substantially lower prices, 
which are passed on to you in their entirety. 

The Aurora 350 Line is a complete line of filing equipment, including 
not only letter and legal width files, but also any number of drawer combina- 
tions—5 x 3 and 6 x 4 cards, check, double and triple document, in any 
arrangement and all interchangeable.! Colors are Olive Green, Oak, 
Walnut, and Mahogany. 

Write or wire today for full information on this versatile, high-grade, rapid 
selling line of filing equipment. It is just the tonic your business needs in 1932. 


lLegal and letter width drawers are not, of course, interchangeable. 


Aurora Metal Cabinet Company 
435 Woodlawn Avenue Aurora, Illinois 


We specialize in designing and build- 
ing unusual filing and storage equip- 
ment for out-of-the-ordinary uses. Our 
plan-engineers are at your service. 





» yy 
YAURORAJLL USA. ~ 
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a hinged lid which, when opened, leaves the goods in full 
view. This equipment is intended for the retail salesman 
who—store sales being few in inclement weather—wishes 
to do some selling outside 
* * * 

lhe company has used a new 24-page catalogue in col 
ors, showing pens, pencils, desk sets, gift sets, ensembles 
and Quink The booklet is bound between handsome 


covers. Sixteen pages are done by the four-color process 


and the remaining eight in monotone. The complete line 
is presented in detail. This catalogue has been published 
in several languages. It is 8% by 11 inches. 


Copies may be had by dealers on application to the 

Parker Company or any of its branches 
> 
Winners of Jack Pot Sales Contest 

\ four months’ Jack Pot sales contest for Royal branch 
offices has just terminated and the winning offices have 
been awarded $5600 in prize money. Branch offices were 
arranged in five divisions, according to volume of busi 


ness. Each was given a sales quota in dollars and con 





ong 





F. W. KEYLOR 


F. 0. RORICK 


H. J. CLOSSON 


test ratings were based on percentage of quota sold. Elim- 
inations of the lowest standing offices were made at the 
end of each of the first three months and these offices were 
then eligible for the consolation contest. 

H. J. Closson led Boston for the first prize of $1500 
G. G. Ralls, Los Angeles manager, led his office in the tak- 
ing of the second prize of $750, and Manager M. C. Hull 
of Cleveland brought his office to the top of the consola- 
tion race winning a prize of $400. 

In the second division, M. F. Brainerd’s Hartford branch 
won first prize of $750; Atlanta, W. L. Brady, manager, 
won second prize of $400 

The third division leader was Portland, Me., C. A. 
Spratt, manager, $400, and the second place in the third 
division, with a prize of $200, was taken by Columbus, 
Ohio, under the leadership of Manager D. C. Kinnamon 

The combined consolation race of the second and third 
divisions won a prize of $300. This prize was taken by the 
Providence office, E. D. Crandall, manager. 

In the fourth division, Dayton emerged on top under 
the guidance of F. O. Rorick, winner, $300, and Manager 
F. W. Hassett of Harrisburg led his crew to the second 
money prize of $150. 

The fifth division, Bangor, Me., under F. W. Keylor’s 
leadership, took first prize of $200; Nashville, R. B. Kirk 
patrick, manager, won $150, while the combined fourth 
and fifth division consolation, a $100 prize, was won by 
the Denver branch, W. H. Mitchell, manager. 

eee 
Staedtler Issues Combined Price List and Catalogue 

Due to a number of changes in prices and classifications, 
and also to the addition of a number of new items, J. S. 
Staedtler, Inc., has just issued an attractive new combina- 
tion catalogue and price list, which dealers will find of con- 
siderable value for handy reference. Copies of the new 
catalogue will be sent to all interested dealers \ddress 
J. S. Staedtler, Inc., 53-55 Worth street, New York City. 








Send for Samples 
.-- QUICK 


This new push pin is a “‘natural” for 
retail stationers . . . on a card of 6 
that sells for a dime. . . in beautiful 
colors that double the turnover! Most 
convenient push pins yet! Send for a 
sample card and our prices. 


OLOR’S the thing! 


H. W. ACTON CO., Inc. 


370 Seventh Avenue New York City 














THIS BOND 


GUARANTEES 


LIFETIME SERVICE 





The mechanism of every Flexi-Post Binder 
is guaranteed for life. 


So every feature of this flexible-sectional 
post binder is a permanent advantage. 


For proof of easier sales and growing prof- 
its, write 


STATIONERS LOOSE LEAF COMPANY 
Dept. C-2, Milwaukee, Wisconsin 


FLEXI-POST 


REG. U.S. PAT. OF F. 











I 


THE GUARANTEED BINDER—A UNIT OF THE FAULTLESS LINE 
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A RANE 


ANY METAL Steel 
Costumers last 
longer because they 
are all hollow metal 
construction—with 
cross-locked base se- 
cured permanently to 
ost (never comes 
She with bronze 
hooks anchored to post 

with life-time baked 
enamel finish in plain 
colors or grained. Hun- 
dreds of dealers con- 
stantly sell these cos 
tumers. Send for 
illustrated folder and 
prices. 


S 


\ 


—————— _ THF SANYMETAL PRODUCTS CO. 


—— _ 1695 URBANA RO. CLEVELAND OHIO 

































and improve your earnings. 


401 N. Broad Street 


colors 








New Polar Office Conveniences 


Quick Sales . . . Good Earnings 


The Stationer who puts interesting articles in his window 
attracts office people to the display. If he has Polar 
items there, he brings enough of the people into his store 
to do a profitable business and make some friends, as well. 
Polar items with their better appearance, greater con- 
venience and comfort impress people with your service 


The Polar catalog describes many items now in 
good demand; a line on your letterhead brings it. 


POLAR MANUFACTURING CO. 


Philadelphia, Pa. 


ILLUSTRATED above is the Polar interlaced hair filled chair cushion 
made in five colors, six sizes and in Fabrikoid or Genuine leather 
Polar also makes felt chair pads in various grades and sizes Below 
is shown the Junior moderate priced leather desk set, supplied in four 
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Reward Offered for Stolen Machines 
G. L. Rogers, Inc., 407 South Dearborn street, Chicago, 


Ill., has offered a reward for the return of, 
in the return of, three machines which were stolen from 


Yr assistance 


a Rogers’ representative on the afternoon of January 13 
from a Whippet automobile parked at 2320 South Cicero 
avenue., Chicago. These machines, all bearing the Ralph 
C. Coxhead Corporation name plate on the carriages, were 
a Barrett electric adding machine, Model 121-E No. 
105541; a Barrett electric adding machine, Model 122-E 
No. 120312, and a Mathematon calculating machine No. 
10656 
—— 

Young Concern Makes Rapid Progress in Memphis 

With a view to establishing an independent typewriter 
and adding machine service of high class, the Doyle Type- 
writer and Supply Company was organized not long ago 
at 197 Monroe avenue, Memphis, Tenn. The members of 
the firm consist of Frank A. Doyle, former head of the 
service department of the Underwood Typewriter Com- 
pany’s local office for about fifteen years; Andrew S. Doyle, 
also identified with the local office of the Underwood in 
its service department for about twelve years, and Jimmie 
S. Doyle, who for some years was identified with the sales 
department of the Underwood Typewriter Company, work- 
ing the territory in Memphis at one time. The company 
handles rebuilt typewriters, adding machines with a mod- 
ern, up-to-date department for the repair and adjustment 
of machines. They sell all makes of new and rebuilt 
portable typewriters also and the various supplies. Since 
its organization the business has shown a healthy growth 
through the influence of quick service and conscientious 
work 

———— 
Ninety Years in Stationery 

A business which has continued for ninety years de- 
serves recognition as a permanent institution 

Such is the achievement of the Adams Book Store, 
which was founded in 1842 at Fall River, Mass. The 
store has sent to its friends engraved announcements of 
its ninetieth anniversary. The book and stationery busi- 
ness of the Adams Book Store was established by and 
continued in the name of Robert Adams for seventy-five 
years. For the past fifteen years it has been known as 
Adams Book Store, and has been under the ownership of 
L. W. McFarland 

— 
Mr. and Mrs. Prym Tour South 

Mr. and Mrs. H. A. Prym of the house of William Prym 
of America, Long Island City, New York, are touring the 
south, combining pleasure with business. Their itinerary 
includes, besides the Florida winter resort cities, New 
Orleans, Montgomery, Mobile and Alabama. In all of 
these places Mr. Prym will make contact with the leading 
stationery distributors 

a 

Royal Book Traces Development of Alphabet 

The History of the Alphabet is the title of a book of 
forty pages by Michael Lipman, which has recently been 
distributed by the Royal Typewriter Company, Inc. To 
each copy was attached the card of E. C. Faustmann, 
president of the company 

The book is a work of careful research. It traces the 
origin of our alphabet from Egyptian hieroglyphics to the 
characters of the present day, with special reference to 
the forms various letters have taken in different eras. 

The author is a well known New York artist and writer, 
who undertook the study in connection with his work of 
designing a distinctive type face for typewriter use. The 
book met with a gratifying reception and the demand 
quickly exhausted the available supply. 
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Effectual 


The respect which EDCO 
designers pay to the eye, 
not only of the prospective 
buyer but to all others 
who are to view his prod- 
uct—is an effectual force 
in the sale of EDCO 
DESKS. The general ex- 
terior, ornamentation, 
hardware and finish are im- 
pressive, powerful, digni- 
fied, yet friendly as well, 
and these desks are of the 
type which business men 
want to buy. 






Continually, new EDCO num- 
bers are being introduced. Not 
= in design but in structure 

in the various conveniences, 
EDCO DESKS are truly modern. 
For the large corporation office 
or that of the individual, they 
meet the requirement. Further 
details are published in the 
EDCO catalog. 


EVANSVILLE Desk COMPANY 


Evansville, Indiana 
































Announcing 
AN IMPROVED 4000 LINE FILE 


Exceeds in value any low priced file 
now on the market 


28 In. Deep Overall 

Full Roller Extension Suspension 
Cast Bronze Hardware 
Reinforced Drawers Box Heads 
Increased Filing Capacity 


Reinforcing Spreaders Between Drawers 


Cap Top 

7/16 In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 

Baked Enamel Finish 

You Would Not Believe That a File of Such Quality 


Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 
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The Line of Lowest Ultimate Cost 











An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 

















MANY Successful 
TYPEWRITER DEALERS 


When you buy AMESCO or 
AMES FLEXIBLE platens, 


you assure your customers of 


Branch offices, 


located, provide quick service 


assure satisfaction to their cus- conveniently 


tomers by depending exclu 


sively on AMES as a source of in supplying tools, ru bber 


supply for typewriter parts, platens, and wide selection of platens of the highest type, 
; . Orders for these Lor rds . 
; vs and you know that we give 
are shipped 24 hours after ‘ 


arts. 
tools and rubber platens. By 


concentrating their needs for 
these supplies in one order, 
they save valuable time and 


much trouble and expense 


By devot- 
ing our service to the trade, 


they are received. 


we leave the retail field en- 
tirely to our dealers. 


every order utmost attention ; 
why not obtain the same serv- 
ice for typewriter parts and 


tools? Remember that 


AMES MEANS EXCELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office 
583 Market St., San Francisco 


Great Britain Ofhce 
Longs, Ltd 
n Street, London E. € 


Branch Office and Export Dept 
50 Lispenard St., New York 


1 80 Quec {, England 








TYPEWRITER PARTS—TYPEWRITER TOOLS—RUBBER PLATENS 
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Paul 
Roth 
& Co.. 
Ine. 





presents 








a new quality ies of fountain pen oud lamp desk 
sets —at attractive prices. 
To see these new creations in their rich, harmoni- 
ous color effects is to desire them. The subtle 
charm and beauty of genuine onyx ard marble 
coupled with the attractive design and English 
bronze finish of the lamp is irresistible. The foun- 
tain pens are writing instruments guaranteed to 
give long and enduring service. 
The number illustrated here is only one of this new 
line with bases of light green and dark green genuine 
Brazilian Onyx; black and white marble, and White 
Mexican Onyx. Both single and double post models. 
Send for our new catalog. These num- 
bers will sell and bring you good profits. 


Paul Roth & Company, Ine. 
600 W. 44th Street New York 











DRY STENCILS 
INKS__VARNISH 


THESE QUALITY PRODUCTS 
SUPPLIED FOR BOTH ONE- 
& TWO-DRUM DUPLICATORS 


X 
™ 


VMAS 





Ask for Dealership 


Proposition Today 
ant 7 ae 


ni 


ti al 
Sten “itosporation 


> 401 BROADWAY S NEW YORK =: = 






































300 | 
NEW ITEMS 
IN A SINGLE YEAR 


In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 





this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 
not uncommon for a dealer to tell us that 
some of his best selling lines have been secured 
from seeing the things in Office Appliances. 
Many readers say this section in itself is 
worth the subscription cost, not to mention 
all the other features. 


Usually 


If you want to keep in touch with the activi- 
ties of the office equipment industry, there is 
no better way to do it than by entering a sub- 
scription to Office Appliances. The rates are 
$2.00 a year, $3.00 for two years; Canada $2.50 
and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 


417 South Dearborn Street 
Chicago, Il. 





ASCO - ASCO - ASCO - ASCO - ASCO - ASCO 








No. 3852 


new numbers by ASCO 


Art Steel now offers one and 
two-drawer document files, the 
latest edition to their ever-in- 
creasing line of office equip- 
ment. These two new numbers 
are of the same good quality 
and low price that has made the 
ASCO Line so popular with 


No. 3851 


Two 


Box Files... Bond 
Boxes... Cash Boxes 

















~ 

















. . . Security Boxes .. . 
Filing Cabinets — Letter 
legal, combination, 
storage in desk, counter 


Card Index Boxes and 
Cabinets... Transfer 
Cases... Cuspidors 

. Stationery Storage 


Cabinets... Electro 
Cabinets... Letter 
Trays . . . Shelving .. . 


Wardrobe Cabinets... 
Typewriter and Office 
Tables . . . Waste Paper 
Baskets, etc. 


users. 
The 2-drawer document file No. 
3852 can be built up with the 
No. 166 law blank file and No. 
3352 two-drawer 3x5 card file. 
Finished in olive green, grained 
walnut and mahogany. Write 
for full information now: 


ART STEEL CO., Inc. 
300 East 145th Street 
NEW YORK 


Have you received our latest catalog 
on the new 200 series. 





ASCO - ASCO - ASCO - ASCO - ASCO - ASCO 














Many a Big Sale 
Results from a 


Small Sale — 





No. 561-F 





Aima's 500 series is now 
made in a complete va- 
riety of office and home 





petterns. 

HE na le nportant Seyonad its mere 

si2 Most big sales trace their origin to 

sma C Your ¢ t customers are 
tr ¢ rer 3t regularly, whether large elf 
sma Every sale you make to them regardless 
t size is as important to you as to then 
WV ne yOu sé Alma Desk you Nave made a 
satistied istomer it of @ purchaser Upon 
such satistied customers do you build up repeat 
business and pr fitable volume for the future 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 











Comfort is necessary ~ 


in correct posture 



















ERE is a 

typewriter chair that is 
also exceedingly comfortable 
and good looking as well. It 
is constructed according to the 
finest standards, insuring its 
durability and continued use 
fulness over a long period. 
In this chair we are offering 
our dealers many added talk- 
ing points plus an increase 
in the actual dollar value. 
Write for particulars. 


posture back 


In Four Finishes 


Quartered Oak 
(light oak finish) 


American Pecan 
(walnut finish) 


Hard Maple 
(mahogany 
finish ) 

Quartered Oak 
(steel green 


finish ) 
HIGH POINT BENDING & CHAIR CO. 





No. 8314 
Walnut Finish 











SILER CITY, N. C. 
ion pein = 7 
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Prominent Stationer a Director of Hartford 
Commerce Chamber 
At a meeting of the board of directors of the Hartford, 
Conn., Chamber of Commerce on November 18, Gustave 
Fischer, president and treasurer of The Gustave Fischer 
Company, was elected a director of the chamber. Mr. 
Fischer fills the board when Wil- 


liam Brosmith was elected president. He will serve for the 


vacancy created on the 


unexpired part of the three-year term. Mr. Fischer, well 


known to the trade as one of the leading stationers of 





GUSTAVE FISCHER 


England, is a former chairman of the Retail Mer- 
Division and has been prominent in chamber of 


In Hartford and vicinity, 


Ne Ww 
chants 
commerce work for many years. 
Mr. Fischer is known for his sincere support of the schools, 
for his vigorous opinion on the subject of every child get- 
ting as much education as he can. His letters to graduate 
grammar school students urging them to continue through 
the high school course have done much to encourage many 
pupils in pursuing this course. 


a oe —— 
Monroe Men Qualify for Seven Year Club 
Several representatives of the Monroe Calculating Ma- 


chine Company, Inc., of Orange, New Jersey, have re 
cently been admitted to membership in the Seven Year 
Club of their company, an organization to which are 
eligible only those who have completed seven years of 


continuous service with the company. 
Among those 
Manager H. E 


Seattle district continuously since he joined the organiza- 


who have been so honored are District 


McCray of Seattle, who has been in the 


tion except for a year in which he had charge of the dis 


trict at Tacoma; ©. D. Hanna, who has spent the greater 
part of seven years in the company’s St. Louis district 
and has just transferred to Memphis to take over the dis- 
trict managership and C. O. Pollard, representa- 


tive at Pittsburgh who, before going to that city two years 


there: 


represented the Monroe Company successively at 


ago, 
Fort Wayne, South Bend, and Cleveland 
—--) 
Harry Williams in Better Quarters 

Harry R. Williams, middle western representative for 
H. M. Storms Company, has moved into somewhat larger 
and more attractive quarters in the Old Colony Building 
at 407 S. Dearborn street, Chicago. He moved into that 
building less than a year ago. His new room number 
is 1185 

Harry Williams sells quantities of typewriter ribbons 


and carbon papers and covers a large territory in his sales 
work He travels from Des Moines 
from Wisconsin to the Gulf. His southern territory ex- 
tends from New Orleans to the Atlantic. Keeping busy 


rt for Harry 


Cleveland to and 


is no eft 
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AN OLD NUMBER at a New Price! 


Lithographed Manifold Money Receipt 
No. 5154 


PRICE $°).00 EACH 


MONG the large users of this book are Clubs, Societies, 

Collectors, Contractors, Installment Houses, etc. Re- 
ceipts for money cannot be lost if these duplicating books 
are used. It produces the “‘evidence’’ and produces it when 
wanted, as copy is retained in book. There are four re- 
ceipts on éach leaf as shown in illustration. The book con- 
tains 250 leaves or 500 original and duplicate sets. 














—_ 





Now Wrapped in 
INDIVIDUAL CONTAINERS 
For other Money Receipt Forms, see page 75, of our 









size 1134 
x 9”, bound 














in black leatherette sides, heavy boards, Blank Book Catalog No. 47 or page 67 of Numerical 

drop covers, title stamped in gold. Origi and Descriptive Price List No. 17 

nal and duplicate lithographed on good 2 ‘ P 

grade bond paper. Original white, dupli- 

cate canary. 
NEW YORK CITY . O. Box 272, City Hall Station, New York Cit ST. LOUIS, MO. 

349 Broadway P bs can ak” y 212-214 So. 7th Street 

BROOKLYN, N. Y. CHI » TLL. ; BOSTON, MASS. 
84 Hudson Avenue 500-532 So. Throop St. at Harrison 29 Otis Street 











Excellence for the Price” 
Excellence in Design— 


The result of many years of master experience in steel 
cabinet and furniture work. 


Excellence in Factory 
Equipment— 


The latest of new machinery, dies and tooling in a 
plant properly organized for unit production . . . with 
great economy. 


Excellence in Workmanship— 


Trained metal cabinet-makers and finishers—a group 
of metal craftsmen—aided by remarkably successful 
special machine design and tooling. 


Exeellence in Dealer 
Relationship— 


**A live and let live’? policy with dealers develo 
without high-pressure methods, giving worthy deale 
the advantage of manufacturing organization cael 
service without unnecessary overheads. 


No. 600 Line 
ixcellence 
for the Price” 
with features 
that meet any 
competition. 












A new reference Cata- 
log designed to be of 
epecial help in your See Catalog also for the complete C IRRY- 


— JAMESTOWN Line of Cabinets, Cases, Desks, 
ete. Address CORRY-JAMESTOWN MFG. 
CORP., Corry, Penna. Cable Address: CORJ AM. 


an this 


upon to 
Ve Your pa 


Warehouse Stocks Carried in New York, 
Chicago, Philadelphia, San 
Francisco, Los Angeles. 


al CORRY - JAMESTOWN 
MFG. CORP. 
Corry, Penna. 


‘7 
‘7 Please send new Cotton, Price 
7 List and Discount Sheet 
7 Line of CORRY JAMESTOWN Pe Sieel 
7 Furniture 


Some Territory Open for Live Distributors 





sree. sep 684 
SourPment 


ORRY- FURNITURE 
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Master Grade Underwoods 
perfect in appearance with 
precision adjustments and 
genuine Underwood parts rep- 
resent the gold standard of 
value for rebuilt typewriters. 


MASTER GRADE UNDERWOODS MAKE PERMANENT FRIENDS 
AUTHORIZED REBUILTS FOR AUTHORIZED DEALERS 


THE WHOLESALE TYPEWRITER CO. 


Factory and General Offices . . . 155 Sixth Avenue, New York City, U.S. A. 
Cable: SALETYPE, N. Y. 


PACIFIC COAST HEADQUARTERS .. . 528 MARKET ST., San Francisco, Calif.: Cable: WHOLETYPE, San Francisco 

















The ACE. 200 Year Calendar 






Ihe ost 
Practical 
and Satisfactory Paper Clip 










Mr. Stationer, have you received your stock 
of “Clip-Ons” yet? Don't delay your order. 
These sparkling little paper fasteners, packed 





100 in a tidy green box, 1000 in an attractive . . 
carton, modernistically decorated, will be Link Up With The P 
the most popular of all in 1932. Washington Bicentennial 
If you haven't sent your order, send it 
now, or write for samples and prices. Besides being a practical desk accessory for the modern 


executive, ACE appeals as a souvenir of the Washing- 
ye no ace 09°, beter ha agra 
- ied in 1 , e alendar reaches back to the 
- tire CLI D-ON year 1800—to the year of the death of Washington, fixing 
the week day of any date from then up to the year 2000, 
CORPORATION and providing a touch with the generation of this distin- 
‘ guished American. We are prepared to furnish the ACE 
7Osw ego, mw. Y. in quantity orders with a Washington medal inlaid in the 
—_ = the case; a line on your letterhead will bring full 
etails. 


ACE MANUFACTURING CO. 


280 Plane Street Newark, N. J. 
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Boston House Takes New Quarters 
The Industrial Stationery Company, 111 Summer street, 


Boston, Mass., recently removed into new quarters at the 
above address 
Selden W. George and Norman P. Miller, owners of the 


business, are now in position to give the trade better serv- 


ice than ever before They extend a cordial invitation 
to their many friends to visit the new quarters. 

The Church Green Press, who specialize in fine print- 
ing and engraving, are associated with the Industrial Sta- 
tionery Company at the address named. 

= ee 
Askew’s Celcbrate Tenth Anniversary 
The Askew Stores, 1713-1801 Elm street, Dallas, Texas, 


celebrate the tenth anniversary of this office furniture and sup- 


plies store February 7 





TYPEWRITERS 








Atlanta, Ga.—The Quick Service Typewriter Company has been char 
tered by E. C. Pittard, with capital stock of $1,000 

Avon Park, Fla.—0O. C. Wilkes has been appointed a distributor by 
the Woodstock Typewriter Company. 

Buffalo, N. Y.—William Moss, foreign sales manager for the Dalton 
division of Remington Rand Inc., has had his duties expanded to taking 
care of export sales of the Smith Premier typewriter 


Barlow, western sales manager for the Royal Type 

writer Company, Inc., left January 14 on a brief western trip 
Chicago, I1i.-E. J. Smythe has been appointed assistant to the 

president and general manager of the Woodstock Typewriter Company 


Chicago, tli.—-A. W 


vice 


Chicago, t1.—-February 1 the store of the American Writing Machine 
Company, 329 South Dearborn street, was merged with the store at 229 
North Wabash avenue. This will concentrate the store, shop and office at 
the Wabash avenue address 

Chicago, tt1.—-L. H. Olson, manager here for the L. C. Smith & Corona 
Typewriters Inc., has assigned several new salesmen to territories. Edward 
F. Brown, J. Cowie, H. ¢ Farringer, the new salesmen, had been con 
nected formerly with the Cleveland branch 


Chicago, tti..-W. B. Larsen, branch manager for the Royal Typewriter 
Company, Inc., has assigned a south side territory to H. G. Clark, who 
had been connected with the Denver branch W. G. Hamill, one of the 
typewriter veterans of the local field, has returned to the office appliance 


line, and has been assigned to a loop territory 
Charleston, W. Va.—-Thomas 0. Laird has added the Woodstock type 
writer to his selected lines of office machines and equipment 


Cleveland, Ohio.—Edward H. Kaiser and F. D. Eddington, experienced 
typewriter men, have joined the local branch of the Woodstock Typewriter 
Company 


Detroit, Mich.—-Messrs. Ildza, Barr and Calnon are new salesmen here 
for the Woodstock Typewriter Company 

Joliet, 111.—The Stafford Typewriter Service, conducted by J. L. Staf 
ford, has moved from 304 Cutting building to the corner of Central avenue 
and Kinzie street 

Madison, Ind.—-The office machine business of Carl Miller has been 
moved to 215 West Main street; the former location was 219 East Main 
street 

New York, N. Y.—-Varityper, Inc., 405 Lexington avenue, has taken a 


membership in The Merchants’ Association of New York 

New York, N. Y.-The Royal Typewriter Company has united its service, 
metropolitan deliveries, shipping and general supply departments at 
Varick street, in the Holland Plaza building. The Regal Typewriter Com- 
pany has space there 

Ottumwa, lowa.—-A. L. Abram has been appointed manager of the Un 
derwood Typewriter Company's branch at 216 East Second street 

San Francisco, Calif..-H. A. Sperb, of the All-Makes Typewriter Com- 
pany, previously occupying upstairs quarters at 237 California street, has 
now the ground floor location that was occupied formerly by the Buckeye 
Ribbon and Carbon Company 

San Francisco, Calif.__The 
December meeting of the San 
was of unusual interest and the attendance was large 
is expected for the January meeting. 

San Francisco, Calif._-Earl W. White, manager of the Ames Supply 
Company, reports that while the past year was satisfactory in this terri 
tory, there has been a definite brightening up and increased demand for 
supplies, and at the same time more orders for special work 

San Francisco, Calif._-W. G. Chamberlain, vice-president of the Whole 
sale Typewriter Company, 528 Market street, has returned from his eastern 
trip, looking as hale and hearty as if he had been spending all his time 


also 


secretary, Earl W. White, reports that the 
Francisco Typewriter Dealers’ Association 
The same response 


in California. 
San Francisco, Calif.—F. G. Fink, manager of the Underwood office, 
reports an encouraging upturn in business The new portables were 


received just in time to reap a harvest from the holiday trade, but prior 
to that, October had started up, and November increased more; and Jan- 
uary is coming along fine. 


_San Francisco, Calif.—Mrs. Lillian Bremer is the new manager of the 
Underwood employment department For several years she has been en 
gaged in placement work in San Francisco Her host of friends and 


customers will be pleased to know that she can be found at 531 Market 
street, prepared to assist those who need her services 

Valdosta, Ga.—Leonard Baldwin has become a 
Woodstock Typewriter Company. 

Winter Haven, Fla.C. K. Hoffman, of the Office Supplies Service, is 
now distributor for the Woodstock typewriter 

San Francisco, Calif.—Four salesmen of the San Francisco office are 
smiling over the receipt of checks from the president of the Underwood 
Typewriter Company for having filled their quota of sales 100 per cent for 
1931 Mr. Fink, the manager, reports that these salesmen are always on 
their toes, and this record proves that it can be done The 


distributor for the 


challenge 








MUNSON 





Typewriter 


Rubber 
Keys 


Cushion 


MUNSON'’S 


Essential .. . Economical .. . 


Always in Demand by 


Stenographers and Executives 


Interesting data awaiting you. Write. 
MUNSON SUPPLY CO. 


348 Hudson Street NEW YORK CITY 














MUNSON - 
he 















Time Sramp 


NTHUSIASTICALLY en- 
dorsed by tens of thousands 
of satisfied users the coun- 
try over. Stocked, displayed and 
SOLD by thousands of dealers, the 
Joslin Eclipse Time Stamp—‘The 
Stamp With a Memory”—has indeed 
earned “The Stamp of Approval” by 
all who own, use or sell it. 
Popularly priced, it pyramids profits in 
quick volume sales. Accurate—efficient— 
light-weight—guaranteed, it is the modern 
unit for office records. 
| Dealer helps of every nature, too: three-color 
| Window displays, literature, newspaper mats, 
etc 
Mail your order for trial lot or sample today. 
Don't pass up these profits that rightly belong 
to you! 


A. D. JOSLIN MFG. CO. 


llth Floor Merchandise Mart, gj @MBs: CHICAGO, ILL. 


ECLIPSE TIME STAMP 
IeIeEVO"l_e_e—e——e———" "CC 
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Every type of folder 
you sell can use an 


ACCO FASTENER 


HE Acco Fastener binds con a 

tents of any folder tightly 
and safely so that it cannot mix 
or fall out Filing inaccuracy 
and loss are impossible if paper 
are originally filed correctly 
ACCO FASTENERS are filed 


away with the papers when the 


file becomes inactive—there is Fe Peeroeeoooe, 
always a steady, all-year repeat 4 > 
demand for MORE Fasteners, ¢ DEALERS! + 
without any extra effort on your * A New, Special 3 
part ? “Stunt” To Take 
? Your Folders Out z 
Special display material to help z Of Price-Cutting 
i ts Na o 
you sell your folder stock and 4 Competition! > 
ACCO Fasteners, is yours, to @ Make your own 4 
zethe I be f other ? binder folders * 
getner with a num r ot otne > make big profits > 
sales hints that you can quickly @ eliminate direct-sell- 
turn into money! Just writ« @ '"g competitors—by 
unct id PS using the new ACCU 
your naire irk agaress across o FASTENER MA > 
this ad and mail it to us. No 4 CHINE for attach > 
obligation @ ing specially de o 
= @ signed ACCO FAS- 3 
@ TENERSt ranila > 
. folders taken from - 
@ you own stock \r o 
ACCO PRODUCTS, INC. $ 2nird"new sieo.” $ 
‘ . . uh a profit margin + 
for you thats actu 
39th Ave. and 24th St. z a amanine z 
. +. + 
Long Island City, N. Y. 50OO-66-0000001 


asteners 

















A NEW 


_ INGENTO CUTTER 
| 30 Inches | 








| Heavy Duty Cutter | 
Cutter and Table Combined 
There are now eight sizes 


Write for prices 


Manulactured Only by 


IDEAL SCHOOL SUPPLY CO. 
8316-8346 Birkhefl Avenue 
CHICAGO, ILLINOIS 
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THIS NEW LOW 
PRICED FILE 
IS WINNING 
FRIENDS AND 
MAKING SALES 

















Equipment 
buyers quickly 
see file value 
when they in- 
spect the new 
2400" Line 
with its sturdy case 
construction, fine fin- 
ish and cast brass 
hardware. The smooth 
drawer action of the 
compensating suspen- 
sion is convincing in 
demonstrations and the low price gets the order. 
Write for price lists and literature. The OHIO 
LINE is sold through dealers exclusively. 


THE CANTON ART METAL CO. 


CANTON, OHIO 

















The 
GUSSCO LINE 


beats competition 


The Complete Line 
Filing Folders for 
every system—In- 
dex Cards—Index 
Guides—Press- 
board Guides— 
Metal Tip Guides 
° 


Competition, that exacting task- 
master of the present era, de- 
mands quality at low prices. 
Every dealer must have a line of 
filing supplies which will meet 
all competition. 


With the Gussco Line you can 
meet competition and still make 
a reasonable profit. You 
should examine our sam- 
ples, prices and catalog. 
Send for them now! 


GUIDE SYSTEM 
& SUPPLY CO. 


335 CANAL ST. 
NEW YORK 


“THE HOUSE THAT 
STICKS TO THE TRADE” 


—Celluloid Tip 


Guides and Fold- 


ers. 











RULED 







INDEX CARDS 














Look for the Blue Metal Edge 
Box. Be sure it's GUSSCO 
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PERFECTION 
DAILY 
REMINDER 





THE PERFECTION DAILY REMINDER is made in three 
sizes: 4x64 inches, 5x8 inches, 6'4x10 inches, and can be had 
in five finishes: Black Enamel, Olive Green, Mahogany, Statuary 
Bronze, and Brush Brass The bases are made of steel and 
equipped with rubber plugs at the four corners which prevent 
the metal from scratching the desk. The pads are printed on a 
high grade 16 lb. bond paper. At the top of each sheet appears 
the past, the present and the coming month 


Reminder can also be used as an ad 
Imprint prices and 


The Perfection Daily 
vertising medium by imprinting the plate. 
further details 1 request 


—=—_ “The House of Service” 

















, Sales Corporation 
Stationers’ Glassware, Hardware and Specialties 


72-78 Spring Street New York, N. Y. 











Though We Can’‘t Stand 


Behind Your Counter... 


We Can Do 
Everything Else to 
Help You Make 
Money 


J 
W E VE studied the require- 
ments of your customers; 
weve studied the turnover 
and profits you have a right to 
expect ;— 


We ve solved the “stock” question 

with a special proposition that 
costs you practically nothing and 
gives you the greatest discounts ;— 





STUDY THESE 
NEW, Low 
PRICES: 













We've produced sales-aid material Old New 
that dealers them- Model Price Price 
selves have voted 
to be most effec- 37 77 oom 
47 7.50 5.00 
tive; 49 7.50 5.00 
We ve priced our 7. : P fg 6.00 
machines right, to sell —— 
now to appreciative ©. acti a7 6.50 
customers—STUDY eeenary 
THESE NEW, LOW 53 18.00 15.00 
(6 wheels) 
95 15.00 12.00 
(6 wheels) 
92 18.00 15.00 


Write for discounts, trade- 
in allowances and confi- 
special proposi- 


dential, 
tion 











ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Ave. Brooklyn, N. Y. 

















li i i i i i hh hh hi hihi hi hi hi i ih hh hi hi hi hi hi hi ha hh hh ha ha ha ha ha hi ha a he he he hn he he he he he dt te te he 














New Air Mail Accuracy 


New 


Scales 


The Post Office Department now permits a variation of only five 
grains instead of one-thirty-second of an ounce as heretofore. Old 
scales will not weigh to that fine precision. _ It is found in the new 
improved Triner Model 9 T Beam Postal Scale for weighing and 
checking air mail, foreign mail, and general mail. The United 
States Post Office Department has placed an initial order for 11,250 
and since we received an additional order for 7,500 of these scales 
for use in various post offices. 


Air mail with insufficient postage goes by rail: Many letters which 
apparently require five cents according to old scales, will require an 
additional ten cents because of new government exactness. This 
new scale will save costly delays and embarrassments. 

A LIVE OPPORTUNITY FOR STATIONERS 
This improved model is the finest as well as the only one which will 
meet the new requirement for accuracy within five grains. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 
Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Scale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 






Requires 








~ SIMPLE 


NO GELATIN - NO INK 





NO TYPE 


NO STENCILS. 
DUPLICATE DIRECT FROM’ 
YOUR PAPER “MASTER COPY” 


Fast rotary action gives you 50 copies 
a minute, with 100 to 150 from each 





“original.”” No preparation between 
runs except changing originals. Gives 
perfect registration — ideal for system 
work, Write today: Standard Maili 
Machines Co., Revere . 
Everett, Massachusetts. 


Handard 


NEW PROCESS DUPLICATOR 
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Very 
Strong 


Yankee Hi-Class 
adding machine 
paper is exception- 
ally strong; will not 
tear in the machine. 
Lintless, to avoid gum- 
ming up ribbons and fig- 
ures. Beautiful blue-white 
color for maximum legibil- 
ity. An adding machine roll 
that has everything—yet is 
priced very low. Write. 


















250 FEET 


Guaranteed 
NO LINT 









HI-CLASS 


ADDING 


MACHINE 
PAPER 


WQQQQQQQHK’\G'"»"».w 

















ALAA UN 






YANKEE PAPER & SPECIALTY CO. 
Gs MENASHA.W1S. 





Lear DEVICE 








FEATURES that SELL 
ee af 





MAXIMUM CAPACITY 


In the Spring Back style the beck is con 
structed of a single piece of vulcanized fiber, 
modeled to rounding shape This will hold 
with equ al security a few sheets or one thousand. 
These Spring Backs are removable and inter 
as the 


changeable to larger or smaller size 


n the number of 


records imecrease of d crease 

pages 
Their neatness, attractiveness and 
utility will please you W rite 


Grand Rapids Loose Leaf Binder Co. 


Grand Rapids Michigan 








OFFICE APPLIANCES 








A new letter tray that is far more artis- 
tically designed than the ordinary tray 
—but costs no more. 





Let your money buy the best value. 
Send for our new price list No. 37. 


IMPERIAL METHODS CO. 
FOREST PARK, ILLINOIS 


Gerard D. White 
1859 Greenwood Ave. 
New York City 


Western Whcelesale Stationers, Ltd. 
307 East Third Street 
Los Angeles 


WARSHAW 




















Such Good Values 
at Such Low Prices 
Compel Sales 


Warshaw card index cabinets, beautifully finished in 
alligator covering of assorted brilliant colors offer you 
a real sales stimulator. A mass display of them is 
just what you need to start things moving. A-Z outfits 
are useful on almost every office desk —recipe indexes 
also supplied. Cabinets furnished complete with ruled 
ecards and index. In leatherette covering also. A line 
on your letterhead brings full details and prices. 











Warshaw Mfg. Co., Inc. 


35 York St.eet, BROOKLYN, N. Y. 
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popularity of the noiseless portables, and of the new 77 model, have been 
such an inspiration that their principal problem to date has been to fill 
the orders 

Youngstown, Ohio._-F. R. McTigne has opened a typewriter business at 
51 La Belle avenue. He had been formerly with the L. C. Smith & Corona 
Typewriters Ine 








ACCOUNTING MACHINES 


Buffalo, N. Y.—Thomas J. Laden has been appointed foreign sales man- 
ager of the Remington accounting machine division of Remington Rand, 
Inc. He had been special traveling representative of the company hereto 
fore 

San Francisco, Calif.__F. F. Wright, the Pacific district manager for 
the Underwood Elliott Fisher Company, with headquarters in San Fran 
cisco, has departed for the east on a business trip 








ADDING MACHINES 


Chicago, ll.—-The Complete Calculator Company has amended its cor- 
porate charter, changing the capitalization from $100,000 to $5,000. 

Chicago, til.-Harry E. Shiffilette has taken charge of the Chicago 
branch of the Marchant Calculating Machine Company. D. C. Cooke, who 
preceded him in the Chicago territory, has been transferred to the Wash- 
ington branch. 

Evansville, ind.—-The local branch of the Burroughs Adding Machine 
Company has been moved to 117 Northwest Fourth street ; the former loca- 
tion was in the Metropolitan building 














OTHER MACHINES 


Chicago, #).—-The International Business Machines Corporation, now at 
323 West Madison street, has leased property at 231-35 West Madison 
street for a term of ten years. The lessor will erect a two story building, 
with marble front 

Detroit, Mich.—Klopp Engineering, 17185 Ryan Road, has purchased the 
business and good will of the Jorgensen Manufacturing Company, consist- 
ing of coin sorters, coin counters and packaging devices 

Indianapolis, ind.—-The Multistamp Indiana Company, Inc., has been 
chartered to sell duplicating machines and devices; capital stock, 1,000 
shares no par value; incorporators—Harry B. White, Alberta I. Gates and 
Robert E. Gates. 

Jackson, Miss.._The Office Supply Company has been appointed repre- 
sentative of The ‘‘Ediphone.”’ 

St. Louis, Mo.—-Morris Bass has been appointed sales manager of the 
local ‘‘Ediphone”’ branch He had been a sales supervisor at Chicago 
before his present assignment. 

Winston-Salem, N. C.--Gray & Creech, Inc., have been appointed 
Mimeograph dealers for the state of North Carolina 











PENS AND PENMCICS 


Chicago, t1!.—Hamilton Kendrick, of the American Lead Pencil Com 
pany, made his regular January trip to the Detroit trade last month. He 
was ‘“‘among those present’’ later at the annual dinner of the Twin Cities 
stationers 

New York, N. Y.--To permit expansion the Townsend Pen Company, 
formerly on West Twenty-fifth street, has moved to 38-42 East Twenty 
ninth street. Additional manufacturing equipment has been installed 

Oakland, Calif.—-Ivan Payn is making arrangements to open a pen and 
pencil service station. He has for a number of years acted as salesman 
for The Conklin Pen Company in southern California His place there 
has been taken by Russell A. Conklin, who also has had many years’ expe- 
rience with The Conklin Pen Company. 

San Francisco, Calif..-The Christmas jinks held at the office of The 
Conklin Pen Company December 24 was a jolly and hilarious affair A 

Woolworth affair,’’ because all gifts were limited to ten cents Cc. M 
Kimmel, the well-known pen and pencil salesman, tuned in in person 
Walter Uzell, former coast representative for Conklin, played Santa Claus, 
and both the gifts and the remarks of Santa were overwhelmingly apt A 
buffet luncheon with lots to eat, and Oliver Pierce poured Java like a na- 
tive. A prosperous year past and a promising one ahead contributed a 
spontaneous feeling of good cheer. 

Seattle, Wash.—-Eddie Vine’s No. 3 Pen Shop has been opened at Se 
curity Market, on the Third avenue level 











MARKING DEVICE §S 


Chicago, !i!.—-The Abner Bronze Sign Works has been established at 542 
South Dearborn street, to specialize in the production of bronze name 
plates, direction signs, memorials, grave markers, etc 

Chicago, ti.-The local branch of the American Numbering Machine 
Company has installed a “‘Teletype’’ machine, with which it maintains 
intimate communication with the home office at Brooklyn, N. Y 

Chicago, Il1.--The Davenport-Taylor Corporation has been chartered to 
conduct a printing and publishing business; capital stock, 500 shares non 
par value ; ‘ncorporators—Raymond N. Winship, Edward Seelman, Gustave 
Frankel and Vincent Cleban 

Chicago, t1.—-P. A. Salisbury-Schultz, 191 North Wells street, suffered 
considerable inconvenience as the result of a January fire in the building, 
on an upper floor. Water seeped in through the ceiling, but aside from 
this there was little interruption to business 

Memphis, Tenn.—-W. J. Cooley & Company has been chartered to manu- 
facture rubber stamps; capital stock, 3,000 shares no par value; incorpo- 
rators——-W. J. Cooley, Lena S. Cooley and H. E. Cooley 

Sacramento, Calif.._The State of California has given the contract for 
1933 automobile license plates, in order to afford employment to a number 
of men in the plant at Oakland, which has the contract. This business 
was placed while the 1932 plates were being distributed 

Tulsa, Okla.—_Earl Neely has established the Commercial Stamp & Seal 
Company at 15% West Fourth street. 











Regal Typewriter Co., Inc. 


131 Canal Street New York 











HE Regal Royal is a fully 
guaranteed, modern, accurate 
writing machine, a genuine Mod- 
el 10 Royal precision-rebuilt at 
the factory. Only a new Royal 
surpasses a Regal-Royal. Increase 
your prestige—reduce your serv- 
ice expenses by selling the na- 
tionally known Regal-Royal for 
real profit. Write for our new 
price list. 




















Our Sales for 1931 were 
the largest in the history 
of this Company. 


Such a record: must 


be deserved. 


PHILLIPS RIBBON & CARBON 
COMPANY, INC. 
Factory and Executive Offices 
61 Halstead Street 
ROCHESTER, N. Y. 


BRANCHES 

New York Chicago Boston 
82 W. Broadway 303 W. Monroe St. 115 Purchase St. 

Philadelphia Cleveland Columbus 
1033 Chestnut St. 1209 Leader Bldg. 5 W. Broad St. 

Louisville Milwaukee San Francisco 
227 Citizens Bldg. 6114 —_— 417 Market St. 
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OFFICE APPLIANCES 












































] >? 
—orowsvevewvwvvevvue™ a - -—-- —— 
hi i Bi i i i i i i ha he he he he he he 
re RIBBONS AND CARBONS 
‘ 7 
‘ > 
| WE OFFER THE FINEST ‘ Chicago, 1i1.—H. G. Phillips has joined the Royal Typewriter Company, 
‘ L OF ‘ Inc., and is selling supplies in an important loop territory He has had an 
4 INE . extended experience in the field 
; 7 Chicago, Ill Harry R. Williams, midwestern representative of the 
‘ > H. M. Storms Company, has taken larger space at Room 1185, 407 South 
‘ - Dearborn street. He covers a large territory 
‘ RBON PAPER > Chicago, Il! F. 8S. Cooper, of the Codo Manufacturing Company, made 
‘ 7 a trip to the factory at Coraopoli Penna in January Stops were made 
7 , at several cities going and returning, to visit a number of dealers on the 
4 > route 
} New York, N. Y Dr. ¢ Neuhaus has taken the southwestern territory 
ind New York City for the H. M. Storr Company He had been for 
‘ merly with The Ault & Wiborg Company 
‘ Oakland, Calif.._The Buckeye Ribbon & Carbon Company is now doing 
; | business at 532 Sixteenth street The previous location was 237 California 
treet, Oakland 
4 > Ss : for , & 
an Francisco, Calif...W. G. Huston, western manager for Mittag & 
‘ d Volger, In has returned from his eastern trip, and will soon visit the 
‘ 4 Los Angele office The promotion work for the window display contest 
7 4 has been going forward well, and appearances are that the contestants 
‘ 7 roe 
‘ will be many. The contest calls for a continuous display of “M & V 
, ‘ products exclusively for one week between January 4 and February 27 
4 4 The returns are being made to the local office, where competent judges will 
4 pass on the merits of the displays for the eleven western state and the 
prizes will be awarded also from the local office at 591 Mission street 
4 
4 ‘ Judges chosen are Arthur W. Towne, of Blake, Moffatt & Towne; Roland 
4 ‘ L. Hauck, of J. Walter Thompson Advertising Company; and Don Blood 
4 RIBBONS . good, advertising designer and cartoonist, 9 Stevenson street 
4 > 
‘ j 
4 7 
EXCLUSIVE FOR ‘ FURNITURE 
4 > 
4 a 
: 
4 T H E D E A L E R ‘ Asbury Park, N. J.--Office Supplies & Equipment Compar has been 
4 ‘ chartered ; capital stock, $25,000 
AND S I ATIONER 7 Chicago, Il! E. Grenier is continuing the business know the Chi 
‘ cago Safe & Merchandise Company at 133 West Lake street 
4 ‘ Chicago, Il! Monroe Benbrook & Company has filed an amendment 
= > > to its corporate charter changing the name to th Monroe Furniture 
i Allen & C a | So 
7 en ompany > Chicago, til The assets of T. A. Gallagher, In 7 South Franklin 
‘ > street, a bankrupt, were sold at auction January 15 °* ¢ * The T. A. G 
‘ > Corporation, 176 West Adams street, has been chartered to do a general 
| 11-13-15 Vandewater Street > furr cee business ; capital a k, $1,000; incorporator r. A. Gallagher, 
‘ ew i R. A. Gallagher and John J. MeMahan 
N York > Chicago, Il ( A. Smid & Company, 633 Mymouth court, has been 
ai petitioned into bankruptcy se eg A. Smid & Company, Inc., 633 
> iymouth court, has been chartered to deal in office furniture and fix 
ee ee-r-”-rr--e.'''¥'"'''.e-r-ryre-r-ru-yr, tures ‘ ipital tock $20 ooo incorporator Charl \ Sry d Eleanor h 
Smid and Frank Costell 
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U. S. TYPEWRITER PARTS & SUPPLIES CO. 





The smoothest, perfect, suede- 
finish platen you ever saw 


Every platen recovered by our exclusive 
platen-grinding process is the same— 
absolutely true — soft, suede-finish — 
without the usual ridges. There are no 
‘ifs,’ ““‘ands,"’ ““buts’’ nor explanations. 


Dealers all over the country have had 
this proven to their own complete satis- 
faction. They are loud in their praise. 


We want to prove it to you under your 
own conditions. And we will recover it 
without charge or obligation and send it 
back postage prepaid. 


FREE! 


Send a core today! See for yourself. 


TYPEWRITER PARTS 
wage & SUPPLIES CO., Inc. 


CHAS. H. AMES, President 
6 Murray Street, New York 


A complete line of platens, 
parts, tools and supplies. 





Los Angeles, Calif Robert J. Parvin, 806 South Grand View street, has 
taken on the lines of the Herzog Furniture Company 

Manitowoc, Wis Matt M. Corbett, western representative of the In 
vincible Metal Furniture Company, visited the local plant in January 

Minneapolis, Minn The Bank & Office Equipment Company has been 
tablished at Suite 621 New York Life building 

New York, N. Y The Majestic Lounge Company has beer 
leal in office furniture; capital stock, 100 shares commor L 
den, charter representative, 1133 Broadway 

San Francisco, Calif.__The Westmade Desk Company has re!inquished its 
warehouse in San Francisco. All business from now on will be transacted 
directly from headquarters in Portland This is an economy move Few 
new offices are being opened, while due to consolidations and reductions 
considerable volumes of office desks are being thrown on the market at 
below factory quotations Until these are absorbed the demand for new 
upplies will be too light to justify the maintenance of a seperate ware 


house 


chartered to 
Bioomgar 
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Sheppard Company, 542 South Dearbort 
Buckingham building, 59 


jo oss 


Chicago, Ill..-The T. M 
will move in February to the ixth floor of the 
East Van Buren street 

Chicago, t1..-The Barrett Bindery Company, 1328 West Monrose 
has increased its capital stock from $50,000 to $125,000, and 25,000 
no par value 

Chicago, Il!..-The National Blank 
Boulevard, has leased space in the Stationery Mart 
ized in the building at 600 West Van Buren street 

Chicago, Il! The local branch of the Boorum & Pease Company is in 
close communication with the factory at Brooklyn, N. Y A “Teletype 
permits instant communication between the Tee facilitating greatly the 
handiing of inquiries and busine 





treet, 
hares 


Book Company, 618 West Jackson 
which is being organ 








Se Baer er Fe ee: 


Chicago, tll The Auburn Park Stationer is a new busine opened at 
7807 South Halsted street by Harold Klein 
Chicago, Ul. -The partnership of Weber & VPitner 





1140 West Fourteenth 


place, has been dissolved The business is being conducted by Homer 
Weber as the Weber Stationery Company (not Inc.) 
Chicago, til.--It inderstood that a commercial stationer lepartment 


will be operated by Sears, Roebuck & Company in the new loo; tore to 
be opened in March at State, Van Buren and Congre treets rh build 
ng was erected for Siegel, Cooper & Company, which went out of busines 


everal years ago 
Chicago, til In January Gaar Willian cartoonist for the Chicago 
Tribune produced an effective cartoon in hi eries Something Ought to 


Be Done About TI The picture showed a stationer contorting himself 
© get a fountain pen desk set from the display window at the behest of a 


ist er standing outside, pointing to the set he wanted The picture was 
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New Low Prices | 
| write today for our latest ! 
price list 








100% REBUILT 
UNDERWOODS 


90% REBUILT | 
UNDERWOODS | 


CRUSADER GRADE | 
UNDERWOODS | 


BLUE RIBBON ROUGH 
UNDERWOODS | 


UNDERWOOD PARTS 








oa 


A Grade for Every Demand 


SHIPMAN WARD MFG. 
1772 Shipman Bidg. { 

4401 Ravenswood Avenue 

Chicago, Ill. | 


- 
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Sharpens All 
Size Pencils 


N 
Riles. cocccecs 


No. 4—Ollive Green. 
es $1.75 


BOSTON Self Feeder Effects 
30% Savings by Actual Test 


DURING November and December an interesting 
test was conducted in the general offices of the C. 
Howard Hunt Pen Company, proving conclusively 
that use of the New Self Feeder model cut pencil 
costs 30%. This in addition to the time and 
trouble saved by this most modern and efficient unit. 


Full details of the results will be furnished 

purchasing agents, and office managers upon re- 

ae demonstrating how use of the Boston Self 
eeder will save them money. 


C. HOWARD Hunt PEN Co., CAMDEN, N. J. 
Manufacturers of Hunt Pens, Clips and Speedball Products 


BOSTON 


SELF FEEDER NO. 3 AND 4 


PENCIL SHARPENERS 
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Make a Special Sale of 
STEIN-WAY BRIEF CASES 


School Graduation in February 


Genuine leather at low prices, equipped with extra 
sipper pocket, wide expanding compartments and 
Note this bargain: 


hand made handle. 


Size 16 by 11 inches— 
three pockets 


Genuine _leather 


Genuine smooth top'grain cow- 
hide 





$3.00 retail 


$5.00 retail 


Many other items including students’ brief cases, 
the Stein-Way correspondence folio, Satchelette 
Brief and Utility Bag, Clear View Envelopes, etc. 
illustrated and described in our catalog, sent on 
request. 


STEIN BROS. MFG. CO., Inc. 
701-709 W. Washington Blvd. CHICAGO 


COMPO 


NON-CLOGGING 


PAPER STAPLERS 


















GUARANTEED NON-CLOGGING 


COMPO No. 4C Wire Stapling Machine has a ca- 
pacity of 210 preformed wire staples, weighs 214 Ibs. 
and will fasten 40 sheets of 16 lb. paper or its equiva- 
lent. The No. 4C Wire Staples are made especially 
for this model and are packed 5000 per box. 

All COMPO models have the latest improved fea- 
tures and there is available territory for interested 
representatives and agents. 


SEND YOUR INQUIRIES TO US 


COMPO MANUFACTURING & SALES CO. 
WESTPORT, CONN. U.S. A. 
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NaTiOwar Box COmPany 


‘Ordinary” business cards 
are never sold like this 


THE customer who has traded with you for years and has given 
you practically all of his stationery business, may lack the con- 
fidence to put his salesmen’s cards in your hands. 

Because if his product is not ordinary, he won't risk ordinary 
business cards. But if you have extraordinary printing and 
engraving connections, you will find business from such cus 
tomers which has probably been passing you unnoticed. 

Business cards done on Wiggins Book Form Card Stock can be 
furnished by your printer, and the Compact Cases-—for you to 
handle by us. 

Write for samples and prices; or better, authorize us to send 
the complete binding outfit which consists of Book Form Cards 
and binding tools. It will be sent C.O.D., or billed if you are 
rated. $2.81, less 10% 


The John B. Wiggins Company 


1162 Fullerton Avenue, Chicago, Illinois 


WIGGINS 


Book Form Cards Compact Binders 


OFFICE APPLIANCES 
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Starting a Big Run 
..- have youordered: 


v 
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d ‘LEENOLEU MM 


the New Linoleum Finish Desk Pad—Wash- 
able—Ink Proof—Soil Proof. Requires no 
blotter—an exclusive SAINBERG product. 


Leading stationers will all be featuring 
CLEENOLEUM soon because it is a quality 
item at popular price. Full felt back, flexible, 
made with genuine leather padded corners 
or panels in four sizes, brown or green, with 


or without gold tooling—a remarkable 
value. Attractive window and counter dis- 
play free. 


SAINBERG & CO. 
Makers of Desk Pads and Office Accessories 
37-43 West 26th Street, New York, N. Y. 








for meer an filing 
and transferring 











Many 


of the largest business firms are storing 
onomical 


their records by the use of the efficient, ec 
F. B. loose leaf holder; neatness, compact, space 
saving form und ready accessibility are outstand 
ing features 

F. B. is adjustable to width of records and 
' 
distance of centers and its ¢ apacity 1s regulated 


Retailing at $3.50 per 


unparalleled 


by interchangeable posts. 
dozen sets f.o.b.. New York, it offers 
Ask for sample. 


value. 


EB.MANUFACTURLNG CO. 


1228 INTERVALE AVE. NEW YORK 
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VICTORY STAMP PADS 


Feature the clear, lasting impressions 


Your trade will appreciate the extra quali 


t 
Victory Stamp Pads. Made of high grade, in 


wearing materials, inks of brilliant hue and fast 
color. Six sizes, from 2 x 334 inches to 4x9 
inches. 








YOUR OWN BRAND 


can be used to play up your rubber stamp Sopa 
ment and to advertise your entire business. Al 
items can be put up under your imprint. 


price-list (sent on request) includes many sta- 
tionery items: 
STAMP PADS INKS MUCILAGE 





PASTE SEALING WAX 


Luther Ink and Stamp Pad Co. 


55-57 EAST PARK ST. NEWARK, NEW JERSEY 
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so appropriate that William Doerschlag, of Stevens Maloney & Company 
telephoned the artist for the loan of the original cartoon. Williams was 
agreeable, if it were possible to get the consent of the Tribune’s syndicat 
department. This he secured, and the pen and ink drawing was shown in 
the S-M window, with a merchandise display It is seldom that such a 


drawing is shown in any merchant's window, and passers-by in LaSalle 
street gave the cartoon and the merchandise in the window close attention 
Clarksdale, Miss.—_-The Clarksdale Office Supply Company has been es- 
tablished on Delta avenue, handling office typewriters, adding 
machines and accessories 
Colorado Springs, Colo. The 
tered ; capital stock, $25,000 


supplies, 


City Office Supply Company has been char 
incorporators—William A. Mulligan, P. R 


Finch and J. R. Copeland 
Covington, Ky.—The Specialty Envelope Company, formerly at Twelfth 
street and Central avenue, Newport, has moved to 216-20 East Third street, 


Newport 


Edgewood, R. |. the 


Hobart E. Sweet, 77 Norwood avenue, has taken 


New England territory for Geo. E. Fox & Company, Chicago, Ill 

Gary, Ind.—-The Tribe of K has been placed in the hands of a receiver 
The closing of several Gary banks is said to be the cause of this embar 
rassment., 

Gary, Ind The Gary Office Supply Company has been established at 25 


West Sixth street by R. M. Dering and R. E. Hodge They had been con 
nected the past twelve years with the Tribe of K 


Harrisburg, t11.—-The Butler Book Store, formerly of West Frankfort, has 


opened a store here, handling books, stationery, office supplies and type 
writers 

Houston, Tex.—_-The Wilson Stationery & Printing Company is erecting 
a new four story and basement building at Fannin and Prairie streets 


This business has been located the last thirteen years at 508 Fannin street 
Jackson, Miss.._The Office Supply Company has purchased the assets of 
Eyrich’s, Inc., 515 East Capitol street 
LaPorte, Ind.._The LaPorte Press has established an 
partment in charge of C. L. Taylor 
Madera, Calif.._F. Saburit will 


office supply de 


soon his stationery store at 228 


reopen 


East Yosemite avenue. His old store was wiped out by fire a few months 
ago 

Newark, N. J.—The Atlas Office Supply Company has been chartered ; 
capital stock, $50,000; Hyman Gottfried, charter representative, Newark 


Nattrass-Schenck has been chartered to do a sta 
$10,000 ; Fallon & Fallon, charter represen 


New Rochelle, N. Y. 
tionery business ; capital stock, 
tatives, New Rochelle 

New York, N. Y.—-The 
do a stationery business 
sentative, 270 Broadway 

New York, N. Y.-—Greenwich 
tionery ; capital stock, $10,000; L 
Forty-second street. 


been chartered to 
Stimmel, charter repre 


Silverstein Supply Stores have 
capital stock, $5,000; A 


to deal in sta 
50 East 


has been chartered 
Bierfass, charter representative, 


Sales 


New York, N. Y¥.—Anthony J. Kerin has joined Tower Brothers Sta 
tionery Company, serving as general manager He had been an executive 
with the Postal Telegraph Company. 

Philadelphia, Penna.—-The Catholic School Supply Company, 1530 North 
Camac street, has been registered as a commercial title in the common 
pleas court by May Montague, 2219 Green street 

Philadelphia, Penna._-The Papercraft Corporation has been chartered 
to manufacture and deal in glass and paper products; capital stock, 
$50.00; William Dieroff, charter representative 

Philadelphia, Penna.—The Plateless Engraving Company, 1507 Arch 


street, has been registered as a commercial title in the common pleas court 
by Michael Corso, 1621 South Franklin street 

Philadelphia, Penna.—The Voli Tin Paste Company has 
to buy and sell paste, mucilage, adhesives, etc capital 
William Cohen, charter representative 


been chartered 
$5,000 : 


stock, 


Phoenix, Ariz.—The plant of the Manufacturing Stationers’ Company 
was destroyed by fire January 9, with an estimated loss of $200,000 
Port Chester, N. Y.--The Lewis Stationery Company has been char 


tered ; capital stock, 200 shares common; 8. H. Silverman, charter repre 
sentative 

San Francisco, 
direct mail department of 
manager of Miles & Scott 
Oakland 

Sidney, Ohio.—-The Roth Office Equipment Company has been established 
at 350-52 Ohio building. C. C. Carey, formerly in the insurance business, 
is in charge. This is a branch of the Dayton business 

Springfieid, Ohio.—-The Roth Office Equipment Company, Dayton, Ohio, 
has opened a branch store at 11 South Fountain avenue. This is a branch 


of the Dayton concern 


CATALOGUE S 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


had been manager of the 
Company, is now sales 
San Francisco and 


Bowman, who 
Schwabacher-Frey 
direct mail advertising, 


Calif.c. C 
the 
Inc., 











Distributor 
From A. C. McClurg & C« 
comes “‘New Goods for 1932 
ing school and office supplies, 
toys and sporting goods 
Direct Mail—Manufacturer 
by The Tenacity Manufacturing Company, Lockland, 


This is ari eighty-six page catalogue, show- 
as well as valentines, Easter goods, spring 


A letter to the trade 


Cincinnati, Ohio, contrasted first editions of classics with reprints The 
analogy was continued to loose leaf metals, leading to the thought that 
Tenacity metals, despite similarity of appearance to others, afford en 
hanced service. 

The Oxford Filing Supply Company, 340 Morgan avenue, Brooklyn, 
N. Y., addressed a letter to the trade regarding the difficulty of carrying 
adequate stocks with the introduction of additional types of materials 
This increases inventory all along the line, without any apparent benefit 
to the user or to the trade 








ExPOR Tt S 


Typewriter Exports 


United States exports of typewriters by countries during October, 1931 
In exports under this classification where the machine is driven by an 
electric motor, the value of the motor is included with the machine. By 
the Division of Statistics, Department of Commerce: 











_ALRIES.. 


Vertical File 
Folders 

and 
Expanding 
Wallets 


The only line made with 
cloth reinforced flaps — an 
exclusive patented feature. 






FIBERTEX 
VERTICAL FILE POCKET 


HE combined features, the cloth gus- 

sets and the cloth reinforced flap, to- 
gether with the high grade Red Fibre 
paper make the FIBERTEX line the most 
serviceable offered to the critical user. 

And it is priced right. Send for FIBER- 
TEX samples, prices and catalog. 


JOSEPHSON MANUACIURING 


CORPORATION 
622 BROADWAY, NEW YORK 
Chicago Office and Stockroom 
173 WEST MADISON STREET 


Expanding, flat, mailing and panel wallets, vertical file 
folders, pocket containers, etc. 
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SELOC 


SILICATE SLATE 


> 


NATURAL 
SLATE 


BLACK- 
BOARD 


BLACK BOARDS. 





CLOTH 






Framed or Unframed 
Hanging Type or on Rollers 


Also 
Silicate Book Slates 


CORK 
BULLETIN BOARDS 


Oak finished frames or unframed—Ailll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET: - 
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’ Standard, New Portable, New Used & Rebuilt 
4 Countries No No No Parts of 
Austria 3 $205 167 $5,146 346 $6,245 ake 
P Belgium . 179 12,539 68 2,423 5 305 $299 
4 Qo Czechoslovakia 133 i 180 6,400 61 
+ Bulgaria 10 ; : suse 
2 Denmark 41 ‘ 20 715 2) 750 428 
4 Finland 17 > 26 939 ba) 2,673 q 
2 France 1,265 91.49% 342 12,276 401 15,772 2,407 
Pd Germany 100 06 1,872 66,108 85 2,922 1,328 
3 Gibraltar . , ke > 17 suas 
4 LOD — Greece 29 2.201 35 1,260 ; 
; fa .h x, Hungary 2 150 10 360 10 195 12 
> A aN Iceland ‘ 272 6 217 
; @ Sac Italy ; 309 §=21,042 171 6,238 3 165 571 
7 - RM A Netherlands 124 6,998 81 2,919 221 3,981 291 
2 “ 4 ete : Norway : 133 9,971 76 2,659 15 587 424 
; Wits » Poland & Danzig 730 4,847 702,483 bt 
$ Portugal cen 33 2.460 10 1,440 867 
4 ‘ Rumania 27 1,977 12 432 6 172 12 
; Amronlite shades shown on Soviet Russia in 
2 i Faries lamps are made of two es a ae are ise 
4 » 28 sa: Spain ; ’ 3,008 Yo 3, phos 
; distinct compositions of glass Sweden 119 «8,345 116 4,176 1,400 
; fused into one solid Switzerland 244 «15,717 180 6,720 30 1,125 1,727 
; piece—a beautiful, rest- United Kingdom... 7,694 463,043 4,490 148,476 2,398 48,740 15,193 
+ : Yugoslavia & Al 
2 ful effect. The slip-on bania 68 » 066 0 1,804 . 
2 shadejfeature is pat- Canada ' 65 4,530 93 1,472 168 3,606 15,078 
2 ented and cannot be British Honduras.. l 55 l 0 , 
; duplicated elsewhere. omen R. R . - R 403 
; Write us for prices. Panama il 835 10 390 
b Salvador 12 961 | 542 
; Mexico 10 991 ; 154 11 S80 218 
2 . Newfoundland and 
4 The lamp at left is of Labrador 12 sot 50 16 
3 Old English Bronze or ee s v0 106 
. inidac ane o 
: Gun Metal, with pen —- .... : 10 
$ socket mounted in gen- Other British W 
; uine Yavapai onyx. No. — eo bat . ; a ld 
: 3680-H-P. — aa ; 34 2,637 18 702 421 
P ominican Re 
2 public ‘ 240 1 36 63 
$ Netherland West 
% Indies l 76 6 234 92 
$ ——/,) The Slip-on Shade gb medbge 5 
$ rs dies : 16 4 
; 1 is exclusive, convenient ae «=O ; — 
. So. Mm -« l 70 ‘ . 10 100 ‘ 
2 rb Argentina 69 1,758 95 3,690 I 260-1, 730 
3 FARIES MANUFACTURING CO. 3. bei 10 52 18S 236 
. “ - Chile 2 179 6 234 - 
: Decatur, Illinois Colombia 29 2,158 965 2,855 281 
‘ Ecuador > 380 238 1,062 ll 
Surinam l 108 , i 20 
Paraguay 30 1,170 
Peru . 14 1,094 100 3,720 5 178 : 
Uruguay 21 1,273 15 540 
Venezuela 4 3,336 iz 1,560 2 SO 9 
Aden 2 72 , 
British India 3 6,182 835 28,712 327 
British Malaya ; 210 $2 1,153 215 
China 78 1.457 21 756 6 128 144 
—» Java and Madura 39 2,787 143 5,148 20 788 96 
| "9 Other Netherland 
East Indies.... 15 540 5 190 
French Indo-China 6 420 ’ 180 
Hong Kong 27 2,052 20 720 
Japan . x0 4,964 62 2.240 BD 1,275 , 
Kwantung l 70 . 30 
Philippine Islands 1) 3,586 79 3,364 l i 170 
Siam F 7 514 2 72 naan 
Turkey . 20 1.514 21 880 
Australia 168 10,158 161 5,805 1,224 
French Oceania l 70 - : ; . 
+ r? . New Zealand 6 446 -eer seen seus 32 
For the Ways and Means Stationer | _ kiniovia | 2 140° 8 iB pais 
Belgian Congo. i 359 24 900 4 
. : : Union of Sout! 
The extensive line of DIEMER yo ® ae es 6.584 . 195 587 
* filing and mailing containers offers Gold Coast os 3 180 ah 
: ‘ 3 igeria i , ’ 29 
valuable aid in serving your trade. Egypt 59 «= «3,980 5 180 
For over sixty years DIEMER has = Sen 72 (5040 32 
cooperated with the stationer in Other French as a om : 
. d rica 7906 ’ a) ° - 
working out all sorts of problems Liberia . 1 87 bap 
eT es . . “t: Morocco 30 1,818 25 900 
involved in filing and mailing Menambleus 12 730 
papers, books, merchandise, etc. Other Portuguese i" 
ry . . ° Africa .... 2 3 
We offer this service along with Canary Islands 2 140 
‘ our quality line. Catalog with full an Oy onion - 
gy details on request. Total 11,907 $754,203 10,166 $352,188 3,920 $91,241 $47,911 
We are particularly well equipped Shipments from the United States to: 
to make special items in either Hawaii 35 $3,166 50 = $1,740 50 $1,701 $186 
arge or small quantities Porto Rico 43 2,758 30 1,080 1 48 51 
. . Adding—Calculating—Billing—Tabulating 
John F. Diemer Co. Machine Exports 
5 ‘ , United States exports of adding, calculating, bookkeeping and billing 
» I 9 B roa d wa y machines, etc., by countries, in October, 1931. In exports under this 
7 . classification where the machine is driven by an electric motor the value 
New y ork of the motor is included with the machine. Parts of adding and calculat- 
ing machines are not shown separately. They are included under a general 
classification, ‘‘Other machinery and parts of,’’ which is not segregated for 
publication. By the Division of Statistics, U. S. Department of Commerce: 
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SHERMAN 


tubular steel stands 














No. 24B—Note 


adjustable 
machine rest 


Business 
Machine 
Manufacturers 


want the best 
equipment for 
their products. In 
such a competitive 
field, any manufac- 
turer wants his 
machine to affo.d 
every possible ad 
vantage to the user. The fact that the principal makers 
of adding machines and typewriters prefer tubular steel 
stands by SHERMAN-MANSON is a good indication of 
the quality. 





Write for illustrated catalog. 


SHERMAN-MANSON MFG. CO. 


621-631 Seuth Kolmar Avenue, Chicago, U. 8. A. 














»' : 
Pd 4 
For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 


in its field. 


If you do not have our catalog, send for a copy 
Besides specifying and illustrating our many stock 
metals, it is a veritable sabelaions of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. 





ST. LOUIS, MO 
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Its easy to understand 


why more and more ship- 
pers and retail merchants are 
swinging to Ryco and Parsul 
Sealers for 


Stronger Packages 
| Neater Packages 

. Faster Wrapping 
Less Waste 





PARSUL 
SEALER 
Takes tape up 
to 1% inches 







RYCO 
SEALER 


Takes any combi- 
nation of tape up 
to 3 inches wide. 


If you are not pushing Ryco and 
Parsul Sealers you are passing up 
two steady profit makers. 


Write for details and prices. - 


THE SEYMOUR PRODUCTS COMPANY 
SEYMOUR, CONN. 


New York Office: ROOM 1807 CHANIN BUILDING 


—— 









































Papers can’t slip 
with the Graffco clip! 


The famous two-point grip 
of the Graffco VISE Clip 
holds as many as sixty papers 
firmly together and will not 
allow them to slip in any 
direction. Rounded metal 
tips make Graffco VISE Clips 
easy to put on, easy to take 
off. An inner tongue further 
safeguards against slipping. 
Graffco VISE Clips are made 
of plated spring steel—you 
can use them over and over 
again. Three sizes, attrac- 
tively packaged in the orange 
and black container. This is 
TTT another fast-selling Graffco 
product. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave., Cambridge, Mass. 
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NEW FORMULAE! @ @ @ @ @ 
NEW, HIGHER QUALITY! 
NEW, BETTER PROFITS! 
HIGGINS’ OFFICE PASTE 
HIGGINS’ PHOTO MOUNTER WHITE 
PASTE 


I ik SI impr ved I liggin \d ch, 


hesive ire both guaranteed > 
against mould and darkening whilk ic — 
in the jar t= | 
+ 

~ - 
Photo Mounter dries rapidly and i [news r4 
; PCE = 
strongly adhesive Mounts all WSSeee 
types of pictures and clippings /lat “ea 
and smooth, without buckling, curl 
ing or discoloring. Ideal, also, for 
Dennison worl Put up in con 
venient water-well jars with brush« 
Capped with seamk aluminum 
domed tops Sottles of larger ca 
pacity also 
Office Paste is especially adapted for 


general office, home and school us« 
where an adhesive quick to adhere 
and dry is required. Supplied in 
convenient sized jars, with brushes 
adju table to level of the past« 
within. Larger sizes also 


Write us or your wholesaler 
for prices and sample 


Chas. M. Higgins & Co., Ine. 


271 Ninth Street Brooklyn, N. Y. 
@eeeeeaeesee0odeoedeed@e0ee0 











* PUSH-PINS 


These New 


Displays of HANG UP THINGS 


Moore 
Push-Pins 
Two Sizes 


and 


Moore 
Push-less 
Hangers 


Four Sizes 
Hold 12 Packets Each 


* PUSH-LESS 
HANGERS 


TO HANG UP THINGS 
HOLDS 20 POUNDS 
—_ 





They attract attention 
and make Sales. 





tsk your Jobber for 
Style “C" Disptays 





MOORE PUSH-PIN COMPANY 
PHILADELPHIA, PA. 








OFFICE APPLIANCES 





‘2 95 CODATER 
Retail BIGGER and BETTER 
WITH NEW FEATURES 


NOW, every 
AMCODATER 


Helps to Increase 
Your Profits on 












Every 
Numbering Machine 


When you concentrate on 
the 
AMERICAN 


Line 
....Ask us How! 


AMERICAN 
NUMBERING MACHINE CO. 
224 Shepherd Ave. 
BROOKLYN, N. Y. 


NOV 18742 ——cacace "*" “0s anceues 


Fac-simile Impression 





BROOKLYN. NY USA 











i. new Luxon paper clip makes friends fast. 
It slips on so easily, and holds like a bulldog. Being 


flat, it occupies minimum space in an envelope, and 
will not damage contents. The size and shape of 
the Luxon clip make for convenient handling. 


With their cadmium finish, Luxon clips are rust- 
proof. Packed 100 in a modernistic blue and 
yellow box. 


An attractive counter display helps you sell them. 
Send for prices and samples. 


ART WIRE & STAMPING CO. 


16-20 Boyden Place NEWARK, N. J. 
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‘ t Number Nun 


Austria 
Belgiun 
Czechoslovakia 
Denmark 2 2,277 
Finland 
France 15 14,813 
Germany l 
Italy 14 14,730 1 
Netherlands 1 1,20 ll 
Norway > 4 
Poland and Dat 
zig 
Portugal 
Soviet Russia in 
Europe 
Spain 
Sweden l 
Switzerland 
United Kingdon 116)=«112,411 137 
Yugoslavia & A 
bania 
Canada 
Honduras 
Panama 
Mexico 2 2,019 
Trinidad and To 
bago 
Virgin Islands 
of U. S 
Argentina 
Brazil 
Colombia ~ , 2 
Ecuador 
Peru 2 
Uruguay 
Venezuela 
British India 2 
British Malaya 2 
China l { 
Java & Madura l 1,151 
Japan 
Philippine Is 
Syria 
Australia 20 19,740 I 
New Zealand 2 
British E. Africa 
Union of South 
Africa 6 6,191 
Egypt l ik6 
Algeria and 
Tunisia 
Other French 
Africa 
Morocco 


Tota! 191 $191,420 307 


02 


$160,323 


Ste 


15 $1,125 1,121 


Shipments from the United States to: 


Hawaii l $951 l 


Porto Rico 


Card punch 
ing 


‘ liating 
hine 
Countric Num! 

Austria l $330 
Belgium ! 205 
Czechoslovakia ll 1,37 
Denmark 
Finland 
France XN 3,135 
Germany 
Greece 
Hungary l 0 
Italy . 17 »,127 
Netherlands ) 1,289 
Norway 28 2,135 
Poland and Danzig 13 2.535 
Spain 2 22 
Sweden | 30 
Switzerland 11 1,141 
United Kingdon 81 82.497 
Canada 6 1594 
Guatemala l 131 
Nicaragua 2 225 
Mexico » R10 
Trinidad and Tobago ; S85 
Cuba : : 
Netherland W. Indies 
Argentina 22 ».679 
Brazil 
Chile 
Colombia 2 7) 
Peru 
British India 
China ... ; 700 
Java and Madura 
Other Netherland East 

Indies 
Hong Kong... i 308 
Japan : ; R55 
Philippine Islands i 190 
Australia ; 
New Zealand 
Union of 8. Africa ; 36 
Canary Islands l 77 

Total 566 $113,591 


$826 


sorting Other 
and neludin 
tabulating land 
machines ret It 
imber Numbet 
, 24 $2,620 
; $3,595 24 1,533 
6 »050 6 291 
20 9R3 
21 3.806 156 11,500 
2 8,205 ; 757 
4 2,374 
2 7 1S 5012 
e B21 
74 13,294 100 175 
10 2.884 1 it) 
l 17¢ t 136 
l 0 
2 t+.180 
i! 14,278 
17 O04 
105 
10 ) 
l 14 
10 266 
10 6 
10 28 


222 $102,269 432 $24,604 


Shipments from the United States to: 


Hawai! Ss $2,735 
Porto Ric: 


3 


$760 


iding 
hine 


$5,047 
1,612 
1,994 

195 
10,628 
3.170 
9 948 
1,942 


& 629 


1,010 
1,653 


2.999 


150 


15 


$110,696 


$2,035 
100 


counting 
and cal 
culating 
machines 


S960 
307 
oF 


27 
3,917 
1,756 
57 
268 
1,617 


ia 


103 
86 
31,254 


8 ORN 


| 
16 
1,481 
14 


x0 
30 


953 
5 


203 
$56,377 


$393 





PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 

artitions, wire guards, etc. 


WIRE GOODS MADE TO ORDER. 


PONT, 
F ~— — dedretiel “ 
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SPECIAL 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 











CARBON 
PAPERS 


quality lines. 


upon the market. 


tory. 








1458-1468 East 55th Street 





An Opportunity 


for Stationers 


One of the functions marking a leadin 
stationer is the exclusive merchandising o 
More than a mere symbol 
of position, such arrangement is evidence 
of recognition by the manufacturer and is 
frequently an aid to greater profits. 
Bucki supreme typewriter ribbons and 
carbon paper have been sold thru dealers 
for over thirty yeare—always high grade, 
posmuees by processes developed in life- 
ong study of available materials and of 
business requirements—conceded by com- 
petent authorities to be among the best 


In certain cities Bucki ribbons and car- 
bons are now handled by the leading 
dealer on an exclusive basis. 
interested in establishing a Carbon and 
Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 


The BUCKEYE 
RIBBON & CARBON CO. 


TYPEWRITER 
RIBBONS 


If you are 





Cleveland, Ohio 



























“KILIAN” 


Unground Ball Bearings for the 
Metai Office Furniture Industry 
(PATENTS PENDING) 


All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatso- 
ever.) 

For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 

95% of filing cabinet drawer slides in United States 
and Canada operate on “Kilian” unground bear- 
ings. 

Samples made to your specifications. 


KILIAN MANUFACTURING CORPORATION 





107 North Franklin Street Syracuse, New York 
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The Famous Argus ra 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, Ill. 


DEALERS: Write for beautiful counter easel 











OFFICE 


Metal Office Furniture Exports 
mt nited States exports of metal furniture by countries during October, 
1931 By the Division of Statistics, Department of Commerc« 


Sheet metal Sheet 
lockers and metal Sheet metal 
torage shelving filing 
ibinets and wall cases 
Countries Number bins Number Number. 
Belgium 18 $279 $282 14 €R98 3 
Denmark 17 260 84 16 x19 0 
Estonia i 
Finland 13 
France 10 250 IX 
Germany l 38 10 723 
Creece 162 S46 tHe 22 Hoo 4 
Italy 10 9 = 
Netherlands SH 74 l 670 2 
Norway 7 1.048 8 
Portugal I 17 
Spain 14 18 1,107 
Sweden > 5 164 105 
Switzerland 811 1 28 1 
U. Kingdom 1 707 62 590 90.559 6 
Canada 85 510 1.060 120 > 994 33 
Guatemala 12 245 4 
Honduras 31 
Nicaragua 31 1 167 
Panama 18 796 12 21 821 
Salvador " i37 6 
Mexico l is “4 2.525 12 
Newf. and Lab 7 143 1.007 » 
Bermudas 283 ; 147 i 
Jamaica . 1 x0 1 
Cuba , 16 129 2 
Dom. Rep 2 18 
Neth. W. Indies 13 } oy 
Haiti, Rep. of 2 7 26 505 i 
Argentina 20 
Brazil .. 9 326 
Colombia 6 41 7 231 i) 
Ecuador ; 183 
Paraguay ‘ 
Peru 25 165 1 121 7 
Venezuela 12 i410 2,819 26 132 
B. India 20 4 13 143 
B. Malaya , 
China 18 110 627 
Jav. and Mad : 61 8 265 10 
Hong Kong } 66 8 148 j 
Japan ; 17 es 1,161 10 
Kwantung if 140 
Palestine 2 $3 112 10 144 2 
Phili. Is 9 165 25 736 ; 
Siam 1 0 
Australia . 70 560 
New Zealand 15 186 
Ethiopia ‘ 6 
Union of South 
Africa 167 S18 7 771 2 
Nigeria 1 87 
Egypt 7 95 10 324 
Alg. & Tun ; 65 8 17 319 
Morocco j 68 1 
Mozambique 2 37 t 291 
Total 717) «$7,247 «$8,450 1371 $42,348 662 
Shipments from the United States to: 
Hawaii - 402 $3,383 $507 86 $2,026 13 
Porto Rico 13 320 217 64 1,412 2 
Sank 
and 
safety Other 
deposit office 
vaults furn 
Safes of and ture 
heavy metal equip and 
Countries Number ment fixtures 
Austria $ 12 
Belgium 428 
Denmark 446 
Estonia 137 
France 982 
Germany 957 
Greece ° ° 97 
Irish Free State 60 
Italy _ l £500 67 
Netherlands 759 
Norway 2.111 
Poland and Danzig 
Portugal 1, 
Rumania l 60 12 
Spain 556 
Sweden 1,425 
Switzeriand 714 
United Kingdon $3,146 12,331 
Yugoslavia and Albania 72 
Canada .... : sene 26 1,061 73 2,275 
British Honduras 140 
Costa Rica 1 s95 
Guatemala 67 
Honduras l 600 
Nicaragua l 70 312 
Panama 178 
Salvador 292 
Mexico ; 1,318 197 618 
Newfoundland and Labrador 
Bermudas ; 720 50 173 
Barbados 
Jamaica . 0 
Trinidad and Tobago 10 
Other British West Indies 2,100 
PN. cpaatenens 7 
Dominican Republic ; 
Netherland West Indies 147 


Haiti, Republic of 





APPLIANCES 


Sheet metal 


burglar- proof 
cabinets 


' ' 
—~D>-—— 
i= 


“tn wwe 
Zzrr 


260 
993 
22° 
200 

nH 


67 


230 
460 


158 


269 


$40,232 


$878 
195 


Other 

metal 

furni 
ure 
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CROWN PRODUCTS, for more than a 
quarter century, have been making “Good 
Impressions”’ and afford: 


: Exceptional durability. 


: Excellent opportunity for energetic and 
capable distributors. 


: A large percentage of repeat orders. 


They are backed by nearly thirty years 
of manufacturing experience. Samples 
and exclusive sales proposition upon 
request. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U. S. A. 
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The 
Steel Combination 





Telephone and Storage Cabinet 


The Business Man’s Friend 


(Write for Full Particulars and Illustrative Matter) 


THE BENTSON MFG. COMPANY 
AURORA, ILLINOIS 








_ SALES LETTERS 


Need the Support of 
| SALES LETTERHEADS 





| Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





American Embossing Company 
192-96 SENECA ST. BuFPALo, N. Y. 











TIP-TOP 


The New GUNLOCKE 


Posture Chair 





Demonstrating that a chair can at once be 
anatomically correct and wholly comfortable, 
TIP-TOP is being discovered by more dealers 
every month. Large, easy turning casters, 
facile adjustments of back and seat height, 
and tension are combined in this fine chair. 


TIP-TOP is associated with the extensive 
GUNLOCKE line of regular office and uphol- 
stered chairs for the general office and to match 
various styles of executive office furniture—all 
good quality equipment. Dealers are invited 

to write for catalog and details. 


TheW.H.GunlockeChairCo. 
Wayland, N. Y. 


New York salesroom 138 Grand St. | 











OFFICE APPLIANCES 




















contact with 


A BRIDGE for 


Customers 
== and 


Prospects 





P ost.o.GRAF Rotary Duplicators enable 
you to cope with present day selling conditions. 
Thousands of frank, descriptive, persuasive mes- 
sages turned out hourly in the privacy of your 
own offices at very low cost. 


The new AUTOMATIC 
Paper Feed POST-0O-GRAF 
satisfies today's insistent demand for speed in 
duplicator work and being positive in action it 


gives such satisfactory performance that dealers 
find it easy to get the prospect's decision to buy. 


Write at once 
for your sales territory. 


Rubber Impression Rollers for all makes of 
duplicators. Ask for prices. 


POST-O-GRAF, INC. Pennsyivenia 











OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 







No. 401 Quartered Oak 


Progress in the furniture department often can be accelerated by 
the addition of a live, featureful line of office chairs; we recom- 
mend this extensive, big value line. Catalog on request. 


Jasper Seating Company 
Chicago representative: Louis H. Farber, Jasper. Ind ; 


7020 Jeffery Blvd. (phone Plaza 8785) 


























The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





Eo SEALS SPECIMEN IMPRESSION LEVER SEALS 





Numbering 
Machines 


Self - Inking 


Rubber Stamps WAX SEALS 


Rotary Deter 





NAME PLATES 


METAL CHECKS 


BADGES 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 








BLACK 
DIAMOND 


; 2+. -:S.7.9 8 


CARBON 
PAPER 


The Peak of Perfection 


A featured carbon paper 
of quality, to bedepended 
on at all times. It sells 
and re-sells. 

Write today for samples 
and prices. 


Rochester Ribbon & Carbon Co. 


Incorporated 




















40 Browns Race, Rochester, N. Y. 
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sank 
and 
safety Other 
deposit office 
vaults furn Other 
Safes of and ture metal 
heavy metal equil and furni 
Countric Number ment fixtures ture 
Argentina ‘ , ‘ , 624 16 
Bolivia . ; peut , 214 e 
Brazil ‘ 0 129 
Chile 138 bese 
Colombia l 138 75 123 
Ecuador sens 
Peru 10 , 
Venezuela 6 208 1.353 1,564 
British India 60 640 
British Malaya 59 
Ceylon ; ne a 
China 1,404 17 267 
Java and Madura er 9 an 
Hong Kong ‘ , 112 30 
Japan ‘ 6,943 81 128 
Kwantung 
Palestine . pene “9 
Philippine Islands 13 1,072 1,071 1,286 L157 
Syria . . 55 
Turkey 
Australia 187 
French Oceania 
New Zealand . 87 
Belgian Congo 37 
British East Africa , 
Union of South Africa §22 30 
Gold Coast ; 
Nigeria 
Other British West Indies : 
Egypt 1,068 
Algeria and Tunisia 1,046 
Morocco 
Mozambique ; 
Other Portuguese Africa 
Total cebeae :  & $5,942 $15,606 $32,240 $19,931 
Shipments from the United States to: 
Hawaii ‘ , ‘ . 2 $260 $126 $1,842 $3,394 
Porto Rico ot) 831 : 1,897 2,273 


Writing Instrument Exports 


United States exports of writing instruments during October, 1931 By 
the Division of Statistics, United States Department of Commerce: 


Refill 

able Ps 

pencils 

and Metallic pens, 

refill Other pencils except gold Fountain pens 

Countries leads Dozen Gross Dozen 
Austria aon $336 ‘ = 243 «$3,836 
Az. & Mad. Is : 3 44 
Belgium 106 _ 20 158 
Czechoslovakia tk9 ; 171 3,690 
Denmark 4,117 756 $219 385 $316 226 6,417 
Finland . 19 “ee 10 362 
France . 797 iS) 150 1,079 9,706 
Germany 1,620 208 ocee 
Creece ° 3 111 
Iceland Rb oe XS 245 
Italy RNY re 16 1,376 
Netherlands 1,695 nile : 25 707 
Norway 162 28 10 24 446 
Portugal 4 12 157 
Spain 74 132 21 
Sweden 13 2.4 605 60 40 
Switzerland 1,033 120 78 105 218 371 5,799 
United Kingdom 30,672 3,753 816 36,000 13,500 790 «14,794 
Yugo. & Alb.. 10 238 
Canada .... 10,357 36,914 5,358 705 592 179 1.570 
British Hondura 153 66 ; : sane 
Costa Rica... 14 600 14 150 78 14 341 
Guatemala ° 214 «13,176 1,536 100 7) 9 270 
Honduras 206 140 160 3 39 15 733 
Nicaragua . x4 697 95 159 97 3 145 
Panama . 330 8,095 984 S71 399 39 812 
Salvador 1! 1,812 TH6 24 120 
Mexico . 1,022 1,714 164 952 646 101 1,500 
Newf. & Lab aL 608 74 2 19 
Bermudas 6 1,137 120 ee . . 
Barbados 218 29 
Jamaica 360 161 ‘ ’ yo 
Trin. & Tob . 972 155 i 68 
Oth. B. W. Ind ; 109 SI 32 : 29 304 
Cuba : 134 15,433 2,781 121 90 122 615 
Dominican Rep i 1,062 153 60 11 : aS - 
Neth. W. Indies... $4 60 12 . 10 327 
French W. Indies. ‘ 2 10 
Haiti, Rep. of 152 216 60 150 X6 6 272 
Virgin Islands 22 t60 35 : 2 61 
Argentina 103 13,728 970 104 1,376 
Brazil , 07 ' 70 60 62 1,245 
Chile : 17 11 10 0 32 be eens 
Colombia 168 16,246 2,027 303 180 13 190 
Ecuador 4 6,716 167 164 100 4 198 
British Guiana 720 76 jas 
Surinam na 2 36 
Peru 115 i3l 219 is $2 13 343 
Venezuela 127 3,207 330 2 1 21 558 
British India i773 108 52 29 920 
British Malaya 636 1,800 338 87 1,670 
Ceylon . 89 124 i] 26 935 
China . . . S49 756 199 948 726 349 6,591 
Java & Madura 112 9,204 786 . 132 3,379 
Other Netherland 
East Indies : 300 l 33 

Hong Kong... ee 296 5,526 685 275 167 72 1,216 
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“Pelouze”’ Postal Scales 











NCA NACANS/ e 


HEY tell automatically the exact amount of 
tage, in cents, required on all mail matter, in- 

Pe ws parcel post rates by zones. Warranted ac- 
curate. Beautifully finished in French gray or gold 


bronze enamel. 


ey 







JUTE 










OOM 


Made in Several Styles 





PE 






Dew 





Intended for in- 
dividual desk, li- 
brary, office or 
shipping room. 
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Dealers Supplied 
by Leading 
Jobbers 


Send for 
Catalogue 


wi 
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“FAST MAIL” 


Te 


7 
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Pelouze Manufacturing Co. 


232-242 East Ohio Street, Chicago, Ilinois 
Original Manufacturers Reliable Automatic Postal Scales 
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WOLDS 
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Whi Why IER, SELL ME MEI VEEL 
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Compare Quik-Lok 


With ANY OTHER Storage or Transfer File 


for PRICE 
DURABILITY and 
CONVENIENCE 


in storing Invoices, Lette Cancelled 
Checks, Vouchers, Freight Bills, Hollerith 
Tabulating Cards, or any other forms you 
find necessary to store away for future 
use when accessibility is desired. 


MILLIONS 
NOW IN USE 


prove the SUPERIORITY of Quik- 
Loks—their saving of time 
and EXPENSE in stor- 
ing inactive records. 


93 STOCK SIZES 


meet every requirement of any 
office. Special sizes made to order. 











Sample upon Request 


A sample of your own selec- 
tion will be sent to you PRE- 
PAID. It is returnable at our 
expense if it does not meet 
your requirements. 


The KAY-DEE Co. 
Box G-1484 _— Lincoln, Nebr. 


Write for our FREE booklet, 
“RECORDS,” containing valuable 
information on the preservation 

and destruction of your records. 
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SILVERGLO LAMPS are stand- 
ard equipment in some of the 


largest business offices in the 
country. 
Establish your accounts and 


watch for repeat orders. 


The booklet “Light by Silwerglo” sug- 
ests proper light at point of use. 
Vrite for it now. 


A very profitable line with small in- 
vestment for you. 

SILVERGLO LAMPS, Inc. 
300 E. Federal St. Baltimore, Md. 











other users 





QUICK AS A FLASH! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut calculat- 
ing time in half for Western Union. Western Electric and many 


training. There are no keys to punch, no levers to pull. 
turn the card and copy the answer. 





Meilicke Systems meet every need. and special Calculators can 
be supplied to meet any special requirements 
without obligation how Meilicke systems can save money for your 
Dealers, send for our new catalog. 


eilicke Systems, 


3471 No. Clark St. 


Any employee can use Meilicke Systems without 
Just 


The Meilicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 
Vertical Cataloging 
Phone Indexes 
The Dictaform for letters, 
paragraphs and al! data. 


Let us show you 


INCORPORATED 


Chicago, Illinois 























Loose 
Leaf 
Specialties 


WE MAKE BINDERS OF EVERY DESCRIPTION 





Bookkeeping Tabs, 
Student Tabs and 
Months, States, 
Numerical, Names of 
Large Cities, etc. | 
STOCK and SPECIAL 
INDEXES 


Years, 


‘GJ-AIGNER:CO- ....., 


MANUFACTURERS on 
Request 
CANAL STATION, CHICAGO, ILL. 








503 SOUTH JEFFERSON STREET 


—_— 





OFFICE APPLIANCES 


Refill- 
able 
pencils 
and Metallic pens 
refill (Mher pencil except gold Fountain pens 
Countri« leads Dosen Gross Dozen 
Japan 100 6,030 2.460 21 438 
Kwantung 181 105 
Persia 24 2 62 
Philippine Islands 251 6,822 OSS 288 2,510 
Siam 7 : 10 392 
Syria 23 i2 100 
Other Asia l 29 
Australia 52 43,666 $162 93 1,376 
British Oceania 70 3 103 
New Zealand 100 47 916 
Belgian Congo 137 9 27: 
British E. Africa 2 l 
Union of So. Aft 1,230 3,454 908 Sod ee | 61 1,069 
Other B. 8. Afr . l 28 
Mozambique 120 23 
Bolivia 960 92 
Total $65,117 215,974 $29,026 37,006 SI8.,117 5.455 $82,159 
Shipments from the United States to: 
Hawaii $365 9,249 $2,277 114 71 364 $2,232 
Porto Rico 268 103,732 4,960 150 90 113 2,308 


Ribbons, Carbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, filing folders, 
index cards and other office forms in October, 1931 By the Division of 
Statistics, United States Department of Commerce: 

Filing folders, 
index cards, 


and other Typewriter 


office forms Carbon paper ribbons 
Countries Pounds Pounds Dozen 
Austria 28 $17 $8 $ 91 
Belgium 115 $ 38 132 85 302 798 
Czechoslovakia . 25 95 
Denmark 1,016 118 TO5 515 121 304 
France 5,423 S14 518 372 519 2,084 
Germany “4 360 &9 210 
Greece 79 12 12 30 
Hungary 135 79 115 288 
Irish Free Stats ; 15 3 
Italy 349 139 710 487 561 1,313 
Netherlands 16,962 3,767 1,127 687 59 218 
Norway ; 698 310 140 6 361 1,038 
Poland and Danzig iS 15 se 
Portugal 36 88 
Rumania 284 63 17 32 76 196 
Spain .... 97 65 144 88 137 347 
Sweden 230 19 1,140 1,084 186 467 
Switzerland 2,697 47 929 723 290 958 
United Kingdom 5,406 2.456 26,341 22,856 3,499 10,101 
Yugoslavia & Albania 3 18 
Canada 24,784 7,414 7,814 3,404 1,455 4,316 
British Honduras 7 2 6 7 - 
Costa Rica 163 227 73 72 110 255 
Guatemala 3,206 978 19 30 168 302 
Honduras 1,068 1,767 183 226 23 95 
Nicaragua 1,175 569 89 121 6 27 
Panama 6,031 2 008 1,779 03 56 203 
Salvador 176 307 ix 58 46 141 
Mexico 1,728 07 1,199 850 150 549 
Newfoundland & Lab 
rador . 1,289 55 37 65 
Bermudas 648 500 
Jamaica 1,043 355 181 150 3 1! 
Trinidad and Tobago 216 x4 76 75 75 171 
Other British W. In 
dies 70 112 28 32 
Cuba 3,150 1,463 2.958 , 067 130 972 
Dominican Republic be) i 180 100 62 189 
Netherland W. Indies 6,752 1,624 143 137 
Haiti, Republic of 249 134 | 643 7 225 
Argentina 658 i770 2,401 2 350 RHY 1,940 
Bolivia 605 go 
Brazil 371 65 184 263 3 102 
Chile 203 101 213 246 110 747 
Colombia 1,178 1,064 170 253 613 1,653 
Ecuador 763 115 B92 243 124 441 
British Guiana 72 219 1% 36 2 ll 
Surinam 2.240 693 “0 70 
Peru 170 Ho 162 139 207 718 
Uruguay 116 22 215 650 
Venezuela os4 251 204 tx 175 8 
British India 1,022 273 5,385 3,043 1,133 Pog 
British Malaya 52 10 
China > ORO 6 2 160 1.478 164 160 
Java and Madura tS 112 ’ 26 
Other Netherland East 
Indies 26 19 
French Indo-China 6 17 
Hong Kong 5 0 288 i188 60 254 
Japan SI xo 8.215 +.670 65 28x 
Kwantung 13 35 2 il 
Philippine Islands 925 Hil 656 603 238 44 
Siam i2 bo 1 25 
Syria 110 67 1! $2 
Australia 199 212 3,723 2.450 279 628 
French Oceania " 12 
New Zealand 1,173 95 
Belgian Congo 2 $3 I 117 
Union of 8S. Africa b05 oo 1,737 1,085 s28 1,047 
Egypt 132 82 117 XN sens 
Other French Africa 7] 97 
Mozambique 10 17 
Finland 114 139 20 107 
Total 103,268 $33,512 74,452 $52,988 14,319 $40,219 
Shipments from the United States to: 
Hawali 26,242 $11,203 TSI $747 173 $551 
Porto Rico 11,556 3,189 1,341 783 b69 1,252 





FEBRUARY, 1932 l 


w 
ul 










RIBBONS 7 CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 











Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





A business men wish to 
telephone without being 


overheard — 
A 
The“WHISPER-IT” |.’ 


sanitary telephone mouthpiece | eS. 


enables them to do this 





GARDNER'S HOT 











Instantly adjust GOLD LETTERING 
mittatela sec me) amel: MACHINES 
liccle item a sure s 
maker. A display card on y Write for Samples and 
the trick. A card of ten $6( Prices 
Siaeces sal brine son tea iip ieee P. A. GARDNER 
EATHER WORKS 
THE COLYTT LABORATORIES 565 W. Washingto: L Inc. 
(Engineering) : Chicago, ill 709 Pine St. St. Louis, Me. 
PUL TAR CARD CAS 























EXCELLOSCOPE 
STENCIL TRACER 


Complete ‘7.50 


For tracing pictures, cartoons, de- 
signs, ruled forma, etc., on stencils for 
reproduction on ANY Stencil Duplicator, or with ink 
for Gelatin film or composition Duplicators. 
Completely equipped with Sty us, Screen for shading, Writing 
Plate, Electric Cord, Plug, Socket, Socket Holder, Assort ment of car- 


myn BURGESS 
SOUND-ABSORBING 
TYPEWRITER PAD 
toons, Art Designs, Complete Instructions,’ Score and Aut for $7.50. 
OTHER FAST SELLING PRODUCTS FROM OUR DUPLICATOR DEPT. 


Excellograph Rotary Stencil Scope Lighting Equipment $2.50 Clean — A llraclt ve=— San l lary 
Duplicator $37.50 Pooney Eraser and Brush Holder .25 . 
Legal ——— _— - Dup. a a ~— py Book Holder = 
No. 5 Double Glass Excelloscope d ey Ring Polisher ee d ’ ‘reog Te hla be Pl ‘ 7. 7 
; BURGESS BATTERY COMPANY 
PITTSBURGH TYPEWRITER SUPPLY CO. ‘ 
Suite 572 James P. Durkin, Gen. Mer. 111] West Monroe St., CHICAGO 
339 FIFTH AVE. Liberal Discounts to Dealers PITTSBURGH, PA. 


-” ...- for Profits! 
ymP 
































Your customers will want the 

THIS MODEL **‘Bump”’ because of its low 
$ 3 00 cost, economy in operation, 
v convenience and quick action. 

Four models—two styles. They 
_— are profitable for you, too. 


Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O LA CROSSE, WISCONSIN 





Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New_York City 
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because each bottle has. the patented felt and brush applicator (illustrated) which 
makes rate brush and cloth unnecessary. Liberal discounts make the 
Martens Type Cleaner a very profitable item. Sells at 50¢ retail, and brings 
you steady repeat business. Write to us NO 
for details of discounts and free advertis- 


ing helps. 










. . RAZA 
‘ » IVErPRses 


eT Cee tee ee eee aoe 





DEALERS WANTED 


for a patented typewriter 
cushion key, with advan- 
tages and merits no other 


ar esses. You'll get 
ORE a *- — _— 


The Master Key 


(No Rubber to wear out) 
Write for es 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 








introductory offer’ 


To dealers who have not yet handled this superior, fast-selling and profitable 
Type Cleaner,—we offer one dozen botties FREE with every 3 dozen ordered, 
not only with your first order but with every 3-dozen order for an entire year. 


Martens Type Cleaner 


sells fastest because it is a superior cleaner, because it is a quick-drying fluid, and 

















SS With 
. ") dozen or more “ 








stuffers and 







address. 


Ps and 






© name and address 
on every bortle ia 









icator Combining | 
elt and Brush. © 
In Every Borle. © 








tens Cleaner! 








se 





aye 


THE TRAVELLING SALESIAR 


prefers Beach’s “Common Sense” 
Expense Books to any others. 
They are simple and convenient 
to use, complete and durable 

and besides, he is used to them. 
Therefore, they are the ones { | 
you want to sell, Mr. Stationer! 
You will make a good profit on 


them too! 


Beach Publishing Company 
1351 Book Bldg. Detroit, Michigan 

















BINDAH 


Easier to Operate 


Material that per- 
mits excessive 
owns bending 
as no advantage, 
but has the dis- 
advantage of in- 
creasing prong 
kinking » » » 


BINDAH PRODUCTS INC. 
3645 Montrose Ave., Chicago 











Sales Increasing 
by leaps and bounds 
Each month has shown a decided 


increase on the sale of this modern 
Time Stamp. Dealers everywhere 
are ordering—Have you ordered 
yours? 


IMPORTANT FEATURES 


1. Chromium Plate. 2. Radio Vision Dial. 
3. Cut-away handle mo gy ¥ *Front.”” 4. 
Reinforced Rubber Neck. 5. No handle to 
turn—simply turn knob > time desired. 
6. Better appearance. 


Louis Melind Co. 


362 W. CHICAGO AVE., CHICAGO, ILL. 
Louis Melind Co. of Calif., 593 Market St. 
San Francisco, Calif. 

R. A. Stewart Co. »* Duane Bass 

New York. 

















DANDY 
ENVELOPE 
SEALER 


$4 Q00 


RAPID 
EFFICIENT 


Stack envelopes 


turn the crank and watch the sealed mail 
write for liberal sales proposition 


in tray 
Office equipment dealers 
machine on approval 


THE OFFICE APPLIANCE CO. 


pile up 
and sample 





191-195 Devonshire St., Boston, Mass. 





“Steel-Strong” 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 


Coin Bag Seals — Seal Presses 
Manual Coin Counters 
Currency Racks—Tellers Moisteners 
Handy Wrapper Cabinets 


Nati advertised in Leading Bank Journals, 
d exclusi through dealers 
Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 













all orders for 3 


we supply ribbon box 

* advertising 
return post cards im- 
printed with your name 
Besides, 
you will find your own 


= handsome counter "dis 
= play will further help 

to increase sales. 
Real co-operation! Line 
up now with the Mar- 
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INCREASE YOUR 












with Zipper Envelopes—vari- 
ous styles — zipper across top 
and zipper top and sides. 
Finest leathers, popular priced. 


Makers of better brief cases, 
catalogue cases, etc. 


Catalogue on request 


SALES 





National Brief Case Mig. Co. 


512-532 S. Peoria St... CHICAGO 




















item for stationers. 






Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 


Efficient and economical. 
Will keep correspondence Stationers and printers 


and papers always on hand volume on business and 
personal cards. It takes 
and properly arranged. The the regular loose cards, 
most efficient desk file on holds them firm, keeps 
the market. Made in four them clean. Holds 





BOEHNER 


Improved 


CARD HOLDER 


use it to build up their 


one as securely as a 


nickeled—28 different sizes. 


for prices. 


142-1 





sizes. A very profitable full case. Imported morocco binding—metal parts highly 


We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 


Address, Department OA, 


Improved Boehner Binder Co. 
Fox Street Aurora, Illinois 




















; ERADICATOR 


Used and Sold 
Every Day 


Always reliable and effective, H. A. Ink Ezadicator is 
profitable merchandise in any stationer’s stock. Well and 
favorably known, most business people call for it by name. 
Removes ink from paper and white clothing quickly and 
neatly without damage to fabric. Write for samples and 
trade discounts. 


H. A. Ink Eradicator Co. New yorx my 














BRUSH-PUNNETT, INC. 


Sentry Safes 


545 West Ave., Rochester, N. Y. 


i i Al li Al ls ln ln lili, li, ll, ll, li li lll, ll, li, li ll ll, Jl Jl 














Cuts your cost in half. Over 1000 in use. 
For specialty selling. It repeats and repeats. 


AVAILABLE NOW —New and instructive sales helps. 


Also the 1932 Wholesale List and New Special Offers. 


INCREASED SALES and 
IN TYPEWRITER RIBBONS AND CARBON PAPERS 
DOMITOR—GRADE-A—XELAR—ECONOMY 


Four outstanding grades of ribbons and carbons each the best in its class. They 
enable you to meet competition from every angle of price and quality. 


THE TYBON RIBBONER 


For winding your own ribbons at a substantial saving. 


Manufactured to the highest ideals of quality and uniformity, every item fully 
and unconditionally guaranteed. A line complete in every detail. 


“Perfection in Correspondence” and *‘A real Saving in Typewriter Ribbons.”’ 


The office 
appliance of real merit. 


PROFITS 


1026 FILBERT STREET TYBON CORPORATION PHILADELPHIA, PA. 
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VALUE SELLS IT 


That is why this type cleaner held its thousands of con 
sumers in 1931 That is why Clarotype has greatly in 
creased its market each year for the past eleven years 


cLAR-O-TYPe 


THE MODERN TYPE CLEANER 


This office necessity belongs among your active repeat 
stock items It offers you the profit of a specialty Actu 
ally, Clarotype cleans type on all machines simpler, quicker 
umd more efficiently than any other method It does not 
deteriorate It is handy to use These things have proven 
ite value to every stenographer 

Order a dozen today and you will be selling gross lots a 
year from now if you are skeptical, write for complete 


information today 


CLAROTYPE CO., INC.,16-B Hudson St., NEW YORK CITY 








A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 
Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc. 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 











Siart the 
New Year with 








E. W. Bredemeier & Co. 


320 So. Honore St., Chicago 


Producers of Airolac Covers, Thermo Plastic Signs, Electric 
Clock Dials and General Manufacturers of Sample Equipment 






























5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 

this Eveready Stapler. 
No, sir! It's built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 


“The Result of Long 
Experience end Know!l- 
edge of Requirements” 


MODEL A 


EVEREADY MFG. CO. or soston 


34 Southbridge Street, Worcester, Mass. 














the calendar 


] pawn ARY, by 





ORI-AWIT one of the biggest months 
<Tarre’” ' 
esl for stamp p nads and daters 
. , 
W vr f . ° . 
vj Dealers featuring Fulton-made 
daters and s‘amp pads, America’s 
greatest sellers, get the lion's 
share of the business and the 
pronis 
If vou're not carrving them, write 
. - 
Stamp Pads are e wire Fulton. There's still time 


for you to get in at this vear's 


volume-peak ! 


selling 
Daters are selling 











Now’s the Time to 


; ? 
Feature BOTH! Fulton Specialty Co., Elizabeth, New Jersey 


FULTON 


Daters & Stamp Pads 
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For the Dealer 
in Office Furniture 


New and greater opportunities in our Sturdy- 
Built line of business furniture await your 
investigation. WESTERN now offers six grades 
ranging from executive suites down to a com- 
plete office utilities group. Beneath the greater 
eye-appeal and attractiveness is the everlasting 
staunch construction and value. Your request 
for information is invited. 


Western Furniture Company 
ST. LOUIS 


Factory Representatives 
Matt M. Corbett, 1206 Santee Street, 
John Hood Millar, 328 Union Ave. S. E., 


VARMA 


Los Angeles 
Grand Rapids 


beseseded tosses dese d toss tosses dete t es. $70) 

















AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are mak- }% 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 





AZORA RUBBER CO. 
54th and 20th Streets 


CICERO, ILLINOIS 
Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





PAT. DECEMBER 21, 


1915 











Loose Leaf Rings 









No Large Brass 
Joint to Tear T Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
4"—1.35 Per 100 


Open Easily, y"—!1 50 “ 


Close nn 2 @ 
Securely d i ee «0 





For loose leaf books, binding reports, blueprints, etc. 


Write for EEN Loose Leaf Metals 


on our line of 


The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 
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TRANSPARENT 
CELLULOI 
GUMMED 
FASTENER 





MARKILO Envelo apes are made in all ring-book sizes. 

MARKILO INDEXER Strip (blank-label) ready-to-cut. 

Transparent signals, card cases, etc. Sample on request. 
The Dozen System vs. Decimals, Booklet Mathamerica 25c 


MarkiloCo., Mfrs.,936c W. 63rd St., Chicago, U.S.A. 


Templar - 


The Aristocrat of Pencils 


OF GENUINI ITHERN RED CEDAR 


The 


popular leader of the 
RELIANCE LINI 

OF PENCILS, PENH( DERS ANI 
RELIANCE PENCIL CO. 
ENERAL OFFICES: 


» ERASERS. 


FACTORY: 











FREE HAND 


Reg. U. S. Pat. O 
It Can't Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
a touch. The Free Hand is 
thoroughly practical and 
needed in every office. Ask for 
descriptive price list and stock 
sizes. 
FREE HAND BINDER COMPANY 


74-76 BEEKMAN STREET NEW YORK, N. Y. 




















Speed Up Your Business 


Air mail speeds up busi- 
ness. Gets information out 
days sooner. Gets orders 
back quickly. Grasp this 
latest opportunity. Sell air 
mail supplies and Hanson 
Air Mail Scales. 


Hanson Air 


Mail Scale 


Write for latest information 
about Hanson Air Mail, 
Postal, Parcel Post and 
Bath Scales. 


Hanson Scale Company 
525 N. Ada Street Chicago 
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STURGIS 


POSTURE CHAIRS 
And All-Metal 


TYPEWRITER 
STANDS 


A Complete Line of 
Posture Chairs and Stands 
Sold Exclusively Through 

Dealers 


Sturgis Posture Chair Co. 
STURGIS, MICH. 



















STEEL 
WASTE 
BASKET... 


Durably made of furni- 
ture steel electrically 
welded throughout. Edges 
and corners reinforced. 
Top corners have 
moulded rubber bumpers. 
Rich olive green enamel, 
grained mahogany and 
walnut finishes. Priced 
low for quick turnover. 





Write for catalog @& price list. 


COLE 
STEEL EQUIPMENT CO. 


33 Crescent St. 


Long Island City, N. Y. 






PPP LOP PLE 


OUT OF SIGHT—SALES STOP 
Display COIT’S Improved Lettering 
PENS 
The Right Pen for Every 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 
sales trial, prepaid. 
Dozens of stores in your 
neighborhood need COIT’S 
PENS and will buy them 
from you when displayed. 
ASK YOUR JOBBER 
THE BRIDGEPORT PEN 
COMPANY 
Bridgeport, Conn. 


M—— REBUILT = 
MIMEOGRAPHS 


Our machines are all guaranteed to 
be 100% rebuilt. All models. 
We furnish parts to dealers. 
Prompt and efficient service. 


Write for full information 


DUPLICATING MACHINE REPAIR CO. 


U. S. A. 











154 Nassau Street 


WE sNNEW YORK, N. Y. 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $900 POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 


lions for commercial stationers and dealers in office equipment 
lt is conveniently divided into four sections. as follows 
Organization: Advertising and Publicity; Selling Ideas: Win- 


dow Display and Selling Ideas for Specific Lines in index 


in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stalioner may find sugges- 
lions on the particular phase of his business thal he may be 
interested in al the time The subjects run all the way from 
accounl books to window dressing and are wrilien in such a 
way thal the volume is an ercellent reference book 


Office Appliances. 


The Scrap Book can be dipped inlo almost anywhere, and 
useful hints on a wide range of subjects, prese nied in @ very 
ill be found on every page 

The Newsagent, Bookseller's Review and 
Stationers Gazette 


readable form, u 


lt was a distinetly good idea to bring together such a series 
7 


of approved ideas, and the volume should meet with a warm 


welcome The British Printer 


self and admirably carried out 


The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 





BB 






“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Buiro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 
Germany 
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Greetings and Good Wishes 
to the Trade 
Buy Ribbons for Addressograph Machines 


from the factory having, the largest experi- 
ence in their manufacture. 





Buy ribbons which are demonstrable in 


=. Sa ‘THE COMPLETE LINE” 
th eir superiority. NNER Be 











A ood article will always sell. Instruct 
your salesmen to solicit ribbon orders for 


Addressing, and Duplicating Machines. 


RIGHT PRICES 


’ ’ ° . 
This is a fertile field for new and profitable RIGHT Goos 
business. . 

PROTECTION 
FOR THE 


H. M. STORMS COMPANY ™" 


Makers of the Complete Line of Carbon Papers and Inked Ribbons 
561 Grand Avenue Brooklyn, New York 
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66 *? To us “M. B” stands for “MON BUREAU” 
To you “M.B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 
particularly in France than by advertising in MON BUREAU. 


Lad 
. 





M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 

MON tion. Every progressive firm is a subscriber of 
BU REAU “M.B.” This is the reason why it is the very best 


LE MAGAZINE DE ORGANISATION er - ee . . 
peterpan oes medium for advertising office furniture and 
Emons ansiors Ce EDTEO® appliances. 


os, Sam! - maton Paks 


Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 





SIHSMSMHS SSIS IH HII TIS WH HHI LISI HSS WISWS WS wees O87 


THE ADVERTISING MQN BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt. (France) 


MANAGER 


PII WMIM WH LSS LI HHL SLE HOH IHS CL SeeperHerseeaermerereaerasepsracesee nese cea, 


2s 
bec 3 
oF 
7 
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A NEW BURROUGHS 


¥ 


TWENTY 
TOTALS 
IN ONE 
COLUMN 
OR 
SEPARATE 
COLUMNS 


R 


PROVIDES VITAL 





¥ 


COMPLETES 
THE 
ANALYSIS 
WHILE 
POSTING 
OTHER 
RECORDS 


& 


ANALYSIS FIGURES 


WHILE THEY ARE NEWS...NOT HISTORY 


Now you can have accurate analysis figures of 
sales, collections, expenses and profits quickly 
—when they are wanted—as this new Burroughs 
often saves hours—or even days—in getting such 


information into the hands of executives. 


This machine greatly speeds up work. It posts 
two or more related records in one operation 
and, at the same time, completes the distribution 


to any number of classifications up to twenty. 


It is particularly adapted to such jobs as accounts 
receivable, accounts payable, payroll, general 
ledger, stores records, consolidation of branch 
reports, and so on. It is economical because it 


has such a wide range of usefulness. 


A demonstration can be arranged by telephoning 
the local Burroughs office, or, if you prefer, you 
may write direct for complete information con- 


tained in a special, illustrated folder. 


BURROUGHS ADDING MACHINE COMPANY, 6322 SECOND BOULEVARD, DETROIT, MICHIGAN 


Burroughs 























x * * 


INSPIRED BY FAITH 


* s 


and 


PS Aq 


Scientific daylight construction— 
the most highly developed pre- 
cision equipment — straight-line 


production—380,000 square feet +4 


of working space——these are but 
a few of the new Addressograph- 
Multigraph plant advantages. 


Aluminum and stone spandrels 
grace the entrance and facade 


of the administration building. 
The picture below (taken December, 
1931) shows the vast floor space 
ready to receive the machinery. 


WE are prepared. On March 
first, the new two million- 
dollar Addressograph - Multigraph 
plant at Euclid, Ohio, will begin to 
serve the business world. 
Inspired amid general adverse 
opinion; vigorously planned with a 
boldness of purpose; and erected 
during a period of deep world-wide 
pessimism, it symbolizes the delib- 
erate anticipation of a new sta- 
bility in prosperous business. 

In design, construction, and equip- 
ment this plant is the last word 
in modernism. New achievements 
in the development of products 
will result from the combined en- 
gineering skill and experience of 


dedicated to the stability.and future growth 


of&American Business 









the world-famous Addressograph 
and Multigraph companies. From 
the union of the sales personnel, 
business institutions can expect a 
wider, more comprehensive degree 
of counsel and service in the adap- 
tation of Addressograph and Multi- 
graph to its needs. 
In a period of contraction, our pro- 
gram has been one of expansion. 
Our belief in the future of business 
has held unwavering. 
We have kept faith with America. 
Addressograph Company « Multigraph Company 
Divisions of 


ADDRESSOGRAPH-MULTIGRAPH CORP. 
1814 East 40th Street Cleveland, Ohio 


Sales Agencies in Principal Cities of the World 
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in the EXECUTIVE’S OFFICE 
---With the UNDERWOOD NOISELESS 


@ When there’s real work to be done...prob- men and others who realize that the quiet 
lems to be solved...plans to be made...that’s office is more efficient...and who insist on 
the time for quiet in the executive’s office. working under the most favorable conditions. 


Quiet for sound reasoning and straight, un- But the Underwood Noiseless not only helps 


interrupted thinking. 
Quiet every day and all 
day, even when letters 
are being typed a few 
feet from the executive 
desk...on the Under- 
wood Noiseless. 
Recognition of the 





Underwood Noiseless as 
the executive office ma- 


chine has come from 








executives, professional 


UNDERWOOD 


STANDARD, NOISELESS AND PORTABLE TYPEWRITERS — BOOKKEEPING 
Product of Underwood Elliott Fisher Company 


Marketed by Underwood Typew riter Co., 342 Madison Ave., New 


Sates AND SERVICE EVERYWHERE 


“Underwood, Elliott-Fisher, Sundstrand — Speed the World's 


Th UNDERWOOD NOISELESS 


THE EXECUTIVE o F FICE 


others to do their best 
work...it does its own 
work efficiently. Smooth- 
running, balanced and 
easy in operation, it 
pleases executives and 
their secretaries be- 
cause it means work 
done on time with less 
nerve strain and less 
fatigue...Ask for a 
demonstration. 


MACHINES 
York, N. Y. 


Business” 
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